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The Dawn of a New Gity in the West 
& The Centre of 5 C.P.R. lines, with a 6th line in prospect 

















A Corner of Wilkie, Showing Some of the Railway Lines and the Spiendid Type of Modern Buildings. 








‘THE early investor, by prompt 


action, can secure a ° close-in” lot 


0 ity of th 
pportunity 0 t e in Wilkie, the coming city of Saskatchewan, ata 


E ] I t price low enough toensure splendid profits in the 
ar y nv es or near future. We have only a limited number of 
lots to offer, but each lot is CENTRAL and will be 
part of the valuable down-town section of Wilkie. 
The C.P.R., “the great city builder ot the West,” has put Wilkie NEXT in line for 
cityhood. 5 C.P.R. lines radiate from Wilkie—a sixth line is in prospect. This 
phenomenal three-year-old town has to-day more C.P.R, lines than Regina, Brandon, 
Saskaioon or Edmonton. It has pure water, an electric light plant, waterworks, sewerage 
system, pavements, and other big public utilities are planned for early construction. In the 
heart of 500 square miles of the best steam-plough wheat land in the West, Wilkie is 
a wheat centre, railroad centre, wealth centre and a Surpassing investment. 

The C.P.R. advanced prices of its Wilkie lots 140% during the past half-year. Our lots, 
adjoining the C.P.R, lots, will remain until further notice at the original low prices and 
easy terms. Investigate this investment. $30 to $50 secures a close-in lot, balance in easy 
half-yearly instalments. 


Call or write for our free booklet, ‘‘ The Dawn of a New 


A ” : ; ; 
City,” enclosed with maps, price list and reliable information about the best western 
investment before the public to-day. 


The Wilkie Townsite Realty Company 


33 WEST ADELAIDE STREET, TORONTO Phone Main 1278 


We have desirable positions for General Sales Agents at remunerative figures . 


eC 





























Don’t fail to mention MacLean’s Magazine when writing advertisers. 








bo 


MACLEAN’S—ADVERTISING SECTION 


-Woman’s World “ag 
and Work |= _— 












pat 
ae B.. 






grow larger with her increasing freedom from household 
drudgery. Food sense and food knowledge have opened 
up larger opportunities for intelligent home-manage- 
ment. When cooks fail and servants fail and other 
duties are pressing hard there is 


Shredded Wheat Biscuit 


with which it is so easy to prepare in a few moments 
a delicious, nourishing meal without any knowledge of 
cookery or any housekeeping experience. 


Shredded Wheat is ready-cooked and ready-to-serve. Simply heat 
the Biscuit in the oven for a few moments to restore crispness ; then pour 
over it Hot milk and salt or sweeten to suit the taste. It is delicious and 
—, when served with canned pears or other canned or preserved 
ruits. 











TRISCUIT is the Shredded Wheat Wafer—all the meat of the golden 
wheat steam-cooked, shredded, compressed into a wafer and 
baked. It is eaten as a toast with butter, soft cheese or marmalades. 

















ee age om 

















i Made only by 
The Canadian ShreddedjWheat Co., Ltd., Niagara Falls, > 
Toronto Othe 49 Wellington St. East — 
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There is a Keenness of Delight 


To any meal or lunch that has for its part pure 
fruit, that is properly preserved, or a catsup 
that lends a tempting charm to any dish. 


“2.0.5.” 


Preserves and Catsup 


Conform to the wish of the most fastidious 
tastes for their genuine goodness. Only the 
choicest fruit is selected for E.D.S. Pre- 
serves and Catsup, mingled with the 
finest grade of sugar and the proper 
care in cooking and bottling that 
make it a delight and a feature 
of every meal. 
Remember the trade mark and 
see that your next grocery 

order includes E.D.S. Pre- 
serves and Catsup. 


Made by 


E.D.Smith 


AT HIS OWN 
FRUIT FARMS 


Winona, 


Ont. 


































It will pay you to answer advertisements. 


: 


A ee gap 


MACLEAN’S—ADVERTISING SECTION 

















MacLean’s Magazine for May 





AN ENLARGED MAGAZINE. 


I1li April issue of MacLean’s Magazine goes forward in en 
larged form. As announced last month, it has been found 
necessary to add another section in order to accommodate the 

review department which embraces the best articles from other 
current magazines. Under the present schedule about 20 pages 
will be devoted to reprint matter of this character each month. 
This can now be done without reducing the space formerly given 
to Canadian specials, fiction and miscellaneous articles. The net 
result then is an addition of some twenty pages which will carry 
the cream of current magazine offerings. From the opinions 
which have been gathered in all parts of the country there is no 
question of the importance and popularity of this department. 


CHANGES BEING MADE. 


ILOSE readers who have been familiar with the magazine for 
some time will also notice other changes which are being 
effected, particularly in connection with the make-up. Mod. 

ern methods combined with new machinery have brought these 
about and the result should be a great improvement in the appear- 
ance of the magazine. Some difficulty will be experienced, how- 
ever, in carrying out some of the plans which are in hand, and 
it will consequently be some months before the ideal is reached. 
lt is hoped that the improvement will be steady and continuous 
and that readers will co-operate in any way possible in furnishing 
suggestions. which are always gratefully received and not infre 
quently are of great value to the publishers. 


THE JEWS IN CANADA, 
A MONG the interesting features scheduled for the May issue i- 


an article on The Jews in Canada. It is written by a well 

known newspaperman who has made a — study of Jew 
ish life in large Canadian centres, particularly Toronto and 
Montreal. The: story is told in a sympathetic Ao relating the 
many hardships which are endured by the Jews in our large cities, 
the determined way in which they overcame formidable difficul- 
ties, and the manner in which they assume the obligations ot 
Canadian citizenship. The article is being specially illustrated and 
should prove one of the most interesting and instructive which has 
yet appeared concerning the progress of these industrious people 
in Canada. 


(Continued on page 7) 














When writing advertisers kindly mention MacLean’s Magazine. 



















































































“93” HAIR TONIC 


: Two Sizes; soc. and $1.00 a 









































Keeps scalp and hair clean - promotes hair health 


Your Money Back if it Doesn’t 
Sold and guaranteed by only one Druggist in a place. Look for The FexaX Stores 


\ They are the Druggists.in over 5000 towns and cities in the United States and Canada 


NG UNITED DRUG CO. BOSTON, MASS, CHICAGO, ILL. TORONTO, CANADA VW 


COPYRIGHT, 1910. UNITED DRUG comma 77, 
ili] - = O25 
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MacLean’s Magazine for May 


(Concluded from page 5) 


SOME OUTING TOPICS. 


ITH the advent of spring out-door topics will again be to 
the front. The May issue will carry a liberal offering of 
matter appealing particularly to lovers of outdoor life. 
very spring there is the usual rush to the Canadian West and the 
attention of the whole country is turned to Western conditions. 
“Farming the Rockies’ will be the title of a racy, illustrated 
article telling “how they do it” out there. “Canadians in Avi 
ation” will be another which will depict the triumphs of Canadian 
birdmen. It is a thrilling story of daring and conquest. ‘The 


‘motor boat season will open in May and will be heralded with an 


article, excellently illustrated, on The Family Carrv-All, the latest 
and best development in the way of motor boats 


VAN HORNE’S SUMMER HOME. 


T is alsoin May that the thoughts of the city man turn to pre. 
I parations for his summer vacation. In Canada, the ‘summer 
home” is annually growing in popularity. TLundreds are be 
ing built every year in picturesque parts and in the midst of idea! 
surroundings. Particul: rly timely, therefore, will be an illustrated 
article on Sir William Van Horne’s “Island of Delight,” a deserip 
tion of his magnificent summer home at St. Andrew’s-by-the-Sea. 
It reveals the charms and details the luxuries of the summer re- 
treat of one of our kings of finance. 


PLANNING IN ADVANCE. 


NDER a new arrangement the editorial work of the maga- 
zine will, in future, be done some months in advance of pub 
lication. The May and June issues, for instance, are already 

well in hand. Mention is made of this fact in order that contribu- 
tors may send in their manuscript a considerable time in advance 
of the season which, in their opinion, may be suitable for its pub- 
lication. Last Christmas a great deal of Yuletide matter intended 
for the December issue was received after the number had been 
closed and it was necessary to reject articles, which, in some cases, 
might have been accepted had they been sent in earlier. Manu- 
cript for the June, July or August numbers should be submitted 
at once. 


THE BEST IN CANADA. 


T is encouraging to note that MacLean’s Magazine continues to 

be appreciated among its numerous readers throughout the 

Dominion. Almost daily appreciative references are received 
at this office. One illustration will suffice for this month. Mr. 

. B. Daly, Edmonton, Alberta, writes: “I think your magazine 
is s absolutely the best published in Canada and alw: ays recommend 
it to my friends.” 














When writing advertisers kindly mention MacLean’s Magazine. 
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magazine, with a national circulation. 





CLASSIFIED ADVERTISING 


The ideal medium for classified advertising that is not purely local in character is the standard 
Advertisements in the Classified Departments of 
MacLean’s Magazine will be read throughout all parts of Canada from Halifax to Vancouver, 
besides by thousands in United States and England. This great market of buyers can be 
reached at the small cost of four cents per word. 


Forms close 1st of preceding month. 








AUTHORS. 
NOVELS AND STORIES placed with 
and publishers at highest prices. Authors are in- 
vited to submit specimens of their Literary work 
(with 1|- in lieu of postage) to The Empire Literary 
Agency, 70, Imperial Buildings, Ludgate Circus, 
London, E.C., England. 


Ss 


3ritish papers 











EDUCATIONAL. 


MASSAGE TREATMENT. | — 5 
MASSAGE—FACIAL AND BODY—MRS. MATTIE 
gives treatment. 15 Bloor St. East, near Yonge, 
Toronto. 


’OR PERFECT COMPLEXION USE CREME DE 


DIANE. Positively removes pimples and _ black- 
~Y $1. MADAM YVONNE, Box 351, Vancouver, 
B. 








ART STUDIES 
models. Finest 
Ijiustrated 
Klary, 103 


PHOTOGRAPHS 
collection 
catalogues 
Avenue de 


FROM LIFE 
for artists and art lovers. 
sent free on demand. ied 
Villiers, Paris, France. 





MAIL COURSES in Shortband, 
triculation, Civil Service. 
DOMINION BUSINESS 
Mitchell, B.A., Principal. 


Bookkeeping, Ma- 
Write for Catalogue. 
COLLEGE, Toronto. J. V. 





BE A DRAFTSMAN—OUR 
ing Course teaches you how to draw and design all 
parts of machinery, structural work, ete. Learn it 
at home in your spure moments. Write, CANADIAN 


MECHANICAL DRAW- 





CORRESPONDENCE COLLEGE, LIMITED, Dept. 
B., Toronto, Canada. 

MATRICULATION—THE DOORWAY TO THE 
professions—the first step towards becoming a 


doctor, lawyer, minister, civil engineer, electrical en- 
gineer, ete.—is matriculation. You must pass this 
examination before you can begin your college 
course. We fit you at home in spare time. Write 
for full particulars. Canadian Correspondence Col- 
lege, Ltd., Dept. B, Toronto, Canada. 





SELF-TAUGHT HOME-STUDY 


WRITE 100 WORDS A MINUTE WITH ABBREVI- 











ated Longhand,. Tried and approved by thousands. 
Sample lesson 20 cents. Particulars free. Angus 
Weaver, Court Reporter, Buffalo, N. Y. 

CAMERAS. 
— *» — 


Huttig & Son, 
themselves. Send for 
list. Sole Canadian 
Montreal Photo Sup- 


KODAKS—C, P. Goerz, Lenses, ete. 
Metal Camera, in a class by 
catalogue and No. 21 bargain 
representative, R. F. SMITH, 
ply, Montreal. 


ET 2 = 


LEGAL. 








Solicitors, Calgary, Alberta. 


BARRISTERS, 


NICHOLS & SAVARY, 





NOVA SCOTIA 
Annapolis Royal. 


OWEN & OWEN, 





REGINA, SASKA'TCHEWAN—BALFOUR, MARTIN, 
CASEY & BLAIR, Barristers. First mortgage secur- 
ed for clients, 7% and upwards. 








HAVE YOU INVESTED IN FORT GEORGE OR 
vicinity? We make monthly reports on investments 
or sell or invest for you. Write with postage. 
McArthur Investment Co. (Dept. Frank McArthur) 





South Fort George, B. C. 
MACKENZIE, BROWN, THOM & McMORRAN— 
MACKENZIE, BROWN, MacDONALD & ANDER- 


SON—Barristers, Solicitors, ete. Norman Mackenzie, 


K.C.; Hon. Geo. W. Brown, Douglas J. Thom, ‘T. 
Sydney McMorran, Hector Y. MacDonald, Percy M. 
Anderson, Regina. Sask. Cable address, ‘‘Macron,” 


Regina. A I C Code. 





OFFICE EQUIPMENT. 


COPELAND-CHATTERSON SYSTEMS—Sbort, sim- 
ple. The Copeland-Chatterson Co., Limited, Toronto 
and Ottawa. 


HUNDREDS OF TYPEWRITERS OF EVERY 
MAKE and condition are being traded in as part 
payment on the famous MONARCH. Price and 
quality are the levers we use to prevent over stock. 
We believe we can give the best bargains in rebuilt 
Typewriters in Canada. A postal will bring you 
catalogue and full information. THE MONARCH 
TYPEWRITER CO., Limited, 46 Adelaide St. West, 
Toronto. 











YOU DON’T BUY A NATIONAL CASH REGISTER 
—it pays for itself. Saves money. Prevents mis- 
tukes. We can prove it. National Cash Register 
(o., 285 Yonge St., Toronto. 





_____C POSTAL STAMPS. 
STAMIVS—PACKAGE FREE TO COLLECTORS. 
‘or two cents postage. Also offer hundred different 
foreign. Catalogue. Hinges, all five cents. We buy 
Stamps. MARKS STAMPS CO., Toronto, Canada. 








PRINTING. 


PRICE TICKETS, ALL PRICES, ANY ASSORT- 
ment, 50c per 100, also a full line of Window Cards. 





Send for Sample and Circular. FRANK H. BAR- 
NARD, Printer, 35 Dundas Street, Toronto. 














SITUATIONS VACANT. 


AUTOMOBILE SALES MANAGER WANTED—TO 
establish his own agency in cities where we are not 
represented. No capital required, except ability to 
purchase demonstrating car. Best references de- 
manded. Carhartt Automobile Corporation, 479-487 
Michigan Avenue, Detroit. 


POSITIONS PAYING -FROM $50 TO $75 PER 
month may be secured in six months’ time by quali- 
fying for telegrapher or station agent. Railway 
wires, books, etc., insures practical instruction and 
a position when qualified. Book 12 explains. Domin- 
ion School Telegraphy, Toronto. 


POSITIONS PAYING FROM $50 TO $75 PER 
month may be secured in six months’ time by quali- 





fying for telegrapher or station agent. Railway 
wires, books, ete., insures practical instruction and 
i position when qualified. Book 12 explains. 


DOMINION SCHOOL TELEGRAPHY, Toronto. (41) 


cemeee e 








SALESMEN WANTED 


REPRESENTATIVES WANTED FOR SALE OF 
townsite lots in divisional and junctional points 
along line of Grand Trunk Pacific Railway in West- 
ern Canada. Whole or part time. Liberal commis- 
sion. Money-making sideline for salesman. Write 
to authorized agent, G. T. P. Railway, International 
Securities Co., Ltd., Somerset Building, Winnipeg, 
Man., for particulars, maps, etc. 


Every advertisement on this page merits your attention. 
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Horrockses’ 


FLANNELETTES AND 
“IDEAL” FABRICS 


Made by the Manufacturers of the 
Celebrated Longcloths and Sheetings 


Have been awarded the certificate 
of the 


INCORPORATED INSTITUTE 
OF HYGIENE 


They were described by the CHAIRMAN OF THE 
COMMITTEE appointed by the BRITISH GOVERN- 
MENT as having “Resisted flame very well,” and by 
THE LANCET (England) as “Safe.” 





They are made with the closely-woven foundation, 
and short, close nap, which 7//E LANCET deems so 
“Very desirable.” 





As a guarantee of quality the name 
“ HORROCKSES” is printed on _ the 
selvedges of the FLANNELETTES, and 
“ HORROCKSES’ IDEAL” on _ the 
selvedges of the “IDEAL” FABRICS. 


FROM LEADING DRAPERS ALL OVER THE WORLD 


HORROCKSES 


MANCHESTER and LONDON, Eng. McL.M. 














Say you saw the ad. in MacLean’s Magazine. 











FlacLean’s #laqazine ~ 


ee. | Financial Directory oy 


HIS Directory will be made up of only 
reputable bond and banking houses, trust 
companies, savings banks, brokers and other 
financial institutions. The publishers of 
MacLean’s Magazine make enquiries concerning 









































the institutions advertising under this heading ae 
and accept none that they find to be of question- 
able character. 

i © ||| Q)}}| HO WOM ©, © 
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= A, Your Banker is an | : 

3 te our banker 1s an Important |~ 

= x, he . : 

© PN, Factor in Your Success : 

‘0 eee 

— he fy" = 

© Ese Do you take him into your confidence and J 7 - 

Oi Rs ge lee discuss your business problems with him? te 

= “ j He may possibly be abletoaid you. Whether aS = 

a) ; a you are a customer of this Bank or not, call] © 

OF and see him. His advice will cost you ©) 

~ nothing. }$ 
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2 Capital and Surplus $ 6,800,000 

iO Total Assets J- . - $52,000,000 {2 
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An Investment Yielding Seven Per Cent. 7 


Special Features Share in Profits 


Safety, large earning capacity, long establish- O This security is backed up by a long establish- 
ed trade connection, privilege of withdrawing /; ed and substantial manufacturing business, em- 





investment at end of one year with not less spc oage se tend we wee _— po 
eae in existence, that has always paid dividends and 
than 7°, on 60 days’ notice. the investor shares in all profits, and dividends 














Send At Once for Full Particulars. —- tare a your, ot at Jone and De. 
NATIONAL SECURITIES CORPORATION, Limited 
CONFEDERATION LIFE BUILDING, TORONTO, ONT. ba | 








It will pay you to answer advertisments. 
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“Crayola” 


For stenciling, and all color work. 
] A box keeps the kiddies quiet on 









arainy day. No soiling of hands 
and clothes. 


| 
Send esc for box containing 24 
Colored Crayons: particulars on 
| 


request. 

















| 

Ml se) | BINNEY & SMITH CO. 
—=—— 81 Fulton Street, New York 

Can be purchased through Canadian dealers 

















‘Beauty Poses 


EXQUISITE PORTRAYALS OF 


FEMALE ULOVELINESS 


Decorate your ‘‘Den” 
3 bewitching poses 25¢.;6 for 50c One6% 
x 8'4 photograph free with every order for six. 

Our pictures are all real photographs. No 
} printed or lithographed reproductions or other 
i cheap trash. Money back if not satisfied. 

OUR DOLLAR SPECIAL: Two 6'% 
x 8% photographs, 6 cabinet size and 32 small 
i photos, all for $1, The most entrancing series 
of “real beauties” ever published 


ART PHOTO CO. 


2502 MC., Grand Rapids, Mich. 


with “‘Art Gems.”’ 
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Steel Pens 


250 Styles 
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riko rV'o 
JK & CC 


Every. Ester- 
brook pen is sure 
to give satisfac- 
tion. 

A style for every 

writer. 

OUTER i a‘ae-abt-ba-bee 
j teed by a half-cen- 
/ tury’s reputation. 
At all stationers. 


The Esterbrook Steel Pen Mfg. Co. 
26 John St., New York 


ee ee 


“—_ 
-RBRO 


RESTE 


ee ee 
——b 
OH 


| 
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Works. Camden, N. J 


























NORWICH UNION 


Fire Insurance Society Limited 


Deposit at Ottawa 
$530,700 


Norwich Union Building 
12, 14 Wellington Street East, Toronto 


JOHN B. LAIDLAW, Manager 


FOUNDED 1797 





OF NORWICH, ENGLAND 


Losses Paid 
$125,000,000 


Head Office for Canada: 


A. H. RODGERS, Branch Secretary 














-CAN YOU- 


expect to advance if you don't put forth an effort? 
You can become a first class Ad. Writer in three 
months by studying our lessons at home during 
your spare time 
The entire cost is only $30, payable mentbly. 
ball we send you full particulars? 


Box 223, MACLEAN’S MAGAZINE 











az 


7 NOVELTY (PHOTO STAMPS 


| ¢ Showing your picture in stamp form 
€and size, gummed and perforated A 
“ striking novelty. Mail your Photo with 
Money for Order and we will deliver the 
Stamps postpaid to you the day received 
€ 20 Stamps 50c., 40 Stamps 75c..100 Stamps $1 
§ Or send us 4 orders of your friends and 
~ have 20 Stamps of your own photo free 
< Money back if not satistied. Photo return 
de 2d uninjured 


§ SEND YOUR ORDER TO-DAY 





enact mms The PATINA CO., 667 College St., Torente, Can. 
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DO YOU LIKE TO DRAW? 


That's all we want to know 
Now we will not give youany grand prize 
ora lot of free stuff if you answer this ad. 
Nor do we claim to make you rich in a 
week. But if you are anxious to develop 
your talent with a successful cartoonist, so you 
can make money, send a copy of this picture 
with Gc io stamps for portfolio of cartoens and 

sample lesson plate and let us explain. 

THE W.L. EVANS SCHOOL OF CARTOONING 
402 Kindmoore Bldg., Cleveland, 0. 














a | Bishop Strachan School 


PORTY-FIFTH 
YEAR 
A Church Residential and Day School for Girls. 
Full Matriculation Course. — : 
Elementary Work, Domestic Arts, Music and 
Painting. 


Principal: Miss WALSH. 
Vice-Principal: Miss NATION. 


Wykeham Hall, College Street, Toronto 





Also 221 LONSDALE AVENUE 


A Branch Junior Day School 


Kindergarten, Preparatory and Lower School 
Classes, under well-qualified mistresses. 

















Che Margaret Eaton School 4 st. 
of Literature and Expression Toronto. 


Mrs. SCOTT-RAFF, Principal. 


English Literature, French, German, Physical Cul- 
ture, Voice Culture, Interpretation, and Dramatic Art. 


WRITE FOR CALENDAR. 














Brantford Conservatory of Music, 
Brantford, Ont. 
Affiliated with Teaching Coilege of the Western University, 
London, Ont. A thorough course in all musical subjects, A 
limited number of residential students. Handsome Recital 
Hall and Pipe Organ. Experienced Faculty, 
WRITE FOR CALENDAR. 
President—Rev. Dean Wright, M.A. 
Musical Directorate--W. Norman Andrews, Dip. Leip. 
Frederick C, Thomas, L.R.AM., A.R.C.O 














“EDGEHILL” 


CHURCH SCHOOL FOR GIRLS, Windsor, N.S. 


The Bishops of Nova Scotia and New Brunswick. Patrons. Miss 
Gena Smith, Lady Principal. Gold Medal, 1908-1910, from the 
Royal Academy and Royal College of Music, London, England. 
Three pupils matriculated third, fifth and ninth McGill 1910 
examinations. Domestic Science Department. Perfect Sanitary 
Conditions. Easter term begins April 3rd, 191L. For Calendar 
apply to REV. H. A. HARLEY, M.A., Secretary. 




















ST. MARCARET’S COLLECE 


TORON Fo 
A Residential and Day School for Girle. 
(Founded by the late George Dickson, M.A., former principal 
of Upper Canada College, and Mrs. Dickson. 
PRESIDENT. Mrs. George Dickson. PRINCIPAL, Miss J. E, Macdonald, B.A. 
Preparation forthe Universities; Music; Art; Elocution; House- 


hold Science; Physical Education carefully directed. Large 
lawns and swimming bath. WRITE FOR PROSPECTUS. 

















WESTBOURNE 
Residential and Day School 
for Girls 
340 Bloor St. W., Toronto 
F. McG. Knowles, R.O.A., Art 
Director. 

Write for Prospectus to the 
Principal, 

Miss M. Curlette, B.A. 














MONTREAL 
Head Master 


C. S. Fosbery, M.A. 











~ LOWER CANADA COLLEGE 





For Boarders and Day Boys 


Boys prepared for the University and the 
R.M.C., Kingston. 


Preparatory Junior and Senior Departments. 








Reading advertisements is profitable to you. 
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Os lle. acai sade Pa Year Book, i 70 pages, 


TORONTO CONSERVATORY OF MUSIC ™sions7Hswon 


EDWARD FISHER, Mus. Doc., Musical Director 


Special Calendar for School of Expression 








London Conservatory of Music and School | 9 ) Eglinton, North 
of Elocution, Limited ST. CLEMENT'S COLLEGE, Toronte, Ontario 

54 Dundas S ap remrer; : T A Residential and Day School for Boys 
cote a — Healthy situation with beautiful grounds and homelike surround- 
Bry wrogt wry cc Efficient Staff of Teachers, ings, large play ground, tennis lawn, rink, etc. Boys are prepared 
ee for the Universities, Royal Military College. The Navy and for 











Write for our Curriculum, | | Business. 
Lottie L. Armstrong, Registrar For information apply to 
F. Linforth Willgoose, Mus. Bac., A.R.C.O., Principal. | | Rev. A. K. GRIFFIN, Principal, Eglinton, Ontaric 











THE HAMBOURG Conservatory of Music 
Director, Prof. MICHAEL HAMBOURG., 


Complete musical training for professionals and 
amateurs, in the celebrated methods approved 
by De Pachman, Morris Rosenthal, Paderewski, 
Mark Hambourg and others. 


100 GLOUCESTER STREET, : : TORONTO 


LORETTO ABBEY |. 
WELLINGTON PLACE - TORONTO. ONT | 
| 


An institution for the education and refinement of 
young ladies Religion no obstacle to admission, 


For particulars apply 


The Lady Superior 




















Branksome Hall ASHBURY COLLEGE 








592 SHERBOURNE STREET. TORONTO Rockcliffe Park, Ottawa 
og rot, Doors South of Bloor) . Resident School for Boys. Modern, fireproof building. 
—— wee and Day ag Girls Many recent successes at R. M. C. and Universities. 
MISS SCOTT MISS EDITH M. READ. M.A. For Calendar apply 
Preparation for the University and for Examinations in Music. Well Rev. GEO. P. WOOLLCOMBE, M.A. (Oxon) 
equipped Art Department. Thoroughly efficient staff. Outdoor Headmaster 





games—Tennis, Basketball, Rink. Healthy locality. Primary school 
for day pupils. For prospectus applyto THE SECRETARY 


JEROME’S COLLEGE -ROTHESAY COLLECIATE SCHOOL 














BERLIN, ONTARIO | THE bad seatatemete BOARDING SCHOOL 
’ r S 
Residential School for Boys and Young Men. | Splendidly situated, new gymnasium and athletic field, well 
URSES equipped manual training department : 
. . | Special sparati for ent ve t Jniversities, R. M. C., 
Pusiness, High-School, College Courses. a -)+ ~>--crpieedbpredantier eens 
New Buildings, hygienic equipments, private rooms. Separate boarding houses for older and younger boys 
shower baths, fine new gymnasium, swimming pool. Full information from- 
running track auditorium. REV. W. R. HIBBARD, M.A., Headmaster. 
RATES VERY MODERATE. Rev. A. L. Zinger,C.R., Pres. | | ROTHESAY COLLEGIATE SCHOOL, - Rothesay, N.B. 
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ST. ANDREW’S COLLEGE, Toronto, Ont. 


A Residential and Day School for Boys. Preparation for Universities, Business and Royal Military College UPPER and 
LOWER SCHOOLS. Calendar sent on application. Summer’ Term commences April 9th, 1912 { 
REV. D. BRUCE MACDONALD, M.A,, LL.D., Headmaster. F42 
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COPY THIS SKETCH 


and let me see what you can do with it. You 
can earn $20.00 to $125.00 or m ore per week 
as illustrator or cartoonist. My practical 
system of personal individual lessons by 
mail will develop your talent. Fifteen years 
successful work for newspapers and maga. 
zines qualifies me to teach you. Send me 
your sketch of President Taft with 6c. in 
stamps and I will send you a test lesson 
plate, also collection of drawings showing 
possibilities for YOU 

The Landon School of Illustrating & Cartooning 

1486 Schofield Bidg., Cleveland, O. 


/ THE ROAD TO SUCCESS 


Is at the best along, rough process, but 
the exceptional assistance of a good business 
education has lightened the tasa and cleared 
away the obstacles. 

We educate young men and women for bus- 
iness positions and assist them to find situ- 
ations when quatified, The best recommenda- 
tion of the thoroughness of our institution is 
the unvaryicg success of our graduates. Here is 
your opportunity— grasp it. 


Catalogue ‘B’ willbe sent youon request 


\ ‘ WESTON 
BRITISH AMERICAN BUSINESS COLLEGE St. Alban s Schoo Oataric 
Y.M.0.A. Bldg., Yonge St., Toronto A CHURCH SCHOOL FOR BOYS 


Close to Toronto. Largeand beautiful grounds. Boys 
| prepared for Universities and R.M. College. Special 




















attention to juniors and boys entering commercial 
life. For prospectus apply 


M. E. MATTHEWS, Head Master 





Do You Want a Good Position as a 


Traveling Salesman or Saleswoman 
Where You Can Earn From $1,000to $5,000 a Year and Your Expenses? Residential School for Boys 


We will teach you to be an expert Salesman or Sales- 


woman by mail in six to eight weeks and our Free Em- a j QS = a YW CS oO = L. E (eo) E 


ployment Bureau will assist you to secure a good 
position where you can earn good wages while you Three fully equipped residences. The School won 


learn. Wecannot begin to supply the demand of leading ; ; ; A < a 
business houses in all parts of America for our students. University scholarships in classics (1909) and in 








If you want to enter the best paid, most independent classics and mathematics (1910). Write for Catalogue. 
rofession in the world, write today for our handsome : 

ree catalog, ‘‘A Knight of the Grip,” also testimonial REV. J. O. MILLER, M.A., D.C.L., Principal 
letters from hundreds of students we have recently Ridley College St. Catharines. Ont 


laced in good positions; list of positions now open, and 
Pull particulars of the special offer we are now making 
new students. Address our nearest office. 


Dept. 258 National Salesmen’s Training Association 
Chicego Wew York Kansas City Seattle Mew Orieans Toronte 


: bine NITY uennivePlayurounds,, Large Uymmesiim, 
Skating Rinks, ete ee a 
FRENCH—GERMAN| ||° og yore Prepared for the, Universiti, Royal 


tion given to younger boys. 


S PA N IS H ee 1T A LI A N PORT HOPE, Ont. For Calendar and all Information apply 


to the Headmaster. 
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Is Easily and Quickly Mastered by the Residential Rev. Oswald Rigby, M.A. (Cambridge), LL.D. 
Language Phone Method School for PORT HOPE, ONT 
Boys. Next Term begins Wednesday, April 17th 








Combined with the 
Rosenthal Method of ~ ars 
Practical Linguistry 


This is the natural way to learn a for- Interested in the 
eign language. You hear the living 
voice of a native Professor pronounce each word and phrase. He PERMANENCE OF 





speaks as you desire—slowly or quickly, for minutes or hours at a 
time. It is a pleasant, fascinating study: no tedious rules or mem- THEIR PICTURES 
orizing. It is not expensive—all members of the family can use it. 


You simply practice during spare momeuts orat convenient times, Should write to Dept we Ry 

and - a smn ongay nd ng time you a yr pe no amg a R riSTS’ % : 
new language. Send for interesting booklet and particulars. A WS 3 

THE LANGUAGE PHONE METHOD SUPPLY CO. TOBONTO 

R19 Metropolis Building. Breadway and 16th St., Yew York 




















For the Man With a New Enterprise to Promote: FINANCING AN ENTERPRISE 


by Francis Cooper. Two volumes that have helped hundreds of men win fortunes 
by showing them the rules of successful promotion and finanting. Vol. I. tells 
how to prepare for successful financing: how to investigate, protect and capitalize 
an enterprise: experimental work and model making. Vol. II. tells actual meth- 
ods of raising money: privately, from friends or strangers; or publicly, by adver- 
tising. How to advertise; how to write a prospectus. Chapters on stocks, bonds, 
underwriting, incorporation, etc. 500 pp. Buckram. 2 vols. Prepaid $4.00. Either 
vol. separately $2.00 prepaid. 


For the Sales Department and Its Manager: CONDITIONAL SALES 


by F. B. Haring. No concern which makes credit sales should be without this 
book. States clearly the requirements for a valid contract of conditional sale in 
every state of the Union, whereby title to goods sold is retained in the vendor 
until payment has been made. Approved forms of contracts, acknowledgments, 
etc. 370 pp. 6x9. 1909. Buckram. Prepaid $5.00. 


TECHNICAL BOOKS - 143-149 University Avenue - TORONTO 


a 















Don’t ‘fail to mention MacLean’s Magazine when writing advertisers. 





MACLEAN’S—ADVERTISING SECTION 


























Manufacturing 
Accounting 


COURSE of instruction dealing exhaus- 
tively with every branch and phase of 
MANUFACTURING ACCOUNTING, in- 

cluding COST ACCOUNTING, EXPENSE 
DISTRIBUTION, STOREKEEPING. 

This course was prepared by and is under 
the supervision of EXPERIENCED AND 
EXPERT MANUFACTURING ACCOUNT- 
ANTS whose association for many years 
with America’s largest manufacturing con- 
cerns has made them AUTHORITIES on 
this important subject. 

Every bookkeeper and accountant interest- 
ed in manufacturing accounting should in- 
vestigate this course. 


The Only Course Of Its Kind 


Fill in name and address, cut out and mail this ad. 
to-day, and get full particulars. 


Name _ 


Address 











The Shaw Correspondence School 


Toronto - - - ° ° - - Canada 





Mac Leans 
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It is to your advantage to mention MacLean’s Magazine. 
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You can spend $60 in a 6 months’ course in 

Shaw’s Business College, Toronto, and start out 

on an initial salary of $12 a week with good 

chances of promotion. Noline will pay you better. 
Write for catalogue. 


W. H. SHAW, President 


Gerrard & Yonge Streets, Toronto 














Why not decide now on your course for the fall ? 
MISS GRAHAM’S Business College 
109 METCALFE ST., MONTREAL . 
offers all the advantages of a special practical training. 


Day Classes - Ladies only 
Night Classes - Both Sexes 


Open Allthe Year. Write, Call or Phone. Uptown 2936 


Special attention paid to copying for business men at 


MISS GRAHAM’S SHORTHAND AND 


COPYING OFFICES 


157 St. James Street and 109 Metcalfe Street 
MONTREAL Phene Main 1714 











tammering or Stutterin 


may make life miserable for your child, or for one of ycur 
family or friends. If it does, you owe it to the suffercr 
to investigate the sensible, successful Arnott Methods of 
treating the Cause—not merely the habit—and permanent!y 
curing these distressing impediments. We'll gladly give 
you full particulars and references. Write 9 


Wat 


INSTITUT LC, 





Berlin, Ont., Canada. 


$200 & medal.—"‘l was enabled by 
your Latin course to overtake the 
class in the Gault Instit.. Valleyfield, 


so that I took 190 marks out of 200, 
winning the Latin prize donated by Dean Moyse of McGill. 
Next term I took 181 marks on the McGill matric., again 
winning the Latin prize. I was equally benefited by your 
French course, taking 93% and the gold medal.’’"—N ; 
Ottawa. 


Latin, French, German, Spanish by mail. Fee $10 
ACADEMIE DE BRISAY, - - - OTTAWA. 


You Can Be More Successful 


Are you a business and social success or merely 
one of the submerged millions? You can be 
exactly what you WILL be! I have cashed the 
proof, why not you? Hundreds are applying 
Deductive Thought and my snggestions to their 
daily lives and are enjoying that buoyant health 
which makes cashable thought and action Natural. 
It will cost you nothing to write and learn Mae 
truth. My new booklet “‘Suecess Through Deductive Thought,’’ scnt 
absolutely FREE. Address FRANK D. FOLLANSBEE, 7157 Yale “ave., Chicago 


ONE OF YOUR NEW YEAR 
RESOLUTIONS 


should be to make more money than you 
did during the past year. 


There is no better way of fulfilling any 
such agreement than taking subscriptions to 
FARMER'S MAGAZINE. 

We pay excellent remuneration, 

Write for full particulars to 
The MACLEAN PUBLISHING CO.,, Ltd. 
143-149 University Ave., Toronto, Can. 












































Three things 






The Paragon 
inflicted upon 
graceful appearance and gives comfort, which is a great essential 
to concentration of the mind for study. The thousands that are 
now in use testify to their efficiency. 


Write for Catalog and Prices and Let Us Teli 


Comfort, Appearance, Utility 


most sought after in choosing desks for schools. 
School Desk will withstand the wear and tear 
it 


JAMES SMART MFG. CO., Limited 


BROCKVILLE, ONT. WINNIPEG, MAN. 





by sturdy and vigorous youth, yet it has a 









You More About it. 





Reading advertisements is profitable to you. 
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EASTER OFFERINGS | 
Fancy Boxes, Baskets and Novelties 
Best World 
PRE A clean stomach of all Ld Famed 
agg d filled 
{ an a clear head are * | ened ED am a eR ® 
with Candies 
| the guarantees of ; 
\ Abbe . S It  _- is known by — woe he sends.”’ 
en near our store don’t forget our 
y s a UNEXCELLED CHOCOLATE ICE CREAM SODAS 
25¢ and 60c bottle and other FOUNTAIN DRINKS 
ey 130-132 Yonge St., - TORONTO, ONT. 
Sold everywhere. Minlrd Our candies made on the premises. 
81 














Many New and 
Delicious Dishes 


Can be Prepared With 


Ingersoll Cream Cheese 











—but one of the most delicious is Cheese Straws. Try 
it! It’s very simple, and a more delightfully tempting and 
appetizing dish could not be conceived. | 





I gen Po dinlor encod boll Ingersoll Cream Cheese is soft and creamy—with a 


soll Cream Cheese, one tablespoon. rich, distinctive flavor very pleasing to the taste. 
ful butter, one-half cup bread 
crumbs, salt and cayenne pepper to ‘ P 
taste, six tablespoonfuls flour, mix Packed in two sizes: No. 1, 25c.-—No. 2, 15c. 
and roll very thin. Then cut in 
strips four inches long and one-quar- 


; ter inch wide. Bake in hot oven FOR SALE BY ALL GROCERS 


until slightly brown. 











f Manufactured by 


The Ingersoll Packing Gompany, Limited, Ingersoll, Ontario 


Manitoba Agents : Mason & Hickey, Winnipeg 


Oe or orm: 








Guard Against Coughs, Colds, and LajGrippe 
A daily cup of 


BOVRIL 


will’give you strength to’escape chills and resist the attacks of,;influenza 
BOVRIL IS CONCENTRATED BEEF 











It will pay you to answer advertisements 
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In Bathing the Youngsters 


HIE room must be heated to just the right degree of warmth. 
Their delicate, tender bodies, keenly sensitive to draughts or 
changes in temperature, render them specially susceptible to 


colds and ‘kindred ailments. 


How important it is therefore, that the 


system you secure should be one that will supply clean, genial warmth 


equally distributed to all parts of the house. 


With this as your first 


and last essential, choice must inevitably rest upon a 


AING 


BOILER & RADIATORS 


as the system best adapted to the needs 
of the modern home. In bathroom, liv- 
ing room, den, sewing-room—from kit- 
chen to guest chamber—the King Boil- 
er generates, and King Radiators dif- 
fuse, a steady, equable, healthful heat 
throughout the house, even on the cold- 
est and stormiest days. 

No matter how hard the wind blows 
or from what direction, it cannot change 
the constant flow of hot water through 
the radiators. Everywhere the same 
even, comfortable temperature prevails. 

King hot water heating provides pure, 


clean, healthful air instead of the 
parched, desiccated air that causes 
colds, congestions and a generally un- 
stable condition of bodily health. 

It abolishes the drudgery of fre- 
quent fire-tending, delivers you from 
the servitude of coal-scuttles and ash- 
sifters, cuts down coal bills—giving the 
maximum of heat at the minimum of 
fuel expense, and increases generally 
the value, comfort and cheerfulness of 
your home. 

Write for illustrated booklet, 
‘* Comfortable Homes.” 


STEEL anp RADIATION, -imitep 


Head Office : Fraser Ave., TORONTO. 


Branches in All the Principal Cities and Towns 


Showrooms, 78-82 Adelaide St. E. 





It is to your advantage to mention MacLean’s Maguzine. 
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THE BUSY MAN 


If you want to get a favor done by some obliging friend, 
And want a promise safe and sure, on which you may depend, 
Don’t go to him who always has much leisure time to plan, 


sut if you want your favor done, just ask the busy man. 


The man with leisure never has a moment he can spare; 
Hfe’s busy “putting off” until his friends are in despair. 
But he whose every waking hour is crowded full of work, 


Forgets the art of wasting time—he cannot stop to shirk. 


So, when you want a favor done, and want. it right away, 
Go to the man who constantly works sixteen hours a day. 
He'll find a moment, sure, somewhere, that has no other use. 


And fix you while the idle man is framing an excuse. 








« & Contents Copyright 1912 





The MacLean Publishing Co., Limited 


5 Montreal A Toronto i Winnipeg 





























The Toronto General Trust Company’s building at Toronto, one of the **Big Buildings” 
erected last year and described in an article on page 594 in this magazine, 
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HOW WILD THINGS LIVE THEIR LIVES 


CAMERA HUNTING AMONG THE BIRDS AND ANIMALS OF ALGON- 


QUIN NATIONAL PARK IN NORTHERN ONTARIO 


By ARCHIE P. McKISHNIE 


P north in that vast wild known as 


the Ontario Highlands, rests the 
big playground and roaming 


ground of the wood and water denizens; 
one million acres of little lakes and 
shaggy uplands about which the Govern- 
ment has placed a protecting arm and to 
its wild things granted immunity. The 
place is called Algonquin National Park. 
Throughout this wilderness, all year 
round, roam vigilant Rangers, whose 
part is to see that the law is lived up to 
and that the wild things are not molest- 


ed by hunter or poacher. The trails 
which these men follow are long and 
arduous trails. Some of the Rangers 


drift back to civilization twice, perhaps 
three times a year. Others keep to the 
trails from year’s end 


Many of them are men of edueation 
and refinement. One, with whom | 
trekked the snow-trails of his solitude, 
was a doctor who had lost his health in a 
smoky city and who, to use his own ex- 
pression, had ‘‘come home to stay.” His 
youth had been spent in the forest-lands 
of Maine. ‘To-day his eye is clear, his 
blood clean, and his muscles hard as iron. 
Another Ranger, I learned, was a botan- 
ist; and I searcely think it would be possi- 
ble to find one of them to whom the mys 
teries and solitudes of the forest do not 
strongly appeal. 

In this great wilderness of wood and 
water is to be found every variety of 
northern animal and bird, and here the 
lover of wild things may study them to 

his heart’s content— 





to year’s end, seldom 
glimpsing at a. hu- 
man face during 
their sojourn, — sel- 
dom hearing a hu- 
man voice, still seem- 
ingly content with 
what they derive 
from the great Free- 
masonry of their en- 
vironment. Most of 
these Rangers have 
chosen their yoca- 
tion for a purpose. 








provided he knows 
how. For the world 
of the untamed is 
hot a zoo, into which 
the hunter with the 
camera and pamph- 
let may step and 
calmly take his 
pleasure ; this fact is 





borne home to the 
novice after many 
ineffectual attempts 
to procure photo- 





graphs of those shy 
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seems to. fit harmoni- 
ously with the perfect 
whole. A chic-a-dee 
(its from sapling to 
-apling, a feathered 
atom no longer than a 
huttertly, lis little soul 
slive and his throat 
-welling as he calls. 
irom al far valley 
comes an answering 
note and he darts away 
A striped chipmunk, 

[ athery tail erect, 
-hoots from -tulnp hol- 
low to log and sits up 
to blink at a mossy 
catch on which rests a 
coverlet of strained sun- 
ARCTIC SNOWY OWL light. Ile leaps for it, 

digs his little claws 

birds and animals that have ai knack into it im eestasv: bathes in the yel 

















of appearing so suddenly and dis low lake of warmth. ‘Then he bounds 
appearing hiore suddenly =till, It uwav wards a sound, inaudible to us, 
takes more than one season in the which his watchful ears have caught. 

woods to teach one the art of proper "Tis the mating season of the wild 
observation. It requires infinite patience things. The woods are full of dank, 


and much self-denial to learn a great deal <weet smells of doty wood, damp leaves, 


about the shy. elusive wild things to wend spiev pine needles. 


whom Nature hits accorde | such rasareh A wee tree-mouse, round ears protrud 
less Intuition and cunning ed inquiringly, and long whiskers a-trem- 


le, peers out of the doorway of her Wwin- 


Tike SPRING AWAKENING, | 
ver home Just above her dozes her old 


As to the best season in which to study enemy, the screeeh-owl She knows he 
bird and animal life, opmiuons differ. is there, but she knows also that in the 
Miuels. of COULSe, depends pon climatre Javtime he hiss nothine to fear frocn 


and other conditions. 
Spring Is Invariably the 
hature student’s favor- 
ite season for the work 

To him who has fol 
lowed the wood-trails 
of many shaglands and 
to whom the denizens 
of forest and stream 
have appealed most 
~tronely, there is some- 
thine  indeseribably 
beautiful about the 
ereat and mivetle draw- 
Ine tovether of the 
kinds, when the forest 
aisles are Gre Hine anil 
the White likes are Wak 
ing. All about as life 
and sound. The tiniest 
morsel of animation A SCREECH OWL 
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him. She creeps out carefully, wateh- 
fully, and scampers across the damp, 
warming earth. By and by she returns 
to her home in the tree-trunk. In her 
mouth she carries a bunch of soft dried 
Tass. 

Deeper into the woodland, a ruffled 
grouse stands motionless and erect, her 
brown body showing in marked contrast 
against a charred, fire-licked stubble of 
trees. Throughout the summer and au 
tumn she held to the brushland whose 


mastery: then the victor will take the 
brown, walting bird for» mate. These 
battles for the possession of a mate are 
common enough among the feathered 
and furry creatures of tangle and water. 
l'requently, particularly among the small 
er animals, the fight is to the death; 
while many of the larger ones, such as 
the bull-moose, dog-wolf, and buek-deer, 
frequently succumb to the wounds re 
ceived in fierce battle with their sex and 
kind. 





YOUNG FOXES AT MOUTH OF THEIR CAVE. 


erey shoots blended so well with her 
markings of grey and brown, Now, as 
though anxious to be seen, she stands be- 
side a blackened stump, neck stretched 
and ears and eves alert. 

PIGHTING FOR A) Mare. 

Just a little way beyond her two cock- 
erouse are contesting her ownership. 
They stand facing each other, heads low 
and necks vibrant with anger. They will 
fight until one or the other proves his 


Others of the animals seem to find the 
choosing of a mate an Cas\ task and one 
requiring little or no proof of superiority. 
The muskrat, that industrious — little 
roumer of the marshlands, seldom fights 
with his neighbor or disputes his claim. 
Possessed of an eusy, tranquil nature if 
~CeLLIS threat he would prefer remaining il 
bachelor to fighting for a mate Nature 
would seer LO have robbed hiv of all 
ferocity and to have Lnplanted it in the 
bosom of the female; for she will fight 
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from: the time she begins hossing the 
building of their round rush home until 
her young, ten in number, are born and 
able Lo take care of thease lves, 

The beaver, a kingly relative of the 


: ] 
miuskrat, many tines removed, seems al- 


MAGAZINE 


alist mav be fortunate enough to learn in 
a single day what another may fail to 
learn in a lifetime concerning a certain 
animal, but even the most eareless ob- 
server cannot fail to discover that wild 
things ale endowed with oreater or lesser 

















AMERICAN OSPREYS. 


=O LO POssess his still cous s peaceable 
disposition and kindly nature. I have 
watched these animals at all seasons and 
| cannot sav that T think their wonderful 
powers of reasoning or their marvellous 
bistine have beer al all overrated some- 
thine IT cannot conscientiously say of 
many of the other animals and birds 
with which T have had a long and happy 
ACG UA Lance, 


Some ERRONEOUS IMPRESSIONS, 


Without in any way wishing to eriti 
cise the w riters of what are called Natur 
Stories, [Po cannot 11 PUStiCe Lo Tha little 
friends pass over certain erroneous Tn 
pressions that have heen oTvel regarding 
these industrious animals. Some natur- 


degrees of intelligence and cunning, and 
that in a family of animals is always to 
be found one of cleverness superior to 
that of his brothers and sisters, The mas- 
ter architect of a beaver colony Is not al- 
Ways the largest and = strongest beaver, 
either. TTe may even be a stunted mem- 
her POssessINe ho exterior qualities to 
commend him, but with a wisdom far 
superior to that of his subjects and a 
power of eeneralship that is Napoleonic. 
Ile directs because he was born for that 
Purpose. 

The imadustrious little citizens of Beav- 
ertown do not, as is commonly supposed, 
use the tail as a trowel in building Oper- 
ations: their two forepaws do the work 
listead, una when swimming the tore- 
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feet are seldom used at all. Neither does 
the male member of that marvelous home 
of tooth-cut logs and twigs, standing 
dome-like above the deep water behind 
the dam, control and direct his house 
hold. On the other hand, he is a might- 
ily submissive and hen-pecked individual 
indeed, Ile hews and Carries for Mrs. 
Beaver, keeps well to his own apartment 
of the home, and Is occaslonally allowed 
to see—NOT TOUCTI—those wee fat 
babies, from two to six In number usu 
ally, which the fond mother suckles and 
cares for so affectionately. 

Deeper into the tangle where the swift 
streams glide and whirl beneath a cano- 
py of over-reaching trees, and where the 
davlight is strained to a blue whiteness 
resembling twilight, One Wav, hy long 


penetrable nook of the denser loom. lor 
tunate imdeed is he who has witnessed 
this fond mother training her kittens to 
<winn and dive and eateh the darting fish 
of the tiny bays always close to her den. 

further into the darkness the mother 
mink has her five blind babies hidden, 
far in a crevice beneath a great tree-root, 
fearfully gurading them and venturing 
forth along the shores or in the waters in 
search of frogs or clams but seldom, for 
fear the late, from whom she hides, will 
spy out her habitation and put an end to 
her kittens in her absence. 

Down the stream: Comes switnming an 
other litthe animal. She is about two 
feet lone from the tip) of her lifted 
nose to the end of her tail, fringed with 
long, black e@uard-hairs. When she lifts 








A LARGE CANADIAN LYNX. 


and patient perseverance, “Ce others ot 
these wilder and shver water animals at 
home. The fat otter, whose disposition, 
compared with other inhabitants of the 
shadowed streams, 1s happy and care-free, 
has her home hidden away in some ine 


herself to a sunken log her soft steel-grey 
fore-part olistens in the sunlight. [ler 
sloping body terminates in a rich brown 
Between her white teeth she holds a still 
strueeling frog. This is the “fisher.” one 
of the fiercest little fighters among the 
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smaller fur-bearing animals. Like the 
mink, she has securely secreted her four 
babies from the prying eyes of the un 
natural father. 

far down where the forest growth 1s 
thickest and where the stream narrows to 
spraying swiftness between high bould- 
ers, on the shore of a white-capped eddy 
stands another animal, a little smaller 
than the fisher. Iler den is in a deep cre- 
vice of the rock close beside her. This is 
the martin, one of the shyest little rod- 
ents of all the wild bushland. She is a 
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may find much to see, much to wonder 
over, much worth while among the water- 
animals. When spring is gone and the 
verdure of tree and bush has broken into 
fuller bloom, the naturalist will expert- 
ence greater difliculty in his search of the 
wild. Only on the more  sparsely-wood- 
ed uplands will he be able to follow the 
lives and habits, in a small measure, of 
those shy denizens of the forest. 

Iligh above, on the branch of some 
giant tree, he may mark the nest of the 


great eagles, a dark blotch against the 











> 





A DOE AND FAWN. 


heautiful little animal, the color of her 
fur being a commingling of light canary, 
orange, and light and dark brown, deep- 
ening to almost black in places. Her 
hair is extremely soft and full, the guard- 
hairs being long and very glossy. In her 
mouth she holds a wee three-dayvs’-old 
baby. She is moving her family to an- 
other hiding place much as a cat moves 


her kittens when she fancies danger 
threatens. 
And so all down the lake and water 


chain of that deep Algonquin wood one 





faint green of springing leaf. Beside it, 
peering down at him and occasionally 
sending him a screech of derision, sit the 
great birds, master and mistress of the 
boundless, cloud-fleeked alr-lanes, 
Perhaps, if he possess his soul in infinite 
patience, he may, by selecting some spot 
along white waterway, be rewarded by a 
glimpse of a timid doe and her fawn, or 
by following that stream down to a point 
where the waters widen and grow sluggish, 
he may see a voung fox litter issue from 
a hole in the embankment, to furtively 
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creep into a neighboring thicket, there to of art, much of patience, and a world of 
play and roll and bite—for all the world love and sympathy for the little friends 
like happy puppies. Or, through great we would know the better. 

good fortune, he may see that wise wild 3ut to one who has known the wooded 
stalker of the shadows, the lynx, sprawl- realm in all its seasons and has studied 
ing on the moss, his vigilance for the the birds and animals in mating time and 


















WHITE-FOOTED MOUSE. 


moment relaxed, after the appeasing of prowling time, the winter season of the 
, his hunger in a meal of fat rabbit. savage thing and wild thing is the most 

So much for the wild things and their enchanting. There is something unspeak- 
environment in the growing, calling ably beautiful about this great realm of 
> springtime. It is all a wonderful story, sleeping timber and frozen lake and snow 
the reading of which requires something blanketed upland; an unnamable charm 
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A CHIPMUNK POSES FOR PHOTOGRAPH. 


that draws the old bush-lover back ulone 
those white-filled trails, there to know 
those animals in their time of Cevastation. 





STORIES ON THE Snow. 


One reads an old and always new story 
cn the snows and learns to read in the 
criss-cross lines of tracks the petty. tri- 
umphs and failures of the food-seekers: 

the little forest tragedies on padded and 
‘ befeathered snow. One sees in the loping 
track of fox or wolf the eager searching 
for the scent of the game. There are the 
harrowing lopes that mark the trail of 
the seeker, the deep imprint of the claw 
armed feet that marks the spring, and 
then the finis in the hlood-sprinkled 
Snow. 

The old, old story of the forest: the old 
tale of seek, tear down, destroy. 

Winter holds that vast solitude in 
~ilence deep as her grip is strong. Scarce- 
lvia sound comes to the wanderer across 


the frozen lake or snowy rise, save, in- 
deed, the occasional chatter of a red squir- 
rel or the plaintive little note of the snow- 
wren. And he actually sees little of the 
life that goes abroad through the night 
alone, the dark hours claimed by the 
food-hunters, but rarely catching sight of 
browsing deer, creamy ermine, whirring 
grouse, or snowy owl—that amber-eyed 
night-rever whose plumage matches the 
white cloak of his huntine-ground. 

But at night, when the day wind rests 
and the aurora borealis drifts upward in 
the northern skies, are heard the voices of 
the night-roamers calling. From the 
<wales come the wavering yelps of the 
wolf-pack, from the uplands the shriller 
bark of the trailing fox and the snarling 
whine of the stalking Ivnx, 

And in the morning one may read 
again the storv the wild thines write 
upon the snow, 





WORK, LIVE, BE HAPPY 


When we look into the long avenue of 
the future and see the 2ood there is for 
each one of us to do, we realize. after all 
what a beautiful thing it is to work. and 
to live. and be happy. 

Robert Louis Stevenson. 























A LEAP YEAR PROPOSAL 


By P. W. LUCE 


66 ID you ever know. any girl who 
really did propose during il leap 
Year?” 


Miss Anstell’s question provoked many 
replies from the small crowd of salesgirls 
around her. Some had heard oft cases, 
others guessed it had happened, but not 
one knew for certain. 

“What I want to know,’ Miss Anstell’s 
nasal tones broke in’ on the hubbub of 
feminine voices, “what L want to know 
ix, has it ever really happened, or is 11 
just rat joke? I dont want to be a sulfra- 
vette, but if I thought 1 could land one 
man Vd certamly do it.” 

The exact relation between a Leap Year 
proposal and the female suffrage move 
ment did not seem to disturb the sales 
ladies. And the moderation of \liss 
Anstell in aiming to land only one man 
apparently touched a responsive chord, 
for no oir] advised a more ambitious 
effort. 

“The trouble is that the right kind of 
ren ale scarce,” complained Jessie 
Braynes. “There are twelve men work- 
ing@ in this place, and only one in the lot 
that I’d have. 

“And what's more * she added as an 
afterthought. Then she stopped, slightly 
confused. 

“You'd never dare.” 

“He'd just shrivel you up.” 

“T bet he’d take it just as a matter of 
course and say ves.” 

‘“Tle’d lecture you like a fond mother.” 

From these ejaculations it may be 
eathered that the other girls had a settled 
idea as to the identity of the male indi- 
vidual whom Jessie Braynes visualized 
when she slightly colored as she spoke her 
unfinished sentence, “and what's more.” 

No name was spoken by the little 
crowd. There Was ho occasion for it. he- 
cause every girl knew that George Camm- 
sard was ‘the one elegible. Ile was in 
charge of the mail order department of 
the firm and his duties brought him in 
elose touch with the different salesladies. 


Ile had been looking after the wants of 
the country customers of Grey & Grey for 
the pits live Vears, ana hievcl seer Tan 
oirls CONE and VQ, ana SOC of them 
COTE back, Put it Was not on record that 
he had ever exerted himself in the slight 
est to create a favorable impression among 
the members of the fair sex. 

There was a tradition that he had onee 
been on the pout of commenting on the 
fact that lus private stenographer was 
wearlng ad new dress, hut he had cheeked 
himself almost before the first words had 
passed his lips, and his views on that 
dress remained his own, 

Cammosard was an ordinary man in ap 


Prearahee, Ile did hot have One distin 
eulshing feature that bespoke individual 
ity. As a mail order manager he did his 


work well, without being in any way a 
brilliant SUCCESS If he excells in any- 
thing, it was in his diplomatic re-arrange 
men of difficult store problems. [lis ad 
vice Was never proffered, and it was never 
withheld when sought. 

Somewhere between Lwenly live and 
thirty five, without a known vice or an 
oppression of virtues, of a complacent dis 
position, and reputed to be worth a few 
thousand dollars, Cammsard was not to 
be considered a negligible quantity by 
(rey WX (rre\ s salesladies, 

It was Leap Year. The girls consider- 
ed very seriously the wisdom of the sug- 
vestion thrown out as to her intentions by 
Miss Braynes. Sundry wise nods became 
the straws that showed the current in 
which their thoughts were drifting. 

(;eorge Cammmsard, his mind immersed 
in the needs of the COUDLY buyers, did 
hot look up from his order hook us Jessie 
Bravnes entered his ofliee. Ile proceeded 
leisurely with his work until he felt he 
could afford to banish that particular 
plece of business from his attention for a 
Moment while he heard the report 
brought in by one of the salesgirls. It 
Was easier for the eirl to wait than for 
him to recommence his tracing 
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The lifting of his eyes from the order 
book intimated to Miss Braynes that 
Cammsard was ready. She gave him the 
information that the shade of silk needed 
by an outside customer could be supplied 
in any quantity. 

“Good,” remarked Cammsard, as he 
turned his attention once again to his 
book. It was a very ordinary business 
transaction. 

‘“There’s something else, Mr. Camm- 
sard.” 

The intonation made Cammsard look 
up quickly. The “something else” sug- 
gested in such a tone could hardly refer 
to business, 

“Yes?” he queried. 

“This is Leap Year, you know, Mr. 
Cammesard.” 

“Four into nineteen—four and carry 
three—into thirty-one—seven and carry 
three—into thirty-two—eight even. Yes,” 
assented the practical man, “this is Leap 
Year. ‘This is also Tuesday, and the six- 
teenth day of the month. To-morrow 
will be Wednesday and yesterday was 
Monday. Other obvious remarks I might 
niake will probably occur to you when 
you regain your composure, Miss Braynes. 
By the way, why this sudden desire on 
hd part to inform me that this was Leap 

ear? Were you—” 

Miss Braynes, tell-tale blushes spread- 
ing over her pink and white cheeks, 
attempted to frame a negative answer. 
Now that she was face to face with the 
situation she had rehearsed so many 
times, she was helpless. Conflicting emo- 
tions ‘urged her to admit and pressed her 
to deny the impeachment. Her feminine 
intuition whispered that she must deny 
that she ever, ever intended to propose to 
him, and that he musn’t think of such a 
thing, please. But on the other hand 
stern reason pointed out that Cammsard 
had accepted the situation exactly as she 
had foreseen. Had he parried her intro- 
ductory remark concerning Leap Year, 
or directly expressed his opinion of a 
woman who proposed to a man because of 
the presumed privilege, she might have 
had some excuse for being at a loss for 
words. But she had anticipated that he 
would make some ordinary remark to the 
effect that Leap Years were necessary for 
the scientific arrangement of the calen- 
dar, and she had prepared a touching 
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little follow-up speech. She recalled 
every word even as she stood there, and 
in a sub-conscious way her proposal kept 
itself in the foreground as she wrestled 
with the voices that urged, one to Camm- 
sard and the other to the door. 


It was not an effusive proposal that she 
had so carefully prepared. She had 
studied Cammsard and had come to the 
conclusion that a direct business appeal 
would more likely meet with his favor. 
She would not make the mistake of 
learning by heart one of the “silent 
silvry moon” declarations of love she had 
frequently read—and with delight—in 
the last chapters of her favorite novels. 
No! She would say to the mail order 
manager: 


“Leap Year confers upon woman a 
privilege founded on a very ancient cus- 
tom. I really believe that I understand 
you well enough, Mr. Cammsard, to know 
that you will not despise me for taking 
advantage of this privilege, even if the 
suggestion I make does not meet with 
your approval. I believe that you would 
be happier if you were married, Mr. 
Cammsard, and I am willing to make you 


happy.” 

No suggestion of devotion, no mention 
of love, no reference to his lonely state— 
nothing but a practical statement of fact. 
She had felt that Oammsard could not 
but be in sympathy with such a direct 
presentation of an important case. 

But, somehow, now that she was face 
to face with the man, the training of cen- 
turies handed down to her by her mothers 
would not permit her to proceed. «At the 
supreme moment she was not sure that 
she wished to proceed. 


She was only conscious of one thing, 
and thiat was that she had remained silent 
for a long time, and that Cammsard stood 
watching her with an expressionless face. 


Her gaze fell on the sample of silk she 
held in her hand and a sequence of ideas 
flashed through her brain as she saw that 
it was green. It would give her time to 
recover her composure, anyway. 


“IT was about to remark,” she said, 
“that this is the shade of green silk that 
is known as “Bachelor’s choice” during 
Leap Years. We have quite a lot of it 
in stock; I was wondering if it would 
sell well in 1912.” 








In the cadences of the laugh with 
which she finished this sally she seemed 
to hear the hidden question. “What 
would you do?” 

“There is always a good demand for 
this shade—among the country buyers.” 

There was something in the inflection 
of the last three words that dashed the 
hopes of Jessie Braynes to the ground. 
She understood quite plainly that what- 
ever might be done during Leap Year in 
the rural district, it was not considered 
proper, in Mr. Cammsard’s opinion, for a 
city girl to take the first step towards a 
marriage proposal. She left the room, 
thankful that she could still face the mail 
order manager with a dignity she had 
almost lost. 

As she closed the door a quiet smile 
spread over Cammsard’s face. ‘Number 
two; more to follow,” was his comment. 

He was right in his surmise. More 
followed. Miss Anstell broached the sub- 
ject the same afternoon, but she failed to 
make any headway against the diplo- 
matic barrier of Cammsard’s replies to 
her advances. She recognized that she 
lacked the finesse necessary to bring the 
interview to a successful conclusion and 
she retired, if not with glory, at least 
with honor. 

One after the other the salesladies 
came. Sometimes a few days elapsed 
without one of the girls making a halting 
attempt to lead the mail order manager 
into a state of mind when he would be 
in a receptive mood for a proposal of mar- 
riage, but he was adamant. Not one of 
the girls got beyond the mark set by 
Jessie Braynes. 


Somehow the secret advances of the 
girls became known to each other. First 
it was whispered by one dear friend to her 
best chum. Then they exchanged secrets, 
and finally every one on the selling staff 
knew how badly matters were progress- 
ing. It became a matter of sex pride. 
Should one man defy the efforts of many 
elegible girls? Never! 

Because her chance remark had started 
the campaign aimed at Cammsard’s celi- 
bacy, Miss Anstell declared that she would 
consider it a personal affront if not one 
of the girls could make him listen to a 
proposal. 

“Somebody’s just got to blurt out the 
question, that’s all there is to it,” she re- 
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“he can’t avoid answering when 


marked, 
one of us says ‘Will you marry me?’”’ 


“Then you ask the question,” chorused 
several voices, 

“T’ll do it,” she answered with em- 
phasis. “I’ll go in’ right now, when I 
feel like it.” 

Three minutes later Miss Anstell 


stepped out of Cammsard’s office. She 
held her head very high and her face 
bore no evidence of great joy. 

She explained the interview in a few 
words. 


“T went right to the point and said to 
him: “Mr. Cammsard, I would like you 
to marry me.” 

“THe looked up without being the least 
bit surprised and said in his quiet way, 
“Certainly, Miss Anstell. As I am a jus- 
tice of the peace in this state, [ am em- 
powered to unite two persons in wedlock. 
Make your arrangements with the bride- 
groom and let me know on what date you 
will require my services.” 

“Oh, it isn’t so funny as all that,” she 
went on, checking a spreading smile. 
“What could I do? I just said ‘Thank 
you’ and came away. 


‘‘TTe’s too smart for any,one of us, but 
I’ve got another scheme that’s be und to 
work. Let’s wait on him in a body and 
present our request in writing. | Then he 

can’t avoid giving an answer.’ 


The next few days were interesting 
ones for the salesladies. They had no 
precedent to guide them in the prepara- 
tion of their composite mi arriage proposal, 
and because of the delicate nature of the 
negotiations they were not inclined to 
seek assistance outside of their number. 
Finally the document was drawn up to 
the general satisfaction and the date fixed 
for its presentation. ppropriately 
enough, the twenty-ninth of ns was 
the day selected. It was the weekly early 
closing day. 


“Whereas,” read the unusual docu- 
ment; ‘‘whereas, the salesladies of this 
establishment have decided that Mr. 


George Cammsard is a gentleman who 
would make an exemplary husband, and 
whereas we are all willing that one of us 
(names attached) should become Mrs. 
Cammsard, and whereas it is woman’s 
privilege to propose during a Leap Year. 
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“Therefore, we have resolved to ask Mr. 
Cammsard to make choice of a bride from 
among our number.” 

The signatures of the girls followed. 
They all acknowledged that the petition 
didn’t read quite right at the finish, but 
they had been unable to agree on the 
termination, some insisting on the words 
“And your petitioners, as in duty bound, 
shall ever pray,’ while others were 
equally strong in favor of “In witness 
whereof we have hereunto set our hands 
and seals.” Unable to agree on the cor- 
rect ending, the difficulty had been solved 
by omitting it. 

The manner of presentation was care- 
fully arranged. ‘The girls were to troop 
into Cammesard’s office in a body, and 
without a word place the paper before 
him. ‘The remainder of the program 
would depend wholly on the manner in 
which the mail order manager accepted 
the situation. It was all very simple. 

At the appointed time the salesladies 
advanced on Cammsard’s office. Jessie 
Braynes led the group, with Miss Anstell 
in second place. The others crowded be- 
hind. 

A gentle knock at the door brought the 
reply “Come Jin.” 

The girls entered—eleven of them. In 
their self-consciousness they failed — to 
notice that Cammsard was not alone, until 
it was too late to retreat. ‘There was a 
lady sitting in the manager’s chair—a 
lady the girls had never seen. 

Miss Braynes broke the awkward 
silence. 

“We thought you were alone, Mr. 
Cammesard.”’ 

She felt she could never place the peti- 
tion on the desk in front of the strange 
lady. It would be too awful. 

Two of the girls slipped out of the 
room, closing the door. The others could 
not escape without creating a scene. They 
waited for Cammsard to speak. Some- 
how they felt that he would straighten 
out the tangle and permit them to retire 
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without cheapening themselves in the 
eyes of the stranger. 

[In his usual calm manner Cammsard 
addressed the girls as he might have done 
had these descents on his office been mat- 
ters of daily routine. 

“Ladies, permit me to introduce to you 
my wife. Ella, these are some of our 
salesladies.” 

Wife! Ilis wife, 

Mrs. Cammsard bowed and_ smiled 
genially to the group. ‘The group re- 
turned the salutation in an amazed man- 
ner, gazing at Mrs. Cammsard as one 
might gaze on some prehistoric animal. 
There was nothing in the appearance of 
the lady to warrant this strange surprise. 
It was not Mrs. Cammsard that amazed 
the girls, it was the fact that she existed. 

More than ever they realized the neces- 
sity for quick retreat. Jessie Braynes’ wit 
saw a way out. 

“We came to congratulate you on your 
marriage, Mr. Cammsard.” 

“Thank you,” replied that gentleman. 
And his face remained impassive even 
when his surprised wife volunteered the 
information : 

“Congratulations? But we were mar- 
ried four years ago.” 

“Ours was a Leap Year marriage,” 
supplemented Cammsard. ‘The present 
Mrs. Cammsard proposed in January and 
we were married on February 29. I 
would strongly advise you ladies to fol- 
low her excellent example.” ; 

Mrs. Cammsard later declared that 
those were the most extraordinary young 
women she had ever seen. She could not 
understand why they should be so 
strangely and so variously agitated over a 
four-year-old marriage announcement. 

Had Mr. Cammsard shown her a signed 
document he found on the floor after the 
girls had left the room, she might have 
understood. But he was a wise man and 
a diplomat, and he loved peace and quiet- 
ness in the bosom of his family. 












































HE recent movement for reciprocity 

with United States, both as a cause 

and a fulerum upon which to lever 
a party’s hope into the fullness of power, 
was a failure. September 21st decided 
that. But ineffectual as it proved as a 
movement and decisive as was its defeat, 
it yet performed a peculiar service for 
Canada as a leavening of men and a sift- 
ing medium to bring to the top the more 
vital human atoms in the cosmic mass. 
It was a time for big men and not merely 
lig politicians. It was a time which show- 
ed Canada its leaders. 

Of all those whom reciprocity brought 
to the front probably there was no more 
unique a personality than that of John 
R. Booth, of Ottawa, emperor of the woods, 
monarch of the Upper Ottawa, a lumber- 
jack who rode logs and lived to ride in 
his private car, a financier who commenced 
his career with nine dollars, and ended it 
a multi-millionaire, a laborer who learned 
to own railroads by helping to build them. 
This is the story of Booth, and it is worth 
the hearing now for its subject is a lum- 
_ monarch, and the day for such in 

Canada is passing. This is the day of the 
trust and the combination, that sees the 
gradual vanishing of the old, picturesque 
figures who carved their fortunes out of 
the virgin soil and ths substitution of an 
oligarchy of wealth. The age of the 
pioneer is slowly receding from the shores 
of the present, leaving giant industries, 
long lines of steel and thousands of miles 
of cleared land as its monuments. 


Truiy A TIMBER KING. 


John R. Booth is truly a timber king. 
A forest dominion of more than four thou- 
sand square miles is his. In 


Ontario. 





A GREAT TIMBER KING 


AN INTERESTING SKETCH OF THE CAREER OF JOHN R. BOOTH, 
THE MONARCH OF THE CANADIAN WOODS 


By JOHN MacCORMAC 








north into Quebec and to Burlington, in 
Vermont State, its boundaries extend, 
Straining horses guided by  teamsters 
whose payroll is initialed J. R. Booth, 
draw Booth logs to Booth mills from 
where, shaped by whirring saws, they are 
shipped over a railroad built and formerly 
owned by the same great master-mind 
which controls all. In the industrial and 
financial world the name Booth is one 
to conjure with. The leaves of that same 
huge forest domain whisper it, it rings in 


the keen biting axes or in the sibilant 
screech of the hungry saws. Thousands 


of logs form it in manifold patterns on the 
surface of the Ottawa, while factory chim- 
neys build it, in fantastic letters of wreath- 
ed smoke against the. sky. 

A king, in fact, is J. R. Booth, but a 
king without a court. He is both an ab- 
solute monarch and an absolute democrat. 
Owner of millions he habitually wears, if 
the = be cool, a short, black coat 
that bears signs of intimate acquaintance 
with sun and rain and a dark fur cap or 
a suit of the same indefinitely dusky 
shade if it blows mild. If you seek him 
in business hours you will, like as not, 
find him in overalls. That is if you find 
him at all, for J. R. Booth is not an office 
man. He did not make his money polish- 
ing a hardwood chair nor does he find the 


operation necessary to keep it. Indoor 
affairs he leaves to his sons or trusts to 
members of his office executive: outdoor 


ones, even in their smallest details, he 
himself superintends. He rose early and 
worked late away back in the fifties when 
Ottawa was not even thought of as the 
Capital citv. Sixty vears later, though 
the frosts of over four score winters have 
silvered his brow, he does the same thing 
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—up every morning at six o'clock, retir- 
ing at ten at night and putting in from 
twelve to fourteen hours of solid labor 
each day. 

Short of stature and slightly stooped is 
Mr. Booth, as present generations know 
him. White hair and beard frame a 
square, granitic face, tanned by exposure 
and in which two bright blue eyes glitter 
keenly but not coldly. Of late years 
rather sparing in speech he has indulged 
in few reminiscences and given no auto- 
biographies of his ascent up the rough 
hewn path of fortune. Interviewers who 
penetrate into the inner Booth sanctum 
and from there, directed by teamsters and 
waterboys, pick their way between piles 
of lumber or over heaps of sawdust to the 
short, sturdy figure, clad in rusty overalls 
and engaged in active superintendence of 
some construction process, generally re- 
trace their steps carrying away perhaps a 
mental but not a pen picture of why J. R. 
Booth, the one time lumberjack, has be- 
come a multimillionaire. 


Karty History or THE MAN. 


But volunteers are not wanting who tell 
the early history of Booth. Of North of 
Jreland stock he came, six brothers of the 
one family who left their native land for 
Shefford county, in Eastern Quebec. 
Where they settled afterwards arose the 
village of Waterloo. In a small stone 
house less than half a mile away John R. 
Booth first saw the light of day and in 
Waterloo at this writing there are still 
many descendants of the race of Booth. 

The early life of Mr. Booth was as that 
of many another farmer’s son in the ’80’s. 
He chopped wood, drew water. He work- 
ed. Educational facilities in Waterloo 
were of the poorest, and poor as they were 
voung Booth had little time to avail him- 
self of them. In summer when there was 
much to be done he worked at home. In 
winter he worked at home, only it was 
then euphoniously called “doing chores,”’ 
and went to school. The net result of 
both was that he acquired the rudiments 
of an education and a hearty distaste for 
work that led to nothing. Young Booth 
liked to handle tools and frequently the 
people of his native place saw him grave- 
ly observing the workings of little wooden 
mills, manufactured by his own hands 
and merrily turned by the waters of a 
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rivulet near his father’s farm. Did the 
child perhaps in fancy dimly see the 
miniature realities replaced by huge tur- 


bines, did he substitute the Chaudiere’s 
roaring kettle, foaming down between its 
walls of living rock on the Ottawa, for 
the purling current of the rivulet? Only 
J. R. Booth knew and J. R. Boath never 
said. But when the child that was be- 
come the man of twenty-one he left the 
farm. 


Srartep Wirnu NINE DOLLARS. 


“T can make more money elsewhere,” 
he said, and that his neighbors deemed 
him foolish and spoke their thoughts 
troubled him not a whit. He saw the 
futility of the narrow round of toil, he 
knew that fortunes were to be and were 
heing made and he felt he had the ability 
to make one. “I am going,” he said, 
and he went. But not alone, for he took 
with him the wife of his choice and not 
unprovided, for he had a working capital 
of exactly nine dollars when he left his 
father’s home to tempt fortune. 

With his newly married wife, his 
working capital of nine dollars, some ac- 
quaintance and much ability with tools 
and an elastic capacity for work J. R. 
Jo0th went to Vermont and sought em- 
ployment as a carpenter. For three years 
he was in the employ of the Central Ver- 
mont. He helped to build bridges and 
when they were finished he started on 
others. Needless to say the work he did 
was good work; he never turned out any 
other kind. It is doubtful if he ever 
could. But after three years of building 
bridges he was still building bridges and 
his working capital had not materially 
increased. He held a meeting of a com- 
mittee of one and decided to quit it. 

With added experience but none of the 
goods of this world J. R. Booth, having 
decided that helping to build bridges was 
not profitable, went to Ottawa. Still in 
his mind was the determination to do 
something, to be somebody. He intended 
to accumulate a fortune and that he had 
not vet accumulated even an appreciable 
fraction of it troubled him no more than 
the freely volunteered opinions of his 
neighbors when he left home. It was in 
the vear 1852. Ottawa had not answered 
to the name Bytown for some five odd 
vears and was beginning to vizualize itself 
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as the future capital. But as a city it 
lacked: size. It had a few industries and 
had scarcely ceased to think the Rideau 


canal the greatest feat of engineering ever 


prformed. On the Hull side of the Ottawa 
river conditions were much the same, but 
things were rather busier. 


Lumbering 
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mills for Perley and Pattee and Philip 
Thompson, as yet undreaming of the day 
when the short, sturdy man whose keen 
blue eye roamed over its foaming expanse 
should tame it to his purpose. It seemed 
to be trying to terrify, deafen and dazzle 
him by its vast volume of gleaming water 


JOHN R. BOOTH. 


was being carried on though as yet on lo 
great scale. E. B. Eddy had started in 
business and Levi Young and the Bron- 
sons were cutting timber and laying the 
foundations of great fortunes. The Chau- 
diere contemptuously turned two small 


and the formidable clamor arising from 
its whirling gulf as it precpitated itself 
with incessant roaring over its vast ram- 
part of rock. But to the mind of J. R. 
Booth there was suggested an analogy be- 
tween the spectacle before him and the 
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little rivulet that used to turn his whittled 
waterwheels in the old days back on the 
farm. le sought work in Hull. 


BRANCHING INTO BUSINESS. 


The first job the future timber king 
secured was In a ITlull machine shop, 
where he put a few finishing touches to 
his Knowledge of tools, Ile helped build 
a sawnill and was appointed manager of 
it for a vear.  Tlis first business venture 
followed shortly after and took the form 
of a machine shop whieh was, however, 
destroyed by fire after eight months. Tle 
next bought a mill and began to do busi- 
hess in it, Installing two shingle machines. 
At the expiry of the first vear the propri- 
etor wished to double the rent. Mr. Booth 
said “No.” Tle quit the mill and went to 
Ottawa. ‘There, on the site of the huge 
<tructures he was afterwards to build, he 
found another sawmill, Iving idle. The 
young millwright secured a lease of it for 
ten years and started on a small seale with 
a single saw. Tis first encouragement 
came in the shape of a contract for fur- 
nishineg lumber for the Parliament build 
ines. Ottawa had in 1855 been chosen as 
the capital and a legislative home was 
needed. The contract was awarded in 
competition with other bidders: Booth 
secured it and worked it out ata substan- 
tial profit. After three vears’ occupancy 
he purchased the sawmill. This was in 
LS6OO. 

The name of Booth was now beginning 
to be heard. It stood for enterprise 1f not 
vel for great accomplishment. Its bearer 
was, for one thing, the first lumberman 
on the Ottawa to use horses in his timber 
operations. Tt was in connection with the 
parliament buildings contract and is by 
the least of the interesting 
stories woven into the fabrie of that strue- 
ture. Tlitherto lumbermen had used oxen 
to haul their timber to the water and they 
regarded voung. Booth’s actions as not 
merely original but foolish. To make 
niatters worse a gang of longshoremen 
from Montreal formed the erew with 
which this doer of foolish things got his 
lumber out. instead of oxen, 
sailors instead of lumberjacks! Why the 
mere combination proved the man crazy! 
And yet oxen as a medium for getting out 
logs are now but a memory of the past, 
while the modern river cruiser, if he is 


ho reais 


Ilorses 
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not exactly a sailor, at least combines 
many of the qualities that distinguish the 
navigator of deeper waters. 


BuyinGc His First TimpBer LIMIT. 


Just about this time Mr. Booth had a 
large stock of lumber on hand and a brisk 
demand springing up, he sold all he had. 
This gave him a good start. The bridge 
carpenter who had come to Ottawa ten 
years before with nine dollars now owned 
a mill and had rather more than nine dol- 
lars to his name. But he had a greater 
asset still—his credit. That was good and 
when several tracts of timber along the 
Ottawa, part of the estate of John Egan, 
were offered for sale the Bank of British 


North America, with whom Booth had 
been doing a small business, advanced 
him what he asked for. With this he 


secured a large limit at $45,000, a frac- 
tion of its value, having previously sent 
his cousin, Robert, up the Madawaska to 
look it over. Robert Booth reported that 
it was worth many times the price it would 
likely command and thus J. R. Booth 
made his first big purchase much as he 
made his sueceeding ones, after first find- 
ing out that it was worth buying. 

The lumber operator’s next step was 
to increase the capacity of his mill by put- 
ting in two gang saws. THe used all that 
he had made and all he could get credit 
for in buying more timber limits, running 
largely into debt to do so. Time proved 
it a far-sighted pohey. rifty years later 
he was owner of more pine timber land 
than any other one person in the Do- 
minion, 

Frequently Mr. Booth found it neces- 
sary to add to his mill plant, and in 1892 


‘he had 13 band saws and four gates in 


operation, with a capacity of more than 
one million feet in ten hours. In the 
month of May, 1894, this plant was des- 
troved by fire, entailing a serious loss to 
its owner and the citizens of Ottawa and 
Hull. Shortly afterwards he purchased 
an old mill adjoining the burned one and 
fitted it up with improved machinery. It 
is the largest lumber mill in the world, 
emplovs 1.600 men and runs dav and 
night for seven months in the vear. Dur- 


ing the winter the force is reduced by half 
in the mills, the odd SOO men going to the 
woods to help get out the logs. J. R. 
Booth’s large trade with United States is 
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supplied in great part through the mill 
and sorting vard at Burlington, Vt., and 
the sales office in Boston. Tle is the only 
Canadian lumber man who manufactures 
his own lumber in his own United States 
mill. It was in 1875 he built it. It has 
erown to include extensive lumber vards 
and woodworking factories covering an 
area of forty acres, with a box factory that 


which destroved the largest lumber mill 
in the world, was followed by the further 
disastrous contlagrations of 1900 and 1905 
in which Mr. Booth lost millions of feet 
of lumber. Their effect, however, was not 
one of discouragement. The man of or- 
dinary ealibre might have followed such a 
reverse by a policy of retrenchment, but 
the Booth calibre was not of the ordinary 








ra ‘SS 
ee ~ 








BOOTH LUMBER YARDS AT THE CHAUDIERE FALLS, OTTAWA, THE SCENE OF 














THE 


PRESENT DAY ACTIVITIES OF THE LUMBER KING. 


consumes from 5,000,000) to S,Q000,000 
feet of lumber annually. It is, take it 
altogether, a large establishment even for 
the United States though not so large as 
the one in Ottawa. It is also an evidence 
of the largeness of conception that was 
J. R. Booth’s: he knew neither interna- 
tional limite nor natural boundaries. 


If Mr. Booth’s career was a record of 
success it was assuredly success in spite of 


obstacles. The great Ottawa fire of 1895, 


gauge; he replaced his lumber piles and 
added a pulp and paper mill to his estab- 
lishment, a mill capable of turning out 
daily some 80 tons of ground pulp. The 
fire of 1900 swept over the magnificent 
mansion of stone which he had built in 
Ottawa and left it a ruin of grey, bare 
walls. J. R. Booth built another. 
Through all his reverses he never asked 
any man or any government for financial 
assistance In any shape or form, neither 





596 MACLEAN’S 


did he enjoy such boons as tax emptions 
or other concessions. When his planing 
nulls in Burlington were destroyed in an 
other baptism of flame he was offered ten 
years’ exemption from taxation by the 
council of that town who did not wish to 
lose an important industry. They asked 
Mr. Booth to rebuild the mill and held out 
the exemption as an inducement. The 
mill was built but the inducement was 
refused. Mr. Booth was not looking for 
municipal favors, 


IN THE RAILWAY REALM. 


Although J. R. Booth will be chiefly 
remembered as a lumberman, for that he 
still is, in railroad circles his name will 
long remain a living thing. He railroaded 
just as he lumbered, on a large scale. His 
early experience had brought with it a 
practical training for both, a training to 
which he added the indeterminable qual- 
ity of his own personality. ‘The result, 
in either case, spelt success. 

It could scarcely be said of Booth that 
he went into railroading as wholeheart- 
edly as he did of his own accord. He had 
always conceived himself a lumberman 
and had shaped his fortunes to fit that 
conception. tle first became interested in 
the Canada Atlantic railway more as an 
accommodation for its first founders than 
with any very definite idea in view. Gov- 
ernor Smith of Vermont and a number of 
capitalists had commenced the construc- 
tion of the Canada Atlantic and had 
foundered into financial sinkholes in the 
process. ‘They asked Booth for a helping 
hand. J. R. extended one hand only to 
find that the job needed two and an active 
brain to direct them. He must either lose 
what he had advanced as a loan or figura- 
tively roll up his sleeves and get to work. 
Of course he did the latter. And the 
Canada Atlantic and Parry Sound, now 
part of the great G. T. R. system, stand 
as a monument to what J. R. Booth could 
do when he folled up his sleeves. 

When the Canada Atlantic and Parry 
Sound roads had been completed the 
Booth. system of railways covered about 
400 miles of main line and 100 miles of 
sidings. A vast new country was opened 
up by the Parry Sound line, great elevator 
and terminal facilities were built at Depot 
Harbor and the foundation was laid for 
the immense grain carrying trade that in 
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turn furnished the major portion of the 
traffic of the railway itself. J. R. Booth 
not merely constructed, he created. True, 
he had no competition, but that was be- 
cause there was at the time little to com- 
pete for. Ile had first to build his road 
and then develop the trade that was to 
furnish business for it. He built eleva- 
tors, purchased steamships and bought 
wheat. The C. A. R., at first destined 
merely to be a feeder for the Central Ver- 
mont, became a self containing system of 
its own. Built in 1878 and followed in 
1892 by the Parry Sound it was pre-emin- 
ently a freight carrying road, the line 
from Golden Lake to Depot Harbor run- 
ning through a sparsely settled but dense- 
ly wooded tract of country. Its passenger 
trade was therefore light, but as the medi- 
um of transit for much of the western 
erain and lumber its freight carrying 
capacity was taxed to the utmost. At the 
time of its purchase by the G. T. R. the 
Booth system handled annually over 
200,000 tons of flour and package freight 
and 20,000,000 bushels of grain. By its 
construction the distance between Mon- 
treal and Chicago was shortened by over 
800 miles and the distance between the 
latter point and Liverpool by 450 miles. 
The excellence of the road and its 
equipment and the splendid facilities it 
offered as an outlet for western business 
were naturally not overlooked by the ex- 
isting large railroad systems and rumors 
of sale were frequent. The line was sold 
by hearsay to the Grand Trunk, the 
Grand Trunk Pacific, to the Canadian 
Government to become a part of the Inter- 
colonial, a dozen times each. The Con- 
servative opposition scheme, opposed to 
the government plan, was to buy the Can- 
ada Atlantic, join it to the Intercolonial 
and give a part land, part water service to 
méet the West’s growing demand for 
transportation. The Canadian Northern 
also wanted it as an outlet for its business 
in the West. Seward Webb of New York. 
representing a number of other American 
capitalists, proposed to buy it and even 
secured an option for which he paid down 
$250,000. In 1904, when the road was 
finally sold to the G. T. R., Webb sued for 
his $250,000 and $2,000,000 damages. 
Ile secured neither and J. R. Booth. who 
chalked up $14,000,000 to his credit when 
the G. T. R. bought Ins road, had Seward 
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Webb’s quarter million for an additional 
nest egg. 

Since the Grand Trunk bought out his 
interests in 1904 J. R. has taken no active 
interest in railway affairs except when 
something has gone wrong with the cars 
that carry the logs from his yard at the 
Chaudiere in Ottawa. That has happened 
but seldom and never for very long, not 
even during the Grand Trunk strike of a 
vear ago, for there is but little use mak- 
ing excuses about the present and past per- 
formances of a railroad which your listen- 
er not only built, but knew all about be 
fore you were born. 

Is Nor a Pouirician. 

J. R. Booth is not a politician. He has 
been too busy and perhaps too wise to 
seek to sustain such a role. On very few 
occasions has his voice been raised in the 
political arena but never without effect. 
He broke the silence of years some few 
months ago with a denunciation of reci- 
procity with the United States. J. R. was 
not a politician but neither, in his scheme 
of things, was reciprocity politics. It 
was business and he was a business man. 
It was going to be a bad business too, so 
he told his workmen from woodpile tops 
for a few days pes election; bad 
for them and bad for Canada. No fine 
Howers of oratory in these woodpile 
speeches, no rhetorical formalities but 
words, simple, direct, practical words of 
two and even one syllable that might not 
be believed but could not but be under- 
stood. As it happened they were both be- 


lieved and understood. Perhaps because 


J. R. Booth was not a politician. 


Itis Meruops or PHILANTHROPY. 


Neither is the millionaire lumber king 
a philanthropist in the sense that John D. 
Rockefeller or the laird of Skibo are phil- 
anthropists. This does not mean that he 
gives not to the needy, but it does imply 
that his benefactions have secured him no 
contracts for free advertising in the daily 
press. [lis charities have one deeper 
than the mere signing of checks and 
found their records in the unspoken 
thought rather than in the written word. 
The mill employes of the Ottawa valley 
could have told of the nature of the Booth 
charity, of a voluntary reduction in the 
length of the working day of his employes 
that was in time adopted as the standard 
all through Eastern Ontario by mill men. 

It is told of Booth, the one time laborer, 
that he came to entertain a king. If you 
asked George V. of England about it he 
might put aside the things of royalty for 
a little space to tell of how he once rode 
madly, tasting the copper-taste of excite- 
ment the while, through the lumber slides 
at Ottawa on a crib of squared timber, 
the guest of J. R. Booth and other Ottawa 
lumbermen. And of a dinner of. pork 
and beans that followed and was partaken 
of in a log shanty built at Rockliffe for 
the occasion and still known as the Royal 
shanty, he might have told. It was the 
meeting of two men, one of whom hered- 
ity had divinely appointed King of Eng- 
land and the other a timber king, ap- 
pointed by himeelf. 














DEPOT HARBOR, ONTARIO, A TERMINAL OF THE PARRY SOUND RAILWAY, BUILT 
AND OWNED BY BOOTH. AT DOCK IS ONE OF THE LAKE STEAMERS 
OPERATED BY THE RAILWAY COMPANY 
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TALE FOUR; “SHORTY DREAMS.” 


THE STORY OF A BIG CLEAN-UP 


WITH A WARPED WHEEL AND A QUICK EYE 


* By JACK LONDON 


i 
46 UNNY you don’t gamble none,” 
Shorty said to Smoke one night 

F in the Elkhorn. ‘“Ain’t it in your 
blood?” 

“Tt is,’ Smoke 
statistics are in my head. 
break for my money.” 

All about them, in the huge bar-room, 
arose the click and rattle and rumble of a 
dozen games, at which fur-clad, mocecasin- 
ed men tried their luck. Smoke waved 
his hand to include them all. 

“Look at them,” he said. “It’s cold 
mathematics that they will lose more than 
they win to-night, that the big proportion 
is losing right now.” 


answered. “But the 
I like an even 


“You’re sure strong on figgers,’’ Shorty 
murmured admiringly. ‘An’ in the 


main you’re right. But they’s such a 
thing as facts. An’ one fact is streaks of 
luck. They’s times when every geezer 
playin’ wins, as I know, for I’ve sat in 
such games an’ saw more’n one bank 
busted. The only way to win at gamblin’ 
is wait for a hunch that you’ve got a lucky 
streak comin’ and then to play it to the 
roof.” 

“Tt sounds simple,” Smoke criticised— 
‘so simple I can’t see how men can lose.”’ 

“The trouble is,” Shorty admitted, 
“that most men gets fooled’ on their 
hunches. On occasion I sure get fooled 
on mine. The thing is to try, an’ find 
out.” 

Smoke shook his head. 

“That’s a statistic, too, Shorty. 
men prove wrong on their hunches.” 

“But don’t you ever get one of them 
streaky feelin’s that all you got to do is 
put your money down an’ pick a win- 
ner?” 

Smoke laughed. 








Most 


“Vm too seared of the percentage 
against me. But lll tell you what, 
Shorty; Dll throw a dollar on the ‘high 
card’ right now and see if it will buy us 
a drink.” 

Smoke was edging his way in to the 
faro table, when Shorty caught his arm. 

“Hold on. Um gettin’ one of them 
hunches now. You put that*dollar on 
roulette.” 

They went over to a roulette table near 
the bar. 

“Wait till I give the word,’ Shorty 
counselled. 

“What number?” Smoke asked. 

“Pick it yourself. But wait till I say 
let. her go.” 

“You don’t mean to say I’ve got an 
even chance on that table?” Smoke 
argued. 

‘As good as the next geesers.”’ 

“But not as good as the bank’s.”’ 

“Wait and see,” Shorty urged. 
Let her go!” 

The game-keeper had just sent the little 
ivory ball whirling around the smooth 
rim above the revolving, many-slotted 
wheel. Smoke, at the lower end of the 
table, reached over a player, and blindly 
tossed the dollar. It slid along the 
smooth, green cloth and stopped fairly in 
the center of 34.” 

The ball came to rest and the game- 
keeper announced, “thirty-four wins!’ 
He swept the table, and alongside of 
Smoke’s dollar, stacked thirty-five dollars. 
Smoke drew the money in, and Shorty 
slapped him on the shoulder. 

“Now, that was the real goods of a 
hunch, Smoke! How’d I know it? 
There’s no tellin’. I just knew you’d 
win. Why. if that dollar of yourn ’d fell 


on any other number it ’d won just the 


“Now! 


Tale V.—“The Man on the Other Bank,” will appear in May. 





SMOKE 


sume. When the hunch is 
just can’t help winnin’.” 

“Suppose it had come ‘double nought’? 
Smoke queried, as they made their way 
to the bar. 

“Then your dollar ’d ben on 
nought,’ was Shorty’s answer. 
no gettin’ away from it. A hunch is a 
hunch. Here’s how. Come on back to the 
table. I got a hunch, after pickin’ you a 
winner, that I can pick some few numbers 
myself.” 

‘Are you playin’ a system? 


right, you 


‘double 
“They’s 


Smoke 


asked, at the end of ten minutes, when 
his partner had dropped a _ hundred 
dollars. 


Shorty shook his head indignantly, as 
he spread his chips out in the vicinities of 
3," “11,” and “17,” and tossed a spare 
chip on the “green.” 

“Tell is sure cluttered with geezers that 
played systems,” he exposited, as the keep- 
er raked the table. 

From idly watching, Smoke became 
fascinated, following closely every detail 
of the game from the whirling of the ball 
to the making and the paying of the bets. 
Ife made no ‘plays, however, merely con- 
tenting himself with looking on. Yet so 
interested was he, that Shorty, announc- 
ing that he had had enough, with diffi- 
culty drew Smoke away from the table. 


The game-keeper returned Shorty the 
gold sack he had deposited as a credential 
for playing and with it went a slip of 
paper on which was scribbled, “Out— 
$350.00.” Shorty carried the sack and 
the paper across the room and _ handed 
them to the weigher, who sat behind a 
large pair of gold-scales. Out of Shorty’ 
sack he weighed 350.00, which he 
poured into the coffer of the house. 

“That hunch of yours was another one 
of those statistics,” Smoke jeered. 

“T had to play it, didn’t I, in order to 
find out?” Shorty retorted. “TI reckon | 
was crowdin’ some just on account of 
tryin’ to convince you they’s such a thing 
as hunches.” 

‘Never mind, Shorty,” Smoke laughed. 
“Tye got a hunch right now—’ 

Shorty’s eyes sparkled as he cried eag- 
erly: 

“What is it? 
pronto.” 

“Tt’s not that kind, Shorty. Now what 
I’ve got is a hunch that some day [ll 


Kick in an’ play 
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work out a system that will beat the spots 
off that table.” 

“System !’’ Shorty groaned, 
veyed his partner 
“Smoke, listen to 
leave system 
losers. They 
systems.” 

“That’s why 1 like them,” 
answered. “A system is statistical. When 
you get the right system you can’t lose, 
and that’s the difference between it and a 
hunch. You never know when the right 
hunch is going wrong.” 

“But I know a lot of systems that went 
wrong, an’ I never seen a system win.” 
Shorty paused and sighed. “Look here, 
Smoke, if you’re gettin’ cracked on sys- 
tems this ain’t no place for you, an’ it’s 
about time we hit the trail again.” 


IT, 


During the several following weeks, the 
two partners played at cross purposes. 
Smoke was bent on spending his time 
watching the roulette game in the Elk- 
horn, while Shorty was equally bent on 
traveling trail. At last Smoke put his 
foot down when a stampede was proposed 
for two hundred miles down the Yukon. 

“Look here, Shorty,” he said, “I’m not 
going. That trip will take ten di ays, and 
before that time I hope to have my system 
in proper working order. I could almost 
win with it now. What are you drag- 
ging me around the country this way for 
anyway ?” 

“Smoke, I got to take care of you,” 
was Shorty’s reply. You’re gettin’ nutty. 
I’d drag you stampedin’ to Jericho or the 
North Pole if I could keep you away from 
that table.” 

“Tt’s all right, Shorty. But just remem- 
ber I’ve reached full man-grown, meat- 
eating size. The only dragging you'll 
do will be dragging home the dust I’m 
going to win with that system of mine, 
and you'll most likely have to do it with 
a dog-team.” 

Shorty’s response was a groan. 

“And I don’t want you to be bucking 
any game on your own,’ Smoke went 
on. “We’re going to divide the winnings, 
and Ill need all our money to get started. 
That system’s young yet, and it’s liable 
to trip me for a few falls before I get it 
lined up.” 


then sur- 
with a vast pity. 
your side-kicker an’ 
alone. Systems is sure 
ain't nue hunehes in 


Smoke 
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IIT. 


At last, after long hours and days 
spent at watching the table, the night 
came when Smoke proclaimed he was 
ready, and Shorty, glum and pessimistic, 
with all the seeming of one attending a 
funeral, accompanied his partner to the 
Klikhorn. Smoke bought a stack of chips 
and stationed himself at the game-keep- 
er’s end of the table. Again and again 
the ball was whirled and the other players 
won or lost, but Smoke did not venture a 
chip. Shorty waxed impatient. 

“Buck in, buck in,” he urged. Let’s 
get this funeral over. What’s the mat- 
ter? Got cold feet?” 

Smoke shook his head and waited. <A 
dozen plays went by, and then, suddenly, 
he placed ten one-dollar chips on “26.” 
The number won and the keeper paid 
Smoke three hundred and fifty dollars. 
A dozen plays went by, twenty plays, and 
thirty, when Smoke placed ten dollars on 
“32.” Again he received three hundred 
and fifty dollars, 

“Tt’s a hunch!” Shorty whispered 
vociferously in his ear. “Ride it! Ride 
it!” 

Half an hour went by, during which 
Smoke was inactive, then he placed ten 
dollars on “34” and won. 

“A hunch!” Shorty whispered. 

“Nothing of the sort,’ Smoke whis- 
pered back. “It’s the system. Isn’t she 
a dandy?” 

“You can’t tell me,’ Shorty contend- 
ed. “Tunches comes in mighty funny 
ways. You might think it’s a system, 
but it ain’t. Systems is impossible. They 
can’t happen. It’s a sure hunch you’re 
' playin’.” 

Smoke now altered his play. He bet 
more frequently, with single chips, scat- 
tered here and there, and he lost more 
often than he won. 

“Quit it.’ Shorty advised. “Cash in. 
You’ve rung the bull’s-eve three times, 
an’ you’re ahead a thousand. You can’t 
keep it up.” 

At this moment the ball started whirl- 
ing, and Smoke dropped ten chips on 
“26.” The ball fell into the slot of “26,” 
and the keeper again paid him three 
hundred and fifty dollars. 

“Tf you’re plum crazy an’ got the im- 
mortal cinch, bet ’m the limit,” Shorty 
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said, “Put down twenty-five next time.” 

A quarter of an hour passed, during 
which Smoke won and lost on small scat- 
tering bets. Then, with the abruptness 
that characterized his big betting, he 
placed twenty-five dollars on the “double 
nought,” and the keeper paid him eight 
hundred and seventy-five dollars. _ 

“Wake me up, Smoke, I’m dreamin’,”’ 
Shorty moaned. 

Smoke smiled, consulted his note-book, 
and became absorbed in calculation. He 
continually drew the note-book from his 
pocket, and from time to time jotted 
down figures. 

A crowd had packed densely around 
the table, while the players themselves 
were attempting to cover the same num- 
bers he covered. It was then that a 
change came over his play. Ten times in 
succession he placed ten dollars on‘‘18” 
and lost. At this stage he was deserted by 
the hardiest. He changed his number 
and won another three hundred and fifty 
dollars. Immediately the players were 
back with him, deserting again after a 
series of losing bets. 

“Quit it, Smoke, quit it,” Shorty ad- 
vised. ‘The longest string of hunches is 
only so long, an’ your string’s finished. 
No more bull’s eyes for you.” 

“l’m going to ring her once again be- 
fore I cash in,” Smoke answered. 

Kor a few minutes, with varying luck, 
he played scattering chips over the table, 
and then dropped twenty-five dollars on 
the “double nought.” 

“T’ll take my slip now,” he said to the 
dealer, as he won. 

“Oh, you don’t need to show it to me,” 
Shorty said, as they walked to the weigh- 
er. “TI ben keepin’ track. You’re some- 
thing like thirty-six hundred to the gooa. 
How near am [?” 

“Thirty-six-sixty,”’ Smoke _ replied. 
“And now you've got to pack the dust 
home. That was the agreement.” 


IV. 


“Don’t crowd your luck,” Shorty 
pleaded with Smoke, the next night, in 
the cabin, as he evidenced preparations to 
return to the Elkhorn. “You played a 
mighty long string of hunches, but you 
played it out. If you go back you'll sure 
drop all your winnings.” 
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“But I tell you it is isn’t hunches, 
Shorty. It’s statistics. It’s a system. It 
can’t lose.” 

“System be damned. They ain’t no 
such a thing as system. I made seventeen 
straight passes at a crap table once. Was 
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“Just the same, Shorty, this is a real 
system.” 

“Huh! You got to show me.” 

“T did show you. Come on with me 
now and I’ll show you again.” 

When they entered the Elkhorn all 





“THEY WENT OVER 





TO A ROULETTE TABLE 


NEAR THE BAR.” 











it system? Nope. It was fool luck, only 
| had cold feet an’ didn’t dast let it ride. 
If it’d rid, instead of me drawin’ down 
after the third pass, ’d won over thirty 
thousan’ on the original two-bit piece.” 


eyes centred on Smoke, and those about 
the table made way for him as he took up 
his old place at the keeper’s end. His 
play was quite unlike that of the previous 
night. In the course of an how and a 
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half he made only four bets, but each bet 
was for twenty-five dollars, and each bet 
won. le cashed in thirty-five hundred 
dollars, and Shorty carried the dust home 
to the cabin. 

‘“Now’s the time to jump the game,” 
Shorty advised, as he sat on the edge of 
his bunk and took off his moccasins. 
“You're seven thousan’ ahead. A man’s 
a fool that’d crowd his luck harder.” 

“Shorty, a man would be a blithering 
lunatic if he didn’t keep on backing a 
Winning system like mine.” 

“Sinoke, youre a sure bright boy. 
You're college-learnt. You know more’n 
a minute than | could know in forty 
thousan’ years. But just the same you’re 
dead wrong when you call your luck a 
system. I’ve ben around some, an’ seen 
a few, an’ I tell you straight an’ confiden- 
tial an’ all-assurin’, a system to beat a 
bankin’ game ain’t possible.” 

“But Pin showing vou this one, 
pipe.” 

“No you're not, Smoke. It’s a pipe- 
Cream. Um asleep. Bime by TVll wake 
up, an’ build the fire, an’ start breakfast.” 

“Well, my unbelieving friend, there’s 
the dust. Heft it.” 

So saving, Smoke tossed the bulging 
gold-sack upon his partner’s knees. It 
weighed thirty-five pounds, and Shorty 
was fully aware of the crush of its impact 
on his flesh. 

“Tt’s real,’ Smoke hammered his point 
home. 

“Tluh! ve saw some mighty real 
dreams in my time. In a dream all things 
Is possible. In real life a system ain’t pos- 
sible. Now I ain’t never ben to college, 
but Um plun: justified in sizin’ up this 
gamblin’ orgy of ourn as a sure enough 
dream,” 

“THamulton’s 
Smoke laughed. 

“T ain’t never heard of the geezer, but 
his dope’s sure right. I’m dreamin’, 
Smoke, an’ you're just snoopin’ around 
in my dream an’ tormentin’?’ me_ with 
system. If you love me, if you sure do 
love me, you'll just vell, ‘Shortv! Wake 
up!’ An’ Tl wake up an’ start break- 


fast.” 
V. 


The third night of play, as Smoke laid 
his first bet, the game-keeper shoved fif- 
teen dollars back to him. 


It’s a 


‘Law of  Parsimony,’ 
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“Ten’s all you can play,” he said. 
“The limit’s come down.” 

“Gettin’ picayune,’ Shorty sneered. 

“No one has to play at this table that 
don’t want to,” the keeper retorted. “And 
I’m willing to say straight out in meeting 
that we’d sooner your pardner didn’t 
play at our table.” 

“Seared of his system, eh?” Shorty 
challenged, as the keeper paid over three 
hundred and fifty dollars. 

“T ain’t saying I believe in system, be- 
cause I don’t. There never was a system 
that'd beat roulette or any percentage 
game. But just the same I’ve seen some 
queer strings of luck, and I ain’t going to 
let this bank go bust if I can help it.” 

* “Cold feet.” 

“Gambling is just as much business, 
my friend,“as any other business. We 
ain’t philanthropists.” 

Night by night, Smoke continued to 
win. His method of play varied. [x- 
pert. after expert, in the jam about the 
table, scribbled down his bets and num- 
bers in vain attempts to work out his 
system. They complained of their in- 
ability to get a clew to start with, and 
swore that it was pure luck, though the 
most colossal streak of it they had ever 
seen. 

It was Smoke’s varied play that obfus- 
cated them. Sometimes, consulting his 
note-book or engaging in long calcula- 
tions, an hour elapsed without his stak- 
ing a chip. At other times he would win 
three limit-bets and clean up a thousand 
dollars and odd in five or ten minutes. 
At still other times, his tactics would be 
to scatter single chips prodigally and 
amazingly over the table. This would 
continue for from ten to thirty minutes 
of play, when, abruptly, as the ball whirl- 
ed through the last few of its circles, he 
would play the limit on column, color, 
and number, and win all three. Once, to 
complete confusion in the minds of those 
that strove to divine his secret, he lost 
forty straight bets each at the limit. 
But each night, play no matter how di- 
versely, Shorty carries home thirty-five 
hundred dollars for him. 

“Tt ain’t no system,” Shorty expound- 
ed at one of their bed-going discussions. 
“T follow you, an’ follow you, but they 
ain’t no figgerin’ it out. You never play 
twice the same. All you do is pick win- 
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ners when you want to, an’ when you 
don’t want to you just on purpose don’t. 

“Maybe you’re nearer right than you 
think, Shorty. I’ve just got to pick losers 
sometimes. It’s part of the system.’ 

“System hell! I've talked with every 
gambler i in town, an’ the last one is agreed 
they ain’t no such thing as system.’ 

“Yet I’m _ showing them one all the 
time.” 

“Look here, Smoke.” Shorty paused 
over the candle, in the act of blowing it 
out. “I’m real irritated. Maybe you 
think this is a candle. It ain’t. An’ this 
ain’t me neither. I’m out on trail some- 
wheres, in my blankets, lyin’ on my back 
with my mouth open, an’ dreamin’ all 


this. That ain’t you talkin’, any more 
than this candle is a candle.” 
“Tt’s funny, how I happen to be dream- 


ing along with you then,” 
ed. 

“No it ain’t. You're 
dream, that’s all. Il’ve 
man talk in my dreams. I want to tell 
you one thing, Smoke: I’m gettin’ mangy 
an’ mad. If this here dream keeps up 
much more I’m goin’ to bite my veins an’ 
howl.” 


Smoke persist 


part of my 
hearn many a 


VI. 


On the sixth night of play at the Elk- 
horn, the limit was reduced to five dol- 
lars. 

“It’s all right,” 
game-keeper. “I want thirty-five hun- 
dred to-night, as usual, and you only 
compel me to play longer. I’ve got to 
pick twice as many winners, that’s all.” 

“Why don’t you buck somebody else’s 
table’ ?” the keeper demanded wrathfully. 

“Because I like this one.” Smoke 
glanced over to the roaring stove only a 
few feet away. “Besides, there are no 
dr aughts here, and it is warm and com- 
fortable.” 


On the ninth night, when Shorty had 
carried the dust home, he had a fit. 

“T quit, Smoke, I quit,” he began. “ 
know when [ got enough. I ain’t dream- 
in’. I’m wide awake. <A system can’t be, 
but you got one just the same. There’s 
aothin’ in the rule o’ three. The alma- 
aac’s clean out. The world’s gone smash. 
There’s nothin’ regular an’ uniform no 
nore. The multiplication table’s gone 


Smoke assured the 
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loco. Two is eight, nine is eleven, and 
cwo-times-two is eight hundred an’ forty- 
SIX an’ an’ a half. Anything is 
ev erything, an’ nothing’s all, an’ twice all 





is cold cream, milk-shakes, an’ calico 
horses, You’ve got a system. Figgers 
beat the figgerin’. What ain’t is, an’ 


what isn’t has to be. The sun rises in the 
west, the moon’s a paystreak, the stars is 

‘anned corn-beef, scurvy’s the blessin’ of 
God, him that dies kicks again, rocks 
floats, water’s gas, I ain’t me, you're some- 
body else, an’ mebbe we’re twins if we 
ain’t hashed-brown potatoes fried in 
verdigris. Wake me up! Somebody! 
Oh! Wake me up!” 


VIL. 


The next morning a visitor came to 
the cabin. Smoke knew him, Harvey 
Moran, the owner of all the games in the 
Tivoli. There was a note of appeal in his 
deep gruff voice as he plunged into his 
business. 

“Tt’s like this, Smoke,” he began. 
“You’ve got us all guessing. I’m repre- 
senting nine other game-owners and my- 
self from all the saloons in town. We 
don’t understand. We know that no sys- 
tem ever worked against roulette. All the 
mathematic sharps in the colleges have 
told us gamblers the same thing. They 
say that roulette itself is the system, the 
one and only system, and therefore that 
fio system can beat it, for that would 
mean arithmetic has gone bug-house.” 

Shorty nodded his head violently. 

“If a system can beat a system, then 
there’s no such thing as system,” the 
gambler went on. “In such a case any- 
thing could be possible—a thing could be 
in two different places at once, or two 
things could be in the same place that’s 
only large enough for one at the same 
time.” 

“Well, you’ve seen me play,’ Smoke 
answered defiantly ; “and if you think it’s 
only a string of luck on my part, why 
worry ?” 

“That’s the trouble. We can’t help 
worrving. It’s a system you’ve got, and 
all the time we know it can’t be. I’ve 
watched vou five nights now and all 1 
can make out is you favor certain num- 
hers and that you keep on winning. Now 
the ten of us game-owners have got to- 
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gether, and we want to make a friendly 
proposition. We'll put a roulette table in 
a back room of the Elkhorn, pool the 
bank against you, and have you buck us. 
It will be all quiet and private. Just you 
and Shorty and us. What do you say ” 
“T think it’s the other way around,” 
Smoke answered. “It’s up to you to come 
and see me. Ill be playing in the bar- 
room of the Elkhorn to-night. You can 
watch me there just as well.” 


Vit. 


That night, when Smoke took up his 
customary place at the table, the keeper 
shut down the game. 

“The game’s closed,” 
orders.” 


he said. ‘‘Boss’s 


But the assembled game-owners were 
not to be balked. In a few minutes they 
arranged a pool, each putting in a thou- 
sand, and took over the table. 

“Come on and buck us,” Harvey Mor- 
an challenged, as the keeper sent the ball 
on its first whirl around. 

“Give me the twenty-five limit,’ Smoke 
suggested, 

“Sure; go to it.” 

Smoke immediately placed twenty-five 
chips on the “double nought,” and won. 

Moran wiped the sweat from his fore- 
head, 

“Go on,” he said, 
sand in this bank.” 

At the end of an hour and a half, the 
ten thousand was Smoke’s. 

‘The bank’s bust,” the keeper an- 
nounced. 

“Got enough?” Smoke asked. 

The game-owners looked at one an- 
other. They were awed. They, the fat- 
ted proteges of the laws of chance, were 
undone. ‘They were up against one who 
had more intimate access to those laws, or 
who had invoked higher and undreamed 
laws. 

“We quit,” Moran said. 
right, Burke?” 

Big Burke, who owned the games in 
the M. and G. Saloon, nodded. 

“The «impossible has happened,” he 
said. “This Smoke here has got a system 
all right. If we let him go on we'll all 
bust. All I can see, if we’re goin’ to keep 
our. tables running, is to cut down the 


“We got ten thou- 


“Ain’t that 


limit to a dollar, or to ten cents, or a 


cent. He won’t win much in a night 
with such stakes.” 

All looked at Smoke. He shrugged his 
shoulders. 

“In that case, gentlemen, I’ll have to 
hire a gang of men to play at all your 
tables. I can pay them ten dollars for a 
four-hour shift and make money. 

“Then we'll shut down our tables,” 
Big Burke replied. ‘Unless 
He hesitated and ran his eye over his fel- 
lows to see that they were with him. “Un- 
less you’re willing to talk business. What 
will you sell the system for?” 

“Thirty thousand dollars,” Smoke an- 
swered. ‘“That’s a tax of three thousand 
apiece.” 

They debated and nodded. 

“And you'll tell us your system?” 

“Surely.” 

“And you'll promise not to play rou- 
lette in Dawson ever again?” 

“No, sir,’ Smoke said positively. “Vl 
promise not to play this system again.” 

“My God!” Moran exploded. “You 
haven’t got other systems, have you?” 

“Hold on!” Shorty cried. “I want to 
talk to my pardner. Come over here, 
Smoke, on the side.” 


Smoke followed into a quiet corner of 
the room, while hundreds of curious eyes 
centred on him and Shorty. 

“Look here, Smoke,’ Shorty whisper- 
ed hoarsely. ‘“Mebbe it ain’t a dream. 
In which case you're sellin’ out almighty 
cheap. You've sure got the world by the 
slack of its pants. They’s millions in it. 
Shake it! Shake it hard!” 

“But if it’s a dream?” Smoke queried 
softly. 

“Then, for the sake of the dream an’ 
the love of Mike stick them gamblers up 
good an’ plenty. What’s the good of 
dreamin’ if you can’t dream to the real 
right, dead sure, eternal finish?” 

“Fortunately, this isn’t a dream, 
Shorty.” 

“Then if you sell out for thirty thou- 
san’, I’ll never forgive you.” 

“When I sell out for thirty thousand, 
you'll fall on my neck an’ wake up to 
find out that you haven’t been dreaming 
at all. This is no dream, Shorty. In 
about two minutes you'll see you have 
been wide awake all the time. Let me 
tell you that when I[ sell out it’s because 
I’ve got to sell out.” 


? 
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‘ Back at the table, Smoke informed the paper, and Shorty took possession of the 
game-owners that his offer still held.  vold-dust. 
They proffered him their paper to the ex- = “Now I don’t want to wake up,” he 
3 tent of three thousand each. chortled, as he hefted the various sacks. 
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“SELECTED THE HEAVIEST SACK AND CUDDLED IT IN HIS 
ARMS AS IF IT WERE A BABY.” 
+ 
" . “Tlold out for the dust,” Shorty cau- ‘‘Toted up, it’s a seventy thousan’ dream, 


It'd be too blamed expensive to open my 
“T was about to intimate that I’d take eves, roll out of the blankets, an’ start 


— the money weighed out,” Smoke said. breakfast.” 
The owner of the Elkhorn cashed their “What’s your system?” Big Burke de- 


tioned. 
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manded. 
want 1t.” 

Smoke led the way to the table. 

“Now, gentlemen, bear with me a mo- 
ment. This isn’t an ordinary system. It 
can scarcely be called legitimate, but its 
one great virtue is that it works. I’ve got 
my suspicions, but I’m not saying any- 
thing. You watch. Mr. Keeper, be ready 
with the ball. Wait I am going to pick 
“26.” Consider Pve bet on it. Be ready, 
Mr. Keeper. Now!” 

The ball whirred around. 

“You observe,” Smoke went on, “that 
‘oy was directly opposite.” 

The ball finished in 26,” 

Big Burke swore deep in his chest, and 
all waited. 

“or ‘double nought’ to win, ‘11’ must 
be opposite. ‘Try it yourself and see.” 

“But the svstem?’” Moran demanded 
impatiently. “We know you can _ pick 
winning numbers, and we know what 
those numbers are; but how do you do 
it?” 

“By observed sequences. By accident I 
chanced twice to notice the ball whirled 
when ‘9’ was opposite. Both times ‘26’ 
won. After that I saw it happen again. 
Then I looked for other sequences, and 
found them. ‘Double nought’ opposite 
fetches ‘32, and ‘11’ fetches “double 
nought.’ It doesn’t always happen, but it 
usually happens. You notice, I say ‘usu- 
As I said before, I have 


“We've paid for it, and we 


ally happens. 
iv suspicions, but I’m not saying any- 
thing.” 

Big Burke, with a sudden dawn of com- 
prehension reached over, stopped the 
wheel, and examined it carefully. The 
heads of the nine other game-owners bent 
over and joined in the examination. Big 
Burke straightened up and cast a glance 
at the near-by stove. 

“Tlell.” he said. “It wasn’t any system 
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at all. The table stood close to the fire, 
and the blamed wheel’s warped. And 
we’ve been worked to a frazzle. No won- 
der he liked this table. He couldn’t have 
bucked for sour apples at any other 
table.” 

Harvey Moran gave a great sigh of re- 
lief and wiped his forehead. 

“Well, anyway,” he said, “it’s cheap at 
the price just to find out that it wasn’t a 
system.” His face began to work, and 
then he broke into laughter and slapped 
Smoke on the shoulder. “Smoke, you had 
us going for a while, and we patting our- 
selves on the back because vou were let- 
ting our tables alone! Say, I’ve got some 
real fizz Vl open if all you'll come over 
to the Tivol’ with me.” 

Later, back in the cabin, Shorty silent- 
ly overhauled and hefted the various 
bulging gold-sacks. He finally piled 
them on the table, sat down on the edge 
of his bunk, and began taking off his 
moccasins. 

“Seventy thousan’,” he caleulated. “It 
weighs three hundred and fifty pounds. 
And all out of a warped wheel an’ a quick 
eye. Smoke, you eat ’m raw, you eat ’m 
alive, you work under water, you’ve given 
me the jim-jams; but just the same I 
know it’s a dream. It’s only in dreams 
that the good things comes true. I’m al- 
mighty unanxious to wake up. I hope | 
never wake up.” 

“Cheer up,’ Smoke answered. “You 
won’t. There are a lot of philosophy 
sharps that think men are sleep-walkers. 
You're in good company.” 

Shorty got up, went to the table, select- 
ed the heaviest sack, and cuddled it in his 
arms as if it were a baby. 

“T may be sleep-walkin’,” he = said. 
“but as you say, ’'m sure in mighty good 
company.” 





MY ROSARY 


The hours I spent with thee, dear heart, 
Are as a string of pearls lo me; 
| count them over every one apart, 


My Rosary. 


—Robert Cameron Rogers. 
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THE IDEAL GARDEN CITY 


AN INTERESTING STUDY IN CITY PLANNING. 
A SKETCH OF LETCHWORTH 


TO-MORROW.” 


“ GARDEN CITIES OF 


By EDITH LANG 


Few problems are of more vital importance to the centres of population in 
Canada than that of city planning. Herewith is presented an introductory arti- 
cle on the subject, setting forth the ideals embodied in Ebenezer Howard’s book 


“Garden Cities of T'o-Morrow,” 
have resulted from it. 


and detailing the movement end success which 
It is really the story of an ideal garden city. So inter- 


esting is the theme and so practical the scheme as worked out in Letchworth, 
England, that it is hoped that the subject will he given more attention in Can- 
ada than has been accorded it in the past. 


OME of us can dream dreams, we can 
see visions of what ought to be, we 
have the faith which can take hold 

of the invisible; others of us have the 


given the idea, we can give dogged, per- 
severing toil to trying to make the ideal 
real; but to few is it given to combine in 
one personality the imaginative and the 
practical qualities. 


The person in whom 





hoth these traits are found is a genius, and 
most of us can but admire genius from 
afar. Such a man is Mr. Ebenezer How- 
ard; it has been said of him that “‘he is a 
dreamer of dreams, but as deadly prac- 
tical as the managing director of any great 
business.” 

It was in the year 1898 that a modest, 
little book entitled “To-morrow” was giv- 
en to the world by Mr. Howard. It was 
567 
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favorably recerved then, but even more so 
when it was re-issued shortly afterwards 
ander the more explanatory title of “Card 
en Cities of To-morrow.” This book has 
revolutionized modern thought on the sub- 
rect of the housing question and other 
problems inherent in the growth of mod- 
ern cities. But Mr. Howard has done more 
than that. Within thirteen vears of the 
first appearahce of his hook, we can see for 
ourselves enduring monuments to the 
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with painful Care. Nobody recognized 
tnore ungrudgingly than he did what had 
heen done by social reformers and legislat- 
ors to remedy these evils, but he recognized 
also that these remedies did not go to the 
root of the matter and he came to the con- 
clusion that the cities must be relieved by 
operations takine place well outside of 
their boundaries. Gradually the garden 
city idea evolved itself in his brain. The 
congestion in the old cities must be re- 
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WORKINGMEN'S COTTAGES IN LETCHWORTH, RENTING FOR ABOUT 5s. PER WEEN 


author's far-sighted genius as a social re- lieved by the establishment of new ones. 


former In the mode! C1LY of Letchworth, ‘This Is the main theme ot Mr. lloward’s 
in Ilertfordshire In neland, and in the hook. 
varden suburbs that are in process of cre- “Purchase,” he said, ‘ta large freehold 
tion In Hany places in the United Kine- estate at its agricultural value. Plan it out 
dom and on the Continent of europe. carefully with due regard to present and 
future residential and industrial needs: 
make ample provision for open spaces; re- 
A word as to Mr. Howard's scheme. He serve for each inhabitant a suitable plot of 
desired to remedy two great evils—the im- garden ground and maintain all round the 
migration of the rural population to the urban centre a wide belt of agricultural 
towns, and the <erlous economic and social land. Attract employers of labor to the 
evils resulting from the overcrowding of new town, and your industries may then 
those towns. Mr. Howard explored the be carried on under healthful conditions 
sad region of the existing <tatle ot things ana it ready market he created for the pro- 


The SCHEME AND Its Opsecr. 
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duce of the small holdings. Above all, re- 
serve to the new community the ‘‘unearn- 
ed increment’ —that additional value 
which accrues to land from the existence 
on it of a laree population.” This, in bar- 
est outline, is Mr. Howard’s scheme. The 
full details may be studied in “Garden 
Cities of To-morrow.” 


Action FOLLOWED SPEEDILY. 


People read Mr. Howard's book and two 
vears later there were suflicient people who 
believed in its principles to form the Gar- 








from Tlitchen, an important junction of 
the main lines of the great Northern and 
Midland Railways. 

The Pioneer Company was dissolved in 
1903 and its shares transferred to the First 
Garden City, Limited, with a capital of 
£300,000. This company bought the es 
tate, including all buildings, timber, ete., 
for £101,569 9s. Gd., representing about 
£40 an acre. A water supply had to be 
found, gas works erected, mains laid, new 
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roads construeted, i station and e00d vards 
provided, farming tenancies re-arranged 
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ONE OF THE OLD ROADS IN THE VICINITY OF LETCHWORTH, SHOWING THE 


RURAL BEAUTY OF 


den City Association. In 1902 the Garden 
City Pioneer Company (with a capital of 
£20,000) was registered, in order to 
prospect for a suitable site on which a 
garden city might be built. A systematic 
hunt for a site was instituted, and an ad- 
mirable one, comprising six square miles 
of undulating land and embodying three 
beautiful old-world villages, was found at 
Letchworth in Hertfordshire, thirty-four 
miles from London and about three miles 


THE LOCATION. 


and electric plant established so that it was 
well on into 1906 before the site of the new 
city began to assume the form of a town, 
and 1908 before the definite planning and 
facilities were complete enough to do jus- 
tice to the promoters of the scheme, or to 
hold out any very definite “attractions to 
employers.” It is easy to see that here was 
the critical point of the experiment. If 
Letchworth was to be successful as an in- 
dependent town, it must have its indus 
B 











570 MACLEAN’S 


tries and its working classes, and the real 
probiem before the Garden City Company 
was, first to develop the factory area to suit 
modern requirements and then to convince 
manufacturers that it was to their advan- 
tage to remove their works to this “town 
in the country.’ 

Hitherto, the whole tendency of factory 
owners has been centripetal: the reason is 
obvious. In the busy industrial centres, 
labor of all sorts is plentiful, railway and 
transport facilities good, the supply of 
water, power and light is already in exist- 
ence and a market is close to one’s door. 
But these very advantages bring other 
businesses, and as an inevitable conse- 
quence, the value of land, rent, wages and 
cost of living all steadily increase, and in 
some instances the advantages enjoyed by 
the city factory have been bought at such 
a price that profits have decreased until it 
has become necessary to choose another 
site for the factory. This is already hap- 
pening in London and several other large 
centres of industry. The ground rent of 
land for manufacturing purposes often 
amounts to £1,000 per acre per annum, 
and, in addition, there are rates amount- 
ing to 30 per cent. of the assessed annual 
value of the factory. These conditions 
make it prohibitive for industries requiring 
much space to remain near the centres of 
population. Some industries are suffici- 
ently self-contained to be carried on in 1so- 
lated districts, but the difficulties in so do- 
ing are often considerable. Labor is difli- 
cult to get, railway facilities are not good, 
a big expenditure on plant to produce 
power is sometimes necessary, and last, but 
not least, labor is difficult to import, be- 
cause town people do not, as a rule, like liv- 
ing in the heart of the country, and, even 
when some are willing to move it is diffi- 
cult to find housing accommodation for 
them. 


OVERCOMING THE DIFFICULTIES. 


These difficulties are all overcome in the 
case of the garden city of Letchworth. 
Labor is cheap and plentiful, (the popula- 
tion has increased from 400 to 7000. since 
the estate was purchased) : the situation of 
Letchworth at a junction of the Great 
Northern and Midland lines gives quick 
and cheap transport to London, the North 
and the Midlands; the gas, water and elec- 
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tricity supplies are cheap and _ eflicient, 
water costing (by meter) from 6d. per 
1,000 gallons, gas from 2s. per 1,000 for 
power and up to 3s. for lighting, and elec- 
tricity from 1d. per unit; it has not been 
found difficult to import labor, as the 
work-people find that their conditions are 
so much better than in the cities. They 
have nice cottages with some land, they 
and their children are healthier (the 
mortality of Letchworth for 1909-10 was 
1.5 per 1000, as against 14 for London, 
17.9 for Manchester and 19. for Liver- 
pool) and opportunities for recreation and 
social intercourse are not lacking. The 
Garden City, too, though it does not it- 
self build or own buildings, guarantees to 
manufacturers coming into the district 
that they shall have sufficient houses for 
their work people at reasonable rents. 

Add to all these advantages the funda- 
mental one that land is cheap, and so 
great freedom is possible in planning 
buildings to give the maximum of efficien- 
cy with the minimum loss of time and lab- 
or in dealing with goods. Kconomical, 
convenient and well-lit, one-storey build- 
ings can be used and ample space can be 
retained for the expansion of the business. 
Letchworth has arranged its factory area 
where it is screened by a hill and a belt 
of trees from the working-men’s residen- 
tial district, so that these can be near their 
work and vet not see the factories while 
they are at home. A circular railway con- 
necting with the main line has been laid 
round the factory area, and every firm can 
have a private siding brought into his own 
vard so that he can ship his goods straight 
from his own door. 


SoLVING THE Facrory PROBLEM. 


Without doubt the First Garden City 
Company has done a great deal to “attract 
the employers of labor.” 

Have they succeeded in so doing? 

Already there are fifty factories built 
and working. These include a variety of 
industries, most of which, however have 
this in common, that they want plenty of 
space and plenty of good natural light. 
‘or instance, engineering, motor-car, min- 
eral-water, joinery and agricultural im- 
plement industries have settled there, while 
many bookbinders, printers, laundries, 
tapestry and embroidery works enjoy the 
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advantage of the one storey buildings ade- 
quately lit. It is interesting to note that 
two American firms have also started work 
there, viz.: the Spirella Corset Co., from 
Buffalo and the Foster Scientific Instru- 
ment makers from New York. 

All the manufacturers seem well con- 
tented with the advantages gained. 
eral of them have written their commenda- 
tions and others have given then: in inter- 
views to newspaper men. 
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Thus, Mr. C. H. John Hornby (a part- 
ner in the well-known publishing, print- 
ing and bookbinding firm), has said: 
“We do not feel that any place in Eng- 
land would have suited us so well or given 
us such facilities as this place has done. 
We have any amount of space at a rea- 
sonable rent; we have all our factory on 
one floor, we have ample room for expan- 
sion, we have nice cottages for our work 
people, we find that they like the place, 
that they do not want to go back to Lon- 


as at 
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don, as we were told that they would, and 
we also find that their wives like it 
which is most important. They have good 
cottages to live in, and they do their work 
here better than they ever did it before. 
This is saying a good deal for the Garden 
Citv, and I think that any manufacturer 
who comes and starts his works here will 
he satisfied with the results.” 

Mr. J. M. Dent, the publisher of 
“Everyman’s Library.” drew particular at 
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The illustration 


above shows the 


engineering works 


at Letchworth; the 
one below the Gar 
den City Press com 
posing room, 


tention to his monetary gain. He said: 
“T have five acres of ground at a rent of 
from £15 to £25 per acre, near to a rail- 
way siding, and can put up a one-storey 
building, roomy, airy, clean and_ light, 
under which condition much better work 
in bookbinding can be done. Anywhere 
near London, such a site would cost me 
£20,000.” 

If we take the capitalized value of Mr 
Dent's Letchworth site to be about £2,500, 
it Is easy to see that he has reason to be 
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that he moved and saved a hiatter 


(17.500 on his outlay for eround alone. 
AN 


Letehworth has proved itself a SUCCESS. 
Mr. Howard’s idea has triumphed, but he 
Is hoping to see it grow still further, and 
it undoubtedly will do so as manufactur- 
and its advantages. Ilis 
ereat ambition is to see Letehworth with 
a population of 82,000, at which number 
the eitv will 
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he said to be complete, and 
no more land will he available either for 
residential purposes. Other 
manufacturers wishing to set up their busi- 
such ideal circumstances. will 
have to encourage the formation of other 
garden cities on similar lines, and so Eng 
land and other countries 
dotted about with smal] 
and well planned out. 

It, ritst imagined that Leteh- 
worth is a town made up entirely of well- 
organized factories and model workmen - 
cottages. These it has, but it has far more 
than these. It is on its Wah to become a 
complete town, with good shops,. banks. 
a varied 


business or 


nesses 1 


he ‘OME 
healthy 


Wav 
LOwnNns, 


not be 


element, which 
Is first developing all the social and recrea- 
tive associations usually found in a self- 
contained town. It differs from other 
towns having heen planned out as a 
Whole from its very 
that roads and shops, factories and houses 
ean he placed i situations calculated = to 
eive the best possible return in utility and 
beauty. 


residential 


ana 
eommencement, so 


In this planning Out ereal care has been 
exereised to retain al] the beauty of the 
three old world villages, Norton, William 
and Letchworth, which within its 
boundaries, as well as that of the existine 
with their dienified ave 
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Come 
roads ana bles 


In deciding on new 


nues of stately 
roads. these have been planned with a view 
to their future uses. Main thoroughfares 
have a wider roadway, more expensively 
made yp. hut even these have wide side- 
walks and boulevards planted with flowers 
and flowering trees, 


tined 


Roads which are des- 
for residential streets, and 
pecially those planned for smaller proper- 
LY. where all the trathe to he expected 1s 
the occaslonal tradesman s cart, have heen 
narrower and are 
expensively made up: the distance between 


more es 


’ 7 : } 
allowed roadways, less 
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the house lines has to he the same, how- 
ever, and the extra width is either put 
into the boulevards or else into the front 
eardens of the houses. 

The Great Northern main line to Cam- 
bridge runs through the middle of the 
estate, and the passenger station has been 
built in a cutting to the west of the factory 
area. Between the station and the fac- 
tories is the shopping district. with = it- 
seventy odd shops, its public halls, clubs 
and cinematograph theatre. To the south 
and west of the business part 1s the main 
residential district, reached and divided bv 
a wide Broadway, which runs through an 
open space destined to be the town square. 
from which diverge twelve — residential 
streets, which all command views of the 
open country and keep open a passage for 
fresh air to ventilate the more densely 
populated town part. As the city develops 
this square will be used for the pubtie 
huildings, but great care is being taken 
not to put up such buildings before the 
needs of the town are fully known, nor to 
add to the expenses of planning the town 
until there 1s real need of such buildings 
due to the incerase of population. The 
Enelish town planners are trving to save 
that condemnation of their principles as 
“too expensive for ordinary life,” which 
has been the result of the Lutlding in Ger- 
many of squares and open spaces of ereat 
beauty, but which have been undertaken 
without due regard for the necessity of 
keeping down expenses. 

Another open space of great natura! 
beauty is where the Broadway crosses Sol- 
lerstoll. The roads diverging from this 
spot are reserved for houses with gardens 
of half an aere or more, and the ground 
rent of this district is £30 per acre. 

One of the principles of the Garden 
(ity Company is to limit the number of 
houses which may he built to the acre 
Near the centre (except in the actual busi- 
ness district) the number is limited to 12 
per acre, and by means of economical and 
farseeing estate development it has proved 
quite possible to do this and vet build 
model workinemen’s dwellings containing 
a big kitchen and a scullerv (in which is 
placed the laundry tubs and bath) a small 
sitting room and three bedrooms for rents 
from 5s. and upwards per week. The 


houses further from the centre are limited 
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to eight, four and even two to the acre, 
and hevond the inner circle of 1.200 acres 
there is ice) he retained for all tiie al) Aorl- 
cultural belt taking up the remaining 
2.618 acres of the estate. This belt is let 
out in farms, small holdings and = even 
quarter-acre allotments. Tere, too, are the 
volt links, sports fields and houses with big 
erounds, 

The advantages of this belt of country 
are many. It keeps Letchworth forever 
“a town in the country.” It prevents the 
lands round from heing developed by land 
speculators and jerry builders, who would 
otherwise rush in to make some of the 
unearned increment, which would have 
accrued to the surrounding land by the 
nearness of a flourishing town. It creates 
il ready market for the produce of the 
~nall holdings on the one hand, and gives 
an abundant supply of dairy and country 
produce to the towns-people on the other, 
and, lastly, it prevents the town from 
erowing to the unmanageable dimensions 
of most industrial centres, and, 1 closing 
its doors to manufactures anxious and will 
ing to settle there, encourages the growth 
of other simular cities to the ereat advan- 
lave of the COUnLLY al large. 


ROADS AT LETCHWORTH 
Much more miiehit he sad about Leteh 
worth. No mention leis heen made of thr 
Manav Interestine SoCal eXperimrents, sted 
as its Co-operative houses, its CO-partnel 
ship tenants’ houses or its country inns 
without licenses, but enough has been 
said LO ~how the future which I~ belore 
such garden cities, and to prove that Mr 
Hloward has given to the world an idea not 
only ideal, Hint practical, and has created 
before our eVes all object lesson of titerest 
hot only to the people of an old country 
burt perhaps even more so to the elttven- 
of a new country, where the foundation 
of new cities is an almost daily occurrence, 
and where there are such vast possib les 
of building up a country of ideal citi 
The question whether there are to dn 
slums or earden cities In Canada is one 
of immediate liportance: ~lunns OTOW sO 
quickly and without CUA effort: garden 


Cities need Care ana forethought. thie) alti 


enlightened publhe opinion which will 
back up all publie spirited citizens who, in 
and out of office, are anxious that their 
CHL shal! Le developed OY) SCLOTILITL ics 
and not as is the t ndeney at present, for 


the enriching of Jand= speculators ane 
erasping landlords 











“THE LITTLE LIZZIE” 


By W. HASTINGS WEBLING 


£ ape URE were only three of us in the 
club at the time, bachelors all, and 

we sat around the blazing fire in 
the cozy little smoke room, making the 
best of things as we found them, hoping 
that soon some decent fellow would drop 
in to make a fourth for a rubber of “auc- 
tion bridge.” 

“Listen to that rain, would you?” said 
Martin McRaye, looking apprehensively 
over his shoulder at the rattling windows. 

“Bet we won’t get a fourth to-night!” 

“Oh, someone will be dropping in 
soon,’ remarked Fred Bowers, who is a 
bit of an optimist. 

“Hope so,” said I, fervently. 
the night for a game—nothing like a 
little ‘bridge’ to pass the time and_ take 
your mind off one’s troubles, imaginary 
or otherwise.” 

“Blamed little imagination about our 
troubles,’ exclaimed Martin dolorously. 
“A few months ago we were all booked for 
the millionaire class, ridiculously sanguine 
and financially solvent, but where do we 
stand to-night? We’re up against it! 
We've all pledged ourselves to a good deal 
more than we can afford and practically 
every dollar we possess is in the ‘Little 
Lizzie, and so far as I ean figure it out, 
they will remain there; we'll never see 
them again.” 

“Curses on all mines!” I muttered vin- 
dictively, for was not I in the same pre- 
dicament as Martin and Freddy? 

“No use cussing the ‘Little Lizzie,’ ’ 
observed Fred reflectively, “but if I could 
have just one little go at that smooth- 
tongued fakir that sold us that quarter 
interest, I’d—I’d slap his wrist real hard. 
Why, hang it, he swore there was enough 
gold actually in sight to pay off our orig- 
inal investment in six months. That’s 
over a year ago.” 

“Yes,” interrupted Martin, “and he told 
me there would be gold taken out of that 
mine when my children were grey 
headed.” 
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“Guess he put one over on you there, 
Martin, you darned old bachelor,” said I, 
“Give him quite a time limit to make 
good in, or get out—eh?” 

“Yes, by jove!” continued Martin, ig- 
noring my remark, “and then, by the 
gods of war, in less than six months he 
was calling on us for more money—more 
money from us, after all he promised!” 
Martin’s voice rose to almost a shriek. 

“Well,” observed Fred, judicially, 
“we've talked all this over before, but 
little good it does. It won’t get our money 
back or pay that last note coming due 
next month. The question is, do we want 
to raise some more money in some way to 
buck our luck?” 

“Not on your sweet, innocent life,” 
exclaimed Martin with finality, “not for 
mine! I’ll see Mr. James J. Jorkins in 
Jericho before he gets another dollar out 
of me.” 

“Same here,” I hastened to agree. “I’m 
beautifully broke to the world, and it will 
keep little Willie busy meeting his share 
of that note. Besides it’s foolish to throw 
good money after bad. I vote we just 
bid Mr. Jorkins and his ‘Little Lizzie’ a 
fond, but final farewell.” 

“‘Never cared for that man Jorkins any- 
way,” muttered Martin, “don’t like the 
way he caressed my hand and patted me 
on the shoulder. Besides, he wouldn’t 
drink and never smoked in his life. That 
alone should have been sufficient warn- 
ing.” 

“Say, fellows,” exclaimed Fred, sud- 
denly taken with an idea, “we haven’t the 
time or money to waste over a sideline 
like this. Let’s appoint a committee of 
one to sell our stock and get out of this 
mess. I propose Huskiegh here be given 
the whole bunch to dispose of to the best 
advantage, he to receive ten per cent. ,com- 
mission and entertaining expenses.” 

“Not on your—” [I started to object, 
when Martin took the floor and expressed 
his great pleasure in seconding the mo- 
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with one amendment, namely, that 


tion, 
Huskeigh should have twenty- -five per 
cent. selling commission and pay his own 


entertaining expenses. It might be more 
satisfactory all round and possibly more 
profitable to the concern as a whole. 


In this Fred immediately concurred 
and concluding the matter settled, prompt- 
ly pushed the button and told the steward 
to take our orders. 


We ordered the usual and Radnor, 
while Martin, fired by example, bought 
the cigars, 


Nevertheless, I thought it my duty to 
suggest that whereas I considered Fred’s 
idea to be excellent in many ways, and 
personally speaking, I should only be too 
delighted to do all in my power to assist 
in the undertaking, I could not help feel- 
ing that Fred himself was a far better 
qualified man to undertake the delicate 
operation of unloading our stock on the 
innocent public, especially as he travelled 
more than I did and that alone would 
doubtless commend itself to their saga- 
city, when they reflected that should by 
any chance “Little Lizzie” prove a failure, 
it would be less embarrassing to us all to 
have the stock held by people fron a dis- 
tance—greater the distance the better. 


Fred’s strenuous objections were here 
interrupted by the arrival of a tall, fair 
complexioned young man, who stooped 
slightly, wore glasses over a prominent 
nose and smiled on us with suspiciously 
mild blue eyes. 


“Rotten night—what!” he exclaimed, 
lighting a cigarette. “Silly rotter to come 
out a night like this, but beastly slow in 
the hotel—couldn’t stand it, really, you 
know. Have a drink? Good!” 

Rickaby, or to give his full name, Rob- 
ert Horace Fitzclarence Rickaby, had 
blown into our burg from the Old Coun- 
try a few days since, with a letter to old 
Moulton of the British Bank, but Moul- 
ton was away from home at the time and 
Bellhouse, the accountant, had put him 
up at the club, introduced him to a few 
of the fellows, and let it go at that. 


Rick, as we soon learned to call him, 
was a 'good- natured easy-going sort of 
chap, who seemed to have nothing but 
money and didn’t mind spending it. He 
played a rotten game of bridge, but 
usually held wonderful cards, or some- 
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thing, for he won our money with pain- 
ful regularity. 

However, we welcomed his advent on 
this occasion with unusual warmth, for 
we wanted a game badly and Rick was 
better than no one at all. So we grouped 
round the card table and were soon play- 
ing the game. We pivoted and, as usual, 
when it came to settle up, Rick received 
from every one. 

We congratulated him in a perfunctory 
manner, for after all, one cannot help 
feeling sore at losing to such a dub as 
Rick. It seemed to us, poorer the player, 
greater the luck—a sort of law of divine 
compensation, very nice for him, but 
deuced hard for us. 

As we returned to the smoke room for 
a final, [ heard Martin whisper, ‘‘What’s 
the matter with giving Rick a chance on 
‘Little Lizzie?’ With his luck he might do 
anything.” 

“Eh, what?” said Rick, whose hearing 
at least was not dull. ‘‘Who is the gal, do 
I know her? Is she what you call a 
peach ?” 

“She isn’t al girl,” I explained, “‘it’s a 
gold | mine we're interested in in Porcu- 
pine.” 

“My word! That’s awfully funny; you 
know I leave to-morrow for Porcupine 
and may pick up something there myself. 
Must be awfully jolly to'‘own a gold mine, 
what?” 

“It is,” we 
thusiasm. 

“Do you own it between you?” he en- 
quired with evident interest. 

“No,” I replied, “we only own a third 
share, but understood on the word of the 
original discoverer and promoter of the 
mine, one Jorkins, that it was a wonder- 
ful proposition, a regular mountain of the 
precious metal—in fact, there were mil- 
lions in it, just waiting to be picked up.” 

“By jove, just the sort of game I’m 
keen for.” 

“Tt’s a little difficult to secure stock,” I 
continued to explain, while the other 
fellows smoked nervously and signalled 
encouragement. ‘You see, it’s a sort of 
close corporation; the shares have never 
been on the market, the thing was too 
good to lose; we didn’t want anybody else 
in. Mr. Jorkins, who owns the balance 
of the stock, was very decided about this. 
However, if you are going to Porcupine, 


agreed with forced en- 
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you can see him at the mine and you can 
look the proposition over. Can’t he, Mar- 
tin?” This to give Martin a chance. I 
was tiring in my stride. 

“Sure thing,’ conceded Martin, with 
alacrity. “Ill write to Jorkins to-morrow. 
I’m sure he'll look after you in great 
shape. Smart man, Jorkins—been min- 
ing all his life.” 

“Thanks, awfully,” said Rick gravely ; 
“awfully good of you fellows. I'll look 
him up as soon as I arrive.” 

We escorted Rick to his hotel and as 
we walked homeward we asked Martin 
what his game was, why not sell him our 
stock and not bother with Jorkins? 

“Nit,” said Martin suecinetly, “better 
leave it to Jorkins—he’ll treat us right if 
the thing goes through. Besides, if Rick 
is going up there, he’ll get a run for his 
money; of course he’ll get stung anyway, 
and why shouldn’t we get a bit out of it? 
| believe in home missions.” 

Sonie time elapsed after the events just 
recorded when one morning the phone 
rang violently. I answered it. 

“Well, who is it? Oh, that you Mar- 
tin’ What is it, a fire or a funeral?” 

“Come over to the office at once,” snaps 
back Martin excitedly. “Got an import- 
ant message from Jorkins. Just phoned 
Fred; he'll be here right away.” 

Before | had a chance to make further 
inquiries Martin had hung up the phone. 
| hastily snatched my hat and cloak and 
heat it for his oflice, but Fred was there 
before me. Martin ushered us into his 
private office and carefully closed the 
door. 

With an air of importance he cleared 
his throat and deliberately unfolded a 
night telegram, 

“This message,’ said he, in impressive 
tones, “reached me this morning and 
reads as follows: 

“Martin MeRaye, 
Plowton, Ont. 

Wire immediately if you are prepared 
to grant me ten days option on your 
shares in the ‘Little Lizzie’ at original 
cost, plus six per cent. interest from time 
of purchase. Am going to get from un- 
der and advise you to do,the same. ‘Little 
Lizzie’ shows good values but fear cost of 
mining prohibitive on small capital. 
Thanks for Rickaby. He’s a cinch. 

John J. Jorkins.”’ 
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“Now, gentlemen,” said Martin solemn- 
ly, with the air of a King’s Counsel ad- 
dressing the jury in a murder case, “It's 
for you to decide. We have had a lesson 
and the experience may do us no harm, 
indeed it may be of inestimable value to 
us in after years. Furthermore, the ex- 
perience, unlike most others, is not going 
to cost us anything. We went into this 
thing with a reckless disregard, possibly 
carried away by the contagious enthusi- 
asm and inspiring eloquence of our friend 
Jorkins. Results might have been disas- 
trous, but here we have an opportunity of 
doing what our friend advises, get from 
under. Gentlemen, what are your 
wishes?” 

“Why, there’s nothing to it,” exclaim- 

ed Fred. “Give him the option and pray 
to Heaven that he doesn’t fall dead in 
the meantime.” 
'“Righto!” said I. “By jove, if I ever 
get my hand on those giddy simoleons 
once more, it’s me for the little savings 
bank and four honest per cent. per 
annual.” 

“Per-haps,” observed Fred ironically. 
“But, for Heaven’s sake, Martin, get that 
wire off quick and put in a postscript to 
keep Rick under lock and key till the 
deal’s closed.” 

Needless to say, for the next few days 
we lived in a state of feverish excitement, 
alternating between hope and fear. No 
further word came from Jorkins and so 
it continued till the morning of the tenth 
day. 

[ met Fred on the street that morning; 
he was looking pale and nervous. He, on 
the other hand, said he would hate to 
feel as badly as I looked. I think he did, 
only worse. 

“No word, I suppose?” 

“No,” he replied gloomily, “the op- 
tion’s up in an hour; looks as if there 
was nothing doing. Let’s go over and see 
Martin.” 

Martin saw us coming ‘and waved to us 
wildly from his door. We simply rushed 
and followed him excitedly into his pri- 
vate office. 


“What news?” we cried in one voice. 
“What's the verdict?” 

“The best!” replied Martin, almost out 
of breath. “Just got a wire and been 
phoning you for the last five minutes. 
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It’s a go! Jorkins has sold to poor old 
Rick and wired the cash to our bank.” 

“Hurrah!” we shouted in glee. “Now 
all we’ve got to do is to endorse the certifi- 
cates in blank, divide the spoils and finish 
up the day with a bang up feed at the 
club. Are you on?” 

“We are,” we chorused back. Any old 
time either of us would miss an excuse for 
an opportunity of this description meant 
one of us must be in a very bad state of 
health. 

The necessary details were concluded 
to our complete satisfaction and we rang 
up Harry Rocksure to make a fourth. 
You bet we had a great old time. 

Of course we felt a little guilty about 
Rick, but we argued he went in with his 
eyes open and would have a good run for 
his money. In fact, we drank his health 
and hoped he would make a million. The 
toast was honored with subtle enjoyment, 
and we all laughed heartily, even H. C., 
when we explained the joke to him. 

But he who laughs last laughs best. 
Two days later Fred came rushing into 
my office with a tragic look on his face 
and & morning paper in his hand, say- 
ing, “For the love of Mike, Husk, have 
you seen this?” 

Then and there I read the following 
press despatch, a regular headliner. It 
reported the important sale of several 


Porcupine properties to a wealthy English 
syndicate. 
ed was the extremely 


Among the properties acquir- 
promising ‘Little 
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controlled by Mr. John A. 
The whole 


Lizzie” 
Jorkins for $500,000, ete. 
negotiations were most successfully con- 


mine, 


ducted by Mr. Robert Rickaby of Lon- 
don, England, son of Sir Horace Ricka- 
by, Bart., of the well known financial 
firm of Rickaby, Dean and Rickaby. 

“Well, what do you know about that?” 
I cried, simply aghast. “Have you told 
Martin?” 

“No,” said Fred, sinking into a chair, 
in a state bordering on mental collapse. 

“Let me,” said I, making for the phone. 
“Next best thing to receiving good news 
is relating bad.”’ 

“That you, Martin? Say, have you 
heard the news? No? Well. here it is,”’ 
and I read the item slowly and distinetly 
so that dear old Martin wouldn’t miss. a 
point. He hates to miss anything any- 


way, being Scotch. 
“What did he say?” said Fred with 
curious interest, noting the strange ex- 


pression on my face. 
“T shall never tell,’”’ I replied solemnly, 
“but it was a revelation.” 

I might add in conclusion the incident 
of the Little Lizzie is now tabooed be 
tween us by mutual consent and further- 
more, it is not considered advisable for 
others to broach the subject if they are 


desirous of retaining our goodwill and 
friendship, no sir. 
As to James J. Jorkins—oh, well, 


what’s the use? 





THE QUIET WORKER 


It is the quiet worker that succeeds. No 
one can do his best, or even do well, in 
the midst of badinage or worry or nag- 
ging. Therefore, if you work, work as 


cheerily as you can. 


Tf you do not work 


do not put even a straw in the way of 


others. 


holes and plenty of obstructions. 
pleasant word, the hearty word, that helps. 


There are rocks and pebbles and 


It is the 











A. CONTRAST BETWEEN LIFE 


THE ODDITIES OF ENGLAND 


AND CONDITIONS IN THE 


OLD LAND AND AMERICA 


By FELIX J. KOCH 


Ilo popular conception of education 
Poy | 
las undergone a radical change 11) 
recent years ; the modern standard 


requires a | knowledge of life as well as of 


books. The hew viewpoint, indeed, 1s 
well illustrated in the ‘commencement’ 
exercises which are held annually at the 
eolleges and Institutions of learning, when 
oraduates are sent forth into the world. 
adequately equipped in theory, to “com- 
mence”’ their life work in practice. In 
the actual combat of life, and there only, 
are actual conditions encountered and 
practical experience 


modern problems in the struggle of de- 
velopment; old lands, too, may be toured, 
replete in interest in their historical asso- 
clations and ancient structures. The 
preacher may draw sermons, the architect 
gain suggestions, the artist find inspira- 
tion and the writer see visions, in travel. 
It all depends on their viewpoint, on what 
they seek. What go ye out to see? 

A new side, and not the least fascinat- 
ing feature of modern travel, has to do 
with the oddities which one may meet in 
any of the popular tours abroad. To 

Canadians, who live in 





gained. Gradually 
there is developed a 
new conception of life 
which is ervstallized 
into what Is commonly 
termed “viewpoint.” 
Kew people realize 
that viewpoint 1s every: 
thing in life. A man 
is sane only in so far as 
his outlook 1s sensible 
and cafe and SVT Pate 
thetic. “The longer | 
live.’ declared one of 
the world leaders of 





a new country where 
time has not yet pro- 
dueed oddities, — this 
phase of travelling is 
ever interesting. All 
of the older countries 
have their curiosities 
for the traveller. Many 
of them have been ex- 
ploited for years; few 
people have not been 
told of the odd ways of 
england, for instance. 
And yet the whole 





oO ‘ d ‘10 SLOrPy as ve > Te- 
Si po (CMOTl, “wae TYPICAL ENGLISH SOHOOLS ARE *lOFS has yet to be re 
the more constantly Is MoRE ORNATE THAN ‘THOSE IN lated. For even Eng- 
this fact pressed upon AMERICA. land presents new oddi- 


me, - ‘that the most 

important thing in life is to ascertain the 
other man’s standpoint.’ ” Only those of 
wide and varied experience are able to 
appreciate this to the full. Experience 
alone must be the teacher. 

Possibly no other means of gaining ac 
eurate and reliable information of other 
people at first hand approaches that of 
travel. It is interesting and educative 
in many ways. New countries may be 
visited, presenting new conditions and 


4s 


ties. 

Next time a blase traveller tells vou 
there is nothing odd left in England, that 
everything that is unique has been ex- 
ploited so often that there is nothing left 
worth the telling about, ask him if he ran 
across some of the following, and then 
set him to explaining at length, to test the 
truth of his statement, 

Entering Liverpool one is apt to en- 
counter curious sidewheel steamers bear- 
ing on their sides, in heavilv gilded relief 
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ODDITIES OF ENGLAND. 


as, 


work, the strange inslenia of three human diately on docking, Ly a bevy of men 
legs. Not simply so many legs, in a row. — boarding the boat, each holding square- 
lv across his chest a leather 
bound time table, on which, in 
heavy gilt letters is the name 
of some railway. These men 


but each joined to the thigh of the other, 
much as are the spokes to a wheel. What 
does it mean? ‘The symbol is the in 
signia of the Isle of Man, whence these 
boats ply, and signifies the proximity 
of England, Ireland and Wales, just a 
step for one with the seven-leagued 
boots of which English folklore relates. 

On the Mersey, as you get further up 
the river, the dredges are curious 
enough to attract even the layman. 
These have a long inclined shift for 
the sand, rising from their decks to 
what seems aderrick. The sand 
brought from the bottom 1s 
raised aloft to this height, then 
comes gently down the incline 
into the hold, like some mini- 
ature brown cataract of the 
West. 

To the newcomer in Ene- 
land the rounded ends to the 
street cars appear strangely. 

Another oddity, reminiscent 
of the hotel runners’ cries at 
Nantucket, is presented imme 
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‘appers for the respective 


lines, and their appearalee, 
In single array thus, Is in 


deed 


nigh 


a ludierous one, well 
_ to the neweomer. 

llow cheaply folk 
will work, or, better, 
how much comfort is 
to be had for httle is 
emphasized, especially 
to a Canadian. Raal- 
wav  baggaglois, as 
they re called in the 
Near ast. reserve a 
seat for vou in the ear, 
secure you your ticket 
and deposit your lug- 
eave for vou both in 
this car and the van 
for such, and all for 12 
Celts, ln America oa 
Pullman porter expects 





A FAMILIAR SCENE IN LONDON, SHOWING THE USE WHICH IS MADE OF TREES 


ALONG THE WALKS FOR DECORATIVE PURPOSES. 
THAT OF A LONDON POLICEMAN, A MEMBER OF WHAT IS COMMONLY 


REGARDED AS THE BEST POLICE FORCE 


IN 


THE |! 


THE 


‘IGURE ABOVE IS 


WORLD. 











wSU MACLEANS 


2 cents simply for shining your shoe- 
mid brush ou off 

(ive) thi =Cals In thi COUPES ()] Ie ) ish) 
rallwavs, photographs of attractive -cene- 
long the line are set, This is a gilt-edged 
adv ‘ C] costing the roads nothing. 


ils have 


(* 
j ] 4 } 2 
never been adorned with the decorativi 


and one wonders why Amerean 
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LTneTE 
Calis pol a themselves 
on ‘their railways, t's 
decided \ Priore COT) 
forterbote La) bisave the 
cement floor of the 
epol oa level with 
thie floor of ones ear, 


wee steps that we do in 


())) Menelish tradtis 
they collect the trunk 


IN ENGLAND 
LINENS, AS SHOWN IN THE VIEW ABOVE: IN THE OLD 


from cLLi\ house 1h) Lon- 
! 


don eld deliver 1| Lo 


LAND 
on vour railway ticket, 
for only twelve Certs 

On the other hand, England, and one 
wonders Indeed at this, has no cheekineg 
system for baggage. There the heavy 
valise is put by your baggage porter into 
the lugeage van Come to the destination 
for which it is labelled, vou and a hun 
dred others besiege this van to claim vour 
r spective pieces If | come first. or if | 


} 
} 


watched you as you put yours in, and 
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then, when you dismount, keep a careful 
eve to vel there well ahead ot Vou, | Call 
claim yvour plece as maine, walk off, and 
leave Vou Hore al 2 | 1 y¢ hine me, The 
simple American system of a brass check 
or a paper one, given on putting in the 
piece and surrendered on receiving the 
piece slniiiar l\ numbered, would doubt- 
less prove a bonanza LO this land. 

Telegraph Is =O cheap in 
Mneland one 1s startled. 
well-enigh. ‘Twelve words 
for twelve celits, London 
to Liverpool. Only there 
you pay for your own 
name and for that and ad- 
dress of recipient; we, of 
course, do hot, 

Another unique sight, 
recalling somewhat Phila 
delphia, is found in the 
\ illages, whi re the houses 
one and all are of a dark 


THE MAIDS OF SERVICE DRESS IN WHITE 


| | ) ALSO EVEN THE POOR BUY FLOWERS, 
anv house in Liverpool, WHERE 


\MERICANS WOULD BUY FOOD. 


brick; each and all have their heavy 
slate roots, and their little enwalled 
eardens. Where a row meets the street- 


crossing, however, unlike any row we ever 


saw in Canada, it does not end there, but 
Instead, curves itself on, house upon house, 
down that next street. 

Kenelish folk Can tel] the speed O01 A 


train easily by counting the telegraph 























ODDITIES OF ENGLAND Os] 


poles for a minute, then calculating. 
There are always 3h such to a mile, In 
Canada we count the clicks of the rails 
on one side of the car, which is more trv 
Ine and tedious. 

Roads in England always go over or 
under the railway track, never leading 
across it. In this country such safety pre- 
eaution is the exception rather than rule. 

In Canada we name our sleeping ears 




















centuries should still POSSess SO much barn 
land. Judeing from the Canadian West 
one would imagine it to have been eom 
pletely built over long since 

Round Canock the barns excite curios 
itv. These have one wall rising erect 
Then, from its top, the roof proceeds on a 
slant down to the ground, much like some 
wind-shifted hayveock might do 

Beginning at Liehtield, the allotments 














rHE ENGLISH BUS LARGELY SUPPLANTED THE AMERICAN STREET CAR UNTII 


QUITE RECENTLY 


In Mnegland it is the locomotive which is 
named, 

American railwavs pride themselves on 
the inordinate length of one’s ticket. In 
ISneland there are no tickets met with on 
the trains at all, since this is given up, car 
bv ear, as the train is still waiting in the 
<tation and, the area being enfenced, no 
one gets in without his eard. 

Newcomers to Kneland comment 
always on the strangeness of the fact that 
a country so little and settled so many 


IN ENGLANIT 


CTCL the traveller as oddities. Mach man 
of a town, almost, has a little section of 
eround oq) which he raises hiis kitchen 
vegetables and these innumerable patches, 
each with well-nigh identical array of pro 
duce, resemble some patchwork of old 
Round Nuneaton in particular there are 
many such allotments, the eround being 
rented at so much and then folk r; ising 
what they will. There is nothing i 
Canada LO exactly COMP Aare with the 
system. 








"TWIXT LOVE AND DEATH 





By J. de Q. DONEHOO 


ILDLY, outside raged over the 
Canadian prairies the winter 
storm; within, a silence reigned 

that could be felt above the ticking of the 
cheap alarm-clock upon the mantel. By her 
husband’s bedside sat a woman who, at 
times, softly wept, then restrained her- 
self and inwardly prayed; for a life hung 
in the balance in that squalid room—a 
life inexpressibly dear to the watcher, even 
in proportion as she reflected that she had 
wrecked and saddened it. 

Which way the battle would go before 
the morning broke, no man might say. 
The doctor, who had recently left, had 
shaken his head and refused to express 
any positive opinion. It was doubtful— 
most uncertain, the final issue of this 
battle royal between the forces of life and 
those of disease. But in regard to one 
thing the physician had emphatically 
assured Helen Lee; if the sick man failed 
to get, as directed, the medicine left for 
him, small indeed would be the hope that 
the crisis might be safely passed. That 
stimulant was absolutely necessary to keep 
the weary heart throbbing and pen in the 
fluttering soul. 

Helen had promised the utmost faith- 
fulness to directions, and resolutely began 
her vigil that night. All of which mortal 
was capable would she do to prolong for 
her husband that life which she confessed 
to herself that she had well-nigh ruined. 

How he had loved her, she now called 
to mind, in that golden time before she 
sinned and fell. Upon her, his bride, 
had he then lavished all the treasures of 
affection that belonged to a profoundly 
sentimental nature. For a few short 
months she had been perfectly happy. 
She felt that she had indeed snared the 
“Anka, God’s bird,” that figure of flaw- 
less felicity dreamed of by the poets of the 
Orient. In those days there was nothing 
more that either of them could have asked 
of the immortals. 

Often and often since had Helen bit- 
terly reflected that the old Greeks must 
582 


have been right in thinking the immor- 
tals to be ever jealous of human happiness. 
Certain it is that they do not long permit 
perfect felicity to be enjoyed by any of the 
children of men; for that, it seems, is a 
morsel far too delicious to be tasted with 
impunity by any save the gods who ever 
feast on high Olympus. 

The Nemesis of her happiness had very 
suddenly appeared. Even to this day she 
had never been able to understand it all, 
to fathom the source of that temptation 
which led her, for a few short and wretched 
days, to be unfaithful to her idolized hus- 
band. But untrue, in thought, at least, 
she had been, whether by stress of that 
evil that dwelt within her heart, or by 
the compelling power of some devil that 
entered into her from without. 

If any reasonable doubt as to her in- 
fidelity had existed, she knew that Stephen 
would have clung to this while life re- 
mained. But, alas, there was none. He 
had been witness with his own eyes of 
the absolute proofs of her treachery. 
Moreover, the tragedy which followed 
stained his hands with human blood, how- 
ever plain the unwritten law that justified 
him in his own sight and in that of the 
community. His career Was ruinéd; his 
happiness gone forever. 

After a few months’ time a reconcili- 
ation did, it is true, take place between 
them. Sincerely, humbly penitent she 
came to him, and he received her; but it 
was only, she felt, for the sake of their 
child. Then that little one was stricken 
and died. The world seemed altogether 
dark for her, unless, indeed, she could 
once more regain that treasure of affec- 
tion which she had madly thrown away. 

She knew that Stephen at first felt that 
he would in time be able to fight the 
thing down, and find revived the linger- 
ing embers of love for her that had not 
altogether died out. She resolved that 
she would do everything in her power to 
atone for her one false step. Truly con- 
trite, she lavished on her husband increas- 


























"TWIXT LOVE 


ed outward demonstrations of love, exert- 
ed herself, as she had never done in the 
days of her happiness, to secure his ap- 
proval for her every action. But, alas, his 
jealousy constantly whispered to ‘him that 
there was a false note in all this. The 
demon that was within him now insinuated 
that it was attrition, not contrition, that 
she displayed—the anxiety to atone that 
springs from the fear of the consequences 
of sin, not heartfelt sorrow for the wanton 
wounding of a beloved object. 

Many a long, sleepless night had Ste- 
phen tossed, torturing himself. It ap- 
peared that he was ever haunted by that 
scene which pronounced his wife guilty— 
guilty of wilful, wanton treachery to the 
man who had confided the happiness of 
his life to her faithless keeping. She 
knew that the moan of King Arthur, 
passing out of life in utter despair, rang 
continually through her husband’s brain; 
for more than once she heard him mutter- 


ing these words in the watches of the 


night: 

For I, being simple, thought to work 
His will, 

And have but stricken with the sword 
in vain; 

And all whereon I lean’d in wife and 
friend 

Is traitor to my peace, and all my 
realm 


Reels back into the beast and is no more. 


The outwardly reunited couple planned, 
of course, to leave the home of their 
childhood and start life anew in some 
far-away region where there would be no 
fear that the breath of the old scandal 
could reach them. Necessarily they turn- 
ed to the West, that section which, with 
ever-widening reach towards the setting 
sun, has hospitably opened its arms to the 
human wreckage of the nation’s failures 
and tragedies. Accordingly they settled 
on a splendid farm in the Canadian West, 
at a distance, however, of some ten miles 
from the nearest town 

The couple felt that this was providen- 
tial, and were soon settled on the tract, 
occupying a rude cabin. Stephen had no 


ambition now but to fight this thing out 
on the broad prairies, under the open 
skies—to find out whether there was any- 
thing left in life that he cared for and 
could believe in. 


He had given up all 


AND DEATH 
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his once ambitious plans for the future; 
for he was weary of the world and all its 
conventions, absolutely disgusted with his 
once idolized profession of the law. And 
Helen set herself to suffer and to hope 
that some day the shadows might flee 
away. 

It was a hard life upon which they 
had entered, one especially trying for this 
delicately nurtured woman accustomed to 
the luxuries of life and the pleasures of 
society. And very ill-prepared were both 
of them for this return to nature—for 
struggling with the hardships that beset 
pioneers in a new country. Stephen had 
no greater qualifications for the calling of 
a farmer, one that the average city man 
thinks requires no preparation, than he 
had for deciphering cuneiform inscrip- 
tions. Helen was even less fitted to be the 
mistress of the new home on the prairies. 

Every conceivable misfortune seemed 
to befall the pair, and Stephen’s alleged 
crops on the newly broken acres only 
escaped the open ridicule of his neighbors 
because sympathy, happily an abounding 
feeling in the west, took entire possession 
of them. As a farmer he was a hopeless 
failure; and now, the last of his resources 
having been spent, he was fast running 
into debt. 


Such was the situation at the beginning 
of the winter, when Stephen fell ill. 
Poor, weary, discouraged little Helen! 
A thousand times a day she asked whether 
the curse would ever be lifted. She pray- 
ed that kind heaven would give her some 
opportunity to atone, to prove to this man 
that her love for him was as strong as 
death itself. Could she do that, she felt 
that her husband would once more rally 
to be his own true self; that the clouds 
would roll by, and the happiness that 


the immortals had envied return. Yet he 
was to-night, perchance, dying—dying 
through her fault and sin, in pov- 


erty and discouragement, all the splendid 
possibilities of his life unrealized. In an 
agony of grief and despair the unhappy 
woman knelt and prayed once more. 

Recklessly the sick man tossed and 
moaned. 


“Yes, dear, here I am,” she called out 
cheerfully, making a great effort, and ran 
to bend over the bed. The face was paler 
than even its wont; the weary heart was 
throbbing painfully, and, oh, how slowly. 


”? 
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The medicine the doctor left! Where 
was it? 

Yes, there it is—the little two-ounce 
phial standing on the table by the bed- 
side, just as he left it. But no! There 
are two tiny bottles there, the same in 
size, similar in color. Which is the right 
one? There are no labels upon either. 
Ah, these physicians who ride the long 
niles over the prairies must needs be their 
own pharmacists, and often have no 
means at hand to put labels on the medi- 
cines they dispense, careless and danger- 
ous as this practice must seem. 

Yes; Helen now distinctly remembers 
that the other phial contains a preparation 
of strvchnine, left by the doctor yesterday 
for use as a stimulant in certain emer- 
gencies that might arise. But no dose of 
it had yet been given, and the orders for 
its administration had heen countermand- 
ed on account of other symptoms that had 
appeared. The physician’s directions had 
been that but one drop of it should be 
administered at a time; more than that 
might prove fatal, for the tincture was of 
great potency. 

Merciful God, is this the alternative? 
The sick man gasps, the stimulant is sore- 
ly needed; a few minutes more and it 
may be too late. Helen remembers that 
strychnine is bitter; that may give her 
an indication as to which is the right 
phial. She tests upon her tongue a drop 
from the first bottle. Bitter as death this 
is, but how about the other? She tastes 
of it and finds its contents equally bitter. 
She cannot, by her poor knowledge of 
drugs, distinguish between the two. And 
yet in a spoonful of medicine from one or 
other of these phials lies life for her hus- 
band, and in a like measure from the 
other lurks swift and fearful death. 

There must be no further delay in 
meeting the issue, for the sick man’s face 
is rapidly becoming ghastlier in the dim 
light of the kerosene lamp. Helen turns 
swiftly and kisses the pallid lips. Firmly 
she says, “Now, dear, get ready to take 
your medicine.” 
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With steady hand she pours the dark 
liquid from one of the phials into a tea- 
spoon, and with a hurried prayer swal- 
lows it. For an instant she pauses irreso- 
lutely, ready to shatter that bottle upon 
the floor and with her last remaining 
strength to pour from the other one and 
give to the sick man; for she knows the 
awful death one dies who drinks the ex- 
tract of the deadly nux vomica, Thougltts 
of possible antidotes flash through her 
mind; but only one controlling thought 
is there—her love for him. She will save 
him, though he knows it not, or she will 
die for him; and falling there in death 
beside him whom only once she wronged, 
it will be well. 

But Stephen did know what she had 
done. Aroused to consciousness by her 
words, an instant before, it flashed upon 
him—the meaning of the phial she held 
with that look upon her face, whilst she 
gazed at the other on the table. And this 
was the woman whose love he had doubt- 
ed, she to whom he had virtually denied 
forgiveness, and that answering love that 
was to her as the very breath of life. A 
great passion of tenderness, of infinite 
regret for his blindness and _ injustice. 
surged through him. 

Thus did a moment pass and Helen, al! 
unconscious that he had seen or knew, but 
full of joy that the danger was past, turn- 
ed her eyes upon him and said, “Here, 
dear, is your medicine. Take it now, like 
a good boy.” 

She had poured from the phial she held 
and was bending over him. Stephen took 
the draught from her. <A flush of life 
overspread his pallid face, and upon it 
Helen saw a look that had never been 
there since that sad day more than two 
vears before. 

He stretched out two arms, wasted with 
illness, and drew her to him, saying, 
“Dearest, now I know.” 

And Helen felt in her heart that from 


that hour it should be well .with them 
both. 
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THE MOTOR TRUCK IN NEW YORK. 


SHOWING A TYPICAL STREET 
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FROM WORLD'S WORK, 
A DOZEN OR MORE 
PAVEMENT 


THE MOTOR TRUCK 


WHAT EFFECT WILL IT HAVE ON COMMERCE ? 


SWIFTER SERVICE, 


CLEANER STREETS, BETTER TRAFFIC, WIDER RADIUS OF DELIVERY 


By REG. CALBECK 


T has been said that where we cannot 

I invent, we may at least improve; we 
may give somewhe: of novelty to that 

which is old, condensation to that which 
was diffuse, perspicuity to that which was 
obscure, and currency to that which was 
recondite. 

The greatest of all laws is the law of 
progressive development. It is not of so 
much account that the telephone or tele- 
graph were invented as it is that they have 
been made useful agencies of humanity; 
not so important that electric cars and 
automobiles were developed by some geni- 
us as is the fact that they have been util- 


ized in revolutionizing methods of com- 
merce. 

Commerce, indeed, has made all winds 
her messengers, all climes her tributar- 
ies, all people her servants. Every agency 
of civilization has she employed in her 
conquests of aggression; never has she 
hesitated in the meeting of changed con- 
ditions by the adoption of new methods. 
If invention has been glad to pay her trib- 
ute she in turn has been quick to employ 
all the marvellous devices which wizards 
have contrived for the good and welfare 
of the race. And ever watchful she still 
stands, willing to accept new forces which 
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will aid her development and advance- 
ment. 

Among modern’ inventions, which 
through the process of improvement are 
being pressed into commercial services, 
none gives promise of greater results than 
motor trucks, which have been aptly term- 
ed the “new freighters.” As a country of 
‘illimitable distances,’ Canada’s most vital 
national problem is transportation. Des- 
pite the great trunk lines of railroad 
which span the Dominion, the need of 
branch lines as feeders has always 
been felt severely. Electric lines 
and good roads’ systems have relieved the 
situation somewhat but it has remained 
for the motor truck to offer a practical so- 
lution of the problem. Gradually, this 
type of vehicle is assuming its share of 
patronage as a means of conveyance and 
in the estimation of business men and 
farmers is being brought to a standard of 
perfection which will shortly ensure its 
general adoption for transport purposes. 

In the broadest. sense the motor truck 
rests its claim for service solely on utilitar- 
ian grounds—that it can compete success- 
fully with horse-drawn vehicles, giving ¢ 
better or cheaper service, gr both in some 
instances. And the facts of actual experi- 
ence would seem to substantiate the claim. 
Those familiar with conditions, after a 
critical study, point out some interesting 
facts in this connection. As compared 
with horse traffic the motor truck covers a 
much greater territory, it effects deliveries 
more speedily, it has no limitation as to 
the number of hours of which it is capable 
of labor, it is not affected in its deliveries 
bv bad weather, deep snows or excessive 
heat, it costs much less to store and takes 
less room than idle horses, it brings about 
a prodigious economy in the density of 
street traffic in congested centres, it is vast- 
ly more sanitary and as compared with its 
service the cost of upkeep and operation is 
reasonable. Undoubtedly, this constitutes 
a formidable list of advantages, varied in 
character and far-reaching in effect. But 
can each be substantiated? 


Ture Moror Truck ADVANTAGES. 


There is little room for doubt as to the 
relative extent of territory covered. It is 
estimated that the radius of a single horse 
with a one-ton wagon is twenty miles a 


day, to attain which, one-half the distance 
is generally covered without load. On the 
other hand, a one-ton motor truck can 
easily trav el eighty miles a day. Other 
instances could be cited, illustrating the 
relative distances cov ered by two- horse or 
three-horse wagons as compared with three- 
ton or five-ton motor trucks, but sufficient 
has been given to show that the motor cov- 
ers four times the distance of which horses 
are capable in the course of a day. 


If it is possible to cover greater distances 
in less time it follows that deliveries can 
be effected by motor much speedier than 
by horse service. A truck can make a de- 
livery ten miles from the store very nearly 
two hours quicker than the wagon. More- 
over, in addition to its higher speed, the 
truck is not limited as to its hours of oper- 
ation. It requires no period of rest and 
sleep as does the horse. All day it can 
work, without exhaustion during rush 
periods, and it can run night and day con- 
tinuously if needs be. Nor does the weath- 
er affect its operation. In winter, the mo- 
tor truck, with anti-skidding appliances 
attached to the tires, glides over the icy 
pavements and through the deep snows 
without restraint; in summer it survives 
the season of heat prostrations, during 
which thousands of horses succumb in the 
larger centres. As a matter of fact, the 
motor truck in times of crucial test, in 
periods of extreme heat or cold, simply 
gives the usual service regardless of the ex- 
isting conditions. 

No stronger factor can be urged in be- 
half of the commercial truck than its com- 
pactness, a feature which is important 
both from the standpoint of the owner and 
the public. It costs much less to store 
than idle horses for it takes less room. In 
a garage 40x60 feet, five heavy trucks 
could be accommodated, while forty hors- 
es and ten wagons which would be reauir- 
ed for the same service would need three 
or four times the space. In opération. the 
utilization of motor trucks would produce 
an enormous economy of space, greatly re- 
lieving the congestion of street traffic in 
the crowded cities. In evidence of this. 
Mr. Charles E. Stone. a prominent truck 
expert, is quoted in the World’s Work as 
follows: “A horse delivery-wagon has an 
over-all length of about eighteen feet and 
occupies ninety square feet of area. To 
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stable the horse and wagon requires about 
one hundred and forty square feet of area. 
The motor of like carrying capacity will 
average an over-all length of about ten 
feet, or sixty square feet of area, whether 





Already the congesting conditions of cen- 
tres of population now demand that we 
legislate the horse off the streets. Discus- 
sing the American situation in this re- 
gard, Rollin W. Hutchinson, jr., says: 
“We have legislated against the 
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on the street or in the 
stable, a saving of prac- 
tically one-third on the 
street, and nearly 60 
per cent. in the stable, 
where the high rental 
value has to be consid- 
ered. The comparison 
with larger drays is 
even more _ striking. 
The five-ton horse truck 
will require about twen- 
ty-five feet on the 
street, or 200 square 
feet of surface, and the 
stable space for this 
equipment would repre- 
sent 281 square feet. A 
motor of equal capacity 
would require only 176 





: housefly and the mosquito in our 
cities as enemies to man’s welfare, 
health and hygienic comfort. The 
horse, as a purveyor of filth which 
serves as the breeding or culture 
medium of flies and a variety of 
noxious germs is doing more than 
any other agency to prevent the 
proper sanitation of cities. He is 
costing us hundreds of thousands— 
millions, even, to keep our streets 
tolerably decent, and 
he is spreading con- 
tagious disease at a 
frightful rate.” Truly 
a warning and a ring- 
ing call for cleaner and 
less congested streets.” 








Tue PRoBLEM oF Cost 


But the item of cost 
presents perplexing 
problems. Is the motor 
truck, judged on the 
merits of its service, 
cheaper than the horse 
and wagon Reduced 
to a business considera- 
tion, the question ulti- 
mately resolves itself 
into one of expense. So 
inany items enter into 
cost—interest on invest- 














square feet. While 
these figures show a _ very decided 
saving for the motor as against the 
horse, conservative estimates prove that it 
is doing two and a half times the work of 
the horse, making a saving of street space 
of no less than 73 per cent.; so the same 
amount of work could be done with only 
about one-quarter of the street congestion, 
or four times the present volume of traffic 
could be accommodated before relief meas- 
ures would be needed.” 
As Canadian cities grow in population 
and extent, the traflic problem will become 
increasingly menacing. Not the least dif- 
ficult element insofar as horse traffic is 
concerned will be the maintaining on our 
streets of proper standards of cleanliness. 
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THE HEAT OF SUMMER DEMONSTRATES 
THE SUPERIORITY OF THE MOTOR 
TRUCK OVER THE HORSE. IN THE 
CENTRE VIEW A MOTOR “REPAIR 
OUTFIT” IS SHOWN. THE LOWER PIC- 
TURE IS THAT OF A MOTOR FIRE EN- 
GINE RESPONDING TO A CALL, 
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ment, insurance, drivers’ ees, pgarae, 
etc., garage charges, iepaitine: at depreci- 
ation, tire maintenanea, machine over- 


hauling, upkeep—that it is difficult to de- 
termine any definite ‘otal, particularly 
when the trucks, requirements, operation 
and conditions are so varied and different. 
It is almost impossible to obtain any ac- 
curate statistics with regard to the cust of 
upkeep in Canada as most users either 
keep no record or are only experimenting 
themselves at the present time. The gen- 
eral opinion of large users, however, ap- 
pears to be that the heavy motor truck is 
considerably more economical than the 
team and wagon, while the light delivery 
van is not yet quite so economical as the 
horse and rig, though several houses have 
adopted it on account of its greater handi- 
ness. In the United States, however, the 
operating and maintenance cost of a one- 
ton motor car, for instance, covering 
everything, is definitely stated to average 


2,422 per year or 88°07 per day. This 
includes the wages of the driver, the truck 
averaging 80 miles a day. This would 


mean a carrying of 40 tons a distance of 
40) miles in a day ata cost of 20 cents per 
mile. The cost of a horse and wagon, to- 
gether with a driver, for one day is simi- 
larly estimated at $4.00, but the limit of 
delivery is only 11 miles, which makes an 
average cost of 36 cents per mile. Statis- 
tics obtained from Great Britain show that 
where roads are good the delivery auto- 
mobile can displace at least six horses and 
reduce the delivery expense by about eight 
cents a mile. One large London depart- 
mental store has fifty-six motor vans on 
the road, which travel over a million miles 
a year. The vans engaged on the longest 
routes travel 25,000 miles annually. 
THe Furure or Motor Trucks. 

As to the future of the motor truck and 
its general utilization in commerce there 
can be no reasonable doubt. It is being 
used to-day in 125 separate and distinct 
lines of trade and industries, and .newer 
fields of adaptability are constantly being 
found for it. In the United States the 
commerce ‘ial truck is already a factor in the 
country’s transport: close on one hundred 
nines turers are devoting their attention 
to it, and, according to authorities, their 


does not own at least one of them. 


MACLEAN’S MAGAZINE 


output, large as it is, is barely equal to the 
demand. In Great Britain a similar con- 
dition of things exists. British manufac- 
turers are building up huge industries at 
home and in the overseas dominions, and 
more than one has established a branch 
factory in the United States to tap the 
market existing there. Canada will not be 
without its supply, for already Canadian 
manufacturers of motor trucks are in the 
field. 

A further evidence of the practibility of 
the motor truck. is the rapidity in which 
municipalities are taking it up. There is 
hardly a city of any importance in Great 
Britain, Canada or the United States that 
Lon- 
don, New York and Chicago probably em- 
ploy over a hundred apiece, while Toronto 
owns several Berna trucks, the most con- 
spicuous being those on which are mount- 


ed the 14,000 gallon water tanks which 
flush the streets during the summer 
months. In many centres, the trucks are 


applied mainly to fire-fighting. Speedy, 
powerful and capable, they are already dis- 
placing the horse in hauling the heavier 
fire-fighting implements. The motor 
water-tower, chemical engine or fire escape 
is now a familiar object to dwellers in any 
large town. All in Toronto have seen the 
motor engine, and throughout the whole 
chain of towns from Halifax to Vancouver 
the sight of a motor fire destroyer is com- 
monplace. 

jut the operation is by no means con- 
fined to the uses outlined. Commissary 
departments are equipped with the trucks, 
they have been pressed into the mail ser- 
vice, express companies have adopted them 
and contractors utilize them in big works. 
At the present time there are several 
hundred million dollars’ worth of motor 
trucks in existence, and in the United 
States, where there are now some twenty 
thousand cars in operation, it is estimated 
that the number will have increased one 
hundredfold by next year. 

And the outcome of it all should be a 
swifter service, cleaner streets, less con- 
gested traffic, and a closer delivery connec- 
tion between urban and suburban points. 
Manifestly, then, the motor truck is here 
to stay. 
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T was a mild evening in May. The 
air full of the gladsome exhilaration 
of spring, was an added source of 

uplift to Van Bibber’s already bouyant 
soul. 

He paused on the doorstep, letting the 
door close on him with a smart snap, un- 
steadily drew on his gloves, and eyed the 
quiet block with a slightly idotic smile. 

The passing guardian of the peace nod- 
ded pleasantly, and Van Bibber as plea- 
santly nodded in return. 

“Shure now,” thought the policeman as 
he took in the elegant young man’s fault- 
less evening attire, “it must be a foine 
thing to hov’ all thim clothes an’ places 
to wear ’em at. Well, bedad, the rich 
kin ride in ottermobiles, but the poor kin 
walk, an’ be damned to thim.” Thus 
moralizing, he turned the corner just as 
a hansom drew up before the Van Bibber 
bansion. 

“Don’ wan’ go to ’ol banquet. Can’t 
make af’er dinner speech. Wan’ go out 
fer a time—zash what I wan’,” confided 
Van Bibber to the air. 

“Cab, sir?” asked the driver. 

“Yesh,” said Van Bibber, stifling a hic- 
cough. 

“My goodness, Cabby. You're an evil 
looking man.” He critically inspected the 
visage of the cabman, lit up with all the 
unmerciful candor of a dim Montreal 
street lamp. 

“Well,” he decided, swaying slightly, “I 
guess you'll do, but I drasher have a better 
looker drive muh. Here I goes.” And 
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this bibulous scion of an ancient 


family 
descended the steps, putting one foot be- 
fore the other with deliberate and pains- 
taking precision. 

Having reached he sidewalk in safety, 


he flung caution to the four winds and 
began the j journey to the curb with a reck- 
lessness that sent him into the arms of a 
passer-by. 

He clutched wildly at the stranger’s 
coat, grasping it like a spar in mid-ocean. 
The other man’s hat fell off and rolled 
into the gutter. The cabby sprang to as- 
sist and they righted themselves beneath 
the lamp-post. 

“Oh, I shay ol’ man,” stuttered Van 
Bibber, maintaining his grasp, “ ’scuse me, 
will you?” He forgot his apology at the 
look of utter bewilderment on the other’s 
face. 

His rescuer was his exact double. Hair 
eyes, every facial detail were identical. Th. 
only difference was between the shabby 
brown sack suit of the stranger and Van 
Bibber’s immaculate evening clothes 
topped by a shining silk hat set at a rakish 
angle on the back ‘of his head. 

He began an incoherent and it mus at be 
confessed, profane, expression of his de- 
lighted surprise at meeting his double, 
whom he immediately dubbed ““Twinnie”’ 
stopping abruptly as an insane idea pop- 
ped into his head. 

“Shay, ol’ man. I wan’a make a bar- 
gain wish you. Come on in.” And he 
clambered into the hansom. 
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The man hesitated, then with a laugh 
and a shrug stepped in beside him. 

“Down the avenue,” ordered Van Bib- 
ber to the interested driver. 

“Now,” said Van Bibber, “Um Alger- 
non Van Bibber, ‘n I’m ’spected to be at 
the Mount Royal banquet to-night, ’n I got 
to make a speech about—about—Jjus’ a 
plain speech.” 

“At the Mount Royal Club?” 

“Yesh, that’s it. Beastly bore. Ive 
‘nother ’gagement I wan’a keep. If we 
change clothes, I'l] look jus’ like you, an’ 
you'll look jus’ like me. I'll keep my 
ozzer date in your clothes an’ you go to 
banquet in mine. What do you shay, 
‘T winnie?” 

Twinnie laughed. ‘Why, my dear fel- 
low you must be crazy. The thing is im- 
possible ~absurd.”’ 

Nevertheless, the idea appealed to him, 
and he thought rapidly, unheeding Van 
Bibber’s tangle entreaties to “be a sport.” 

“What a lark!” he thought. The affair 
was exclusive. The brightest men in the 
citv were to be guests. The thought of 
once more donning decent linen and ir- 
reproachable garments and mingling with 
his fellows as an equal after his years of 
outcast wandering beyond the pale, was 
too much for him. 

Once more to be a man among men! 
The flowers and music, the very atmos- 
phere! Yes, he would oblige this inebri- 
ated young swell and trust to luck and 
the resemblance to carry him through. He 
consented abruptly. 

“Hurrah for you!” shouted Van Bibber. 
“Shay, you, up there! Stop at the nearest 
hotel.” 

Arriving there and securing a room, 
they proceeded to make the change. 

It seemed no time until the stranger 
was gazing at the handsome image which 
confronted him in the mirror, clad in gala 
attire. 

Van Bibber, gureling with glee, and 
wriggling about in the silent stranger’s 
baggv trousers, was in a fever of impa- 
tience to be off and hustled him down to 
the waiting cab as soon as possible. 

“Mount Royal Club,” he shouted to the 
driver almost before his obliging friend 
was within, and hurried off on foot as fast 
as his unsteady legs could carry him. 
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It seemed but a moment until the twin 
found himself, a late arrival, being seated 
at a glittering table banked with rare flow- 
ers and decked with costly wines. 

There was an imposing array of speak- 
ers, and beneath Van Bibber’s name on 
the card at his plate, there was a verse 
from which he drew a clue as to what 
was expected. He had barely sipped his 
wine when the toast-master called upon 
“Van Bibber.” 

As he slowly rose he percieved that he 
was accorded most respeciful attention. 
“That chap must be a somebody,” he 
thought. “Well, here goes.” 

Trusting to luck, inspiration came. He 
spoke brilliantly, impressively, feelingly, 
his audience amazed and speechless at this 
evidence of deep thought and_ certain 
knowledge from the irresponsible Van 
Bibber. 

For twenty minutes he held them spell- 
hound, then, amid a storm of applause, 
he brought his speech to a brilliant close, 
and seated himself with the happy con- 
sciousness of deserved approbation. 

“Well done, Van Bibber,” said his 
neighbor warmly. “So those are your 
sentiments, eh? By Jove! Everyone 
thought—.” 

The rest was lost, for our orator’s joy 
was turned to bitterness as he remembered 
that he was here, applauded and compli- 
mented, not as himself, but as another. 
An imposter! Ugh! It was suddenly in- 
tolerable, impossible. i 

He contrived to slip away almost un- 
noticed, secured his hat and coat and 
vanished. 

Van Bibber was electrified next morn- 
ing to read in all the papers flattering 
accounts of his remarkable speech. Some 
went so far as to publish the greater part 
of it. 

At first he was dumfounded, then, as 
congratulations came in over the _ tele- 
phone, and he realized that no one had 
discovered the hoax he burst into peals of 
laughter. 

“By George! What an actor that fellow 
must be. Why he has almost made me 
famous over night! Who on earth is 
he?” 

His valet entered with a note. It was 
signed “James Mallory,” and was. suffi- 
cient to make him dress and call for a 


Heme 
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suitcase. He insisted upon packing it 
himself, a proceeding which incensed the 
valet to the very last degree. 

After some trouble, Van Bibber suc- 
ceeded in locating the address given in 
the note, in a mean side street in a poor 
quarter. He climbed innumerable dark 
stairs, the grip banging his knees at every 
step, to the top floor where he lit a match 
and finally made out the door he sought. 

“Poor chap, he must be on his up- 
pers,” he thought as he rapped. 
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THE TINY ROOM WAS ICY COLD AND IN 


THE UGLY IRON BED, 


“You did! Well, my dear fellow, you 
don’t know me. Send a man, after all 
you did for me! Why, that speech of 
yours is in all the papers! You have 
made me famous! Or rather you’ are 
famous, but I am given the credit. Lord, 
what an ass you must have thought me 
last night. I’m awfully ashamed of my- 
self, and awfully end to you, and I 
want to thank you, and— Oh, hang it 
all! What do you live in a place like this 
for?” 
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FILLED IT, LAY HIS COUNTERPART. 


“Come in!” cried a voice in answer. 

The tiny room was icy cold and in the 
ugly iron bed which half filled it, lay his 
counterpart. 

Evidently he was not expected, for the 
man in bed flushed a painful red at sight 
of him. Somehow he felt like an intru- 
der, and, for a moment, both were silent. 

“T thought you would send a messenger 
or—or your man,” stammered his host, 
drawing the thin bed-clothing closer 
around his shoulders. 


Mallory laughed. “For the same rea- 
son I stay in bed while my clothes are 
being returned, because I’m stone broke.” 

“Gee!” said Van Bibber, expressively. 
‘That’s fierce. But how in thunder a 
chap that can make a speech such as you 
made last night can be broke is more than 
I can see. Excuse me. I have a great way 
of saying what I think first and then 
thinking about it afterwards.” 

Mallory looked annoyed for an instant. 
but at this ingenuous remark he laughed, 
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“Sit down Mr. Van Bibber. 
not much choice in seats. 


There is 
There is that 


three-legged affair my landlady calls a 
chair, and the corner of the bed.” 
“Ah! there sits a wise man,” he ex- 


claimed in mock admiration as Van Bib- 
her seated himself on the bed. “I see you 
do not trust yourself to shaky devices 
when you know what your are about.~ 

“Since you ask me, and the morning 
after the night before is a good time for 
moralizing, [ll tell you how I came to 
be in this beastly hole. I’m sure you will 
understand, for if my memory does not 
fail me you were about three sheets in the 
wind yourself last night, and I faney about 
ready for another Bromo and the kind at- 
tentions of old R. E. Morse. Am I 
right?” 

“You bet you are,” said Van Bibber. 

“Well,” continued Mallory, “behold in 
me, the biggest ass of the twentieth cen- 
tury. I won’t give you all the harrowing 
details, only the main points. My father 
gave me a college education; and as I 
wanted to follow in his footsteps to the ex- 
tent of being an engineer put me through 
for that, besides giving me the best in the 
world on a silver plate, along with it. After 
he died I was alone in the world witn a 
very sizable fortune, and having no sense, 
I threw it away; the same old story— 
wine, women and song, though in my case 
it was mostly wine. One fine day | woke 
up flat broke and the unhappy possessor 
of a terrible appetite that demanded to be 
pampered and satisfied whether I was rich 
or poor. Since then I have had a long, 
hard pull, and more pulling in sight.” 
For a moment he seemed to look beyond 
Van Bibber back into a_ painful past. 
“But, thank God, IT am my own master 
onee more. There were times. when it 
seemed to me that I would be an abject 
slave forever. It was a fight for your life, 
but I won! That’s the whole story in a 
nut-shell.” 

He laughed a little awkwardly. “I 
don’t know why I should bore you with 
advice, as you did not ask for any, but 
since I’ve got this far, might as well offer 
it. Letit alone, or at least be mighty care- 
ful. If you don’t you will be down and 
out sooner or later. It’s no fun to have 


to climb out of a pit ten thousand feet 
deep with blue monkeys and pink snakes 
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hauling you back every step—take it from 
me. To use some more slang, beat it while 
the beating’s good. I hope | no harm has 
come to that suit of mine,” he added 
briskly. “It’s the only one I have, and 
I’ve got to hustle for a job or I’ll be sleep- 
ing in the park by the end of the week.” 

His little story had made a deep impres- 
sion on Van Bibber, but this reminded 
him. He gravely opened the suitcase and 
laid out the dingy brown: suit, thrusting 
his own in its place. 

“That's the most convincing temper- 
ance talk I ever heard,” he said soberly. 
“And I’m a Chinaman if I don’t take vour 
advice, Mallory. By the way, was your 
father of the firm of engineers who built 
that string of bridges in India along about 
the eighties?” 

“Yes. That was his firm, and I served 
my ap »prentic eship, as it were, on that con- 
tract.’ 

“Well!” said Van Bibber. ‘Now I know 
who you are. By George, what luck! You 
are just the chap we are looking for. Dad 
has a contract in the west, and was saying 
only yesterday, that if we could find « 
chap like Mallory to handle it for us, we 
would be in clover.” 

He jumped up and searched his pockets 
for acard. “Tlere is where our offices are, 
Mallory. Come on down as soon as you 

can and we will talk it over. By Jove, that 
‘was a lucky speech you made, eh? Hurry 
up now. TI’ll expect you by one o’clock 
this afternoon. I'll get out now so that 
you can dress.” He snatched up the suit- 
case and was clattering down the stairs be- 
fore Mallory had recovered his breath. 

It so happened that Van Bibber, senior, 
had a bad cold and was prevailed upon to 
stay at home that day, so when Mallory 
presented himself at the office, Van Bibber 
met him and insisted upon earrying him 
off to his home to meet his father and to 
have luncheon. 

That he made an instant and favorable 
impression on the elder member of the 
firm was very apparent to his delighted 
patron, but his sharp eyes failed to note 
that the impression on the beautiful 
daughter of the house was even greater. 

He came often to dinner, and it was not 
long until there was a very pretty little 
romance under way which pleased Van 

3ibber immensely. 
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It was only a matter of a short time 
until arrangements were complete and 
Mallory was appointed as the manager of 
the new contract in the west. | 

What absurd excuse Mallory made to get 
rid of Van Bibber’s superfluous presence 
in the parlor the last evening he was to 
spend there before leaving for the west, 
we really cannot say, but it served. 

What was said, of course, we did not 
hear, and not being there could not count 
the tears in Miss Van Bibber’s blue eyes as 
she said good-bye to her adored brother’s 
brilliant double, whom she regarded as 
just as nice and whom she loved, well, per- 
haps not just as she did Van Bibber; but 
we do know that Mallory distinguished 
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himself in the west, that business brought 
him back to the city very often, and that 
he made it a point to call at the big stone 
mansion every time. 

Also, that at the end of the year he was 
made a member of the firm, that Van Bib- 
ber reformed entirely, that there was a 
quiet wedding at the family mansion in 
June; and that Van Bibber, senior, loves 
to refer to James Mallory as “one of my 
sons.” 

Only the other day we saw the old 
gentleman gravely superintending the 
feeding of the gold fish in the park by 
no less a person than James Van Bibber 
Mallory, aged three. 





NOTHING NEW 


“There’s nothing new beneath the sun’”’ 
So doth the ancient proverb run. 

No joke to crack that isn’t old, 

No tale to tell that isn’t told, 


No line to pen 


That’s not been done by other men. 


No play to write that’s left unwrit 
By some old-time dramatic wit; 

No thing to paint, no mood to limn, 
Remaining from the ages dim; 


No song to sing 


That did not in the old days ring. 


Ah, well, perhaps the proverb’s true, 
And in this world there’s nothing new; 
Yet naught I care if it be so— 

Some old things still retain their glow, 


And I know well 


One spot where still they weave their spell. 


Two lips, I know, not far away, 
With blissful fruitage day by day, 
And eyes that with their glances speed 
Rare messages that I would heed. 


All old, maybe, 


And yet as good as new to me! 
—John Kendrick Bangs in Ainslee’s. 




















SASKATCHEWAN’S NEW LEGISLATIVE BUILDINGS AT REGINA. 


A BIG BUILDING ERA 


SOME PRACTICAL EVIDENCES OF CANADA’S DEVELOPMENT IN 
MODERN STRUCTURES ERECTED DURING THE PAST YEAR 


By JOHN HOLT 7 


It has been said that the moral fibre of its citizenship constitutes the 


essential element of a nation’s wealth. 


Vitally wmportant as that is, the value 


and necessity of material resources should not be despised. A nation to be truly 
great must have wealth, commerce, buildings, railways and bridges. In pre- 
vious articles in this magazine Canadian railway development and bridge- 
making have been treated; this month the Big Building activities of the past 


year in the Dominion are reviewed. 


While the period was marked by some 


inactivity the records are such as to impress the reader that these are days of 


Big Building in Canada. 


HERE was no boom in building last 

year. At most it was an “off” year. 

What with elections and one thing 
and another a good many enterprises were 
held up for a while and a lot of the Big 
Building which justly should have fallen 
to the share of 1911 was held up also to 
swell the coming totals of 1912. 

Yet in this year of slackness there was 
an average increase of over 30 per cent. 
in the amounts spent on _ building 
throughout the Dominion. And the total 
came to double, or nearly so, the amounts 
spent in 1909. Pretty good, considering. 

But these are days of Big Building in 
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Canada, literally, figuratively and every 
other way. In all 1911 was a good, sound, 
normal year and the fact that it was not 
a violent record breaker must not be held 7 
to its discredit. As one building author- 7 & 
ity says of the figures: “They reflect a con-# 
dition which for general and consistent 
progress stands without parallel in the : 
building records of the country.” 
Big Building nowadays, record break- 
ing or otherwise, means also big buildings. 
In this respect as well 1911 was a good, 
sound, conservative year. It escaped giv- 
ing Toronto the tallest office building in — 
the Empire, as did 1910, or of breaking 
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this record with a 
still taller one as will 
1912, but it accom- 
plished some pretty 
imposing buildings 
nevertheless. More- 
over it has done the 


or a fine big railroad 
depot. The — local 
papers ran special 
pages illustrated by 
architects’ drawings 
and halftone cuts, 
and news of your 


heavy spade work acquisition echoed 
for very many others from Halifax to Es- 
which will fall to the quimalt. But now 


credit of 1912. 

In the last three 
or four years big 
buildings have be- 
come commonplace 
in Canada. Even a 
‘so-so’ year like 
1911 sees sO many 
new buildings erect- 
ed that it is impos- 
sible to keep track of 
them. What’s more, 
it is difficult to keep 
track of them ment- 
ally as well as in fact 
—one’s ideas have to 
be constantly under 
revision; what was a 
big building the 
vear before last will 
make a noise like a 
mere barn when 


you hardly glance 
at your brand new 
skyserapers. Per- 
haps you mildly 
ejaculate “Why,” 
there’s the Blank 
Building finished. | 
wonder what their 
othice rents are.” 
This is significant 

In Big Buildings 
the figures for 1911 
show Canada’s four 
principal cities run- 
ning a pretty close 
race in development, 
with Toronto leading 
by a length or so 
During 1911 there 
were building — per- 
mits issued in To- 
ronto to the extent 
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compared with the THE STANDARD BANE BUILDING. of $24,374,539, whil 
erections of the year TORONTO. the hgures for the 
after next. other three cities 


You remember how your city used to are: Montreal, $15,715,859; Winnipeg, 


glow with pride when it got a new seven $17,5550,400, and Vancouver, includ- 
storey business block, or a public library ing North Vancouver, $18,425,110. 














MR. J. C. EATON’S NEW RESIDENCE, TORONTO. 
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Figures like these represent a good deal 
of bricks and mortar, or, as we are learn- 
ing to say, “steel and terra-cotta.” Van- 
couver and Winnipeg take seventh and 
eighth positions in record of progress of 
all the cities on the American Continent. 
Toronto has only New York, Cleveland 
and Chicago. 

















THE UNION BANK BUILDING, TORONTO. 


While the hig cities are thus keeping 
within a few millions of one another it is 
from the smaller places that the real big 
figures come; big in proportion, that 1s 
to say, if not large in actual amount. 
Some of these western towns fairly take 
one’s breath away. Medicine Hat has an 
increase in its building permits of 261 per 
cent. while many others, such as Calgary, 
Regina, Moose Jaw and Saskatoon have 
increases running from 90 per cent. to 
130 per cent. It is a pity that figures are 
not available from some of the still small- 
er places—the new towns with histories 
hardly going back more than two or three 
years. Undoubtedly a very big percent- 
age of Canada’s big building is being done 
in such places and they are acquiring big 
buildings which, though they may be only 


galvanized iron grain elevators, have quite 
as much cause to be proud of themselves 
as the cities’ skyscrapers. 

It is chiefly in the east that the slack- 
ness of the building last year has made 
itself felt. In general the percentage in- 
creases are small in the eastern towns and 
in several cases there are actual decreases, 
Peterborough, for instance, has fallen off 
as much as 33 per cent. 

However, between them 31 Canadian 
cities have spent, in round numbers, 
$130,000,000 during the past year. This 
is certainly Big Building for an “off” 
~eason. 











THE KENT BUILDING, TORONTO. 


It is the Big Buldings rather than the 
Big Building which appeal most to our 
imaginations. To the average man it is 
the big office blocks, universities, churches, 
factores, and so on, which are the outward 


and visible signs of this outpouring of 


good hard money rather than the square 
miles of comfortable dwellings and small 
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stores which the bulk of the total goes to 
create. It is only when he sees his busi- 
ness district soaring skyward that a man 
feels that his town is really beginning to 
get a move on, . 

About three vears ago the West heoan 


realize the full height and size of this new 
-tation. One would hardly think, for in- 
stance, that it was half the height of the 
Traders Bank in Toronto, vet it measures 
100 feet from floor to dome of the great 
central rotunda and contains some 250,000 
feet of floor space. 
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The new Saskatehe 
wan Parliament Build- 


ing at Regina is the 

umes} = =—oonly other western 
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achievement of — the 
vear which ranks with 
the above. Both archi 
tecturally and in- size 
it equals the legislative 
buildines of any of the 
other provinces. Very 
shortly Regina — will 
have another big build 
ing in the $275,000 
Methodist 


which Wis started last 
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vear and which again 


THE NEW CANADIAN NORTHERN | RAILWAY BUILDING, will be supplemented 


INCLUDING THE GRAND TRUNK PACIFIC 


AT WINNIPEG 


QUARTERS, h4> ’ 
: by a SLO0.000 women’s 


huilding. 





to compete with the 
Kast in point of actua! 
size of its buildings. 
Montreal and Toronto 
soon will have nothing 
on Winnipeg and Van- 
couver in this respect: 
indeed, even now it is 
more in the number of 
their big buildings than 
in their size that the 
older cities are in the 
lead. 

Take one of — last 
vears’ western achieve- 
ments as an example— 
the big new depot of 
the G.T.P. and C.N.R. 
at Winnipeg. In point 
of size this really mag- 











nificent building is 
equal to anvthing simi- THE ROTUNDA OF THE C N. R. BUILDING AT WINNIPEG. 
c B = ° 


lar in Canada; except 
perhaps the big C.P.R. terminal at Mon- 
treal, the enlargement of which, by-the- 
by, came under last year’s building 
achievements, 

From the somewhat squat, square 
nature of the architecture it is difficult to 


The HrOst noticeable feature of the year 
both east and west has been the Increase 
in the number of big office buildings: not 


— 


twenty-storey record breakers, but good, 
substantial ten-storey edifices 
Indeed last vear may be said to have seen 
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THE CANADA LIFE BUILDING, VAN- 

COUVER. 
the acceptance of the “quarter of a million 
dollar’ building as a sort of standard. 
Other years have seen these buildings go- 
ing up experimentally so to speak, but the 
number built during quiet 1911 shows 
that a crop of such buildings is now to be 
accepted as part of the normal state of 
things, 

The Kent Bulding, one of Toronto’s 
1911 productions, is a good example of 
this standard type and it indicates how big 
are the big buildings which 1911 has 
seen. Even the greatest cities of the old 
world hardly have so fine a standard. 
Such a building contains some 1,500 to 
2,000 tons of steel and perhaps a couple of 
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million bricks, yet the record of 1911 in- 
dicates that the business section of every 
considerable Canadian town will, in a few 
years, consist very largely of blocks of 
this type. The Toronto General Trust 
Suilding and the new Toronto building of 
the Standard Bank are further illustra- 
tions of what is meant by this “standard.” 

Vancouver, perhaps, built the greatest 
number of these blocks in proportion to 
her size. The “single tax” in that city, 
which exempts buildings from taxation, 
has proved an enormous stimulus to im- 
provement and during 1911 Vancouver 
acquired a dozen or more of what can 
properly be called Big Buildings of which 
the Canada Life and Holden Buildings 
are good examples. 




















THE HOLDEN BUILDING, VANCOUVER. 





ne * 





BIG BUILDING. 599 








nian sccmnsmiemen ae Nemes 


ret « % me 








THE HOLLY LODGE APARTMENT HOUSE, 


The biggest office buildings of the vear 
fell to the share of Montreal in the new 
headquarters of the Dominion Express Co. 
and the Transportation Building at the 
corner of St. James and St. Francois 
Xavier Streets. The former contains sev- 
eral new features which are interesting, 
such as an all night elevator service and 
ice-water laid on to every office from a 
central refrigerating plant. These show 
how the standard is improving in these 
office blocks. There is 
a growing demand for 





nearly two years abuild- 
ing and was formally 
opened last Christmas 
ve. It has capacity 
for upwards of 2,000 
people and is one of the 
biggest churches — in 
Canada. Considering 
its situation on the very 
fringe of northern civi- 
lization—in a six year 
old mining camp—it 
establishes a real record 
in Big Buildings. St. 
Paul’s Church in To- 
ronto is the only other 
ecclesiastical building 
of the year in Ontario 
which can claim a simi- 
lar place among Big 
Buildings. 

By a few months 1911 misses the real 
building record of many years. This is 
the new General Hospital in Toronte 
which extends over the whole of an excep- 
tionally large city block. The exterior 
of the hospital Is Now practically entirely 
complete, and indeed one section is quite 
finished and in actual use, but it will be 
well on in this year before the whole ten 
acres of buildings will all be in working 
order. 
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VANCOUVER. 





ereater luxury and 
more and more con- 
venience. 

The new home of 
the Sterling Bank at 
Winnipeg is another 
western Big Building 
which should be men- 
tioned, though 1911 
has not seen it actually 
completed. Calgary, 
too, built five or six fine 
blocks costing from 
$160,000 to $250,000 
apiece. 

The huge Roman 
Catholic Cathedral at 
Haileybury is one of 
the nearest approaches 














to a record that 1911 
has made. It has been 


FIRST SECTION OF THE NEW GENERAL HOSPITAL AT 
TORONTO, TO BE COMPLETED AND UTILIZED. 
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DOMINION EXPRESS BUILDING AT MONTREAL 


Another feature of 1911 has been the 
great growth in the number of apartment 
houses; in every big city there were as 
many or more big apartment houses built 
as pig office buildings. Here again the 
vear has seen the acceptance of a stand- 
ard, though naturally there are more de- 
partures from the big type in apartment 
houses than in office blocks. The accom- 
panying illustration of an apartment built 
last year in Vancouver is an excellent ex- 
ample of the accepted standard. It is 
impossible to obtain exact figures, but an 
architect who specializes in such buildings 
estimates that between seventy-five and a 
hundred were erected last year throughout 
the Dominion. Further, he gave an 
—— that this number might easily 

we doubled during this year. 

The year 1911 also saw a great improve- 
ment in the standard of private residences. 
The biggest was the fine house built for 
Mr. J. ©. Eaton of Toronto. This will be 
eclipsed, in point of size, this year by 
the house which is being rapidly com- 
pleted for Sir Henry Pellatt. There was 
the same slackness, however, in residen- 
tial building as in other classes, except, of 
course, in the production of the smaller 
type of dwllings. Naturally every year 
brings its due crop of these, as nearly as 


possible in proportion to the increase of 
population. 

And in reviewing the past year yet an- 
other fact becomes apparent. If it is made 
evident that the accepted average standard 
is increasing in size it is also increasing 
very much in beauty. Our Big Buildings 
are becoming beautiful buildings worthy 
to take place beside any in the world. 

Look, for instance, at the picture of the 
Toronto General Trust Building. It is 
merely a business structure in a business 
street, yet one need only compare it with 
the similar buildings of ten or five, or 
even three years ago to see how taste has 
improved. 

With residences it is just the same. A 
few years ago our rich men did not feel 
that they had their money’s worth if their 
architects did not cram as much preten- 
tious ornament on their houses as possible. 
Now we are getting big houses such as that 
of Mr. Eaton—quietly dignified, large 
without heaviness—as beautiful, except 
for the glamor of age, as the mansions 
of old England. 

Our public Big Buildings—art galler- 
les, libraries, city halls and so on—have 
been on a pretty high architectural level 
for some years past. In these therefore 
the improvement is not so marked; it 1s 
evident chiefly in little matters, more 
attention to detail in the surroundings of 
the buildings, smoother lawns, better 
flower beds. The action last year of some 
of the railroad companies in beginning to 
encourage the creation of gardens round 
their depots and the general beautifying 
of their properties is but a manifestation 
of a very widespread and rapidly growing 
feeling. 

Boom. years and slack years we are 
building a great deal bigger, and better, 
than we know. Weare building better, if 
that is possible, than we expect of our- 
selves—and very much better than out- 
siders expect of A quotation from 
Kipling will show the truth of this. It 
was written in the dim past of 1908; to- 
day you may multiply the Englishman’s 
astonishment by four at least. 


‘‘T had the good fortune to see the cities 
through the eyes of an Englishman out 
for the first time. ‘Have you been to the 
Bank?’ he cried. ‘I’ve never seen any- 
thing like it. It’s wonderful. . 
Marble pillars, acres of mosaic, steel 
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grilles— might be a cathedral.” ‘1 
shouldn't worry over a bank that pays its 
depositors,’ | replied soothingly. “There 
are several like it in Ottawa and Toronto. 

. . They’ve given up painting their 
lodges with coreg hereabouts.’ ‘Yes, 
but what I mean have you seen the 
equipment of their pers and colleges— 
desks, libraries and lavatories? It is miles 
ahead of anything we have and—no one 
ever told me.’ ‘What was the good of 
telling? You wouldn’t have believed. 
There is a building in one of the cities on 
the lines of the Sheldonian but better, 
and if you go as far as Winnipeg you'll 
see the finest hotel in all the world.’ 

“ ‘Nonsense,’ he said, ‘You’re pulling 
my leg. Winnipeg’s a prairie town.’ ’ 

Catch a newly arrived Englishman and 
show him some of the new buildings in 
your city. If you tell him that 1911 was 
not much of a Big Bulding year, thrat it 
accomplished comparatively little in the 
way of Big Buildings he will certainly 
accuse you of leg pulling. But it is true 
nevertheless. This year we are going to 
do very much better. 

And this is no idle boast. Already this 
spring Canadians in all parts of the 
Dominion have seen evidences of a build- 
ing boom. Following a year of normal 
activity the period of 1912 promises to 
be a record one, both in point of the num- 
ber and the cost of new structures. In 
the larger cities, particularly in the east, 
the season opened early ; in fact, operations 
were continued throughout the winter in 
many parts. The result is that the advent 
of spring will witness a building year well 
advanced and giving promise of eclipsing 
all previous records, 

The meaning of it all is that Canada 
has struck its pace. It is all a marked 
evidence of steady and substantial expan- 
sion. The country building for the 
future. Beyond question the conditions 
will continue. With the rapid settlement 
of the west'a great stimulus has been given 
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THE NEW TRANSPORTATION BUILDING 
AT MONTREAL, 


the development of that section, while the 
east, still the industrial centre of the coun- 
try, must keep pace with the demands of 
the whole dominion. As the west grows 
so must the east, and the process will make 
for a greater Canada. 

What is the dominant note for the fu- 
ture? In what respect will big building 
most impress itself on the life and progress 
of the country? It will be in industrial 
expansion. To meet the larger demands 
of a growing country the east must in- 
crease its manufactured output; to do so, it 
must also enlarge its factories, Never was 
the outlook in manufacturing better. And 
with the rearing of tall chimneys and the 
throb of industry will come all other things 
to be desired—busy workmen, thrifty 
homes, fine cities and a prosperous 
country. 














THE UNKNOWN QUANTITY 


By O. HENRY 


The poet Longfellow—or was it Con- 
fucius, the inventor of wisdom?—tre- 
marked : 

“Qife is real, life is earnest; 
And things are not what they seem.” 


——-— ——- 


A° mathematics are—or is: thanks, 
old subseriber!—the only just rule 

by which questions of life can be 
measured, let us, by all means, adjust 
our theme to the straight edge and the 
balanced column of the great goddess 
‘Two-and-T'wo-Makes-F our. Figures— 
unassailable sums in addition—shall be 
set over against whatever opposing ele- 
ment there may be. 

A mathematician, after scanning the 
above two lines of poetry, would say: 
“Ahem! young gentlemen, if we assume 
that X plus—that is, that life is real— 
then things (all of which life includes) 
are real. Anything that is real is what 
it seems. Then if we consider the prop- 
osition that ‘things are not what they 
seem,’ why—” 

But this is heresy, and not poesy. We 
woo the sweet Nymph Algebra; we would 
conduct you into the presence of the elu- 
sive, seductive, pursued, satisfying, mys- 
terious X. 

Not long before the beginning of this 
century, .Septimus Kinsolving, an old 
New Yorker, invented an idea. He origi- 
nated the discovery that bread is made 
from flour and not from wheat futures. 
Perceiving that the flour crop was short, 
and that the Stock Exchange was having 
no perceptible effect on the growing 
wheat, Mr. Kinsolving cornered the flour 
market. 

The result was that when you or my 
landlady (before the war she never had 
to turn her hand to anything; Southern- 
ers accommodated) bought five-cent 
loaf of bread you laid down an additional 
two cents, which went to Mr. Kinsolving 
as a testimonial to his perspicacity. 
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A second result was that Mr. Kinsolv- 
ing quit the game with $2,000,000 prof 
—er—rake-off. 

Mr. Kinsolving’s son Dan was at col- 
lege when the mathematical experiment 
in breadstuffs was made. Dan came 
home during vacation, and found the old 
gentleman in a red dressing-gown read- 
ing “Little Dorritt” on the porch of his 
estimable red brick mansion in Washing- 
ton Square. He had retired from busi- 
ness with enough extra two-cent pieces 
from bread buyers to reach, if laid side 
by side, fifteen times around the earth 
and lap as far as the public debt of Para- 
guay. 

Dan shook hands with his father, and 
hurried over to Greenwich Village to see 
his old high-school friend, Kenwitz. Dan 
had always admired Kenwitz. Kenwitz 
was pale, curly-haired, intense, serious, 
mathematical, studious, altruistic, social- 
istic and the natural foe of oligarchies. 
Kenwitz had foregone college, and was 
learning watch-making in his’ father’s 
jewelry store. Dan was smiling, jovial, 
easy-tempered and tolerant alike of kings 
and ragpickers. The two foregathered 
joyously, being opposites. And then Dan 
went back to college, and Kenwitz to his 
mainsprings—and to his private library 
in the rear of the jewelry shop. 

Four years later Dan came _ back to 
Washington Square with the accumula- 
tions of B. A. and two years of Europe 
thick upon him. He took a filial look at 
Septimus Kinsolving’s elaborate tomb- 
stone in Greenwood, and a tedious excur- 
sion through typewritten documents with 
the family lawyer; and then, feeling 
himself a lonely and hopeless million- 
aire, hurried down to the old jewelry 
store across Sixth Avenue. 

Kenwitz unscrewed a magnifying glass 
from his eye, routed out his parent from 
a dingy rear room, and abandoned the 
interior of watches for outdoors. He went 
with Dan, and they sat on a bench in 






















































Washington Square. Dan had not 
changed much; he was stalwart, and had 
a dignity that was inclined to relax into 
a grin. Kenwitz was more serious, more 
intense, more learned, philosophical and 
socialistic. 

“T know about it now,” said Dan, fin- 
ally. “I pumped it out of the eminent 
legal lights that turned over to me poor 
old dad’s collection of bonds and boodle. 
It amounts to $2,000,000, Ken. And I am 
told that he squeezed it out of the chaps 
that pay their pennies for loaves of bread 
at the little bakeries around the corner. 
You’ve studied economics, Dan, and you 
know all about monopolies, and _ the 
masses, and octopuses, and the rights of 
laboring people. I never thought about 
those things before. Football and trying 
to be white to my fellow-man were about 
the extent of my college curriculum. 

“But since I came back and found out 
how dad made his money I’ve been 
thinking. I’d like awfully well to pay 
back those chaps who had to give up too 
much money for bread. I know it would 
buck the line of my income for a good 

many yards; but I’d like to make it 
square with ’em. Is there any way it can 
be done, old Ways and- Means?” 

Kenwitz’s big black eyes glowed fierily. 
His thin, intellectual face took on almost 
a sardonic cast. He caught Dan’s arm 
with the grip of a friend and a judge. 

“You can’t do it!” he said, emphati- 
cally. “One of the chief punishments of 
you men of ill-gotten wealth is that when 
you do repent you find that you have lost 
the power to make reparation or restitu- 
tion. I admire your good intentions, 
Dan, but you can’t do anything. Those 
people were robbed of their precious pen- 
nies. It’s too late to remedy the evil. 
You can’t pay them back.” 


“Of course,” said Dan, lighting his 
pipe, “we couldn’t hunt every one of the 
duffers and hand ’em back the right 
change. There’s an awful lot of ’em buy- 
ing bread all the time. Funny taste they 
have—I never cared for bread especially, 
except for a toasted cracker with the 
Roquefort. But we might find a few of 
‘em and chuck some of dad’s cash back 
where it came from. I’d feel better if I 
could. It seems tough for people to be 
held up for a soggy thing like bread. 
One wouldn’t mind standing a rise in 
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broiled lobsters or devilled crabs. Get to 
work and think, Ken. I want to pay 
back all of that money I can.” 

“There are plenty of charities,” said 
Kenwitz, mechanically. 

“Easy enough,” said Dan, in a cloud 
of preme “T suppose I could give the 
city a park, or endow an asparagus bed 
in a hospital. But I don’t want Paul to 
get away with the proceeds of the gold 
brick we sold Peter. It’s the bread shorts 
I want to cover, Ken.” 

The thin fingers of Kenwitz moved 
rapidly. 

“Do you know how much money it 
would take to pay back the losses of con- 
sumers during that corner in flour?” he 
asked. 

“T do not,” said Dan, stoutly. “My 
lawver tells me that I have two millions.” 

“Tf you had a hundred millions,” said 
Kenwitz, vehemently, “you couldn’t re- 
pair a thousandth part of the damage 
that has been done. You cannot conceive 
of the accumulated evils produced by 
misapplied wealth. Each penny that was 
wrung from the lean purses of the poor 
reacted a thousandfold to their harm. 
You do not understand. You do not see 
how hopeless is your desire to make resti- 
tution. Not in a single instance can it 
be done. 

“Back up, philosopher!” said Dan. 
“The penny has no sorrow that the dollar 
cannot heal.” 

“Not in one instance.” repeated Ken- 
witz. “TI will give you one, and let us 
see. Thomas Boyne had a little bakery 
over there in Varick Street. He sold 
bread to the poorest people. When the 
price of flour went up he had to raise the 
price of bread. His customers were too 
poor to pay it, Boyne’s business failed 
and he lost his $1,000 capital—all he had 
in the world.” 

Dan Kinsolving struck the park bench 
a mighty blow with his fist. 

“T accept the instance,” he cried. 
“Take me to Boyne. I will repay his 
thousand dollars and buy him a new 
bakery.” 

“Write your check,’ said Kenwitz, 
without moving, “and then begin to 
write checks in payment of the train of 
consequences. Draw the next one for 
$50,000. Boyne went insane after his 
failure and set fire to the building from 
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which he was about to be evicted. The 
loss amounted to that much. Boyne died 
In an asylum.” 

“Stick to the instance,” said Dan. “I 
haven’t noticed any insurance companies 
on my charity list.” 

“Draw your next check for $100,000,” 
went on Kenwitz. “Boyne’s son fell into 
bad ways after the bakery closed, and was 
accused of murder. He was acquitted 
last week after a three years’ legal battle, 
and the state draws upon taxpavers for 
that much expense.” 

“Back to the bakery!” exclaimed Dan, 
lnpatiently. “The Government doesn’t 
need to stand in the bread line.” 

“The last item of the instance js 
come and T will show you,” said Kenwitz, 
rising. 

The Socialistic watchmaker was happy. 
He was a millionaire-baiter by nature 
and a pessimist by trade.  Kenwitz 
would assure you in one breath that 
money was but evil and corruption, and 
that your brand-new watch needed clean- 
ing and a new ratchet-wheel, 

lle conducted WKinsolving southward 
out of the square and into ragged, pover- 
ty-haunted Varick Street. Up the nar- 
row stairway of a squalid brick tenement 
he led the penitent offspring of the Octo- 
pus. Ile knocked on a door, and a clear 
voice called to them to enter. 

In that almost bare room a young wo- 
lian sat sewing at a machine. She nod- 
ded to Kenwitz as to a familiar aequaint 


ance, One little stream of sunlight 
through the dingy window burnished 


her heavy hair to the color of an ancient 
Tusean’s shield. She flashed a rippling 
smile at Kenwitz and a look of somewhat 
flustered inquiry. 

Kinsolving stood regarding her clear 
and pathetic beauty in heart-throbbing 
silence. Thus they came into the pres- 
cence of the last item of the Instance. 

“Tlow many this week, Miss Mary?” 
asked the watchmaker. A) mountain of 
coarse gray shirts lay upon the floor. 

“Nearly thirty dozen,” said the young 


woman cheerfully. “‘T’ve made almost 
$4. Tm improving, Mr. Kenwitz. 1 


hardly know what to do with so much 
money.” Her eves turned, brightly soft, 
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in the direction of Dan. A little pink 
spot came out on her round, pale cheek. 

Kenwitz chuckled like a diabolic 
raven, 

“Miss Boyne,” he said, “let me present 
Mr. Kinsolving, the son of the man who 
put bread up five years ago. He thinks 
he would like to do something to aid 
those who were inconvenienced by that 
act.” 

The smile left the young woman’s face. 
She rose and pointed her forefinger to- 
ward the door. This time she looked 
Kinsolving straight in the eve, but it was 
not a look that gave delight. 

The two men down into Varick Street. 
Kenwitz, letting all his pessimism and 
rancor and hatred of the Octopus come to 
the surface, gibed at the moneyed side 
of his friend in an acrid torrent of words, 
Dan appeared to be listening, and then 
turned to Kenwitz and shook hands with 
him warmly. 

“Vm obliged to you, Ken, old man,” 
he said vaguely—‘“a thousand — times 
obliged.” 

“Mein Gott! you are crazy!” cried the 
watchmaker, dropping his spectacles for 
the first time in years. 


Two months afterward Kenwitz went 
into a large bakery on lower Broadway 
with a pair of gold-rimmed eyeglasses 
that he had mended for the proprietor. 

A lady was giving an order to a clerk 
as Kenwitz passed her. 

“These loaves are ten cents,” 
clerk. 

“T alwavs get thent at eight cents up- 
town,” said the lady. “You need not fill 
the order. [T will drive by there on my 
way home.” 

The voice was 
maker paused. 

“Mr. Kenwitz!” cried the lady, hearti- 
lv. “How do vou do?” 

Kenwitz was trving to train his social- 
istic and economic comprehension on her 
wonderful fur boa and the earriage wait- 
ing outside. 

“Why, Miss Boyne!” he began. 

“Mrs.  Kinsolving,’ she corrected. 
“Dan and T were married a month ago.” 


said the 


familar. The watch- 

















THE IMPORTANCE OF GOOD CLOTHES AS AN 
CHARACTER AND AS AN AID TO SUCCESS 


VALUE OF PERSONAL APPEARANCE 





INDICATION OF 


By Dr. ORISON SWETT MARDEN 


“Clothes do not make the man, 


good job,” sad Herbert H. Vreeland, 


who rose in a short time 


but good clothes have got many a man a 


from a section 


hand On the Long Island Railroad to thee pre side ney of all thre surface railways 


in New York City, in the course of an 
you have twenty-five dollars, and want a job, it is 
dollars 
and walk 


lars for a suit of clothes, 
hair-cut, and a clean collar, 
the pockets of a dingy suit.” 


four 


HOUSANDS of worthy voung people 
have failed to obtain situations sim- 
ply because they have not learned the 

art of clothing themselves properly, of ap- 
pearing to advantage. It is very astonish 
ing how quickly the quality of clothing is 
mated to its wearer. If it is of ; 6500 mate- 
rial, fits well, and is becoming to him, he 
immediately partakes of its superiority, 
which is manifested in his increasing self- 
confidence, self-possesion, and feeling of 
well-being. An ill-fitting and slouchw suit 


will often demoralize the best meaning 
man, 
“After a long business career,” says a 


long-headed business man, “my deliberate 
judgment is that it pays to wear 
clothes, fashionably made. I remember 
when, asa boy, | began my business career 
at six dollars a week. I was sent on an 
errand to a swell tailor’s establishment of 
the city. After I had done my errand, 
the tailor looked me over, and survested 
that I should order a néw suit. When | 
explained my financial condition, he said, 
kindly: ‘My boy, whatever it may cost, it 
would be the hest business investment you 


good 


could make. With fashionably cut gar- 
ments, vour own confidence and selfes- 


teem will be enhanced, and other people 
will think better of you, and he 
ously offered to make me a suit 


veher- 
and let 


me pav for it whenever I could, or not at 





ade lre SS oO} 


e ; 
for shoes, 


to th place, 


how to attain success, “If 
better to spre nd twe nly dol- 
and the a shave, a 
than go with the 


rest for 
money 


all. It was as good an investment as | 
could have made. The habit it gave me 
of always wearing good clothes he Iped me 
very much in my business career. 


The consciousness of being well and fit- 


tingly dressed has a magic power in un- 
locking the tongue and increasing the 


power of expression. It is a great deal bet- 
ter to economize in other things than to be 
too saving in your wardrobe. 

The advantages of advertising are wise- 
ly enough, loudly and widely extolled, 
but one truth should never be lost sight of: 
a man’s personality and his establishment 
are his best advertisements for good or ill, 
The man in the soiled shirt or ill-fitting 
slouchy suit, may have filled several col- 
umns with advertisements, and in a large 
measure nullified the effect by the care- 
lessness of his dress. 

“Tl believe,” said one who had thought 
seriously on the subject, “that a clean 
place of business, neat apparel and well- 


kept hands and finger nails are worth 
fifty per cent. interest on every dollar a 
man invests in business.” If to these 


things he adds a pleasant and interested 
manner, prompt attention, a disposition 
to serve his customers with exactly what 
they want, even though it be an inexpen 
~1Ve article, and he Way bye obliged to send 
for it, he may confidently count on a hun- 
dred per cent. on his invested capital 


HD 
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“The apparel oft proclaims the man,” 
says Shakespeare. 

There is a very close connection be- 
tween a fine, strong, clean physique and a 
fine, strong, clean character. A man who 
allows himself to become careless in re- 
gard to the one will, in spite of himself, 
fall away in the other. 

“As a general thing an individual who 
is neat in his person is neat in his mor- 
als,” says H. W. Shaw. 

High ideals and strong, clean, whole- 
some lives and work are incompatible 
with low standards of personal cleanliness. 

No young man or woman who wishes to 
retain that most potent factor of the suc- 
cessful life, self-respect, can afford to be 
negligent in the matter of dress, for “the 
character is subdued to what it is clothed 
in.’ As the consciousness of being well 
dressed tends to grace and ease of manner, 
so shabby, ill-fitting, or soiled attire makes 
one feel awkward and constrained, lack- 
Ing in dignity and importance. Our 
clothes unmistakably affect our feelings 
and self-respect, as anyone knows who has 
experienced the sensation—and who has 
not?—that comes from being attired in 
new and becoming raiment. 

Work people whose personal habits are 
slovenly produce slovenly work; those who 
are careful of their own appearance are 
equally careful of the looks of the work 
they turn out. And probably what is true 
of the workroom is equally true of the 
region behind the counter. Is it not a 
fact that the smart saleswoman is usually 
rather particular about her dress, is averse 
to wearing down-at-the-heel shoes, dingy 
collars, frayed cuffs, and faded ties? The 
truth of the matter seems to be that extra 
‘are as regards personal habits and general 
appearance is, as a rule, indicative of a 
certain alertness of mind, which shows it- 
self antagonistic to slovenliness of all 
kind.” 

Shy people should dress well. (Good 
clothes give ease of manner, and unlock 
the tongue. The consciousness of being 
well dressed gives a grace and ease of man- 
ner that even religion will not bestow, 
while inferiority of garb often induces re- 
straint. As peculiarities in apparel are 
sure to attract attention, it is well to avoid 
bright colors and fashionable extremes, 
and wear plain, well-fitting garments of 
as good material as the purse will afford. 


Clean, well-fitting garments are not 
costly. Excellent goods are well made 
up, and sold for little money. Yet, in 
dress, it is not so much a question of what 
one wears as of how one wears it. There 
has come under my observation lately a 
striking example of this. A poor young 
man of good family went as a stranger to 
a large city. He arrived there with less 
than twenty-five dollars, and no prospect 
of employment. His appearance and man- 
ner pleased the city editor of a newspaper, 
to whom he applied for work, and he was 
given a place as a reporter. He was not 
possessed of any special gift for writing, 
and he was in no way an unusual report- 
er. But his constant care for his appear- 
ance, though his salary admitted of his 
buying only cheap ready-made clothes, 
and his good taste in the selection of what 
he did buy, made him a valuable man for 
occasions where the paper wished to send 
a well-dressed representative. In this way, 
he became acquainted with the best-known 
people in the city, and before he had been 
there two years, he was more widely ac- 
quainted among the most desirable classes 
than many of his co-workers who were 
born and reared in the city. To a young 
man starting out in life, the friendship of 
such men and women as become his 
friends is worth more than the salary he 
receives. To this one, it was due at first 
entirely to his care in his appearance. Of 
course, he had to show something more to 
warrant friendship; but if he had been un- 
tidy and careless in his dress, he would 
never have had the opportunity of show- 
ing what he was to those who could ap- 
preciate. 

By emphasizing the importance of dress 
I do not mean that you should be like 
Beau Brummel, who spent four thousand 
dollars a year at his tailor’s alone, and who 
used to take hours to tie his cravat. An 
undue love of dress is worse than a total 
disregard of it, and they love dress too 
much who, like Beau Brummel, devote 
most of their chief object in life to the 
neglect of their most sacred duty to them- 
selves and others, or who, like Beau Brum- 
mel, devote most of their waking hours to 
its study. But I do claim, in view of its 
effect on ourselves and on those with 
whom we come in contact, that it is a 
duty, as well as the truest economy, to 
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dress as well and becomingly as our posi- 
tion requires and our means will allow. 

It.is true that clothes do not make the 
man, but they have a much larger influ- 
ence on man’s life than we are wont to 
attribute to them. Prentice Mulford de- 
clares dress to be one of the avenues for 
the spiritualization of the race. This is 
not an extravagant statement, when we 
remember what an effect clothes have in 
inérting to personal cleanliness. Let a 
woman, for instance, don an old soiled or 
worn W ‘rapper, and it will have the effect 
of making her indifferent as to whether 
her hair is frowsy or in curl papers. It 
does not matter whether her face and 
hands are clean or not, or what sort of 
slipshod shoes she wears, for “anything,” 
she argues, “is good enough to go with 
this old wrappet.” Her walk, her maner, 
the general trend of her feelings, will in 
some subtle way be dominated by the old 
wrapper. Suppose she changes,—puts on 
«a dainty muslin garment instead; how 
different her looks and acts! Her hair 
must be becomingly arranged, so as not 
to be at odds with her dress. Her face 
and hands and finger nails must be spot- 
less as the muslin which surrounds them. 
The down-at-the heel old shoes are ex- 
changed for suitable slippers. Her mind 
runs-along new channels. She has much 
more respect for the wearer of the new 
clean wrapper than for the wearer of the 
old, soiled one. Would you change the 
current of your thought? Change your 
raiment and you will at once feel the ef- 
fect. 

During the annual convention of mer. 


chant tailors held recently at the Hotel. 


Astor in New York City, Mr. Clarence 
McCarthy, of Chicago, the president of 
the assocl iation, in an interview for the 
Evening World said: 

“Tt isn’t necessary to be wealthy to be 
perfectly dressed. Any young man earn- 
ing a fair salary can save enough to fur- 
nish himself with a fairly complete ward- 
robe. After that it is only a question of 
exercising good taste and care in the per- 
sonal appearance. 


“Of course, the man of leisure and 
>] 


wealth is able to keep up a tremendous 
wardrobe, but he need be no better dress- 
ed on any particular occasion than the 
man of moderate means. 
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“The true test of a man’s perfection in 
dress lies not in the number, quality and 
fit of the suits of clothes in his wardrobe, 
but the use he makes of them and the 
taste he shows in the choice of the little 
things accessory to the general costume. 

“The perfectly dressed man is never 


out of key. His costume is always perfect 
in its harmony and appropriate to the oc- 
casion on which he wears it. It is merely 
a question of applying in a more subtle, 
delicate way the same principle of good 
taste that makes tan shoes and a red neck- 
tie a horror in‘conjunction with a dress 
suit. 

“The perfectly dressed man need not 
necessarily wear extremely sober and 
conservative clothing. Latter day fashion 
has given him an extremely wide latitude 
in the choice of brilliant bits of color in 
tie and shirt, and a large assortment of 
shades and patterns in cloth for business 
and lounging suits. A few years ago the 
man of fashion would never have dream- 
ed of wearing the colorful things now 
possible. 

“Punctillious care as to the immacu- 
late condition of his linen, shoes, finger 
nails and hair is of course essential to per- 
fection in dress. Along this line there is 
a little thing that thousands of busy men 
who think they are perfectly dressed for- 
get. No perfectly groomed man ever al- 
lows his hair to grow so long that his 
friends are able to notice when he has had 
his hair trimmed at the barber’s.” 

For those who have to make their way 
in the world, the best counsel on the sub- 
ject of clothes may be summed up in this 
short sentence, “Let thy attire be comely, 
but not costly.” Simplicity in dress is its 
greatest charm, and in these days, when 
there is such an infinite variety of tasteful 
but inexpensive fabrics to choose from, the 
majority can afford to be well dressed. 
But no one need blush for a shabby suit, 
if circumstances prevent his having a bet- 
ter one. You will be more respected by 
yourself and everyone else with an old 
coat on your back that has been paid for 
than a new one that has not. It is not the 
shabbiness that is unavoidable, but the 
slovenliness that is avoidable, that the 
world frowns upon. 
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THE WESTERN WHEAT BLOCKADE 


A CRISIS ON THE 
“ GROWING PAINS ” 


CANADIAN PRAIRIES—-THE WEST EXPERIENCING 
-A REMEDY FOR THE SITUATION 


By ALLAN A. McQUEEN 


Of the 


Wiad y big issues Which are pressing for solution in Canuda ai the 


present juncture NONE hs of more vital importance to the West than the wheat 


blockade 7 


drastic 


crisis is the subject of daily dise ussion in political and busine 3s circles. 


situation is 


ments and outcome are detailed- 


Nor is there an y other frau ght 
HMECUSUTES of relief are taken at once the results will be disastrous. 


herein reviewed in all its phases—the CUOUSES 
-and a 


with greater danger, for unless 
The 
The 
; conditions, develo 
remedy is advanced. The article 


makes an interesting study in Canadian problems of national scope and sig- 


nificance. 


Hii present crisis on the prairies has 
brought to our notice in a most 
forcible manner this most distressing 

fact—the West has “growing pains.” The 
increasing rush of immigration during the 
last ten years with all its attendant faults 
due to the lack of cohesion among the un- 
assimilated elements, the wheat-mad waste- 
ful form of agriculture, the extensive 
rather than intensive programme of rail- 
way extension, the questionable policies of 
our banks with regard to fare; loans, the 
lack of even ordinary foresi.:iit on the part 
of the farming community have all helped 
toward a misproportioned development in 


60S 


a great many ways. We have failed where 
we thought we were strongest, and where 
we prided ourselves on our wisdom. The 
whole situation may be summed up in a 
few words. 

The rush of European emigration, to- 
gether with the invasion of moneyed 
Americans, has resulted in a remarkable 
increase of agricultural acreage, most of 
which has been immediately tilled because 
of the mechanical achievements in farm 
apparatus. The production of cereals has 
doubled in ten years, but scattered over an 
area so vast that transportation to termin- 
al markets is impossible, perhaps for many 

















months after harvest. In the meantime, 
the value of the crop steadily depreciates, 
market prices are poor because of the anx- 
iety to sell and everybody suffers. The 
farmer cannot turn his potential wealth 
into cash. The bank deposits fall, the in- 
dustrial organizations have their capital 
tied up in unpaid for implements, ete., the 
wholesale and retail trade of the country 
is run on abnormal bank overdrafts. And 
why ?—Well—hecause! 

To analyse this answer—‘‘because”—is 
most difficult. Its component parts are so 
interwoven, so intricately allied as almost 
to baffle dissection. The problem may, 
however, be lucidly dealt with under the 
following headings: Railway transporta- 
tion facilities, the banking system, the 
adoption of mixed farming, the education 
of the agricultural classes. 

Regarding the first mentioned, the re- 
markable statement issued by Vice-Presi- 
dent Bury, of the C.P.R., must give 
grounds for the deepest consideration to all 
Canadians. The great questions upon 
which he merely touches, but which are 
nevertheless present problems crying out 
for speedy solution, claim the immediate 
action of our legislators and the hearty 
co-operation of our financiers, manufac- 
turers, and grain growers. 
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“If we are perfectly frank with each other we 
will have to admit that the 
country has carried everybody 
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Mr. Bury. “The rush of immigratio:, and the intro- 
duction of the gasoline tractor (which enables the 
farmer to break thirty acres a day) has brought 
the land under cultivation at a rate unprecedented 
in the history of the world. Since 1907 the acreage 
of grain under cultivation has increased 98 per cent. 
‘ It may be asked why the terminal space and 
the second tracks were not available. Speaking of 
the Canadian Pacific, I would say that during the 
past eight years we have had every year more 
money allotted for improvements than we could 
expend. The men and the material were not avall- 
able to complete them, although the work was pro- 
secuted with the utmost vigor. During the last 
eight years we have enlarged and remodelled every 
terminal on our line from Fort William to Vancou- 
ver, inclusive. 

“I believe that our most censorious critic wishes 
to be just, and, if so, he can leave those facts out 
of consideration. If the railway officers are open 
to any criticism it would be that in their efforts to 
build new lines for the development of the country 
they did not concentrate all their efforts on build- 
ing terminals, and second, third, and fourth tracks. 
Let it be remembered, however, that the country has 
called loudly for railway construction, that Govern 
ments, municipalities and individuals have brought 
the strongest pressure to bear on the railways in 
favor of a further construction policy, and that the 
cry everywhere has been: ‘If branch lines are not 
built the flood of immigration would be checked.’ ”’ 


The trend of the whole statement is an 
argument that the railway building policy 
of the past decade has been wrong in prin- 
ciple. To make room for the tide of im- 
migration, branch lines have been pushed 
into new territory. Settlers with capita! 
have rushed along these lines and have, by 
the use of mechanical appliances, “broken 
eround at a rate unprecedented in the his- 
tory of the world.” The flood of grain re- 
sulting from this rapid settlement has 
choked the main lines of the Canadian 
railways. What must be done to relieve 
such a situation? 
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ELEVATORS ARE FEATURES OF EVERY 
TOO FEW TO STORE THIS PAST YEAR’S CROP. 


To begin with, the statement: ‘“Speak- 
ing of the Canadian Pacific Railway, I 
would say that during the past eight years 
we have had, every year, more money than 
we could expend” must be taken with 
the proverbial grain of salt. It bears every 
indication of being merely a blind, trying 
to fool some of the people that the C.P.R. 
has done its duty and its whole duty. 

Nonsense! to anybody acquainted with 
the West the position of two great railways 
is simply this: They have worked hard, 
and now, with their hands comfortably 
full with all the work they desire—are just 
leaning back with a contented sigh and a 
self-laudatory. ‘Well done thou good and 
faithful servant’ —while they take the 
wealth that comes and slowly improve 
what they have got. 

Very good!—but where does the grow- 
ing West come in? Ts not the prosperity 
of the whole Dominion so absolutely allied 
to the continued and ever-increasing 
wealth of the three provinces of Manitoba, 
Saskatchewan and Alberta that any halt 
in their development would be a national 
blow? Most assuredly ! 


THE PROBLEM IS ACUTE. 


Every year the wave of immigration 
rises higher and higher; every year ‘the de- 
mand for new land will become more in- 
sistent. It is this demand which must be 


and can only be met by the pursuanee of 
a progressive policy of railway construc- 
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TOWN OF THE WEST, YET THERE ARE 


tion. Take for instance, such a line as the 
Moose Jaw-Outlook-Wetaskiwin branch of 
the C.P.R.—when completed, this road 
will open up to transportation the most 
fertile portion of Alberta, a range of coun- 
try most admirably adapted to the de- 
mands of mixed farming. 

But even more than this is demanded 
of the railways. Terminal yard facilities 
should be made more adequate, new term- 
inal and line elevators must be built and 
large portions of the main line double- 
tracked. 

It is not enough for these companies to 
pride themselves on what they have done. 
Their claim that the West was made pos- 
sible by the railways is granted. But is 
not the claim re-active that the wonderful 
possibilities of the prairies have made the 
transcontinentals a financial success be- 
yond all dreams. Why, then, should they 
adopt the picayune policy of what is 
known on the floor of the Stock Exchange 
as “profit taking.” 


R. R. Burtpine Must Go On. 


The solution of the present crisis as far 
as the railways are concerned, therefore, is 
obvious. Jt must be a broad-minded far- 
sighted and generous policy of construc- 
tion. The coming spring and summer 
should witness more railway building than 
has ever been done in the period of our 
greatest expansion. 




















On the other hand, due credit must be 
given to the railway companies that they 
are earnestly trying to cope with the task 
of moving the grain. They alone are not 

responsible for the crowding of the grain 
on the markets. Considerable blame must 
be laid at the doors of our banks who are 
pursuing a most remarkable course for 
which little extenuation can be found. 

The farmer is buying for'twelve months 
in the year, yet for a great period of that 
time wheat farming is absolutely unpro- 
ductive in a monetary sense. The agricul- 
turist who buys expensive farm imple- 
ments is a man of considerable resources 
which are, however, tied up in his land 
and his surplus or working capital in his 
standing crops. The present situation, by 
reason of which he is unable to meet his 
obligations to manufacturers and retailers, 
is most unsatisfactory and detrimental to 
the welfare of the country since large 
sums of money are expended in the carry- 
ing of the heavy aggregate liabilities which 
these debts involve. The manufacturer 
pays out hard cash for materials, labor, 
selling expenses, etc., and in this manner 
puts into circulation money which ulti- 
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mately goes back to the banks. When the 
manufacturers have to wait for the farm- 
ers to get cars or elevator space to realize 
on grain the outlay not only handicaps 
the manufacturer but makes the machin- 
ery more expensive to the consumer. 


ARE THE BANKS PROGRESSIVE? 


It seems not only reasonable but also 
necessary that the banking institutions of 
the country should seek their own good by 
alleviating this condition. Reasonable se- 
curity can be obtained for advances made 
to farmers with grain stored in private 
eranaries. In this way, settlement of ac- 
counts could be greatly facilitated, mak- 
ing for highly increased prosperity to all 
concerned. 

In Western Canada to-day, there is uni- 
versal dissatisfaction with and little de- 
fence for the action of the banks. In fact, 


it would seem as if there were a deliberate 
attempt on the part of these institutions 
to force farmers to crowd their grain on 
the markets for the benefit of the elevator 
interests, the confusion of the railway com- 
panies, and the financial loss of the grain 
oTower. 
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The 


deal with the present problem is obviously 


most efficacious way, however, to 
the one which affords the surest relief in 
the shortest possible time. Such a state- 
ment may be termed just ordinary good 
business common sense. But is the aver- 
age prain grower exercising even this good 
business common sense? 

Hundreds of thousands 
threshed wheat are lying absolutely  ex- 
posed very unsecurely housed all over 
Western Canada for the lack of even ordin- 
ary precaution as to storage facilities. A 
very simple solution to this difficulty has 
heen presented. 

Different manufacturers in Winnipeg, 
Regina, and Calgary are at present turn- 
ing out corrugated galvanized iron granar- 
ies with a capacity of from 1,000 to 2,000 
bushels, at the very low cost of from $65 
for the smaller size to $125 for the larger 
ones. These granaries are of heavy cor- 
rugated iron, rolled to the correct curve 
for the walls, and already punched for the 
rivets or bolts. In fact, they are in every 
way turned out for convenient assembly. 
They may be easily set up or taken down 
and are thus portable from place to place 
about the farm. Moreover, being of 
strong, weatherproof construction, they 
afford absolute shelter to the grain. 


of bushels of 


Low-PRICED STEEL GRANARIES. 


The low initial cost of these granaries 
is a splendid feature, running as it does to 
only seven cents per bushel of capacity. 
This could also be met by the saving in 
the first vear alone—whereas the granaries 
will have a life of many years. 

The advantages are almost too obvious 
to mention. With accommodation of this 
kind for his crop the grain grower at once 
hecomes freed of the necessity for storage 
facilities in the nearest elevator. He can 
insure his grain thus stored without any 
trouble and with such security may as 
easily float a loan at his bank as if it had 
been dropped off in the elevator. Such 
immunity from the necessity of immediate 
marketing of his grain allows the chance 
of waiting for favorable market prices 
while the more rational shipping of grain 
if such a policy were widely adopted would 
largely solve the transportation problem. 
Such an investment is, therefore, earnestly 
recommended to all grain growers. 


AN’S 





MAGAZINE 





The ultimate solution of the situation 
in the North-west, however, undoubtedly 
lies in the adoption of greater diversity in 
agriculture. Sir Edmund Walker, Presi- 
dent of the Bank of Commerce, who i is in- 
timately acquainted with the needs of the 
country, said in his recent report reviewing 
economic conditions in the wheat belt: 

“There are some object-lessons to the farmers in 
connection with the past season’s work which might 
well cause him to pause and seriously consider. 
Most important of all is the question of a greater 
diversity of farming. We refer particularly to the 
apparent indifference of a very large percentage of 
our farmers to the raising of high-grade cattle, 
hogs, horses and sheep, and also to the lack of 
effort on their part to produce such profitable com- 
modities as milk, butter, eggs, cheese, vegetables, 
fruit. meats, poultry, and all the minor by-products 
which the farm is capable of producing. Experience 
has proved that large profits, not long delayed, 
await the farmer who will intelligently carry out a~- 
system of intensified farming.” 

Also in this connection it 1s most con- 
vincing to once more quote Vice-President 

> me 
Pury . 


“The adoption of mixed farming in large por- 
tions of the west seems to me the easiest, in fact, 
the only solution of our troubles. It would arrest 
the impoverishment of the soil, guard against the 
possibility of a calamity which might follow two 
or three successive failures of the wheat crop, and 
would make this country independent of the day 
when a great fall in wheat prices might result from 
the sudden development of Asiatic countries admit- 
tedly fertile, which are now inhabited by backward 
races with primitive institutions.” 


The advice of these two men is only 
what is realized on every hand. That mix- 
ed farming will come is admitted by all 
who have studied conditions in the three 
provinces. But its adoption is obviously 
a matter of time. 

Granted, however, that greater diversity 
in farming will eventually be the rule 
rather thane the exception, the matter 
should be taken up immediately by the 
Departments of Agriculture and a compre- 
hensive, systematic plan of education 
evolved. 


DEMONSTRATION FARMS. 


A demonstration campaign consisting 
of a thousand mixed farms, run on an in- 
tensive principle, in each province would, 
in a few years, more than realize in return 
the money expended on them and a last- 
ing impression would have been made up- 
on the agriculture of the country. Any 
farmer will adopt that which is shown to 
be for him a good successful enterprise— 
but very few will blaze their own trail. 

Considerable attention should also be 
paid by the Colonization Departments to 
the education of the new settler along_ 

















proper lines. ‘Too much that may be 
labelled as absolutely untrue in tone has 
been circulated in literature because of an 
inordinate desire to people our plains. We 
may observe the result anywhere in the 
West. If more conservatism were dis- 
played in the effort to secure colonists and 
ereater liberalism shown in a proper dem- 
onstrative education of these people to the 
best potentialities of the Canadian Market 
a great step toward the elimination of 
“wheat-mining”’ and grain blockades 
would be taken. 

The situation as presented in these dif- 
ferent phases proves to be, not the mere 
embarassment of a day but the culmin- 
ation of the work of a series of great forces. 
The hysterical outlay of that part of the 
press which is also aptly described as “‘pea- 
nut minded” against the railway compan- 
ies, clamorously demanding that condi- 
tions be altogether altered for the move- 
ment of the 1912 crops appears rather sen- 
ile when viewed in its proper light. The 
‘ailways are earnestly trying to cope with 
a bad situation. But, and this is where 
the protest against the railway policy is 
right, there must be no halt called in con- 
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struction. The increased expansion of the 
railways, double tracks, terminal yards 
and elevators are all real necessities. 

The agitation for British Columbia 
ports is also one of considerable import- 
ance in the wiping out of the trouble due 
to annual grain blockades. They, how- 
ever, will not be valuable until the com- 
pletion of the Panama Canal and, in any 
event, will not be possible grain routes for 
some years to come. Little enough inter 
est is, however, displayed in Canada re- 
garding the potentialities of the Panama 
Canal route as a 365 day in the year pro- 
position, which with its low freight rates 
will be a great factor in transportation. 

The solution of the whole difficulty lies 
with the whole of the people, yet, as has 
been pointed out, each component part 
may be separately attacked by a portion of 
the community. The railways, the bank- 
ers, legislators, farmers, agricultural edu- 
cationalists are all directly to blame for 
present conditions and thus must all di- 
rectly help in the remedy. Any portion 
of this combination is practically helpless 
without the co-operation of the other. 





A PERPLEXED CHILD 


I wonder why it takes so long 

To make the letters shape a song? 
And how the words can ever know— 
All down the pages—where to go? 


Sometimes alone a 


letter stands: 


Sometimes the words take hold of hands; 
I see them gather thick and black, 
Then turn about and travel back; 

I look just where they were before 
And find there aren’t any more. 

Sut Mother “Most words are queer 
Until you come to know them, dear.” 
It seems no matter what they do, 

She knows where they are going to, 
And reads some books all through again. 
One song there is about the rain 

That has a comfortable sound— 

“The rain is raining all around;” 
When I just read it in the book 

How strange the marching letters look. 
But hearing her I seem to see 

Ships and umbrellas, field and tree. 


—Grace Hazard Conkling in The Craftsman. 




























































HER OWN COUNTRY 


By ELSIE SINGMASTER 


ge on the platform of the 
Klineville church on Easter morn- 

ing, the choir and organist beside 
her, and all Klineville before her, the 
great soprano of St. Mark’s said the same 
worus over and over to herself: 

“T am a little girl. I wear a red ging- 
ham dress and red mittens. When I go 
home, I shall sit on the little stool and 
pretend that the settle is a piano, and 
(irandmother will tell me it is time to do 
the dishes. There is Sally Miller, there 
are the Filberts. It is all the same, every- 
thing else is a dream.” 


But it was not the same. Her grand- 


mother was not there, Sally Miller and 
the Filberts had grown old, there were 
dozens of children whom she did not 


know, And she herself wore no gingham 
dress, but a broadcloth suit and a great 
plumed hat, and her hands were covered, 
not by red mittens, but by gloves of finest 
suede. Nor had her heart ever throbbed 
in those o!d days as it throbbed now. 

Beside her sat a young man who be- 
longed to Klineville as little as did her 
fine clothes. He was tall and wondei 
fully clad, according to the decrees of 
New York’s spring fashions; he looked 
superciliously at Klineville. Across his 
knee lay several sheets of music; he had 
the attitude of one who has been torced 
into a disagreeable situation, and who had 
not hesitated to protest. 

“You will sing in Klineville on Easter, 
Miss Lohrman! Where is’ Klineville? 
What do you mean?” 

“Klineville is where I was born. I 
know everybody. I have promised myself 
for years that this Easter I should go back 
and sing them my best song. If you can’t 
eo, Vl get some one else to play for me.” 

The young man ventured another ob- 
jection; he had known Miss Lohrman a 
long time. 

“You sail on Tuesday, and you're go- 
ing to sing on Sunday to half a dozen 
people in a country village !”’ The young 
“ad 


man stammered; he could hardly believe 
his own ears. 

Miss Lohrman smiled at him. 
one who did not often explain. 

“T am going to do exactly that,” 
said a little thickly. 

“But—” 

“But I am going.” 

And Miss Lohrman, being old enough 
and famous enough and rich enough to 


She was 


she 


do as she chose, had gone. The young 
man, having great admiration for Miss 
Lohrman, had caught the early morning 


train which took her from New York to 
Klineville. And it is not an easy thing 
to take a six-thirty train in New York! 

The protests of the young man had 
been no more urgent than the objections 
of the Klineville organist, who was also 
the Klineville soprano, and ‘who had not 
a very kindly disposition. Miss Lohrman, 
seeing the organist’s bright eyes and her 
set mouth. and the uncompromising 
greenness of her spring suit, was certain 
that she knew exactly what the organist 
had said and how the good old preacher 
had answered her. 

“T have arranged 
Kaster.”’ 

“But Elen Lohrman will come all the 
way from New York to sing. I guess we 
must let her sing.” 

“T don’t believe she can sing.” 

“But let her try!” 

“But I won’t play for her!” 

— will bring her own player.” 

Gradually Miss L ohrman Land them 
all out. The organist’s name was Effie 
‘Troxell—she gp gg her as a cross 
little girl. The alto, she decided, was a 
Shiller—she LE Rs the Shiller ears 
and the Shiller curly hair. The tenor was 
a Behm—there was a Walter Behm who 
would have grown to manhood by this 
time—and the bass was a Hill. 

On the music rack lay a copy of “Jeru- 
salem,” at sight of which Miss Lohrman 
was amused. Poor Klineville, to whom 


other musie for 




















“Jerusalem” was new, or to whom it was 
still tolerable! She drew a deep breath, 
remembering suddenly that once she had 
liked “Jerusalem.” But she had come a 
long way since then; she knew now the 
difference between good music and bad! 

A stranger in the Klineville hotel had 
heard her sing when she was sixteen 
years old, as she swept her grandmother’s 
pavement, and had urged her on and 
helped her to study after her grand- 
mother’s death. She had sung first in a 
little church in New York, then in a great 
one, she had had the best of lessons, had 
studied as hard as one could study. More 
than once she had overstenved the line 
which divides mere weariness from dang- 
erous fatigue, more than once she had had 
to rest and wait. She had had, to begin 
with, a winning face, the possibility of a 
great voice, and a sense of the dramatic; 
she had gained the score of other elements 
which go to the making of a successful 
singer—power to endure, eternal patience, 
presence of mind before great audiences, 
a knowledge of books in her own tongue, 
a speaking acquaintance with French and 
German and Italian, a wide knowledge of 
music, of its literature, its theory--it 
seemed to her that there were bundreds 
of things which ona must learn And 
now she had attained, or had begun to 
attain, thanks to Mrs. Allan, who had 
discovered her, thanks to the great, cross, 
beloved musician who had trained her, 
thanks to Klineville which had discip- 
lined her orphaned youth. Her zrand- 
mother was an invalid, so Mrs. Filbert 
had taught her to cook and bake, and 
Sally Miller had taught her to sew, and 
at the same time to persevere infinitely 
and to be patient. 

This morning she was going to give 
Klineville the best thanks she could. 
She could sing superbly, and she would 
sing her best for them. She was infinite- 
ly happy. 

Then her face sobered. Sally Miller 
sat before her, that same patient Sally 
who had taught her mending without 
ever a thought of reward. Sally’s hands 
were twisted with rheumatism, her bright 
eyes looked as though they filled often 


with tears. Mr. and Mrs. Filbert, who 
had been her grandmother’s closest 
friends, gazed at her as at a stranger. She 


remembered that of their four children 
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But she would make 


none was left them. 
them forget their pain and sorrow, she 
would sing them her most perfect song. 
She might have sung it in New York to 
thousands, she would sing it again to little 


Klineville. And she would come again, 
she would sing for them often, she would 
do things for them. 

The old preacher rose with outstretched 
hands for the invocation, and with sud- 
den panic she wondered whether she 
could sing. The great, grim Bible verse 
painted on the wall above the preacher’s 
head, the familiar creaking shoes of the 
late-comers, the curious, half-doubting 
faces, remembered from her childhood, 
made the present seem unreal and impos- 
sible. Could she sing? Had she ever 
sung? 

Then her mind left Klineville and the 
little church and the staring, simple 
people. She saw her master’s studio, 
where reproof had given gradual place 
to proud approval, she saw the blazing 
lights, the crowds of the great opera-house, 
she heard strains of great songs. The 
sudden rush of affection for her old home 
and her own people had warmed and 
opened her heart. A hundred rich sug- 
gestions filled her mind—glimpses down 
long, dim aisles in old cathedrals, odors of 
flowers and incense, the sound of bells, ° 
recollections of great pictures, the remem- 
brance of a mighty storm at sea—all the 
visions and emotions of a young woman 
with an intense interest in life and the 
opportunities of a great ‘career. 

She had no fears now! She knew that 
she held little Klineville in the hollow of 
her hand. In a moment they would be 
breathless, men and women would wipe 
their eyes, children would stare at her. 
They had no arched ceiling, no Easter 
procession, no mystic lights, but they 
should have for once a perfect song. Then 
she would gather to herself the reward of 
which she had dreamed oftenest, the 
honor and admiration of her own people. 
She knew now how much she loved them. 

In a moment she must begin. Her 
accompanist had asked whether there 
were a three-manual organ, and she had 
smiled. She wondered how he felt at 
sight of the little cabinet organ with its 
St. Cecilia in the green suit and the worn, 
popular music on its rack. She half 
wished that the young woman would sing 
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“Jerusalem.” she pictured to herself the 
astonishment with which the young man 
would listen to such a performance. 


[t was perfectly plain that Effie Troxell 
did not enjoy giving up her place. As 
she rose from the organ-stool, she pushed 
in all the stops, as if she did not wish 
elther to dictate to or to assist the usurper., 
Iflie Troxell did not believe that Ellen 
Lohrman sould sine, she had never heard 
of the composition which lay on the 
young man’s knee, she wished that they 
were back in New York. . 

len rose slowly. She was absolutely 
sure of herself, vet strangely excited. The 
moment Was a great one: it marked not 
only her home-coming, but the end of 
apprenticeship, the end of the hardest 
struggles of her life. 


At the first mellow note, the accom pan- 
ist felt the tears gather and his own throat 
swell and close. He knew suddenly that 
Miss Lohrman had been perfectly right 
to come back to her home, that she was 
going to sing as she had never sung be- 
fore. Then, being a superb accompanist, 
he put himself and his own emotions 
aside, and thought only of his work. He 
plaved perfectly, so perfectly that even a 
trained listener would not have been con- 
scious of him, even in the phrases which 
he played alone. The accompaniment 
was difficult: he plaved it so easily and so 
simply that Effie Troxell always claimed 
that she could have plaved it better. 

It is easy to describe the young man’s 
playing ; it Is Impossible to tell how Ellen 
Lohrman sang. Her music lay beside her 
on the chair, she had forgotten it and 
did not need it. She sang with her whole 
heart, meanwhile modulating her voice 
carefully to the compass of the little room. 
She sang lightly, exquisitely, with crystal 
clearness of articulation. She sang away 
the loneliness of al orphaned childhood, 
the «iscouragements of her long appren- 
ticeship, she sang the healing of all woes, 
the victory of all righteousness, the glory 
of a great hope. It was as great, as flaw- 
less, as the most exacting spirit could de- 
sire. 

Having finished, she sat down, and the 
young man rose from the organ stool and 
sat down beside her. He said nothing at 
first, he could not have trusted himself to 


speak. 
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Ellen Lohrman did not know whether 
he spoke to her or not. The ecstasy on 
her face had faded, on her brow was a 
frown, in her heart a half-amused, half- 
angry almazement. 

The congregation was hastening to 
open its hymn-books, and Ellen Lohr- 
man looked slowly from one to the other, 
from old David Filbert to the youngest 
of the children. Men and women glanced 
at each other furtively, there were no wet 
eves. It did not take Kllen Lohrman 
long to realize the truth: Klineville had 
not liked her SINGING. Her Song had not 
“oot over,’ as a singer would have said. 
It had fallen flat. Not one person looked 
her in the eve. The song was new to 
Klineville, it was not, for some strange 
reason, the sort of song which Klineville 
liked. Klineville, dull, ignorant, self- 
satisfied Klineville, dared to be disap- 
pointed in Ellen Lohrman! 

And suddenly, back of her, Ellen Lohr- 
man heard a whisper. It was the girl in 
the green suit, her words were intended 
for the basso, and perhaps, alas, for any 
one else who might hear. Ellen Lohrman 
heard plainly, 

“Td hate to have the people think I 
thought I could sing, if I couldn’t do 
better than that,’ said Effie Troxell. 
“You can hardly hear her. And such a 
riece |” 

Ellen settled herself to listen to the 
sermon. She wished that she were out of 
doors, where she could laugh. She had had 
her great moment, she would sing better 
for it all her life. She said to herself that 
Klineville’s lack of appreciation did not 
disturb her for an instant, she cared 
nothing for Klineville. 

Then, suddenly, Ellen Lohrman realiz- 
ed that once more her heart was throb- 
bing. More than that, it ached. She 
did care what Klineville thought. She 
had wanted to please them, it had never 
occurred to her that she could not please 
them. It had never occurred to her to 
try to recall Klineville’s taste, even though 
she had once shared it. Besides, people 
should hear the best. they ought to lke 
the hest, it was degrading one’s art to give 
them trash. But she had not come to 
educate Klineville, she had come to please 
them, and she had failed, and the failure 
hurt -her more than anything had ever 
hurt her in her life. 


HER OWN COUNTRY. 


The preacher preached, as Klineville 
would have said, ‘“‘with power.” He was 
not a great preacher, but he was a force- 
ful one, and the simple, true things he 
said were driven home with all the vigor 
of a strong voice and frequent gestures. 
To him the congregation gave the admir- 
ing. close attention which Ellen Lohrman 
had expected for herself. She acknow- 
ledged it with a smile. 

Once the young man leaned forward 
and whispered incoherent praise, and she 
looked at him absently. 

Then, suddenly, Ellen Lohrman flush- 

ed a rosy red, and spoke to the young 
man, who looked at her, blinking. What 
she asked, or what the young man refused 
to do, Klineville did not know, except that 
his answer took a short, sharp shake of 
the head. Then Ellen Lohrman leaned 
forward and spoke to the young lady in 
the green suit, who responded with an 
amazed and supercilious “yes.” 
The sermon over, the preacher an- 
nounced a hymn, and the young lady in 
preen took the organ stool once more. 
The choir, half rising, sat down, and Ellen 
Lohrman rose. They had not expected 
her to sing twice, the congregation looked 
at her with astonishment, the young man 
stared with parted lips and eyes which 
threatened to pop out of his head. Kline- 
ville, observing him, could not suppress 
a smile. 

The smiles ceased, and Klineville held 
its breath. There was a familiar chord, 
another, and yet another, slow, long- 
drawn, sentimental. The young lady in 
green pulled out all the stops, even the 
tremolo, she pressed the knee swells with 
powerful country muscles, she worked the 
bellows-treadle mightily. Her motive in 
playing was not apparent. Perhaps she 
pitied Ellen Lohrman and wished to give 
her another chance, perhaps—and it 1s 
to be hoped that this is a mistake—she 
wished to make Ellen’s failure more 
evident and to prove that she herself was 
a far better plaver than the young man. 
In any case, it would take a mighty 
human voice to sing above the vibrant 
roar which she produced. 

Sut there was a mighty voice to sing. 
Ellen Lohrman had never before sung 
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“Jerusalem,” but she knew it as the child 
on the street knows it. At first she let the 
young lady set the pace, and a slow pace it 
was. Half notes became wholes, quarters 
lengthened to halves, Andante Moderato 
became the most lingering and solemn of 
Graves. Nor was there anv difference in 
tempo between singer and player. The 
young lady in green may have held the 
notes because she liked to hear them, or 
because she wished to test the singer’s 
capacity. In either case she achieved her 
object. When, with apparent unwilling- 
ness, her fingers slid from one key to the 
other, Ellen’s voice followed, still strong 
and clear and true; when she pedalled 
till her face was scarlet, Ellen Lonrman 
was still there, soaring above her, able for 
anything. 

Then, suddenlv. the young ladv in 
green led no longer, but followed. <A 
strange feeling came over her, the same 
feeling which made Klineville sit rapt 
and wide-eyed, a thh¥ill which stirred them 
as they had never been stirred before. 
New York had felt it, the accompanist had 
felt it many times, he felt it now. Even 
for him, critical, difficult to please, Ellen 
Lohrman’s and Ellen Lohrman’s 
voice glorified the song and for the mo- - 
ment made it great. She had begun it 
almost in mockery, she finished. it with 
devout, triumphant rapture. It lett the 
young man breathless, dumb. 

Having finished, Ellen Lohrman_ sat 
down, trembling, and looked about her. 

Already she knew what the 
would say the next day: 

Ellen Lohrman, to please old 
friends, forsakes classic for popular. 
Handel and Roy Jones at the same 
performance. 

She knew what her teacher would say, 
and now she had a flash of regret. 

“My child! Were you mad?” 

‘But Ellen Lohrman did not care. She 
said to herself that she owed Klineville 
as much as she owed her accompanist or 
her teacher or the New York papers. And 
all Klineville, even Effie Troxell, Kline- 
ville, bursting with pride and admiration, 
looked as one man straight into her ten- 
der eyes, 
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he Birth of the OAC 


- rr Geo A Putnam 

















A BEAUTIFUL VIEW OF A PART OF 


FARM, 


THE 
GUELPH. 


ONTARIO AGRICULTURAL COLLEGE 


The Ontario Agricultural College at Guelph, has been the means of estab- 


lishing the reputation of Canadian agriculture throughout the world. 
farmer in the Dominion is familiar with its history and work. 


Every 
But do Cana- 


dians know this institution and appreciate it as they should? Possibly many 
do, but in any event they will have a better grasp of the subject after reading 
this article, written by George A. Putnam, Superintendent of Farmers’ Insti- 


tutes for Ontario. 


HISTORY of the establishment and 

development of the one educational 

institution which represents the 
ereatest single industry in the leading 
province of the Dominion, should be of 
interest to all true Canadians. Those of 
us who value the O. A. C. at its true 
worth, realize that there are larger and 
better things in store for it. With the 
tendency among the rural populatior to 
migrate to the cities and towns, one is 
forced to conclude, that not only the urban 
population, but also the residents of the 
country districts, fail to appreciate the re- 
lative importance of agriculture in the ad- 
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vancement and permanent prosperity of 
the nation. 

In the thirty-seven years past, since the 
Ontario Agricultural College was estab- 
lished, much change and great advance 
has marked the history of the farmers’ 
school, as well as the general agricultural 
methods of the province. There has been 
an entire reversal of attitude upon the 
part of those for whom the college was 
established, and the methods of investiga- 
tion, experiment and instruction in the 
institution itself have broadened and have 
become more perfect in keeping with the 
advanced agricultural spirit of the times. 


THE BIRTH OF THE’O. A. C. 


It may be that the establishment and 
the early work of the college, together 
with the activities of various agricultural 
organizations, created that spirit which 
called for advancement in the institution 
to which the individual farmer, communi- 
ties of farmers, and provincial agricultur- 
al societies have looked for leadership for 
a generation or more. 

How did an agricultural colleges come 
to be established in Ontario? 

There was evidence of a desire on the 
part of the farmers and some of our legis- 
lators and educationists throughout the 
province, between 1840 and 1850 for some 
form of systematic agricultural instrue- 
tion. The appearance of the Canadian 
Agricultural Reader in 1845, followed by 
Prof. Hind’s text book five years later, in- 
dicated the broadening agricultural spirit 
of the times. The teaching of agriculture 
in some of the schools was advised by the 
superintendent of education, Edgerton 
Ryerson, in 1860, and some years later he 
published an agricultural text book. A 
growing realization of the importance of 
agriculture and the need for some form 
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of systematic instruction for the farmers, 
materialized in the first definite steps to- 
wards establishing an agricultural college 
being taken in 1869, by the late Hon. 
John Carling, Commissioner of Agricul- 
ture, to whom also is due the credit of hav- 
ing established the Dominion Experimen- 
tal Farms at a later date. 


MR. CARLING’S REPORT. 


In his report for the year 1869, ad- 
dressed to Governor Howland, Mr. Carl- 
ing, then Commissioner of Agriculture 
and Arts for Ontario, spoke in complli- 
mentary terms of the system of general 
education in this province, and then said: 
“T have a growing conviction that some- 
thing more is required to give our educa- 
tion a more practical character, especially 
in reference to the agricultural and me- 
chanical classes of the community, which 
comprise the great bulk of the population 
and constitute the principal means of our 
wealth and prosperity. What now ap- 
pears to be especially needed, in addition 
to the ordinary instruction in common 
schools, is the introduction of elementary 


THE 
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0.A.C. 
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WHERE THE GIRLS ARE LEARNING DOMESTIC SCIENCE, MACDONALD HALL, 


GUELI 


instruction in what may be termed the 
foundation principles of agricultural and 
mechanical science, and I hope to be able, 
in the next report 1 may have the honor 
of presenting to Your Excellency, to re- 
cord the fact of a commencement being 
made with a prospect of success.” 

On the 12th of August, 1869, Mr. Carl- 
ing appointed the Rev. W. EF. Clarke, of 
Guelph, a commissioner to visit the prin- 
cipal agricultural colleges of the United 
States, gain what information he could 
and report, with the view of establishing 
in this province a school to give instruc- 
tion in agriculture and kindred subjects, 
and to conduct experiments for the pur- 
pose of solving some of the problems 
which confronted those who were engaged 
in agricultural and horticultural pursuits. 
Mr. Clarke’s report, which appeared on 
the Sth June, 1870, was concise, compre- 
hensive and scholarly, and withal practi- 
cal and sensible in its suggestions and re- 
commendations. 


SCHOOL OF SCIENCE ALSO. 


So, in pursuance of his previous inti- 
mation, Mr. Carling, in his report for 
1870, definitely proposed the establish- 
ment of two schools, one for agricuiture 
and the other for mechanic arts, and the 
outcome of his recommendation aud sub- 
sequent action was the founding of the 
School of Practical Science in Toronto, 
and the purchase of 600 acres of land for 
a school of agriculture at Mimico, seven 
miles west of Toronto. 

The land was purchased in 1871, and a 
contract for the erection of s¢thool build- 
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ines for the accommodation of 100 resi- 
dent pupils, at a cost of $47,900, was en- 
tered into in November of that year. A 
change of Government that fall was fol- 
lowed by the Hon. Archibald McKellar, 
the new Commission of Agriculture, re- 
questing the Provincial Board of <Agri- 
culture and Arts, and afterwards Prefes- 
sor Miles and Dr. Kedzie, of the Michigan 
Agricultural College, to examine the site 
and report as to its suitability for an ex- 
perimental farm. 

3oth reports were unfavorable to the 
site, chiefly on account of the character 
of the soil and the lack of church and other 
privileges such as are en‘oyed in the im- 
mediate neighborhood of a town or city. 
A commission advised that this be sold, as 
if was in some respects unsuitable for the 
purpose in view. 


THE STONE FARM IS BOUGHT. 


A committee composed of John Dun- 
lop, John Miller, John Dryden, the Hon. 
David Christie and Robert N. Ball was 
directed to select a site for the new in- 
stitution, “The Ontario School of Agri- 
culture and Experimental Farm.” In 
1873 the Provincial Government, upon 
the report of the committee, bought the 
550-acre farm of F. W. Stone, Guelph, the 
present home of the O. A. C. The motto 
chosen was “Practice with Science,” and 
as the years have passed the relative im- 
portance of “practice” has become more 
appreciated, while the necessity for definite 
and applied science in directing that prac- 
tice is more evident. 
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THE BIRTH OF THE 0. A. C. 


FIRST YEARS OF THE COLLEGE. 


The college opened its doors to students 
on the Ist of May, 1874, with the follow- 
ing staff :— 

H. McCandless, from Cornell Univer- 
sity, principal. 

Rev. W. F. Clarke, from Guelph, rector. 

James MeNair, from Richmond Hill 
farm foreman. 

James Stirton, from Guelph, stockman. 

Thomas Farnham, from 
gardener. 

James McIntosh, from Guelph, foreman 
carpenter. 

Mrs. Petrie, from Guelph, housekeeper. 

T. Walton, from Toronto, engineer. 

Twenty-eight students were enrolled for 
the first year. The school accommodated 
eighteen, ten rooming in the homes of the 
officers. The students were admitted on 
the following conditions: Practical work 
in the field, shop, garden or barn for five 
hours each day; and in return each receiv- 
ed instruction, lodging, board, washing 
and a bonus of $00, if at the end of the 
year he successfully passed the prescribed 
examinations. 

The house and barns upon the farm 
when purchased were utilized to provide 
accommodation for students, faculty and 
stock. The farm-house, with very little 
alteration or addition, and the barns form- 
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ed the building equipment for the insti- 
tution at the beginning. ‘These have been 
added to and supplemented until now 
there is a group of buildings which pro- 
vide accommodation of a kind, but alto- 
gether inadequate in many cases, for the 
following departments :— 

“Animal Husbandry.” 

“Field Husbandry.” 

“Fruit Growing.” 

“Dairy Husbandry.”’ 

“Poultry Husbandry.’ 

“Chemistry.” 

“Biology.” 

“Tome Economics.” 

“TTorticulture.” 

“Farm Mechanics.” 

“Manual Training.” 

“Forestry.” 

“Veterinary Science.” 

“Physics.” 

“Bacteriology.” 

“English.” 

In addition to the above, there is dormi- 
tory and dining room accommodation for 
275 students. A first-class library, read- 
ing room and gymnasium form an import- 
ant part of the equipment. 

Nearly all the chief buildings upon the 
campus are shown in the illustrations ac- 
companying this article. These provide 
class room accommodation for a large 
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number of students and = laboratory ac- 
commodation for a comparatively limited 
number. It is with great difficulty and at 
considerable cost in efficiency and much 
additional labor that the largely increas- 
ed number of students are accommodated. 

The growth of the institution is indicat- 
ed by the addition of new departments 
and new buildings from time to time to 
accommodate the ever increasing attend- 
ance. 

As at most education institutions, the 
need of additional buildings or equip- 
ment was apparent for years before they 
were secured. At the present time much 
repetition of lectures and a multiplication 
of laboratory instruction are found ne- 
cessary, because of increased attendance in 
the regular courses and the addition of 
short courses since the class rooms and 
laboratories were built. 

The southeastern addition to the main 
huilding in 1875, and the northwestern 
front two years later, were the first evi- 
dences of growth. In 1880 further addi- 
tions ‘were made to the main building, 
and, except for the small addition made in 
1907 to provide additional dining room 
and dormitory accommodation, the “old 
building” was the same in 1880 as at the 


present time. This building served not 


THE BEGINNING OF 1874. 


only as a students’ residence, but also con- 
tained class rooms, laboratories, library 
and reading room. The farm buildings 
were twice destroyed by fire, in 1885 and 
1888. ‘The main grain barn, with stahl- 
ing accommodation for cattle beneath, and 
extensions for horses and sheep was con- 
siderably improved a couple of years ago. 


MANY BUILDINGS OF LATE, 


Who would even have suggested in the 
80’s that a gymnasium be provided for 
farmer students. 1891 saw a gymnasium 
and a horticultural building erected. A 
well equipped dairy school building was 
provided in 1892. In 1894 a poultry 
plant was established, and a special depart- 
ment for that branch created. Artesian 
wells were sunk in 1896. <A model cold 
storage was erected in 1900. The years 
1901, 1902 and 1903 might be referred 
to as the “building era” of the institution. 
During that time the following additions 
were made: 

“Live Stock Pavilion.” 

“Massey Library.” 

“Botanical Building.” 

“MacDonald Hall.” 

“MacDonald Institute.” = 

While the number of students in the 
regular courses has increased materially 
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since the “Golden age of building,” the 
accommodation has remained practically 
stationary. 


FARMERS LACKED FAITH. 


In the early history of the institution, 
the work of the college was di ci ag ease by 
the farming community, largely because 
of ignorance as to what was being done 
at the institution, and partly because of 
mis-statements made in the public press 
and by Bria men. The third president 
of the institution, Dr. Jas. Mills, saw the 
necessity of getting in closer touch with 
the farming community, so in 1884 he 
arranged for some members of the staff, 
together with a few successful practical 
farmers, to attend meetings called in the 
interest of farmers and to be held at a 


number of different centres in the pro-: 


vince. This was the beginniug of the 
Farmers’ Institutes, which have grown 
until the whole province has been well 
served during the past twenty-seven years 
by lecturers sent out at first from the col- 
lege, and later from the special branch 
created to look after that feature of agri- 
eultural instruction. Nothing has done 
more to place the college in its true light 
before the farming community than 4 
holding of institute meetings. To-day 

is quite the exception to hear the ce 
cultural College and the work of the men 
at that place adversely criticized. 

An evidence of the growth of the insti- 
tution is indicated by the additional 
courses and new features of work intro- 
duced from time to time. First, short 


courses in dairying were introduced in the 
early nineties, to be followed by similar 
work later in live stock Judging, poultry 
raising, fruit growing, bee keeping and 
housekeepers’ course, teachers’ courses, etc. 
The “short course” portion of the college 
work is now one of its strong features. 


IN CLOSE TOUCH WITH FARMERS. 


The Ontario Agricultural College is 
something more than a collection of class- 
rooms, laboratories and books and a staff 
of professors and instructors, who give in- 
struction to a group of students in regular 
attendance at the college. By correspond- 
ence, the publication of bulletins and re- 
ports, attendance at Institute meetings, 
judging at fall fairs, addresses at winter 
fairs and various live stock and other as- 
sociation meetings, as well as at short 
courses in stock and feed judging and 
fruit growing at the college, as well as at 
many points through out the province, the 
whole farming community is in direct 
contact with the work of the college, and 
every farmer may be a student thereof, di- 
rectly or indirectly. 

Through the establishment of a system 
within recent years whereby district rep- 
resentatives of the Department of Agri- 
culture are placed in some twenty counties, 
four or five being added to their numbers 
each year, the instruction formerly con- 
fined to the college at Guelph has been 
extended, to a limited extent, to the High 
Schools of the country. These district 
representatives are graduates of the col- 
lege, who, of course, keep in close touch 
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with its work, and in addition to teaching 
in the High Schools, encourage and as- 
sist the farmers of their respective counties 
through various local agricultural societies, 
such as Institutes, fall fairs, farmers’ clubs, 
fruit associations, ete. They also maintain 
an oflice to which the farmers come for 
assistance and advice in solving various 
agricultural problems. This system can- 
not be fully deseribed in a short article: 
it is equivalent to establishing branches of 
the college throughout the province. 


THE EXPERIMENTAL UNION, 

The Agricultural and Experimental 
Union is and has been for many years a 
strong bond of union between the college 
and the farmers. Through its system of 
distributing proven varieties of grain, 
roots, ete., throughout the province to be 
tested and results reported, it has done 
much to improve the crops of the country 
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as well as form a bond between the farm- 
ing community and the college. 

The development of the O. A. C. has 
not been so much a matter of buildings, 
laboratory equipment, class-room accom- 
modation, ete., as of men. A whole article 
might well be devoted to a review of the 
qualifications and work of those who have 
given up this life’s work or have been 
called to other fields of usefulness. The 
Province of Ontario has been and is to-day 
fortunate in having for the most part cap- 
able, energetic men in charge of the vari- 
ous departments at the college. 

The high place which the O. A. C. holds 
in the estimation of educationalists, not 
only on this continent, but throughout the 
English speaking world, as well as the suc- 
cess of its graduates, at home and abroad, 
is an accomplishment of which we may 
justly be proud. 














THE BEEF HERD IN PASTURE ON THE O. 


A. C. FARM. 


THE CANADIAN THROAT 


ADENOIDS, A NATIONAL DISEASE, REVIEWED IN MEDICAL ARTICLE 
THE CAUSE AND TREATMENT 


By Dr. HELEN MacMURCHY 


Among the most valuable and instructive 


artic le Ss 


Mac- 


appearing in 


Lean’s Magazine from month to month are the medical contributions from 


well-known ( ‘anadian authorities. 
termed a national trouble. 
under the head “The 
much technical information 


( ‘anadian 
about 


On paper Ww hich will hye of interest 
this month is particularly timely. 


66 OT built that way,” says the Man 
on the Street in his picturesque 
colloquialism. jut how few 

people know how they are built. It is 

quite possible that if vou caught three 
good citizens such as the Mayor, the Bank 

Manager, the President of the Board of 

Trade, the President of the Women’s Can- 

adian Club, the kindest woman in_ the 

city, and the best cook in the county, and 
asked them all to draw two plans, one of 
the interior of St. Paul’s Cathedral, and 
another of their own heads, the plans of 
the Cathedral would be the more accurate 
of the two. This is not altogether a dis 
advantage. It is perhaps better to know 
too little than too much, especially if that 
knowledge is gained by sad expe rience of 

Cisease. Better never to explore the an- 

trum of Highmore than to know too well 

where it is. 

If only we have sufficient knowledge of 
the rules of health and common sense to 
keep well, that knowledge will save us 
from having to know a great many other 
things. 


How WE Are BUILT. 

However, the conditions of modern (so- 
called) civilized life make it necessary to 
know a few useful things about how we 
are built. Why, for example, is the head 


This 
is treated by Dr. 
Throat.” 

subjects 
in such a way as to be both readable and prae tical 


and value 


month, “Adenoids,” 
Ilelen MacMurchy, of 
These articles u hile they contain 
vital to health, are written 


(I diagnosis and freatment 


The article 


i ey, hi neay be 


Toronto, 


to ( ‘anadian l'é ade re, 


comparatively a light part of the body? 
Because it has enormous — air-space. 
Empty. Because the bones have within 
them smaller air-spaces, likewise empty 


or filled with spongy tissue or cells of thin 
tissue, some of which are almost as large 
as the cells of a honey-comb. and their 
walls no thicker than the wax walls of the 
cell in which the honey is stored. 


Main THOROUGHFARES. 


The Mouth, the Nose, the Throat and 
the Two Ears are a series of chambers and 
galleries, with intercommunications far 
more satisfactory than those in any Cana- 
dian city street, though there is a fine 
square in Tlamilton and another in 
Guelph. These thoroughfares for traffic 
within our heads are rather better planned 
even than the beautiful “Civie Centres” 
projected for us, or the fine streets and 
avenues of Winnipeg and other Western 
cities. Just as city streets have homes, 
shops and factories built on them, so we 
have certain manufactures carried on 
hard by these air-thoroughfares. Special- 
ized secretions, such as the saliva, amount- 
ing daily to about 1.4 100 table- 
spoonfuls, as 30 cubie centimetres equal 
one fluid ounce, so important for diges- 
tion, must be produced and kept ready. 
Another necessary secretion is the product 
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of the mucous glands in and about the 
lips, mouth and nose, which keeps all 
these structures in good condition during 
health and the lack of which largely 
causes the dry or sore lips of a cold or 
fever. There must be a right of way and 
a storehouse for these, and there must also 
be a right of ingress for food, air being 
one of our chief foods. These air-spaces 
cunningly covered with tapestries of mu- 
cous membrane of a rose .pink tint when 
healthy, and the walls of which are often 
adorned with scroll work and _ carving 
(known to anatomists by the more ordin- 
ary names of the superior, middle and 
inferior turbinated bones of the nose) are 
primarily intended to receive our air sup- 
ply. The organ of smell is skilfully lodg- 
a hereabout in the upper part of the 
gallery, a place not altogether unlike the 
place designed by Sir Christopher Wren 
for an organ of another kind when he 
built St. Paul’s. 


Arr-Ways. 


This air-way receives our air supply 
and inasmuch as the velvety rose-pink 
mucous membrane is filled almost as full 
of warm blood at 100 degrees as your bath- 
sponge is of hot water when you take a 
hot bath, it can do more than receive it. 
It can warm it up, as the hot air furnace 
warms the cold air coming into the house 
from outside. Nor is this all—brushes 
and bristles are thickly set at the entrance 
to the air-way to screen the dust and bits 
of coal (smoke is small pieces of coal) 
vut of our air-supply. Finally, inasmuch 
as your hot-air furnace is not complete 
without a pocket in its wall large enough 
to hold a pail or two of water, nature, who 
knows a trick worth two of that, has made 
the soft mucous membrane to hold enough 
and to spare of moisture to bring dry air 
up to the necessary standard of humidity 
for safe and comfortable breathing. 


Moutu BREATHERS. 


But mouth breathers live on cold, dry, 
dirty air, unwarmed, unmoistened and 
uncleaned, because the mouth has not the 
facilities that the nose has for warming, 
moistening and cleaning it. 

Our fresh air, then, clean, moist and 
warm, should pass freely along the nos 
trils and throat towards the great main 
air-way to the lungs. 


MAGAZINE 
Pink CoRAL. 

But does it? That is the question. Is 
the air-way open? It ought to be. One 
word before we forget about that rose-pink 
tinge of health. Do you know it when 
you see it? Look at your gums. (But 
that is another story for another article. ) 
Still, take a moment to think about it. 
Are your gums pink or red? If they are 
red, as “red as a beet,” or as red as red 
coral, they are not right. They should 
be about the tint of pink coral. The lips 
are a little deeper tint but still not quite 
cherry-red, and the inside of the mouth 
and the throat and all should be about the 
same rosy shade that we are trying to 
describe. 


LooK AT THE THROAT. 


Now let us get a look at the throat for 
that will help in answering the question, 
is the air-way clear? No. No tongue de- 
pressor, or “De Pressor,” as I once vhad it 
in an official book-keeper’s account. No 
“Tongue De Pressor’ for us. 

Take a little trouble with yourself and 
the child whose throat you want to see 
and you will never need a tongue “De 
Pressor.’ Well, hardly ever. There are 
exceptions to all rules, but this article is 
not about exceptions. It is about the or- 
dinary, average Canadian throat. 


How to Ser Your Own THROAT. 


Take a hand-glass in your hand and go 
and stand at the biggest window in the 
house with the sun coming in, if possible. 
Stand with your back to the window, catch 
the sun or the best light you have on your 
glass. Now open your mouth and say 
“Ah,” the way you do when politics don’t 
please you, and throw that beam you 

aught on the hand-glass right into your 
throat and there it is. 


THE CHILD’s 


Now about the child. If it is your own 
Mary or John, you know just what to do. 
I wouldn’t presume to make any sugges- 
tions to you how to see your own chil- 
dren’s throats. They will do just what 

you tell them. But if it is somebody else’s 
Mary or John, and the child is the right 
size, take him on your knee, seating him 
so that the light falls full on his face. 
(If you cannot get a good light otherwise 
an ordinary lighted match does capitally. ) 


THROAT. 


THE CANADIAN THROAT. 


Say to the child, “John, did you have 
your dinner?” That never fails. (But be 
sure you mention the last meal.) Having 
got an answer and generally a happy 
smile too, then say, “What did you have 
for dinner?” Then say, “Now, open your 
mouth wide, and let me see where you put 
the potatoes?” You mav occasionally 
need to say, “Now say, ah,” or “Put out 
your tongue a minute, son.” But not 
often. 


Wuat Dip You Serr? 


What did you see? A double arch, 
with the division in the centre formed by 
a downward projection (the soft palate). 
Behind the first arch, another arch. Both 
arches built of muscle and connecting 
tissue and covered with mucous mem- 
brane, and between the pillars of the 
arches on either side is to be seen a small 
prominence, not projecting beyond the 
pillar at the back. This is the tonsil, 
made of tissue like an ordinary lymph- 
gland, a curious little body which some- 
times grows so large on account of infee- 
tion or disease that one or both of these 
arches may be completely blocked. 


THROAT BLocK. 


Sometimes the large tonsils actually 
meet. and touch in the middle, under the 
soft palate, so that one wonders how the 
poor child ever managed to swallow his 
diner, or even a drink of water. It often 
hurts the child to swallow at all. Now 
for the point about blocking the air-way 
of the nostrils, the air-wav to the lungs 
(no thoroughfare in the body more impor- 
tant than that). 


ADENOIDS. 


It is a good general rule to which there 
are few exceptions that if the throat has 
plenty of room under the arches and the 
child breathes freely through his nostrils 
then the air-way at the back of the nose 
is clear and one need not fear adenoids. 
What are adenoids that we should fear 
them? Never despise your enemy. We 
fear them because thev grow at the back 
door of the nose and so can, and do, if en- 
larged, block up our air-way from the nose 
to the throat, that is from the nose to the 
lungs, thus interfering with the work of 
the lung and so with the capacity of the 
chest and the general health of the body. 


627 


We fear them because they (and the ton- 
sils in the throat too) are very apt to get 
inflamed and infected and swell up and 
so close the ustachian tube, the opening 
from the throat to the ear on either side, 
another important air-way, the beginning 
of which is three-quarters of an inch from 
the opening of the nose into the throat. 


Goop HBEARING. 


It is absolutely necessary to have this 
passage open if the ear is to be healthy 
and the hearing good. Infection of the 
ear, when it happens, is from the throat 
through this Eustachian tube. Earache 
is caused by acute inflammation within 
that tiny chamber. Hollowed out of the 
solid rock-like bone, where a chain of 
bones like the precious stones in a ring, 
are set so that they vibrate in response to 
the waves of sound which they transmit 
thus to the still more marvellous struc- 
ture of the internal ear and so to the 
brain itself for interpretation. Probably 
two-thirds of all cases of ear-disease and 
deafness in children are thus due directly 
or indirectly to adenoids. Sometimes the 
only symptons of adenoids are due to ear 
disease, as in this case. 

We fear adeniods because these un- 
healthy conditions lead to chronic irrita- 
tion and infection of the nose and throat 
(catarrh) and to many disagreeable and 
dangerous conditions among which are 


Tue Harm TuHey Do. 


The partial or complete loss of the 
sense of smell and the sense of taste. This 
loss is a serious one and has a bad effect 
on digestion. There is another way in 
which digestion is interfered with. The 
mouth breather on account of the nostrils 
not being used and the facial muscles 
not developed nearly always has the jaws 
and teeth somewhat deformed. The arch 
of the jaw is narrowed and the teeth are 
crowded and irregular, the upper teeth 
projecting in an ugly manner. Each 
tooth in the lower jaw instead of meeting 
fairly and squarely its fellow of the upper 
jaw, falls outside or inside or to one side 
or the other and so does not work well or 
wear well. The teeth are apt to decay, 
mastication is not satisfactory and the di- 
gestive organs, instead of being perfect 
become inadequate or even diseased 
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Thus we have three of the principal 
senses, hearing, smell and taste, attacked 
by this enemy and moreover, the general 
health is so lowered by it, and the educa- 
tion of a child is so affected by his dull- 
ness of hearing and general mal-nutri- 
tion that the good effects of removing this 
enemy sometimes are sudden and great 
enough to seem almost marvellous. 


We Fear ApENOIDS BECAUSE 


The appearance of a child is markedly 
disfigured by habitually breathing 
through the open mouth, and unless this 
matter is remedied in children both the 
damage and disfigurement become per- 
manent and cannot be removed, in an 
adult, 

We have a nasal discharge that resists 
Lreament, frequent enlargement of the 
glands of the neck, noisy respiration and 
shoring, breathlessness, an unpleasant 
tone of voice, a characteristic, dull and 
unattractive facial expression, an attitude 
differing greatly from the upright dvina- 
mie posture natural to the human race, 
deafness, poor respiration, impaired indi- 
gestion, poor smell and dull or difficult 
hearing, a great many nervous habits such 
as stammermeg, night-terrors and = bad 
dreams, and chronic cough. = Spasmodic 
croup and “oatching the breath’? in the 
Infant is caused by adenoids. Generally 
the chest is not well-developed but re- 
tracted, and has on the average only 
about four-fifths of the average capacity. 

In more advanced cases the face is seri- 
ously disfigured by lack of development 
of the facial muscles and muscles of ex- 
pression, by projecting teeth in the upper 
jaw, by the lower lip and ehin hangine 
down, and so the enjoyment of life and 
vigor are not what they ought to be, be- 
cause all these things are depressing and 
ought not so to be, 

But early removal, where such removal 
is indicated, makes almost a beauty, or at 


least an attractive child out of the poor 


vietim. Children with adenoids are often 
fen pounds below the average weight, 
four inches below the average height, 
and two vears behind the average place in 
school, for children of the same age 


-THe CAUSE. 


This adenoid and Iwmphoid tissue ts 


normal and should be present of the roof 
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of the nasopharynx. When it is enlarged 
<0 as to cause obstruction we call these en- 
larged growths adenoids. Adenoids were 
first discovered in 1870 by Wilham 
Meyer, a Danish doctor, who died a few 
months ago. They vary much in size and 
exact position. They occur most fre- 
quently between the age of three and 
twelve years and then tend to disappear. 
But when they disappear they often leave 
behind them the dire consequences des- 
cribed above. 

The exact cause is unknown. But we 
know that frequently several members of 
one family are affected and that adenoids 
prevail in the Temperate Zone, where we 
have sometimes damp and sometimes cold 
weather, where rheumatism is a Common 
complaint. 

Sir William Osler says there are more 
mouth breathers to the acre in Mneland 
than in any other country. We see a 
great many among the Scotch.Canadians, 
Travel through Italy from north to south 
and the mouth breathers among native 
Italians gradually disappear. But we do 
see adenoids among Malays on the Equa- 
tor and among Esquimaux at the North 
Pole. 

THe TREATMENT. 

Should enlarged tonsils always be re- 
moved? Not always. Ask the family 
physician. If the child is in perfect 
health and there is plenty of room in the 
thoroughfare of the throat the doctor will 
tell you that a moderate enlargement of 
the tonsils will disappear soon after the 
age of twelve vears. But if the child has 
frequent colds and tonsillitis every winter, 
the advice of the physician wil] probably 
be to have them removed. 

Should adenoids be removed? The 
answer is the same. What is the condi- 
tion of the child? It is a mistake to think 
that every child who breathes badly 
through the nose should be operated on. 

Tue HANDKERCHIEF TREATMENT. 

Has the child a handkerchief? Did 
vou ever train the chiid to use a handker- 
chief? Or is he driven to the surrepti- 
tious use of a coat sleeve, or has he a 


chronic sore nose? Don't you remem ber 


how your mother held a warm, clean, soft 
handkerchief to your nose and said to you 
encouragingly, “Oh, what a dirty nose— 
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now blow, blow hard.” And you learned to 
keep your nose clean. It took you almost 
as long as it did to learn to keep your 
hands clean and not quite as long as it 
did to teach you to keep your neck and 
your ears above suspicion. 


A Bic BREATH. 


The routine use of breathing exercises 
and of general physical exercise of any 
kind is also a great help. Many children 
and adults too go for months without tak- 
ing one great full breath of air such as 
will ventilate the entire lung space. The 
blocked nostril is rather a bad sign. The 
Tubercle Bacillus and most of our other 
foes flee from the face of a man or woman 
who uses all the air space of the lungs. 
All the Tubercle Bacillus wants is to be 
left alone in a dark corner where the air 
is stationary. Take a deep hire ath. a hig 
breath. 


MepicaL INspecTrion [TLELPs. 


Medical inspection of schools in’ Eng- 
land has already greatly helped in this 
matter. In Brighton Dr, Forbes reports 
that in the examination of 6,273 children, 
22 per cent. were found to be mouth 
breathers in 1909. In 1910, only 13 per 
cent. were mouth breathers. This improve- 
ment has been made by taking seriously 
the education of the children in the prop- 
er use of the handkerchief and in routine 
breathing exercises. Handkerchiefs are 
made in the sewing classes and sold to the 


children at a price of one cent or two 
cents. It is always found that any atten- 
tion given to such matters does good. 
When the teachers take an interest in the 
presence of the handkerchief, the hand- 
kerehief comes by and by. If vou want 
the handkerchief, ask for it. The de- 
mand created the supply. 


To CLEAN THE NOSE. 


The hard and dry mucous that blocks 
the nose may be dissolved by oil or oint- 
ment, or more effectively still, by any 
warm alkaline solution, such as a tea- 
spoonful of baking soda in a cup of hot 
water, 


OPERATIVE TREATMENT, 


When all this has been duly said and 
believed, it still remains true that the re 
moval of enlarged tonsils or adenoids or 
both is a great boon to the child requiring 
it. No operation has had more brilliant 
results. About +S) per eent. of those so 
operated on improve greatly at onee. It 
is not at all a serious or painful operation, 
and if it is necessary, it should be done as 
soon as possible. But like other skilled 
performances, this operation is not as easy 
as it looks and should be carefully done. 
The child needs special treatment (under 
the doctor’s direction) for a few days 
afterwards and special supervision as to 
nasal respiration and general hygiene, in 
order to secure to the child the best kind 
of Canadian throat 





A NOBLE LIFE 


Wouldst shape a noble life? 
Then cast no backward glances towara- 


the past, 


And though somewhat be lost and gone. 
Yet do thou act as one new-born. 
What each day needs, that shalt thou ask, 
ach day will set its proper task. 


Goethe. 
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The End of the Gould Railway Dynasty 


O%! , Of the most significant phases 
of the present railroad situation is 


the th ae to which the children 
of Jay Gould are losing control of the 
family properties,’ writes Burton J. Hen- 


cr 


drick in “The Passing of a Great Railroad 
Dynasty,” in McClure’s Magazine. “Of 
the dozen railroad lines that make up what 
is commonly known as the Gould system, 
only one is now paying dividends. The 
backbone of the Gould financial power, 
the Missouri Pacific Railroad, has been 
running for several years under a heavy 
annual deficit, and last year did not earn 
all the interest on its bonds. Since 1908 
five Gould railroads have gone into the 
hands of receivers. The family has given 
up control of the Manhattan elevated lines 
in New York City, of the Western Union 
Telegraph Company, and of practically 
all of its railroads east of the Mississippi 
River. In financial circles George J. 
Gould, the family head, is commonly re- 
ferred to as the “Sick Man of Wall Street,” 
and already the great powers of that sec- 
tion are planning the dismemberment of 
such dominions as he still retains within 
his somewhat unsteady grasp. 

All this is especially remarkable because 
the Goulds have shown the utmost tena- 
.city in holding on to their railroad power. 
None of the great railroad families of 
America have exercised so complete and 
unified a eontrol over a great railroad 
system. In his will, Jay Gould resorted 
to all possible expedients to assure this un- 
questioned domination. He left his for- 
{une, generally estimated at $75,000,000, 
as an intact whole in the hands of trustees. 
The trustees were his four eldest children: 
George, Edwin, Howard, and Helen. The 
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Goulds have done all in their power to 
carry out his intention in spirit and in 
fact. All four sons, George, Edwin, How- 
ard, and Frank, personally assumed con- 
trol of the family properties; they elected 
themselves and their representatives direc- 
tors of the Missouri Pacific and other 
allied systems, parceled among each other 
the presidencies of affiliated lines, and 
jealously arrogated all the details of man- 
agement. 

And the railroad “empire” over which 
the Goulds for many years maintained 
this unquestioned supremacy was a wide 
and fruitful one. It extended from De- 
troit in the east to Ogden (Utah) in the 
west—from Chicago, Omaha, and Kansas 
City, to New Orleans and E] Paso. hi yaa 
was hardly a great railroad “gateway,” 
centre of traffic, which the Gould : 
did not reach. There it was—the Gould 
system, nineteen thousand miles of rail- 
way, the greatest single mileage ever con- 
trolled by any one railroad power. It 
comprised possibilities of development 
such as have opened upon the vision of no 
other American railway “magnate.” It 
was one of the few railroad systems west of 
the Mississippi River which had _ gone 
through the panic of the nineties without 
a receivership; and it was the one which, 
with the dawning of better times after 
the Spanish War, seemed destined to reap 
the heaviest harvest. 

The Goulds are losing control of their 
ancestral domains because, like the Van- 
derbilts, they have attempted to do two 
incompatible things—live lives of idleness 
and luxury, and at the same time person- 
ally control great enterprises. Only one 
of Jay Gould’s six children, Helen Miller. 
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a Woman distinguished for philanthropy 
and patriotism, has aroused wide public 
esteem. Jay Gould, however, evidently 
entertained the highest opinion of the 
abilities of his eldest son. “My beloved 
son George,” he says in his will, “having 
developed a remarkable business ability, 
and having for twelve years devoted him- 
self entirely to my business, and during 
the past four years having taken entire 
charge of my affairs, I hereby fix the 
value of his services at $5,000,000.” 

In addition to this honorarium, Jay 
Gould gave his son voting power upon the 
family estate, in case of a disagreement 
among the trustees, thus virtually mak- 
ing him the dictator. In 1892, when Jay 
Gould died, the opinion of Wall Street 
hardly indorsed the judgment of this re- 
markable will. George Gould was young 
—only twenty-eight—retiring in disposi- 
tion, soft-voiced, unaggressive, and conse- 
quently not widely known. It was gener- 
ally believed, however, that he was no 
idler, that he aspired to earn a reputation 
for himself, and that, in particular, he 
was ambitious of removing the stigma 
from the Gould name. The outside pub- 
lic probably knew him best for his roman- 
tic marriage to Miss Edith Kingdon, a 
charming New York actress of high per- 
sonal character. There was a general 
disposition to “give the young chap a 
chance,” a feeling heightened by the seri- 
ous interest which he soon manifested in 
his railroad properties. 

In these early days George Gould regu- 
larly made trips over his roads; he formed 
important and useful banking alliances in 
Wall Street; he took a prominent part in 
the reorganization of other lines, and even 
made large plans for the extension of his 
own interests. In 1899 or 1900 the finan- 
cial district had revised its early estimate 
and had begun to look upon George Gould 
as the future dictator of the railroad situa- 
tion. About this time, however, he began 
to manifest less promising traits. ‘“Socie- 


ty,” with all its distractions, now laid 
heavy claims upon his attention. 
The sacred Knickerbocker portals, 


which had been closed to his father, open- 
ed wide to George Gould and his delightful 
family. He spent several millions on an 
elaborate country place at Lakewood, New 
Jersey. He leased hunting preserves in 
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England, and displayed a marked interest 
in horse-racing, dogs and polo. He spent 
a large part of his time on yachts, and the 
George Goulds began to be known as 
among the most lavish entertainers in New 
York. For the last few years the newspa- 
pers have been filled with stories of their 
country homes, their jewels, their dinners, 
their balls. their yachting trips, and their 

“coming-out parties.” The entertainment 
that “introduced” the eldest daughter, 
Marjorie Gould, was an occasion of the ut- 
most grandeur. According to the cireum- 
stantial newspaper accounts, several con- 
tinents were ransacked to make the cele- 
bration an ostentatious success. America 
furnished banks of roses, England some 
five thousand orchids—solemnly appraised 
by the newspapers at one dollar each—the 
South Seas sent Kentia palms, while the 
southern part of France was levied upon 
for its choicest wines. 

Undoubtedly, George Gould’s inatten- 
tion to business in recent years has been 
due, in no small part, to the fact that he 
is a good father; that he has wished to 
exercise and associate with his growing 
sons, and, being a rich man, has been able 
to choose between home life and office 
work. Unfortunately, he has always been 
extremely jealous of delegating his official 
power. He developed the habit of sud- 
denly going to Europe and leaving nobody 
behind with authority to make a business 
move. If his subordinates assumed such 
authority during his absence, they fre- 
quently suffered the humiliation of hav- 
ing their ideas over-ruled. Gould, from 
the first, manifested the family character- 
istic of looking upon the Gould railroads 
as family perquisites. “Ramsey, can’t | 
own my own property as I want to?” he 
once testily remarked to the president of 
the Wabash, who had entered a protest 
against certain of his acts. 

Although nearly all of the so-called 
Gould railroads operated in the Western 
States, with their official headquarters at 
St. Louis, Chicago and Salt Lake City, the 
actual offices were always at 195 Broad- 
way, at London, Paris, or wherever George 
Gould happened at the moment to be. He 
transacted important corporation business, 
not on the ground, but by cable and tele- 
graph. This inevitably meant demoraliza- 


tion in the personnel. Strong, energetic, 
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ambitious men will not submit to dictation 
and irresponsibility of this sort, and con- 
sequently Gould’s subordinates have not 
heen the country’s ablest railroad 
tives. 
petty 


. 
sles 


execu- 

Ilis entourage developed into a 
court, constantly filled with jealou- 
bickerings, and scandal-mongerings. 
Gould became surrounded with sycoph: ints 
and flatterers, the general desire being not 
much to further the interests of the 
Gould properties as to “stand well” with 
the head. 

Had Gould been 
ful person, he 
somewhat demoralizing — surroundings, 
have made his mark. On the contrary, 
his pre-eminent characteristic is indecision 
of character. Tle by no means lacks abili- 

he is capable of forming great, even 


=) 


master- 


an ageressive, 
1 spite of these 


mught, 1 


grandiose plans; he is a good deal of 
dreamer, but he lacks the physical force, 


the “nerve,” to see his operations through. 
According to the Wall Street estimate, he 
is always saying one thing and doing an- 
other; the last persuasive talker who gets 
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his ear is generally regarded as the one 
who carries the day. Naturally suspicious, 
and never sure of himself, he labors under 
the impression that some one is trying to 
overreach him, that certain Wall Street 
interests are ‘out to get” him, and in every 
business deal he feels himself perpetually 
ambushed. In his early days Gould had 
excellent banking connections; in the last 
few vears he has been unable to establish 
any permanent associations. He does 
business with one house to-day, with an- 
other and consequently he is 
on bad terms with ‘bag wee all. In the 
last few years Gesine Gould has been a 
solitary figure—the Hamlet of the railroad 
world: a man of paralyzed action, making 
no progress toward his goal, distrusted by 
all his associates, and even more distrustful 
of himself. 

From this basis the article proceeds to 
describe how the Gould fortune has been 
dissipated, and the control of a great rail- 
Way dynasty lost. 


Lo-Morrow., 





Big Business and the Bench 


“Br! Jusiness and the Bench,” is the 
title of a series of articles by C.. 2’, 


pan d now running in Hvery- 
body's Magazine exposing “the part the 
railways play in corrupting the American 
courts.’ The subject is handled in a most 
vigorous manner, and the exposures are 
attracting small attention. The 
American courts are brought prominently 
into the Limelight. Actual cases are cited 
showing how the business interests domi- 
nate the bench. For example, ‘In the 
celebrated Narramore case,’ writes Mr. 
Connolly, “President Taft, while a judge 
on the Federal bench, laid down a humane 


Lo 


doctrine, which, because of the way it has 
been neglected, condemned, tlouted, bat- 
tered, and outlawed, illustrates the con- 


tempt of the courts for the rights of the 
helpless. The case is clear and simple in 
its ay The legislature of Ohio passed 
a law to compel all railways to fill or block 
their frogs and switches so as to prevent 
the feet of employes from being caught. 


lt made a violation of the law punishable 
by a fine of not less than one hundred 
nor more than one thousand dollars. The 
railway companies ignored the law—first, 


because the fine was a matter of indiffer- 
ence to them; secondly, because they con- 
trolled the machinery which nominated 


judges and prosecuting attorneys. 
“Narramore, a yard switchman in the 
employ of the Big Four Railroad, had his 
foot caught in an unblocked frog and was 
injured. Judge Taft held that the fact 
that the railway company violated the law 
in failing to block its frogs relieved Narra- 
more from the assumption of risk which 
he would otherwise be compelled LO as- 
sume. 
‘The 
ruled 


lederal Court of 
Judge Taft's decision. And the 
rule, almost universally, is that the work- 
man, being aware of such a law, as he is 
presumed to be aware of it, knowing it is 
being violated, and yet continuing to 


Appeals over- 


work, becomes, equally with the corpora- 





























tion, a violator of the law, so far as his 
right to compensation is concerned. This 
is purely a refinement of reasoning in the 
interest of the corporation. If a brake- 
man fails to couple his cars speedily, with- 
out thought for his own safety, he receives 
a blast of profanity from his immediate 
superior, possibly his discharge. If he is 
injured in obeying orders, he finds himself 
outside the protection of the law. 

“Tn Massachusetts, where a boy fourteen 
vears of age was injured in a factory by 
unprotected machinery, the courts of that 
State held that it made no difference how 
dangerous was the place of employment, 
nor how safe it might be made, even at 
slight expense—the bov waived these con- 
siderations by accepting employment. If 
we follow this doctrine to its logical con- 
clusion, any one, forced by necessity to 
work, might be compelled to work at ma- 
chinery as dangerous as dynamite, which 
might, at slight cost, be made as harmless 
as thistle-down, yet have to accept the risk. 


“T know of no more monstrous doctrine 
than this, nor one that is so apt to fire the 
hearts of the poor with rebellion against 
the courts. I have run across this decision 
time and again. It has spread its iniquity 
everywhere on the pages of our law-hooks 

“Tn Ohio they have a statute prohibiting 
the employment of minors in dangerous 
occupations; yet the courts held that where 
such a child was injured, the unlawful em- 
ployment was not to be considered the 
proximate cause of the injurv. Such de- 
cisions defy the higher law. They harden 
the heart and deaden the conscience of 
the poor. 

“A peculiar case in Massachusetts was 
that of the brakeman who was evidently 
struck by ice hanging from a railway cul- 
vert, and thrown from his train. His body 
was found beside the track. If he had 
lived but the fraction of a minute after 
heing struck, and had suffered pain, the 
brakeman himself would have had a cause 
of action against the railroad. Had his 
estate won such a suit, the damages would 
have accrued to his mother, who was his 
heir. But Massachusetts law decreed that 
a mother could recover nothing for the 
death of a son, though he might be her 
sole support. In this case the burden of 
proving that her son had lived after heing 
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struck, was on the mother; but, of course, 
she could not prove this, and therefore 
the law assumed that the son was killed 
instantly, and the mother was unable to 
recover damages. 

“How do we account for these deci- 
sions? Is it bribery? I am free to sav 
that bribery, in the sense that we use that 
word, is not the rule, though I think that 
the number of times it occurs would, if 
they could be proved, shock the sense of 
the American people. I do not have par- 
ticular reference to these decisions that I 


have just cited, because they are mere 
samples of the leanings of courts. I do 


say, however, that a more insidious form 
of bribery than that of the actual passing 
of money is practised almost universally. 

“A leader of the Illinois bar was travel- 
ing one day on a train between Fort 
Wayne and Indianapolis with a judge of 
one of our Supreme Courts. As the con- 
ductor came along, the judge, busy with 
some other duty, handed his friend his 
pass-book, requesting him to search for 
the pass over the road on which they were 
traveling. The lawyer told the judge he 
was surprised to find him riding on a pass. 
The judge insisted that the giving of the 
pass was a mere courtesy, and entailed no 
obligations. THis friend told him he was 
mistaken: that he would not be the reci- 
pient of the various passes in his pass-hook 
unless the senders of them expected favors 
in return. 

“A year or two later these two friends 
went into partnership. Thev accepted a 
case against a certain railroad. Promptly 
came a letter from one of the former 
judge’s associates, then still on the Su- 
preme Bench, stating that a high official 
of this railway had expressed his surprise 
that the former judge should have taken 
a case against the railway company after 
accepting its passes for years. 

“Tn a very recent case in Montana, the 
Supreme Court of that State commented 
on the fact that State and county officials, 
from the highest to the lowest, had been 
for vears furnished by the railway com- 
panies with passes, in open defiance of 
law. 

“Federal Judge John W. Philips, of 
Kansas City, until his recent retirement 
from the bench. used to eall for the direc- 
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tors’ car on the Rock Island road, which 
was always turned over to him, cooks, 
porters and all. If he wanted to ship 
freight over that road, he did it without 
cost. 

“Tf a poor suitor should send to a judge 
a sack of flour, or a knuckle of veal, un- 
doubtedly the judge would publish that 
fact to the world, and properly make an 
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example of the litigant. But the railway 
company gives to judges passes and free 
rides in private cars, which they accept, 
not only without resentment, but with a 
smiling grace. The result is that the 
scales of law are always favorable to the 
private car, and against the sack of flour 
and knuckle of veal.” 





The Rise of the Silent Drama 


Hii moving picture show has come to 
stay. “The progress of the ‘silent 
drama’ has been on an unparalleled 
seale. In fact,’’ writes Robert Grau, in 
‘The Moving Picture Show and the Living 
Drama’ in the American Review of Re- 
views, “some of the developments in this 
field in the last few months have utterly 
amazed the prominent theatrical managers 
and producers. As recently as two years 
ago, these gentlemen were inclined to re- 
gard the moving picturé as a temporary 
fad; but when such offerings came as the 
Kinemacolor pictures of the English Coro- 
nation festivities, and it was observed that 
the public willingly paid regular theatre 
prices to see the wondrous spectacle, they 
marveled. One of the foremost of these, 
William A. Brady, thus expressed himself: 
“Tf the manufacturer of a photo-play can 
afford to spend $100,000 for a single offer- 
ing on the screen, he has us beat many a 
mile, for that is just twice as much as it 
cost to produce Ben Hur, a play that has 
run twelve years.” This enormous sum 
has, in fact, been spent on more than one 
film production. The “Dante’s Inferno” 
pictures cost even more than this, while 
“The Fall of Troy,” “The Crusaders,” 
“Cinderella” and “A Tale of Two Cities” 
all cost from $25,000 to $75,000 each. 
As illustrating the trend of the silent 
drama, it is significant that the Milano 
Film Company, of Italy, which evolved 
the “Dante’s Inferno” pictures, now an- 
nounce the completion of a photographic 
spectacle from Homer’s “Odyssey.” This 
immense production involved an expendi- 
ture of $200,000, and was two years in pre- 
paration. It is comprised in three “reels,” 


which means that there are about 3,000 
feet of film, requiring a full hour to run. 
This photo-play, “The Return of Ulysses,” 
was written by no less a distinguished per- 
sonage than Jules Lemaitre, a member of 
the French Academy, and was reproduced 
by a company of well-known players. 
Thirty artists were engaged in producing 
the scenery and paraphernalia, while the 
mise en scene is said to have involved the 
services of over two thousand persons, in- 
cluding a score of players and pantomi- 
mists of established repute on the Italian 
stage. ‘This series of film will be exhibited 
within two weeks, and to protect the pro- 
ducing company from piracy, the services 
of William J. Burns, the famous detective, 
have been secured. Perhaps the most seri- 
ous competition to the living stage will 
result from the advent of the “full play” 
film producers. Heretofore the photo-play 
has been a brief affair averaging about 
twenty minutes to unfold. But in the 
United States and abroad the “special re- 
lease” is coming forth with a vigorous 
impetus. Madame Rejane and the Pari- 
sian Company have rendered before the 
camera Sardou’s “Madame Sans Gene” in 
its entirety, and New Yorkers will be en- 
abled to view this spectacle at the same 
time that Bernhardt’s “Camille” is pre- 
sented, the two offerings being disposed 
of to exhibitors as a single five-reel produc- 
tion, constituting one entertainment. 

In France and Italy, the picture play is 
being developed on a very high-class scale 
as to authors, actors and elaborateness of 
staging. The best plays are chosen, and 
eminent authors write the scenarios. Not 
only have Lemaitre and Sardou heen en- 
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gaged in this work, but also Anatole 
France, Henry Lavedan and others. It 
is this activity abroad and the certainty 
that American film manufacturers will 
follow along similar lines that has caused 
the conversion of so many theatres into 
photo-playhouses. In Hartford, New 
Haven, and Bridgeport, three cities of the 
first grade, theatrically speaking, the one 
theatre in each still remaining to the the- 
atrical syndicate is no longer available to 
the traveling companies. All three, on the 
same date (January 29, 1912), reverted 
to William Fox, the moving picture mag- 
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nate. Thus even Yale’s own town will be 
denied to the Maude Adamses, the John 
Drews, and the players under the direc- 
tions of Messrs. Frohman, Klaw and 
Erlanger, and their various allies. 

The amazing thing about the cinemato- 
graph industry is that even the most ex- 
pensive productions are seen for only a 
single day in the ten thousand or more 
picture theatres, the only exception to this 
rule being where the pictures are exhibited 
in vaudeville theatres as numbers on the 
programme. Here they are shown for at 
least a week and sometimes longer. 





The Traffic in Titles 


| fe has been’ established beyond 
any shadow of doubt that knight- 

hoods, baronetcies, and _ peerages 
are sold by the two great _polit- 


ical parties in England. If a man de- 
sire one of these “honors,” he has only to 
approach diplomatically the political 
powers that be and pour a certain number 
of golden sovereigns into the party chest. 
In due time, unless something is known 
about the applicant which absolutely pro- 
hibits such a thing, his ambition is grati- 
fied. Such, at least, is the contention of 
Mr. James Douglas, who writes on “The 
Traffic in Titles,” in Pearson’s Magazine. 

“The sale of honors,” he says, “is like 
the sale of advowsons—a traffic not too 
widely advertised; but knighthoods, bar- 
onetcies, and peerages are purchasable; 
and there is even a tariff for these titles. 
The price paid varies according to the 
status of the buyer. But the market price 
is approximately as follows: 





“Knighthood .......... £15,000 
re £30,000 
EE og bck p.n bene eee £100,000 


“The cash is usually paid by instal- 
ments in the form of subscriptions to the 
secret party funds of the two great poli- 
tical parties. 


“Tn the last ten years there have been no 
fewer than 96 new peers. Of these not 
more than 49 were the ordinary and nor- 
mal rewards for public and political ser- 
vices. Of the remainder no few than 37 
were bought peerages, while 10 may be 


charitably classed as being doubtful. 
Thus we mav compile a fairly accurate 
table of peerages created in the past eleven 
years: 


“Earned Peerages ........... 49 
Bought Peerages ............ 37 
EE, edad oAcasheaneee 10 

96 


“Thus it appears that between forty and 
fifty per cent. of peerages are bought. 

“The debasement of the honors con- 
ferred by the Sovereign upon his most il- 
lustrious servants is a very serious scandal. 
Every title acquired by indirect purchase 
is a slur upon every man who has acquired 
his title by service or by merit. The 
truth is that there is no governing idea 
in the bestowal of honors. A great admin- 
istrator like the late Sir Robert Hart re- 
ceived a less reward than half-a-dozen 
obscure nonentities. 

“The extent of the abuse may be exag- 
gerated by the tongue of suspicion; if 
may, on the other hand, be under-esti- 
mated. The point is that nobody knows 
the truth. 

“What is the remedy? 

“Publicity! Publicity! PuBLIcITy |! 

“Let both parties publish their balance 
sheets. They can be compelled to do so 
by public opinion, acting upon candidates 
for the House of Commons. If every voter 
were to insist upon every candidate pledg- 
ing himself to vote for a public audit of 
the secret funds, the system would be 
smashed.” 
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Witfe’s Share of Husband’s Income 


ARPER’S BAZAR is running a 
discussion on the wife’s share of the 
husband’s income, and wives every- 

where are giving their experiences. Here 
is a typical one: 

My husband’s salary is one hundred 
dollars a month and we have found that 
the only way to manage our expenses 
comfortably is to have an exact schedule 
of how the money is to be spent. Dis- 


cussions and disagreements are not to our 


taste; we talked the question over and 
settled it as seemed best, and never have 
we departed from our arrangement. 

Well do I know that my husband is 
more generous than most. He divides his 
salary between us, and with my half I pay 
for the food and my own clothes. Every- 
thing else he pays for. We divide our 
income as follows: 


HUSBAND PAYS. 
B64 Pde kas seabed $22.00 
EE baa; Hkh ek kar ences 5.00 


SN, eee ot hiss eb @ Re 1.00 
po. a 50 
Bemett society ......-..05. 1.00 
a ee kee ees 2.00 


Personal expenses and clothes. 12.00 





ME i 6s sacks <n de caded $43.50 


WIFE PAYS. 

6 Seeiteteee ck eww aed $35.00 

Personal expenses and clothes. 12.00 

rer eee $47.00 
This leaves me three dollars a month, 
and six dollars and a half of my _ hus- 
band’s share is left. This we consider an 
emergency fund. It must cover an occa- 
sional doctor’s or dentist’s bill, all amuse- 
ments, anything unforseen that turns up; 
and they do turn up with surprising fre- 
quency. De do not interfere with each 
other’s use of this money, and if there is 
anything left on the 31st of December it 
20es into its owner’s savings bank account. 





England's Social Revolution 


Oe of the first measures passed 
by the Government in 1906 was 

the Workmen’s Compensation Act. 
This act amended and_ consolidated 
the law as to compensation for in- 
juries, extended its benefits to  sea- 
men, shipmasters, shop assistants, post- 
men, domestic servants, and to all em- 
ployees with a smaller annual remunera- 
tion than $1,250, awarded compensation 
for all injuries causing more than one 
week’s incapacity, established a special 
scale of compensation for persons under 
twenty-one earning less than five dollars a 
week, and made provision for facilitating 
the computation of the amount due as 
compensation, for safeguarding workmen 
against oppressive agreements, for regu- 
lating the disbursement of the amounts 
pavable to dependents of deecased work- 
men, and for enabling the services of medi- 
eal referees to be more fully utilized. An- 
other act, also passed in 1906, considerably 


simplified and improved the system of re- 
porting accidents in mines, quarries, fac- 
tories and workshops. A third act of the 
same year, the Merchant Shipping Act, 
established for the first time a compulsory 
food scale on board ship, secured on all 
foreign-going ships the carrying of a certi- 
fied cook, increased the space that must 
be given to the accommodation of the 
crew, imposed on foreign ships in British 
ports the same regulations as to load-line, 
life-saving appliances, grain cargoes, and 
unseaworthiness as are applicable to Brit- 
ish ships, and prohibited the granting of 
any fresh pilotage certificates to aliens. 
A more recent act, passed in 1909, and 
called the Trade Boards Act, attacked the 
industrial and social evil of sweating. It 
set up for certain trades boards composed 
of representatives of employers and of 
workers in equal numbers, with official 
members appointed by the Board of Trade. 
The duty of the trade boards is to fix 



































minimum rates of wages for both time- 


work and piece-work in the following 
trades: (1) ready-made and_ bespoke 
wholesale tailoring; (2) cardboard-box 
making; (3) machine-made lace and net 
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finishing, and (4) ready-made blouse- 
making. The act provides also that other 


trades may from time to time be added to 
the list—Sydney Brooks, in Harper’s 
Weekly. 








The Future Status of Women 


HILE I am indicating the broad 

features of the conception of the 

Great State as the opposite to 
Normal Social Life, it is necessary 
to point out the scope of our present 
ignorance and indecision upon those 
two closely correlated problems, the 
problem of family organization and the 
problem of women’s freedom. In the Nor- 
mal Social Life the position of women is 
easily defined. They are subordinated but 
important. The citizenship rests with the 
man, and the woman’s relation to the com- 
munity as a whole is through a man. But 
within that limitation her functions as 
mother, wife, and home-maker are cardin- 
al. It is one of the entirely unforeseen 
consequences that have arisen from the 
decay of the Normal Social Life and its 
autonomous home that great numbers of 
women, while still subordinate, have be- 
come profoundly unimportant. They 
have ceased to a very large extent to bear 
children, they have dropped most of their 
home-making arts, they no longer nurse 
nor educate such children as they have, 
and they have taken on no new functions 
that compensate for these dwindling acti- 
vities of the domestic interior. That sub- 


jugation which is a vital condition of the 
Normal Social Life does not seém to be 
necessary to the Great State. It may or 
it may not be necessary. And here we 
enter upon the most difficult of all our 
problems. The whole spirit of the Great 
State is against any avoidable subjuga- 
tion; but the whole spirit of that science 
which will animate the Great State for- 
bids us to ignore woman’s functional and 
temperamental differences. A new status 
has still to be invented for women, a Femi- 
nine Citizenship differing in certain re- 
spects from the normal masculine citizen- 
ship. Its conditions remain to be worked 
out. We have, indeed, to work out an 
entire new system of relations between men 
and women that will be free from ser- 
vitude, aggression, provocation, or parasi- 
tism. The public endowment of mother- 
hood as such may perhaps be the first 
broad suggestion of the quality of this new 
status. A new type of family, a mutual 
alliance in the place of a subjugation, is 
perhaps the most startling of all the con- 
ceptions which confront us directly we 
turn ourselves definitely toward the Great 
State—Harper’s Magazine. 





A Manufacturer’s Greatest Asset 


OST people still look upon Adver- 
tising as merely the self-interested 
effort of manufacturers to sell more 

goods. It is much more than that. It isa 
real distributive force, a definite factor in 
economic progress, and as such, bears as 
vital a relation to the people as railroads, 
newspapers and other quasi-public institu- 


tions. It isa subject for laymen to under- 
stand and for legislators to take account 
of. 

Advertising heretofore has been neglect- 
ed by all but the men who make their liv- 
ing at it. The public is just beginning to 
understand that they, too, have an interest 
in it—just as they have awakened to the 
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fact that they have an interest in the pack- 
ing industry, in railroad operation, in 
banking, ete. 

Men’s traditional interests—in their 
government, for instance, which causes 
them to become wildly excited over elec- 
tions; in the defense of their country 
through armies and navies: in such things 
as tariffs; in the nation’s policies at home 
and its diplomacy abroad—are being sup- 
plemented by an intelligent interest in the 
things that concern them more personally 
and intimately. They are becoming inter- 
ested in such things as the purity foods, 
the honesty of fabrics and in general the 
integrity of the producing and distributing 
machinery that supplies all of us with 
practically everything that we eat, wear or 
use. 

In all this change, Advertising has been 
the most potent factor. Quite aside from 
its importance as the educative and dis- 
tributive force which has revolutionized 
our standards and modes of living by its 
introduction of new products, inventions 
and methods, it has had the tremendous 
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moral effect of proving that honesty pays 
better than anything else. It has proved, 
in fact, that a large and a profitable mark- 
et cannot be built and maintained except 
upon integrity in the manufacture of 
goods and honesty in their presentation to 
the public. 

Before the days of trade-marks and 
national advertising there was a chance 
for the unfair manufacturer and his un- 
worthy product. There was no one to hold 
him to account and no method of tracing 
his goods to their source. Now his fortune 
is represented by his trade- mark and the 
public’s good- will toward that trade-mark. 
His greatest asset is the public good-will, 
and the only way to secure or to hold it is 
by putting merit into his goods and hones- 
ty into his advertising. 

That is the reason that nationally adver- 
tised goods are safe to buy—that is why 
business is cleaner than it ever was before 
—that is why the leading national maga- 
zines are carrying as vital a message in 
their advertising pages—perhaps a more 
vital one—than in their editorial sections. 

James Howard Kehler, in Smart Set. 





Figure Profits on Selling Price 


“Let well enough alone,” has a 
very comfortable sound, but there 
is nothing in it which enables a 
man to get ahead. 


Ms: retailers are satisfied with their 
methods. They think they are 

making money. But here is a let- 
ter which suggests a reason for the many 
failures among these same satisfied retail- 
ers. The story was told in a letter to the 
service department of a large manufac- 
turer of store equipment. 

This paper has often tried to point out 
the necessity for figuring profits on the sell- 
ing price, but the story so strongly illus- 
trates the point that we print it for what it 
is worth. 

The retailer, whose name we cannot 
give because it might affect his credit, is 
in business in Indiana. He thought, un- 
til a week or so ago, that he was going to 


make a good profit last year in addition to 
his salary, but he has discovered that he 
has actually lost $1, 125. 

“T started the year,” he said, “with $1,- 
a in the bank and a stock inventory of 

3,450. Doing a cash business, I had no 
bi tanding accounts and my accounts pay- 
able amounted to only $550. 

“My business for the year aggregated 
$40,600. My stock inventory at the end 
of the year is $3,250. My bank balance is 
$600. Accounts payable, against me, ag- 
eregate $975. I have drawn nothing from 
the business except my salary of $100 a 
month. 

“T found that my cost of doing business 
was 22 per cent., including my salary. I 
figured that I should make a profit of 10 
per cent., and marked all my goods for 
that profit. 

“T made my purchases carefully so that 
my stock did not pile up. I handled only 











such goods as I was able to move and could 
make the 10 per cent. profit on. 

“But I find my inventory smaller, my 
bank balance smaller and my debts bigger 
at the end of the year. 

“T expected a profit above expenses of 
$2,500. I thought I had that profit. But 
my year-end statement shows that I have 
lost $1,125. 

“Can you tell me the answer to this 
puzzle?” 

His mistake was this: He took his cost 
of doing business and his profit from the 
cost price. He should have taken both 
from the selling price. 

He has less money in the bank. He 
owes more. He has less stock. He has 
not made 10 per cent.—that is plain. In- 
stead, he has lost the amount of the de- 
crease in stock and cash and the amount 
of the increase in debts. 

Why? The service department of the 
manufacturer to whom he wrote, figured 
out the problem for him. He thought he 
was adding 10 per cent. for profit, but in 
reality he did not add anything for profit. 

Suppose an article cost him $2.25. Sup- 
pose his cost of doing business was 22 per 
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cent., and it was desired to fix a price that 
would allow 10 per cent profit. He added 
32 per cent. to the cost price of $2.25, and 
thought he was adding 10 per cent. for 
profit. 

He had estimated his cost of doing busi- 
ness, of course, as 22 per cent on his gross 
business, or on the selling price of the 
article. Instead of allowing 22 per cent. 
on the selling price for cost of doing busi- 
ness, he allowed 49.5 cents. Instead of 
allowing 10 per cent. on the selling price 
for profit, he allowed 22.5 cents. It really 
cost him almost 73 cents to sell the article. 


Here is the difference: The article was 
sold for $2.97, or probably $3, when it had 
to be sold at $3.31 to get 10 per cent profit. 
He needed a gross business of over $50,000 
on the same wholesale cost to make his 10 
per cent. profit. 

Prove the figures: 22 per cent. on $3.31 
is nearly 73 cents. 10 per cent on $3.31 
is a little over 33 cents. Adding 73 and 
33 gives us $1.06. Adding this to $2.25 
gives us $3.31. 

The whole problem hinges there: Fig- 
ure your percentages on the selling price. 





Creative Salesmanship 


ie the realm of salesmanship few prob- 
lems are of more vital interest than 
that of Creative Salesmanship. There 
are few authorities, too, who are more 
capable of dealing with it than E. St. 
Elmo Lewis. In the course of an address 
on the subject he recently made the fol- 
lowing interesting observations. 

I know so much more about the price 
of baby shoes than about the cost of 
production—so much more about the 
tariff than, about what sort of an advertise- 
ment a woman will believe—so much more 
about the probable effect of the comet on 
the earth’s orbit than about the kind of 
campaign that would increase your city’s 
tax-roll by one hundred per cent.—that I 
am going to ask you to accent the word 
“creative” very strongly. 

Selling is the ever-present problem of 
the commercial world. It is the pre-emin- 





ent power of America—to sell, to create 
markets and solve the problems of distri- 
bution. 

The American is a salesman because he 
has to make things happen. 

The salesman is of two breeds—the man 
who waits for you to hand him an order 
and the man who takes one away from 
you. 

The one is created by conditions—the 
other creates conditions. It is with the 
latter, as he appears in retail, wholesale 
and specialty businesses that we have to do. 

T want to see where this power of creat- 
ing business starts, how it can be acquired 
and what keeps it at top efficiency. I trust 
you will pardon me if I take some exam- 
ples from places close at home. 

I want you to think on these experienc- 
es and suggestions, with the hope that you 
will be able to find something helpful. 
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We are understanding that selling is our 
great and growing problem. Advertising 
is becoming more and more a profession 
where trained brains Salesman- 
ship, more and more a profession where 
the finest qualities of human nature and 
the greatest skill have their chance. 

Successful selling depends on three es- 
sential and fundamental things: 

Getting the customer. 

Selling him. 

Keeping him. 

The first is the advertising man’s job. 

The second is the Salesman’s. 

The last is both the Salesman’s and his 
employer’s. 

The second and last I am chiefly con- 
cerned with, for these things are of the 
very essence of creative salesmanship. 

very business can stand just so much 
for its selling expense. Beyond that limit 
are trials and tribulations, sleepless nights 
for the Sales Manager, and falling hair 
for the Financial Manager. 


count 


We see a constant effort on the part of 
business men to bring this question of 
effective Salesmanship down to a business 
basis. ‘That is, to a more careful selection 
of raw materials that it will pay to develop, 
and then a greater intelligence and experi- 
ence in the developing process. 

There are hundreds of men going up 
and down the land taking orders from 
people who are waiting for them to come 
and get the business. Those men fondly 
imagine they are salesmen, but it has been 
the experience of most that this kind of a 
salesman is the most difficult for managers 
to handle, and who are most likely to talk 
about salesmen “being born and _ not 
made.” 

Let us analyse the selling qualities in a 
man, 

There are several fundamental elements 
that go to make up a Salesman: 

1. The man must know and _ practice 
the law of appearances, which briefly put 
is, “put you best foot forward.” 

2. He must know what he knows, and 
have trained himself to adequately express 
his knowledge. 

3. He must have a lot of things that 
“he won’t do to get business,” and have 
the moral backbone to let the competitor 
vet. business by fooling the customer. 

4. He must want to learn all the time 
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nothing should be “uninteresting” to him 
-and he must want the things that child- 
ren know better than graybeards. 

5. He must be willing to be taught how 
to strengthen his weaknesses. 

6. He must maintain good health, good 
habits and never “break training.” 

7. He must know men as individuals. 

8. He must know how to classify indi- 
viduals into groups and thereby get the 
eeneral viewpoint from which his house 
views his customers and its trade in his 
territory. 

Salesmen must be trained in these 
things—made familiar with their own 
methods of thought and sources of action. 
They must be put through a regular course 
of training to get these things: they must 
consciously get them. To hand this edu- 
cational matter out in a house organ, 
without method, without tests to see who 
has even read it, is to fool ourselves, and 
make a joke of the training process. 

Isnthusiasm is the steam—the force be- 
hind this knowledge. Knowledge has to 
do in turn with two other items, knowledge 
of men, and knowledge of the goods to be 
sold. Of these necessary things, the capa- 
city for intelligent enthusiasm is the thing 
born in a man. 

We are too prone to discount the value 
of enthusiasm. It is so easy to call it “hot 
air” and “wind-jamming.” 

Most of us admit the necessity of a 
knowledge of the goods, but we don’t give 
our men a chance to get it, except in a way 
most wasteful to ourselves—by experi- 
menting on our customers. 

We expect a man to get his knowledge 
while selling. They don’t get it. The 
policy has failed—and it is the one big 
selling mistake most of us make. We feel 
the full weight of the fault when competi- 
tion forces us to have something besides an 
earnest desire and the energy with which 
to get the order. ; 

The manufacturer will spend thousands 
of dollars and an unreckoned amount of 
time and energy and thought in develop- 
ing an invention, but he thinks the sales- 
men who are to realize all the profit on 
that expenditure, can go out, without a 
working knowledge of what the invention 
will do, and sell it. 

What chance has a 


Salesman’”’ 
with such a product? 


“horn 
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A department store spending $200,000 
a year for advertising, spent less than $5,- 
000 a year in sales training. 

It used to be thought that the man who 
was well dressed, had a certain suavity of 
manner, and was able to tell more or less 


irreproachable stories, and lie the most 
consistently, was the “beau ideal” of the 


American Salesman. We used to think it 
necessary for a Salesman to know how to 
order a good dinner. We don’t now con- 
cern ourselves with the dinners so much, 
but we concern ourselves more with the 
diner. 
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Business is getting a little more serious 
and certain. The scientific attitude to- 
wards buying and selling is calling for a 
revision of our outworn practices. 

We are learning that the fundamental 
requirements of creative Salesmanship are 
the same, whether we are selling lemon- 
drops or machinery. We are hearing less 
and less of the ery, “Our business is differ- 


ent.” We are coming to realize that our 
public remains much the same: we know 
now that the customer decides the sale, 


and that we have a part in that decision 
only in proportion as we know the cus- 
tomer. 





Terrible Punishment 


I N the American Magazine, Julian 
Leavitt, who has been = studying 
prison life in the United States 


for years, begins a series of articles 
which ought to make a stir and lead 
to much-needed reforms. He found 
it as difficult to get actual information 
about prison life as to find out what was 
going on in the Bastile before the French 
revolution, but he kept on until he has 
unearthed the most extraordinary lot of 
facts and incidents and truthful pictures 
of life behind the bars. Following is an 
extract from his article, the facts for which 
came from official reports in Michigan: 

“The strait-jacket, once a favorite in 
most prisons, but now rarely used, was 
also found at Marquette. It is an instru- 
ment well beloved by the more brutal 
keepers, I am told, for this atrocious rea- 
son: The internal organs of the body, as 
every student of anatomy knows, are 
packed as skilfully as only nature, with 
its millions of years of experience, can 
pack them. But if the body be encased 
in a strait-jacket and the straps jerked to 
the last ach the delicate internal organs 
may be permanently displaced without 
leaving any external evidence. 

“A milder form of punishment is the 
‘cuffing up’ of men by their wrists with 
handcuffs and chains to a staple in the 
wall or to the upper bars of a cell gate in 
the ‘bull pen,’ a special punishment room. 
This was frequently used in Marquette. 


of American Convicts 


‘It must be remembered,’ says the 
minority report, already quoted, ‘that the 
hands of every convict are drawn up to the 
same height. Such a position allows some 
men a chance to rest their arms somewhat 
on the cross bars, but it compels others to 
raise their hands above their heads, and 
subjects them to most extreme torture. 
Men have been chained continuously in 
this position for a period of fifteen days, 
only getting relief at night, when allowed 
to lie on their cots. The handcuffs are 
never removed. One can probably form 
some idea of what it must mean to wait 
on oneself in such a condition. 

“One elderly man named Myers, of ex- 
cellent conduct, a leader of the band, an 
eminent citizen in general, was strung up 
six days for failure to perform a task. 
George H. Hamilton, strung up for seven- 
teen hours consecutively, lost the use of 
his left hand permanently. Earl A. 
Thompson, a bookkeeper before he went 
wrong, was unskilled as a machine opera- 
tor. He could only finish thirty-six dozens 
of the forty which his task called for. He 
was strung up two days. 

“They were punished for all manner of 
trivial offenses. One man was punished 
for using black thread instead of white. 
another for attempting to send a letter out 
of the prison against the rules, another for 
breaking needles (a frequent and una- 
voidable accident in overall manufactur- 


ing).” 
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Joseph Pulitzer’s Newspaper Creed 


R. PULITZER contemplated the 
newspaper as in two parts only. 
That which dealt with the news 
was one part, the editorial page the 
other. All the strictly business aspect 
he did not consider—not because it 
was unimportant but because the many 
centuries of experience have put busi- 
ness principles on an _ indisputable 
basis; and they are the same for all 
occupations,—and have no peculiar rela- 
tion to any one; and none at all to the 
conception of the newspaper as he under- 
stood it. He said: ‘‘News is the life of a 
paper. Give me a news editor who has 
been well grounded, who has the founda- 
tions of accuracy, love of truth, and an 
instinct for the public service—and there 
will be no trouble about his gathering the 
news. * * * News is the very life of 
the paper—but what is life without char- 
acter? Above knowledge, above news, 
above intelligence, the heart and soul of 
a paper lie in its moral sense, in its cour- 
age, its integrity, its humanity, its sym- 
pathy for the oppressed, its independ- 
ence, its devotion to the public welfare, 
its anxiety to render public service. To 
think rightly, to think instantly, to think 
incessantly, to think intensely, to seize 
opportunities when others let them go by 
—this is the secret of success in Journa- 
lism.” 
His conception, therefore, involved the 
points of the well-organized service—the 


ever vigilant man at the head of it—and 
character and incorruptible integrity— 
as the controlling forces. He said: “I 
ought to confess that the editorial dis- 
cussion of politics and public questions 
has ever been the matter of deepest per- 
sonal interest to me.” 

And that indeed was his grand ideal 
of the newspaper press,—the phase in 
which it touched public concerns,—its 
obligation with regard to the national wel- 
fare through its influence upon the minds 
of the people. He held it to be a part of 
the machinery of a democratic state, 
“unofficial but vital,” as Mr. Taft phrased 
it. He saw that this relation grew out of 
the fact that in an age when the obvious 
impulse is to spread education into every 
corner of every country, the newspaper is 
the most prevalent and most potent of all 
the educational forces—and most help- 
ful, as it rallies the people in support of 
purity in polities. 

He differed entirely with several dis- 
tinguished men who have recently argu- 
ed that the editorial page has in recent 
years lost its influence with the people. 
He believed that that opinion was deriv- 
ed from the observation of a few notorious 
cases—where influence was lost be- 
cause of public contempt—From “Mr. 
Pulitzer’s Ideals for the Columbia School 
of Journalism,” by G. W. Hosmer, M.D., 


in the American Review of Reviews. 





Why Have Slums? 


HILE it may be true that we shall 
always have the poor with us in 
our cities, why need we have cen- 

tres of vice and crime? It is a good work 
that church and charity organizations are 
doing in lifting the poor and maimed 
out of the gutter, but would it not be a 
wiser policy to abolish the gutter? 

This is the age of preventive therapy 
in medical science. Ex-Chief Croker, of 
the New York Fire Department, has re- 
signed to organize fire-prevention work. 


George W. Perkins, trust magnate, has 
retired from J. P. Morgan & Co., to de- 
vote his time to the prevention of destruc- 
tive competition in business. The church 
and the charitable institution must follow 
suit if they would hold their own and win 
in their fight. 

Kansas City has. begun her work in a 
business-like way. She has started in to 
wipe out her notorious “McClure Flats” 
by condemnation proceedings, as un- 
worthy of her reputation and a lowering 
of the level of her decent citizenry. She 
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is doing this through an official Board of 
Public Welfare composed of five public- 
spirited citizens who serve without pay, 
and who have a fund of two hundred 
thousand dollers this year which to wage 
war on the slum. 

Rochester has abolished her slums 
simply by providing something better for 
her poorer citizens, and by raising the 
standard of living without adding to its 
cost. 

Cleveland has such an admirable build- 
ing code that Berlin has just adopted it 
as her model in dealing with the hous- 
ing problem. 


Boston proposes to cut out her four mil- 
liun two hundred thousand dollar medi- 
cal bill by the establishment of preventive 
clinies and ‘publicity. Her slogan is 
“Boston—1915,” and Louis D. Brandeis. 
efficiency expert, is leading the crusade. 

The most notable fact in all this work 
is that it is being carried out by business 
men as a business proposition. Our cities 
have been recklessly and blindly commer- 
cial hitherto. Now they are counting the 
cost of neglect, and are planning for the 
future along preventive lines. 

The slum must go. And it is going. 

Frederic B. Hodgins, in Lippincott’s. 





Superiority of American Physique 


<3 NE of the finest object lessons,”’ 

writes Professor Meredith Clease, 

in the Strand, “given to the 
British public on race perfection was 
on the occasion of the last Olympic 
games. Some dozen different coun- 
tries sent picked representatives from the 
flower of their youth. On the opening 
day there was a grand parade of the na- 
tions before our late King Edward. The 
opinion was that the British contingent 
was by far the poorest specimen present, 
both in physique and deportment. As a 
matter of fact, the British section looked 
very much undersized. True, the British 
selection committee could have placed a 
much finer and more representative body 
on the field if they had chosen. 

“T have examined and measured some 
hundreds of thousands of both sexes and 
of all classes. I am bound to admit that 
the average physical standard of the Bri- 
tish race is decreasing in both height and 
general physique, while to my knowledge 
with one other nation—the American—it 
is increasing. The reason for this dffer- 
ence is not far to seek. In America those 
responsible for the welfare of that nation 
have fully recognized that the overcrowd- 
ing of cities, the increased hustle and bus- 
tle for existence must eventually mean the 
physical degeneration of the race if some- 
thing is not done to give the only true an- 
tidote—systematic physical exercise. _ 

“Toward this end municipal authorities 
of all the larger cities have installed a 


plentiful supply of gymnasia. For in- 
stance, in my last visit to the States, six 
vears ago, I found that Boston (about the 
size of our Liverpool) had no fewer than 
six fully equipped physical training 
schools, each far larger than England’s 
largest (army Aldershot), and, above 
all, the cost of tuition is _ practically 
nil. They are State aided, and 
they are always full. The  feed- 
ers of these schools are the public element- 
ary schools, where physical exercise is com- 
pulsory—and often. The results of about 
ten years of this State effort to stem the 
tide of degeneration is now being felt and 
seen. In another twenty-five years I un- 
hesitatingly say that America will be the 
finest race. The same conditions exist in 
Sweden—hence the Swede’s perfect phys- 
ique, which was so marked at our Olympic 
gathering.” 

This estimate of the relative value of 
various types of physiques is the more in- 
teresting and valuable when it is recalled 
that Professor Clease is a most competent 
judge. He began life as a soldier in the 
ranks in the British army and became one 
of its most distinguished physical instruc- 
tors. For three years he devoted himself 
to a study of anatomy to perfect his knowl- 
edge of the parts of the human body and 
for many years specialized as an instructor 
in such exercises as will enable men and 
women to maintain their mental and phys- 
ical health. 
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What the Scientific Socialist Wants 


CITE apart from the danger of 
unsympathetic and = fatally = irri 
tating government, there can be 
little or no doubt that the method 
of making men. officials for life is 
quite the worst way of getting of- 
ficial duties done. Officialdom is a species 
of incompetence. The rather priggish, 
timid, teachable, and well-behaved sort. of 
hoy who is attracted by the prospect of 
assured income and a pension to win his 
way into the civil service, and who then 
by varied assiduities rises to importance, 
is the last person to whom we would will- 
ingly intrust the vital interests of a na- 
tion. We want people who know about 
life at large, who will come to the public 
service seasoned by experience, not peo- 
ple whe have specialized and acquired 
that sort of knowledge which is called, in 
much the same spirit of qualification as 
one speaks of German — silver, Expert 
Knowledge. It is clear our public ser- 
vants and officials must be so only for 
their periods of service. They must be 
taught by life, and not “trained” by peda- 
In every continuing job there is 
a time when one is crude and blundering, 
a time, the best time, when one is full of 
the freshness and happiness of doing well, 
and a time when routine has largely re- 
placed the stimulus of novelty. The 
Great State will, T feel convinced, regard 
changes in occupation as a proper circum- 
stance in the life of every citizen; it will 
value a certain amateurishness in its ser- 
vice, and prefer it to the trite omniscience 
of the stale official, 
And sinee the Fabian Socialists have 


VOLUCS. 


created a wide-spread belief that in their 
projected state every man will be neces- 
sarily a public servant or a public pupil 
because the State will be the only employ- 
er and the only educator, it is necessary 
to point out that the Great State presup- 
poses neither the one nor the other. It is 
a form of liberty, and not a form of en- 
slavement. It agrees with the bolder 
forms of Socialism in supposing an ini- 
tial proprietary independence in every 
citizen. The citizen is a shareholder in 
the State. Above that and after that he 
works if he chooses. But if he likes to 
live on his minimum and do nothing— 
though such a type of character is scarce- 
ly conceivable—he can. His earning is 
his own surplus. Above the basal econo- 
mics of the Great State we assume with 
confidence there will be a huge surplus of 
free-spending upon extra-collective ends. 
Publie organizations, for example, may 
distribute impartially, and possibly even 
print and make ink and paper for, the 
newspapers in the Great State, but they 
will certainly not own them. Only doc- 
trine-driven men have ever ventured to 
think they would. Nor will the State 
control writers and artists, for example, 
nor the stage—though it may build and 
own theatres—the tailor, the dressmaker, 
the restaurant cook, an enormous multi- 
tude of other busy workers for prefer- 
ences. In the Great State of the future, 
as in the life of the more _ prosperous 
classes of to-day, the great proportion 
of occupations and activities will be pri- 
vate and free—IT. G. Wells, in Harper’s 
Magazine. 





The Chinaman is 


Like Chinaman, as the Jew, has 
discovered that where wealth is 
there also is power, and he = is 
rapidly becoming wealthy, 80 that 
the position of the Jew as arbiter 
of the world’s affairs is being threat- 
ened by the Chinaman. What = cares 
he for. import taxes, deprivation of 


the Coming Jew 


voting, social disabilities, and all the 
other restrictions to which he is subject- 
ed? He knows that dollars shall sweep 
them all away whenever he elects to ex- 
ert their influence. When he sees Jews 
(and others) with seats in the British 
House of Lords that within recent years 
have been bought in every sense but the 


REVIEW OF REVIEWS 645 


technical sense; when he knows that to 
locate a provincial capital a legislature is 
bought in every sense, including the tech- 
nical sense; when he realizes that a Mon- 
treal orafter will prefer a dollar from a 
Chinaman to ninety-nine cents from a 
Canadian—when he knows and remem- 
bers these things (and he does know and 
remember them), he smiles at acts of par- 
liament to impede his movements and at 
the thousand and one petty annoyances 
concocted for his discomfort, as he would 
at the efforts of Mrs. Partington to set 
back the Pacific with a mop. The China- 
man is the coming Jew. If Canadians or 
Americans do not desire Chinamen with- 
in their gates, there is a method of ex- 


cluding them less insulting than that 
which now obtains. If it be desired to 
keep Chinamen out of Canada or any 
other country, let no one employ them 
either here or elsewhere, and they will 
not come here or go there If they are 
employed in any country, they are need- 
ed in that country. Chinamen will not 
come to Canada unless Canadians employ 
them. If, too, Canadians desire to employ 
them and are prevented from or harassed 
in employing them, it is a direct and un- 
justifiable intereference with the boasted 
liberty of the Canadian subject.—-Wil- 
liam Trant, in the North American Re- 
view, 





The Underworld of London 


A DREADFUL, fearful Underworld. 
A Wilderness of Sin _ infested 

with crawling atomies as with 
vermin. A gloomy realm of _ fes- 
tering unrest for which there is no 
peace, no hope, no relief, no salvation. A 
place of darkness, in which children 
awake in the night to grapple with the 
unclean thing. And that is what all the 
poor lost souls down there are doing, all 
night long and every night, but not by 
day, because there is no day in that foul 
Tophet. Down there it is all darkness 
and a nightmare of haunting forms and 
faces Faces and forms made visible in 
the darkness by the phosphorescence of 
their own corruption. The old, old faces 
of little children. The hideous childish- 
ness of senility. They gibber at you as you 
pass, and flout and mock you in your 
dreams afterward, all dabbled with tears 


and sweat and contorted with pain, yet 
bursting and swollen with evil mirth at 
the sight of one another’s misery and suf- 
fering. They loom through the driving 
reek, pale, spectral, floating on the un 
clean wind that forever drifts through 
these malodorous stews of infamy in a 
never-ending succession of ogling death- 
masks. Women’s faces drift along with 
these others, weeping with an infantile 
abandon, making an ugly mouth and let- 
ting the big glittering drops ooze from 
their sunken or rheumy eyes and trickle 
down their bloated or hollow cheeks. 
Young men’s faces, perplexed and frown- 
ing, that should be gay or resolute. 

The sky above that intorted maze of 
charnel-houses is red as if with the vital 
stream of life as it ebbs out with the dy- 
ing day. Night comes down as if God 
frowned.—Edwin Pugh, in Forum. 
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HIS PACE. 


Mary-——Easy-going, is he? 
Alice—Goodness, yes! Half an hour from hat- 
rack to front door. 


OUR ADVERTISEMENTS. 


“T ain’t losing my faith in human nature,” said 
Uncle Eben, “but I kain’t he’p noticin’ dat dere’s 
allus a heap mo’ ahticles advertised ‘Lost’ dan dar 
is ‘Found.’” 


DRY WIT. 


Motorist—‘‘Shall I pass any hotel, on this road 
where I can get a little something to drink?” 

Tramp—‘Hanged if I know, sir. I’m blamed sure 
I wouldn’t.” 


THE COLLECTION BASKET. 


The parson looks it o’er and frets, 
It puts him out of sorts 

To see how many times he gets 

A penny for his thoughts. 


THEY ALL WEAR ’EM. 


“Our eyes enable us to see,” 
Remarked the teacher wan. 
“And what are noses for?” said she. 
Replied the Boston child, aged three: 
“To keep our glasses on.” 


THE BIG-EYED BLONDE. 


Such lustrous orbs you seldom see— 
I’m sure you’d call her ox-eyed; 
Such lustrous hair—but that, ah, me! 
I fear you'd call per-oxide. 
TIT FOR TAT. 


Mrs. Jenkins was standing before the mirror, ar- 
ranging her thin hair, when her bald-headed hus- 
band entered the room. 

“Say, Em’ly,” he began, “why don’t you do your 
hair the way you used to?” 

“Why don’t you?” retorted Mrs. Jenkins. 


HAD NO CHOICE. 


The young census man had just come in the 
front gate, and confronted ‘old Miss Susan,” as her 
neighbors called her, with the pertinent and im- 
pertinent questions required by an inquiring gov- 
ernment. Some of jis queries aroused the spin- 
ster’s wrath. Finally the young fellow became flus- 
trated. 

“Unmarried or single?” he asked. 

“Both,” she snorted, “and I’d as soon be the one 
as the other!’ 


NO WONDER SHE BLUSHED. 


Two of the University of Pennsylvania track run- 
ners passed a learned and _ preoccupied professor 
y wold a young lady visitor through the “Gar- 
ens.”’ 

With a dainty shiver the girl remarked: 

“It’s dreadfully cold—isn’t it?—to be without 
stockings.” 

The professor’s mind turned for a moment from 
contemplation of the fourth dimension. 

“Then why did you leave them off?” he asked. 
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GOT HIS ANSWER. 


According to Punch, it was an irascible lieutenant 
who called down the engineroom tube. “Is there a 
blithering idiot at the end of this tube?” he de- 
manded. A pleasant voice from the engineroom re- 
sponded, “Not at this end, sir.” 


0. HENRY’S RETORT TO EDITOR. 


O. Henry had promised to write a story for one 
of the big magazines, but it failed to arrive after 
many requests. Finally the editor went to ‘ 
Henry’s apartment and sent up a curt note: “If I 
don’t have that story in twenty-four hours, I will 
come up and kick you down stairs. I always keep 
my promises.” 

O. Henry promptly sent back the note: “Dear 
Bill,—-If I did all my work with my feet, I’d keep 
my promises, too.” 


A MINING SYNDICATE. 


A young New Haven man, returning home from a 
health trip to Colorado, told his father about buying 
a silver mine for $3,000. “I knew they’d rope you 
in!” exclaimed the old man. “So you were ass 
enough to buy a humbug mine.” 

“Yes; but I didn’t lose anything. I formed a com- 
pany, and sold half the stock to a Connecticut man 
for $7,000.” 

“Y-you did,” gasped the old man, as he turned 
white. ‘“I’ll bet I’m the one who bought it.” 

“TI know you are,” coolly observed the young man 
as he crossed his legs and tried to appear very 
much at home. 


A LONG WAY BACK. 


A. certain haunted house down in Georgia was 
held in terror by all the negroes in the vicinity, ex- 
cept Sam, who bravely declared that for two dol- 
lars he would sleep there all night. A purse was 
raised, and Sam was told to carry out his end of 
the bargain and to call in the morning for his 
money. When morning came no trace could be 
found of Sam; the house contained nothing but evi- 
dences of a hurried departure. A search party was 
organized, but without result. Finally, four days 
later, Sam, covered with mud, came slowly walking 
down the road. “Hi dere, nigger,’ yelled a by- 
stander, “Where’s yo’ been the las’ fo’ days?” To 
— Sam curtly responded, “Ah’s been comin’ 
yack.” 


ONE ON MR. BALFOUR. 


As is well known, Mr. Balfour is an enthusiastic 
motorist, and here is the story of an incident which 
happened during one of his recent journeys. With 
him was a friend formerly in the House of Com- 
mons and now recorder of a certain city. The 
chauffeur was signallel by a Surrey constable to 
stop. Mr. Balfour was his own chauffeur. The con- 
stable insisted that the speed was over the limit. 
Mr. Balfour was sure it was not. “Well, look at 
your indicator.” ‘“Er—well, I haven’t an indicator,” 
said Mr. Balfour sweetly, “but,” with emphasis, 
“l’ve got a recorder.” As the policeman did not 
know what that might be, and fearing to show his 
own ignorance if a prosecution should follow, he 
withdrew his hand, and Mr. Balfour and the re- 
corder, ail smiles, continued their drive. The con- 
stable heard them laugh. and scratched his head 
in doubt, but it was too late to do anything. 
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May Be 
Just What 
You Need 


Beyond all question, some of 
the every-day beverages are 
harmful to heart, nerves and 
digestion. 


Many mothers refuse voffee 
and tea to their children, yet 
by strange inconsistency use 
these beverages themselves. 


In consequence, sooner or 
later.—according to the de- 
gree of natural strength of the 
individual, there comes a time 
when ill results are surely felt. 


Then, it is well to heed 
Nature’s warning. 
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Every member of the family can drink 


POSTUM 


with certainty of benefit. 


A change from coffee and tea to Postum has proven a 
revelation of comfort to thousands, and the delightful flavour 
of this wholesome food-drink makes the change easy and 


“ There's a Reason” 


pleasant. 


Postum Cereal Company, Limited, 
Battle Creek, Mich., U.S.A. 


Canadian Postum Cereal Co., Ltd. 
Windsor, Ontario, Canada. 











, Say you saw the ad. in MacLean’s Magazine. 
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Old Dutch 


Cleanser 


Many uses and 
full directions on 


Large Sifter-Can 10* 








It will pay you to answer ‘advertisments. 
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To sleep late’s pleasant now and then, 
Make it Sunday morn, says Big Ben 


IG BEN is on the job 

every minute of the 

day; he rings on time 
—he runs on time—he 
stays on time. 

He has a great big dial you 
can easily read in the dim morn- 
ing light—a cheerful, deep toned 
voice that wakes you on your 
sleepiest mornings—large strong 
winding keys that are a pleasure 





to wind —and selective alarm 
calls that ring just when you 
want and either way you want, 
steadily for 5 minutes or in- 
termittently for 10. 


4,000 Canadian dealers have already 
adopted him.— Counterfeits are every- 
where trying to cash in on him, he has 
all the ear marks of a full-fledged suc- 
cess. —If you cannot find him at your 
dealer's a money order sent to his de- 
signers, Westclx, La Salle, Illinois, will 
bring him to you duty charges prepaid. 


$3.00 


At Canadian Dealers 




















When writing advertisers kindly mention MacLean’s Magazine. 
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—STUDY YOUR HEALTH 


q@ You must often feel the need of something tasty for 
Lunch, Dinner or Supper, but don’t feel like cooking: 


@_ That’s just the time when you would appreciate the 
advantages there are in having Clark’s absolutely pure 
and perfect foods in your larder. Insist on Clark’s. 
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HE SAID—‘‘Few of us realize how much salt we eat. The fact that we 
put salt on all meats and vegetables—in bread, cake and pastry—- 
soups and sauces—butter and cheese—shows the importance of using 
an absolutely pure salt.’’ 

SHE SAID—‘‘Well, we are using WINDSOR SALT and no one could 
make me believe there was any better salt in the whole world = 
my old standby.”’ 


WINDSOR»**SALT 


Reading advertisements is profitable to you. 
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- $1.50 


6 Pairs Holeprool stecuings: 2 °200 
By Mail, Guaranteed Six Months 


No Darning! No Discomfort! Cuts Hosiery Expense Half! 


WRITE for List of Sizes, Colors, Grades and Prices 
Absolutely Finest Hosiery Made. A Million Wearers 





=r Don’t buy any more hosiery until you get the $7.50 a 
Trial Box of Heke osiery containing six pairs of the 
finest, softegt, bs hosiery Qaade, and the Hole- 







proof Guarantee T — insures the wear of these six 


pairs for six months. 

There’s a couponger each pair. If any or all pairs wear out in 

> oes eturg t vith a coupon for each and get new hose 

AN & ‘ Gaioves ar hosiery with holes in it! You never 

need have it darneW! Think of the trouble, time and discomfort 

this saves you. Wegdbsolutely guarantee these hose to wear a full 

six months. Take advantage of this by getting the hose. Send the 
coupon below with the price for the trial six pairs. 


30,000 Pairs a Day 


are made in our great factory to supply the demand. A million 
people are wearing ‘‘Holeproof,’’ More than 26,000,000 pairs have 
been sold. 95% of these have outlasted the guarantee. e always 
replace without question the few pairs that do wear out, You are 
taking no chance whatever, so order right from this advertisement. 


ous 


. FPA 
floleprooftiosie 
FOR MEN WOMEN’ AND CHILDREN 


Note that ‘‘Holeproof’’ is made for men, women and children, 
so the entire family can have its advantages—so that no woman need 
do any darning, no matter how large her family. We pay the top 
market price for our yarns. No cotton hose can be made any better. 
We make the lightest weights if you want them, guaranteed just 
the same. Send your order. 


Use a trial box of these excellent sox at $1.50 (women’s or children’s 
trial box $2.00). Don’t spend the same money for hosiery that wears out as 
common hosiery does. Get the six months’ guarantee on ‘‘Holeproof.”’ Learn 
how stylish they are—how they fit and how they feel. You'll never wear any- 
thing else once you try them. 

HOLEPROOF HOSIERY CO. OF CANADA, LIMITED 
130 Bond Street, London, Canada 
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Trial Box Order Coupon List of Colors 























She 
F ihe; 
ae Holeproof Hosiery Co. of Canada, Ltd. 130 Bond Street, London, Canada athena a : 
Gentlemen: I enclose $1.50 ($2.00 for women’s or children’s), for which Light Tan ; 
P send me one box of Holeproof Hose. Weight.......... (medium or light?) Dark Tan 
Size....c<d #. Color (check the colors on list to your right). Any six in > 
a box, but only one weight and one size. Navy Blue 
1S RR are | Light Blue 
For Children 
SUPCO?  -- -- 22 oe nn ne mone nes nnn nn ene en ee oo een one nage Seen sone abn seem Black, and tan, only; and Par Simon ise 
| ae OEE SS EEE er ere medium weight only. Cut m 
Cie KostebnswudkP 0 borthe 
Poona (os) Above Marks 


Others are imitations 
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Do You Consider the Health of Your Famil 



































The 
Acme 
can be 
installed 
in any 
house. 
The 

machine 
is install- 


ed in the basement 
with an _ invisible 
pipe running from 
the basement to 


each floor, 


valve and starting 
switch on each for 


operatin 
machine. 


CATALOG 


SENT FREE UPON REQUEST 


Acme Vacuum Cleaner 


8 St. Peter St., MONTREAL, QUE. 


a2 Degen hal 





Then at allow VELL bo 


on breathing the dust-tainted, 
germ-laden air raised by the | 
broom method, when there is a 

quick, easy, pleasant L 
method with the aid of 
the best dirt cleaner yet 
devised. 


The Acme Vacuum | 
Cleaner | 


Removes the germs, 
as well as the fine dust 
from dwellings, 
and decreases | 
the possibility : 
of all manner | - 
of throat in- a. 
fection, etc. 
In the old way 
of cleaning, the 
air was filled 
with flying 
particles, 
which were a 
menace to health 
allthetime. It is 
for such reasons 
the medical 
fraternity have 
endorsed this im- 
portant device to 
save domestic 
drudgery 
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It is to your advantage to mention MacLean’s Magazine. 
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Post Toasties 
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With cream and sugar or fruits 
are wholesome and please the 
palate. 
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Crisp bits of Indian corn, 
cooked and toasted to an appe- 
tizing golden brown. 
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Ready to serve direct from 
the package. 
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A Minnesota woman writes: / 


“I use Post Toasties because they are liked by all my family, 
making a convenient food to serve on any occasion. 

“T use it for a breakfast food; then again with canned fruit or 
preserves, as a most delicious dessert for dinner or supper— each one 
desiring more. 

“My experience is, all who taste want more.” 
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ASK THE BEST 
COOK YOU KNOW 


and see if she will not tell you that Knox Gel- 
atine is just as much a staple article in the 
pantry as flour, sugar or butter. 

Thousands of housewives have used Knox Gel- 
atine in countless ways for twenty years or more. 
Most of them buy at least two packages at a 
time so that Knox Gelatine may never be want- 
ing at a critical moment in preparing a meal. 


KNOX 


GELATINE 


peTRY THIS NEW a tee a ee 

Boll 2 cups Brown or Maple 
Maple Sponge Sugar and! cup hot water Maple a 
syrup. Soak '4 package of Knox Pure, Plain, Sparkling 
Gelatine in 144 cups cold water and pour the hot syrup 
over this. Putin cool place; when nearly set beat in the 
stiffly beaten whites of 2 or 3 eggs and cup of English 
waln its cat up fine Serve with custard made of yolks 
of the egzs, 1 pint milk and 3 tablespoonfuls sugar. 
























Knox Gelatine comes in two packages, both in 
GRANULATED form, QUICKLY DISSOLVED 

the PURE PLAIN SPARKLING, UNFLAV- 
ORED, UNSWEETE NED and the 


KNOX PURE SPARKLING 
ACIDULATED GELATINE 


called “The Busy Housekeeper’s Package,” be- 
cause in addition to the two envelopes of Pure 
Sparkling Gelatine, it also contains an extra en- 
velope of Pure Concentrated Fruit Juice (Lemon), 
affording the busy housewife a ready prepared 
flavoring. 


Knox Recipe Book FREE 


More than 1oo recipes for Desserts, Salads, Can- 
dies, Jellies, Puddings, Ice Creams, Sherbets, etc., 
have been reproduced in car illustrated recipe 
book sent FREE for your grocer’s name. 
Pint sample for 2-cent stamp and grocer's name 


CHARLES B. aoa COMPANY 


502 Knox Avenue 
Johnstowa, N.Y. 
Branch Factory: Montreal 
















CHARLES B. KNOX Ct 
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The Science of 
Successful Selling 


By WALTER D. MOODY 








A book on this absorbing subject by such a 
master hand as Walter D. Moody, Business 
Manager of the Chicago Association of Commerce, 
cannot fail to attract the attention and arouse the 
interest. In it the author analyzes the salesman’s 
emotions, runs the whole gamut of his difficulties 
and tells just how to overcome them. How to 
approach men; how to create and develop the 
compelling personality, the genial address, the 
engaging presence of the energetic business-getter; 
ow to attract, convince and sell a prospective 
customer under adverse conditions; how enmity 
may be turned into friendship, interest into desire 
and sales into permanent custom—and scores of 
kindred themes are presented in forceful and un- 


mistakable language in the pages of ‘‘Men 
Who Sell Things.” 


Some Comments of the Press 


“Mr. Moody analyz.s the technique of his profession with 
the precision that is born of knowledge. He shows the weak 
points which the salesman may be expected to develop. He 
suggests ways to neutralize those weak points. He names 
the qualities which are indispensable to success in any branch 

of salesmanship. And he indicates how these qualities may 
be cultivated if they do not already exist,""— Atlanta 
Constitution. 


“Mr. Moody has gathered together and expressed in succinct 
and practical form the results af twenty yvears of experience 
in selling things and observing other men who sell things, 
and the result is a volume which cannot fail to be helpful to 
7 ea man who may read it."’—Chicago Sunday 

ribune 


PRICE ONE DOLLAR POSTPAID. 


The MacLean Publishing Co., 


Limited 


TECHNICAL BOOK DEPARTMENT 
143-149 University Ave., 


Toronto 





OTH men and women enjoy the 
delights of the dependable and 


meritorious toilet specialties which 


Ingram’s Milkweed 
Cream 


—There is beauty in every 
jar. Healing, Soothing, Cre- 
ates or retains the natural 
beauty of youthful skin. Im- 
proves bad complexions, Pre- 
serves good complexions. 
Prevents pimples, blackheads 
and removes imperfections. 
It’s delightfully pleasing 
50c and $1. Sample free. 


Ingram’s Velveola 


—The Milkweed Cream Face 
Powder. Smooth, finely pul- 
verized and exquisitely scent- 
ed. Delightful either in_con- 
nection with Ingram’s Milk- 
weed Cream or otherwise. 
25ec. Sample free. 


House of Ingram 
celebrated during two gen- 
erations. 


We recommend to 
your attention the articles 
mentioned here and 


promise you genuine satis- 
faction if you use any or 


all of — 


have made the 


Ingram’s Zodenta 


—Paste or Powder for the 


teeth. ‘‘Keeps the _ teeth 
white. Keeps the breath 
right.”’ Insures healthful 


gums. Prevents ferment and 
objectionable breath. Quick- 
ly destroys bacteria and 
stops decay, 25c. 


Sample 
free. 


Ingram’s Eliteine 


—Prevents or cures chapped 
skin. Delightfully pleasing. 
Evaporates without leaving 
greasy or sticky feeling. Ap- 
plied after shaving, prevents 
irritation and annoyance from 
shaving or other causes, 25c. 





High-grade ‘Toilet Specialties 


Ingram’s Shaving 
Stick 


—In unique, sanitary, opa- 
que glass jars. Forms profuse, 
creamy and lasting lather 
without drying or smart, 
softening the coarsest, most 
wiry beard. Universally used 


and publicly praised by par- 
ticular shavers everywhere, 
25c. Guest Room size, 5c. 


Besides the Ingram Special- 
ties here illustrated and men- 
tioned, we recommend Jngram’ s 
Complexion Tablets, 25c; /n- 
gram’s Rouge, 50c; Ingram'’s 
Talcum Powder, 25c, and our 
latest delightful creation, Ja- 
grams Lavender Ice, 25c; ‘‘not 
like ordinary smelling salts but 
better.’’ 


Ingram’s Milkweed 
Cream Complexion Soap 
—Keeps or makes the skin 
smooth and firm, Lathers 
freely and neutralizes all ill 
effects of hard or alkaline 
water. Antiseptic and steril- 
izing the cells of the skin. 
Recommended to be used 
with Ingram’s Milkweed 
Cream. 25c. 


To the Public—As we have always had reason to have every confidence in the continued 


good will of 
you to any 


eople who have once tried Ingram Products, we have no hesitation in referring 
ruggist who is prepared to supply you with our Toilet Specialties, 


Leading 


Druggists carry the full Ingram Line, but if you have any difficulty in obtaining what you 
ask for, write us for free samples, or we will supply you direct. 





ing D 





ists carry the full line o 


Druggists Know And Will Tell You So 
—Or Write Direct To Us For Samples 


We recommend the absolute Capentehiity of the Druggists of America. Most lead- 

Ingram Toilet specialties or can promptly get what 
you ask for. If you have any difficulty in getting any Ingram product anywhere please 
confer upon us the favor of allowing us to send you samples free—and let us see that 
you are supplied with exactly what you desire. 








FREDERICK F. INGRAM, President 


Frederick F. Ingram Company CZ 


| ForiThe 


Manufacturing Pharmacists and Perfumers 


7 OQUELLETTE AVENUE, WINDSOR, ONTARIO 
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Sheraton Mahogany Inlaid 
Bookcases 


With the increase of the Better Canadian Homes 
comes the Library, and we correspondingly respond 
with the necessary Furnishings, “ Library Furni- 
ture.”” The above illustration shows a two-section 
Bookcase belonging to a Sheraton Suite. We also 
make Chippendale and Colonial Library Suites. 





Will be pleased to send you illustrations 








The Toronto Furniture Co. 


Toronto, Canada 


Makers of the ‘“‘ Better Make of Canadian Quality Furniture.” 


Reading advertisements is profitable to you. 
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The Mattress That 
Speaks For Itself 


The Laced Opening at the End of the 
Mattress Proves the Filling. 








Clean, Comfortable Bedding is 
essential to any Hotel, Sanitarium 
or Steamship that the 
Public is expected to 
Be sure and Patronize. 
write us 
whenin need 
‘of Box Springs 
or Mattresses. 


There is nothing more 
necessary than a good 
Mattress in the home. 


We manufacture the 


We make a specialty KELLARIC and other 
of contracts for high grade lines of 
Hotels, Hospitals and Box Springs and 
Steamships. Mattresses. 


We do not 
Manutacture any 
Cheap unsanitary 


Cheap Bedding is costly. 





The initial cost is the Mattresses. 

only cost, because our E Pp Sori 

bedding lasts a lifetime, very Dox spring 
and Mattress 


is al f le. 
and is always comfortable has a label 


bearing our 


Largest Exclusive Manufacturers of Guarantee. 


High Grade Box Springs and 
Mattresses in Canada. 








Address all correspondence 
to Department “K.” 


Berlin Bedding Co. Ltd. 


BERLIN TORONTO 











Don't fail to mention MacLean’s Magazine when writing advertisers. 
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Books on Canada 














The Diary of Mrs. John Graves Simcoe. 

Wife of the First Lieutenant-Governor of the Province of Upper Canada, 
1792-6. With Notes and a Biography by John Ross Robertson. 
Cloth, large 8vo, 440 pages, containing 237 illustrations, including 90 
reproductions of interesting sketches made by Mrs. Simcoe. 
$4.00 net, postage 25c extra. 


Life of Father Lacombe, the Black Robe Voyageur 


By Katherine Hughes, with a preface by William C. Van Horne. 
Cloth, illustrated, $2.50 net, postpaid. 
This book is a concise and human picture of the Making of the West. 


The Canadian Men and Women of the Time 
A Handbook of Canadian Biography of Living Characters, 
Edited by Henry James Morgan, M.A., LL.D., D.C.L., F.R.S.C. 
Entirely new edition, cloth, 1,218 pages. $4.00 net, postpaid. 
The Story of Tecumseh 
Second volume in the Canadian Heroes Series, by Norman 8S. Gurd. 
Cloth, with many illustrations in colors and in black and white. 
$1.00 net, postpaid. 
Sixty Years in Upper Canada 
With Autobiographical Recollections. By Charles Clarke, late Clerk of 
the Legislature of Ontario. Cloth, illustrated, $1.50. 
Where the Buffalo Roamed 


The Romance of Exploration, Discovery and Development of the Canadian 
West. 
By E. L. Marsh. Profusely illustrated. Cloth, $1.25, postpaid. 


The Story of Isaac Brock 
First volume in the Canadian Heroes Series. By Walter R. Nursey. Cloth, 
with many illustrations in colors and in black and white, 85c., postpaid. 
History of the Union Jack and Flags of the Empire 


By Barlow Cumberland, M.A. Cloth, with a number of full-page plates in 
colors and with many illustrations in black and white. 
Third edition, $1.50 net, postpaid. 


Three Premiers of Nova Scotia: Johnstone, Howe, Tupper. 
By Edward Manning Saunders, M.A., D.D. Cloth, with 7 portraits. 
$3.50 net, postpaid. 

Handbook of Canadian Literature 
By Archibald MacMurchy, M.A. Cloth, 236 pages, $1.00 net, postpaid. 


Past Years in Pickering 


Sketches of the history of the community by William R. Wood. 
Cloth, illustrated, 316 pages. $1.50 net, postpaid. 




















a 


FOR SALE AT ALL BOOKSELLERS OR FROM 
WILLIAM BRIGGS, Publisher 


29.37 Richmond Street W. Toronto, Canada 
Send for our list of Canadian Publications. 























It is to your advantage to mention MacLean’s Magazine. 
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Four Stunning Suits From Murray-Kay’s New 
Catalogue No. 7 V, Now Ready For You 


In this Catalogue, No. '7 V, the new fashions for Spring and Summer are fully 
ilJustrated by fine half-tone engravings, showing in photographic detail the new style 
features for ‘912 in Suits, Dresses, Waists, Lingerie, Corsets, etc., etc. 

There are illustrations, also, of newest modes in Hosiery, Gloves, Neckwear, 
Laces, Embroideries, Linens, Dress Goods, Silver, China, Cut Class, Men’s and Boys’ 
Clothing, Furnishings, etc., and lowest prices are quoted. 


With the exception of Furniture and House Furnishings, the goods illustrated in 
this book, NO. 7 V, WILL BE DELIVERED FREIGHT OR EXPRESS CHARGES 
PREPAID, TO ANY STATION IN THE DOMINION. Every subscriber to ‘‘MacLean’s 
Magazine”’ who resides at a distance from Toronto should have this catalogue. It is 
beautifully printed and has been carefully compiled so as to be of the greatest possible 
assistance to people of taste in the selection of fashionable and well-made apparel 
and of general dry goods and furnishings. 


WRITE FOR YOUR COPY TO-DAY. 


MURRAY-HRAY, LIMITED 


17 to 31 King Street East sth 
TORONTO, - - . i ONTARIO © ae 
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‘Say you saw the ad. in MacLean’s Magazine. 
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HAVE SOME! 


“ITS PURE 
THATS. SURE’ 
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NA-DRU-CO 


Royal Rose 
Talcum Powder 


HE dainty embodiment of the queenly 
rose’s fragrance. Made of best Italian 

Talc, ground to impalpable fineness, to 
which are added soothing, healing, anti- 
septic ingredients, Na-Dru-Co Royal Rose 
Talcum Powder keeps the skin soft, com- 
fortable, healthy and a joy to look upon: 


25c. A TIN AT YOUR 
DRUGGIST’S, OR WRITE 
FOR FREE SAMPLE 
TO THE 


National Drug 
and Chemical 


Co. of Canada 


Limited 
Montreal 


























When writing advertisers kindly mention MacLean’s Magazine. 
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Sim plicit 

Every step in photography has been made simple by 
the Kodak system. Loading in daylight, focusing with- 
out a ground glass (no focusing at all with the smal- 


ler sizes), daylight development and Velox printing 
—these are Kodak features. 


The Kodak Film Tank means more, however, than the mere doingaway with 
the dark-room—it means better results. All the guess work of the old dark-room 
methods of tentative development is done away with. Certain ready prepared 
powders are dissolved in a certain amount of water of a certain temperature; 
development then continues for a certain length of time. It’s all by rule, and 
thereby gives the best possible results from every exposure. 


The Experience is in the Tank. 
CANADIAN KODAK CO., LIMITED 


Complete Kodak Catalogue TORONTO, CANADA 


freeat the dealers or by mail, 

















Reading advertisements is profitable to you. 
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Let Us Send this Rocker on Approval 


it is one of the big values in furniture CATALOGUE No. 4 


contained in our large illustrated 


This rocker is exaetly as illustrated, frame of selected quarter-cut oak, 
hand carved and polished. with spring seat and buttoned back, both 
upholstered in moroccoline —an imitation leather that will wear 
like iron and can scarcely be told from genuine leather. Equalin 



























value to any $10.00 rocker you ever saw. 4 
ONLY GB 4.5 —FREIGHT PREPAID mie 
® to any station within and 
as far as 200 miles from Toronto, J oo «trtttiesees 1912 


(200 miles freight allowance to points 
of greater distance.) To the Adams 
Furniture Company, 


Cut out and send us this Toronto: 


coupon. 





Dear Sirs,—Please ship me, 
freight prepaid, on 5 days’ ap- 

proval, one No. 3535 Rocker. J 
agree to—within the 5 days after 

receipt thereof—either remit to you the 
sum of $5.45—the price of the rocke:—or 

re-ship sameto you. (This orderimplie#no 
obligation on my part to purchase or bear 
freight charges either way.) 





(Write name and 
address plainly.) 


Dry Cleaning will 
Remove the Spot 


Perhaps you have always thought it impossible 
to clean fine Silks, Satins, Opera Cloaks, Suits, 
Laces, Feathers, etc., so they would look new. ear sddiley 


Our special Dry Cleaning Process and years of Do nt 
experience enable us to do work that your local Worry 
cleaner knows nothing about. 


ys 
We pay express one way on goods from out of town. 


Write for free copy of our book, which 
tells all about our work ano our prices. 


FOUNTAIN “MY VALET” 
30 Adelaide Street West TORONTO 





Don’t fail to mention MacLean’s Magazine when writing advertisers. 
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The 
colored lady 





may be off in her 
grammar but she certainly 
knows how to wash clothes clean 
and wash them quick. 


The ‘‘New Century’ washing machine is a marvel for 


efficiency and money-saving. 


A six-year-old girl could do the weekly washing of the 


average family with a ‘‘New Century’’ washer, 


Now ladies! just take a soft pencil and figure out how 
you can increase your bank account—or begin one 
that this washing machine will make substantial in 
time. 


Wash day bother through in a few minutes—Clothes 
washed spotlessly clean because the ‘‘ New Century’’ 
gushes the water through the fabric—Delicate it may be— 
the flimsiest material in the world—yet, the ‘‘New Century” 


cannot injure it. 


Ask your dealer to show you how easy the ‘‘New Century”’ 


works— 
How it cuts out drudgery and saves money, 


N.B. A post card will bring you Auut Salina’s Washday 
Philosophy. Read the booklet and tell us what you think 
of it. 








It is to your advantage to mention MacLean’s Magazine 




















MACLEAN’S—ADVERTISING 








SECTION 








LONDON PLUMES 


Illustrated Catalogue Mailed Free 


London Plumes are prominent 
in the fashion salons of London, 
Parisand New York—they ex- 
cel everywhere for beauty, 
style and workmanship, 


10 Days’ Approval 


You take absolutely no risk 
in buying ‘“‘London” goods. 
Write for illustrated catalogue 
MM4—it informs you fully of 
our ‘‘money-refunded-if-not.sat- 
isfactory” guarantee. 


London Plumes 


are made from the finest quality 
raw ostrich ‘feathers, imported 
direct from African farms and 
made up in our own Toronto 
factory, We sell direct “from 
maker to wearer’—an economi- 
cal system that has built up a 
world wide business. Price, 


$1.00 to $50.00. 


New Plumes from Your Own Feathers 


Fashionable new willow plumes or ostrich bands can be 
made at moderate cost from your own feathers, 
logue MM4 gives full particulars. 


London Paris 





Write for it to-day. 


LONDON FEATHER COMPANY, LIMITED 
144 Yonge St. Toronto 
New York 





The One Perfect Toupee 
Is The Pember Toupee 


| Other makes of TOUPEES abound, but 
none approach in essential points the per- 
fection embodied in every Pember pro- 
duction. 

Gentlemen who have lost their hair, 
will find in a PEMBER TOUPEE the one 
and only satisfactory and natural appear- 
ing substitute. Make it a point to com- 
pare the clumsy productions offered else- 
where with the scientific and perfectly 
built TOUPEES shown here. 


| THE PEMBER STORE 
|_| Next Yonge St. Arcade, Toronto 


Our Cata- 


Montreal Toronto 







































WHAT IS KILLING YOUR LAWN ? 





feeders at the root thus killing it. 
till it cuts {t. 
becomes thick, producing 


Once you use a Clipper you would not be without it. 


There are three things that destroy your lawns; Dandelions, Buck 
Plantain and Crab Grass. 

The Clipper Mower is the only mower that will cut the above and drive 
them from your lawn. In addition to destroying these plants it will give 
a good, strong sod. 

Old style mowers catch the top of the grass first and break the 


The Clipper does not touch the grass 
roots are not injured and the grass 
a beautiful uniform lawn. 


The feeder of the 


Send for Catalog 


CLIPPER LAWN MOWER COMPANY 


DIXON 


ILLINOIS 




























and mend the holes. 





DON’T THROW OLD POTS AWAY &@# 


Do any of your kitchen utensils leak > 
Your pots and pans will last twice as long, saving you half your expense. 


ASK YOUR DEALER OR WRITE DEPT. M AND WE WILL SEND ENOUGH TO 
H. NAGLE & CO. 


my 


Don't throw them out. Get a package of Volpeek 


& 
MEND 50 HOLES FOR 25c, 
MONTREAL, P.Q. 

































in MacLean’s Magazine. 





Say you saw the ad. 
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hic DELIGHTFUL 
Che Dainty Mint Covered 
Candy Coated 
Chewing Gum 
Chiciets are the re- 
finement of chewing 
sum for people of re- 
finement. Served at 
swag¢er luncheons, 
teas, dinners, card par- | 
























room 7 = - 

“| ties. The only chew- 
ing gum that ever 
received the unqualified 
sanction of best society. 
It’s the peppermint—the 
true mint. 

Look for the Bird Cards in the 
sackages. You can secure a 
beautiful Bird Album free. 

For Sale at all the Better Sort of Stores 
5c. the Ounce and in 5c., , 

10c. and 25c. Packets 

SEN-SEN CHICLET 
COMPANY 
Metropolitan Tower 
New York 

| Ehictets: 






































“The Star” 
ASBESTOS 
TABLE MAT 








For protection of polished table top against 
damage by(lhot dishes or moisture. 
Made of especially prepared asbestos covered 
with heavy ‘double faced cotton flannel, soft 
andfnoiseless. 
Made for round, square or oval tables. Special sizes to 
order. Folds to convenient size to be laid away. 
The Best Pad Made. 

Retter class of dealers sell our goods or can get them 
for you. 
Doily, Chafing-dish and Platter Mats, size 5 to 18 inches; 
round, square or oval, 
Look for our trade-mark “ Star.” 

These Pads for Sale in Canada by 
John Kay Co., Limited, a ° Toronto, Ont. 
Murray-Kay Co., Limited, Toronto, Ont. 
T. Eaton Co., Limited, - Toronto, Ont. 
Adams Furniture Co., Limited, Toronto, Ont. 
Robert Simpson Co., Limited, - Toronto, On, 
Ottawa Fireproof Supply Co., Ottawa, Ont. 
Chas. Duncan & Sons, Limited, Rrantford, Ont, 
T. C. Watkins, Limited, Hamilton, Ont. 
T. Eaton Co., Limited, Winnipeg, Man. 
Hudsons Bay Co., . Vancouver, B.C. 
David Spencer, Limited - . - Vancouver, B.C, 

Booklet on Request 


KERNEY MANUFACTURING COMPANY 





158 West 62nd Street Chicago, JII. 








RUBBER 


TIP 

chy CAr coms & STEEL 
U MFG. C°.... STAMPS 
93 CHURCH ST. STENCILS 
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Make $20 a Day 


with our wonderful Champion Picture 
Machine, Takes, develops, finishes 
—— in half minute; 300 an hour. 

x o dark room. Experience unneces- 
sary. Photo Post Vards and Buttons 
all the rage! You coin money any- 
where, Small investment; big 
profits. Be your own boss. rite 
for Free Book, Testimonials, etc. 
AMEF*~ *“\ MINUTE PHOTO CO. 
Dept B762 Chicago, i. | 














What the Critics say of MacLean’s Magazine 


‘*The one magazine which maintains its popularity by 
giving clever fiction and up-to-date readable articles.” 
** No superior in point of literary merit and in judicious 
editing. Emphatically the magazine for the thinker 
and the worker,” 
Send in your order now. $2.00 per year. 
MACLEAN’S MAGAZINE 


143-149 University Ave. Toronto, 
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An 


Artistic Creation 


CONCEIVED ON ORIGINALLINES 





N instrument made by skilled artisans 
—each an expert in his particular de- 
partment—an instrument that insures 

uniformity and precision in its separate 
parts—such is the 


Sherlock-Manning 


20th Century 
Piano 


whose touch and tone satisfies the most 
exacting. It has won the appreciation 
and praise of all Canadian music lovers 

Its wonderful sing quality; its superi- 
ority and exclusiveness of design, ils re- 
sponsive action and lasting tone service 
make this piano the one you will want to 
buy, and the price is right too. 


SEND FOR OUR CATALOGUE 

“G” FULLY DESCRIBING AND 

ILLUSTRATING THIS 20TH 
CENTURY PIANO. 


The 
Sherlock - Manning 
Piano & Organ Co. 


No Street Address Necessary 
London : 


Ontario 
































COMPACT 
CONVENIENCE 


A host of visitors have arrived, you 
want to seat them at tables. Here is 
just the thing. Half a dozen tables 
folded up into the space of one. 
They are opened and set up in a 
moment. No fuss, no worry, and 
everybody is happy. The Light- 
weight Peerless is a handsome little 
table which would be just the thing 
for out-of-door refreshments, cards, 
etc. Light, rigid and convenient, 


Send for catalogue ‘‘H’’ with prices 
and name of nearest dealer. 


HOURD & COMPANY, Ltd. 


Sole Licensees and Manufacturers 
LONDON, ONTARIO 




















When writing advertisers kindly mention MacLean’s Magazine. 
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Has That “Just Right” Taste 


which adds zest to the appetite these early 
Spring mornings, and makes one feel ready 
for the day’s work. 


FEARMAN’S STAR BRAND 
BREAKFAST BACON 


is the product of choicest Canadian hogs, and is 
sugar cured under governmentinspection. There 
is satisfaction in using this Bacon, because of its 
Superior Quality and Delicious!Flavor. Try it 
for breakfast to-morrow morning. 


ALL DEALERS STOCK FEARMAN’S BACON 
THE;F. W. FEARMAN CO., LIMITED oe 





HAMILTON, ONTARIO 














Is full of | 
Cream 


“Canada First” Evapor- 
ated Milk is full cream 


Milk, reduced by a sterile 
izing vacuum process to theconsistency ofrich cream. Itis 
three times richer in butter fat and solids than ordinary fresh 
milk. It is especially suitable for invalids and infants. 
A Canadian product from the cow to the can. 


Aylmer Condensed Milk Co., Limited 


Head Office and Factory---Aylmer, Ontario 
Business Office: ‘ Hamilton, Ontario 
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Favorite of 
Dainty Women 
and Careful 
Mothers. Daeligh tfully 
io) Fragrant and Soothing. 


25e¢. 


(Ae All Drug Stores, 
SOVEREIGN PERFUMES 
Limited f 


‘Vermaim CANADA 















Sure Proof from Moths 


The spring season sees the laying away of many 
articles of winter wear to be safely kept until the 
next season. To be absolutely sure vour goods are 
to be freefrom the ruin of moths lay them away ina 


Red Cedar Chest 


It isa handsome, artistic piece of furniture, that rids 
your clothing, etc., from the ruinous intrigues ot the 
moth without the offensive odor of camphor balls. 
Itis sold at a reasonable price. 


Write To-day for Booklet 
“RED CEDAR CHEST” 


Widespread Implement Co., Ltd. 


Port Dover, Ontario 


























FOR FAMILY USE 
St. Vincent Arrowroot 


is unequalled as combining 
quality and cheapness. :: 


Are you using it in your home ? 


It is growing in popularity as a diet, 
lending itself to many forms of culinary 
practice. It is a boon to the house- 


wife in arranging her daily menu. 


Arrowroot custards, puddings, 
blanc manges, taken with jams 
or fruit jellies, are most delic- 
ious dishes. 


Arrowroot is perfectly digestible by all 
persons in any condition of health. 


A desirable Food for the Whole Family. 


An appetising breakfast for the work- 
ingman or woman. 


An agreeable digestible food for grow- 
ing boys and girls; and a non-irritable 
and pleasing article of diet for the baby 
and young children. 


Ask your grocer for St. Vincent 
Arrowroot. 


Our Book of Recipes is Free. We will 
gladly send it to your address. Write 
for it to-day. 


St. Vincent Arrowroot 
Growers and Exporters’ Association 


St. Vincent, B.W.I. 


Kingstown, 





Don’t fail to mention MacLean’s: Magazine when writing advertisers. 



























MACLEAN’S—ADVERTISING SECTION 







































Quality of Newspaper Circulation 


Brings Business 


Slowly, but as surely as the passing of time, a new 
idea is making itself felt in advertising. That idea 
consists in paying for circulation according to the 
quality of the publication and its readers—not simply 
paying for so many sold copies. The time is steadily 
passing when so many thousands of readers for such- 
and-such a rate can get any and all business. Thinking 
men are realizing the fact that the hundreds of thousands 
wasted in advertising can be diverted into producing 
channels. On every side this idea is cropping out. 
—Printers’ Ink. 





The “Montreal Witness” is a producing channel. 


Because it goes into the HOMES OF FAMILIES which 
are influenced by the association of untainted 
news, high-class journalism and clean advertising. 


You can appeal to a larger proportion of BUYING 
UNITS than many other newspapers possess. 


So that you can more largely eliminate chance in 
your advertising. 





Get into the family field which the ‘Witness’ is 
promoting and extending for you. 


The Witness - - Montreal, Quebec 


Send for Rate Cards and Sample Copies or consult 
your Advertising Agency. 




















a 























It is to your advantage to mention MacLean’s Magazine. 
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DIRT CHASER 


Use this scientific preparation and 
clean your hands, gloves, carpets, can- 
vas shoes and various other articles 
which may suggest themselves. 


GOLDEN RAY 
CLEANER 


May be used to clean anything. It 
is absolutely harmless, and a prepara- 
tion placed on the market only after 
years of study in its composition. 

Order from your dealer, or 


WRITE FOR INFORMATION. 


GOLDEN RAY CO. 


4 Union Avenue, - MONTREAL [| | 




































is only skin deep 
BUT 


who that can possess it would be without it? It 
is a gift endowed by nature and one of which 
care should be taken. Your skin may not be 
as clear as it might be, but we can remove 
moles, birth-marks, abrasions of the skin, cure 
acne or any non-contagious skin trouble. Your 
hair can be made bright, glossy and thick by 
our simple and scientifically safe methods. We 
have hundreds of pleased patrons who can re 
commend our methods, 


Send for our catalog “D” which is extreme- 
ly interesting to any who care about their 
personal appearance. It will be sent in 
plain envelope. 
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= Daintiness is the Keynote! 
~ What §pride} you [take in the quiet artistic arrangement of your bedroom! So restful, so 


harmonious! But the furniture may be a little the worse for wear. If so, try 


“LACQUERET” 


It’s so easy to apply! And it will cover up blemishes on your bedstead, rejuvenate the doors, 
brighten the drawers, and hide the wear and tear marks on sofa and table legs. 

‘“LACQUERET” is made in eight artistic shades. Also in Silver and Gold, flat and gloss 
White, and flat and gloss Black. The clear ‘‘ Lacqueret’’ will not discolor nor hide the grain 
of the wood. Our little booklet ‘‘ Dainty Decorator”’ tells of its many uses in the home. Write 
for your copy. Cans contain full Imperial Measure. Don’t accept a substitute! Ask your dealer. 


INTERNATIONAL VARNISH CO., LTD. 


TORONTO WINNIPEG 
| Largest in the world and first to establish definite Standards of Quality. H-1 
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ent a ahead od - ll 


MOKE up—or down—it makes no difference, when it’s 
Orinoco. Smoke as fast as you like—the mellow Virginia 
leaf won’t burn your tongue. Smoke as slowly as you 

will—it won't go out. And either way you'll enjoy every puff. 


TUCKETT’S OR INOCO trTosBacco 


Then when you've finished, tap the bow] with your finger. Let the fine grey ash fall out and puta 


dry, clean pipe in your pocket. No strong-smelling “‘heel’’ left in the bottom to be scraped out. 
In packages and tins at dealers everywhere 


TVUciR Ty 2 LIMITED, HAMILTON, CANADA 


eee ante wens an sta. 





It will pay you to answer advertisements. 
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“I'VE USED THIS BLADE 600 TIMES 


and every time I’ve got a shave that no barber could im- 
prove on. I not only save the money I used to spend on 
new blades, but I have the satisfaction of an easy, luxuri- 
ously clean shave that ‘starts every morning with a smile.’ ”’ 
rhat’s what one man says of the 


can get 
equally satis- 
factory re- 
mn Sults if you 


VAUTONATIC STROPPER RS. 


Tne Curve Cut Strop Gives the 
Barber's Stroke 


One Model Strops any and ALL Makes ot 
Safetu Razor Blades 


$1.09 complete with strop in neat pasteboard box. 
Outside of U. S. $1.50. 

$2.00, all parts heavily nickeled, complete with strop, 
packed in handsome leather case. 

Sold everywhere in the U. 8S. at above prices, or 
sent direct from fac ‘tory on receipt of price. Send 
for free booklet, ‘‘No More Dull Blades for Me.’’ 
Sold by leading dm igcists, hardware and other 
dealers everywhere in Canada for $1.50, or sent pre- 
paid from factory on receipt of price. Send for 
free booklet, ‘‘No More Dull Blades for Me.’’ 


GIBFORD SPECIALTY CoO, 
306 Jefferson Ave. Detrort, Mich 

















Say Farewell 
to Every Corn 


Don’t pare off the top layer and let the ter. It is done in a jiffy. The pain ends 
real corn go. ‘That’ssim-  instantly—the corn is forgotten. 
ply folly. 

It is dangerous, too. A 
slip of the blade often COM. 
means aninfection, Some- out, root and all. 
timesit means blood poison. 

That form of home sur- 
gery doesn’t belong to Fifty million corns have been ended in this 
these intelligent times. way since this famous wax was invented. 

The treatment used by 
millions is this: Let it remove one for you. ‘That will 

Apply a Blue-jay plas- show you the end of corn troubles forever. 


Then the B & B wax gently loosens the 
In 48 hours the whole corn comes 


No soreness, no discomfort. 


A in the picture is the soft B & B wax. It loosens the corn. 
B protects the corn, stopping the pain at once. 

C wraps around thetoe. It is narrowed to be comfortable. 
D is rubber adhesive to fasten the plaster on. 


Blue-jay Corn Plasters 


| Sold by Druggists—15c and 25c per package 
uN 


Sample Mailed Free. Also Blue-jay Bunion Plasters (155) 


| 
| 


D 


Bauer & Black, Chicago and New York, Makers of B & B Handy Package Absorbent Cotton, etc. 
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— Well! 


~, THIS isa HOME DYE 
| that ANYONE 


can use 













— Z Ay dyed ALL sheen 


~-\. DIFFERENT KINDS 
a Stal of Goods 


— with the SAME Dye. 
‘ l used 


ONE DYEFoPALL KINDSoF coos 


CLEAN and SIMPLE to Use. 


NO chance of using the WRONG Dye for the Goods 
one hasto color. Ailcolors from your Druggis t or 
Dealer. FREE Color Card and STORY Bool:!et 10, 
The Johnson-Richardson Co., Limited, Montreal, 























akAY &LANM 


Florida Water 


AN's 


“THE UNIVERSAL PERFUME 





Mi 








No lady’s dress- §) ing-table, no 
gentleman’s J shaving - stand, 
no club-man’s R@ locker, no trav- 
eller’s satchel, no ns bath-room, no 
person nor house JNQ hold, can be 
considered full equipped with- 
out a bottle of gam this exquisite, 
unrivaled, cen- = =Atury-old favor- 
ite, MURRAY & LANMAN’S 
FLORIDA tert WATER. 

There is noth- 3g i ing that will 
so add to the pleasure of the 
many, varied, elegant uses 
in the daily care wee of the person. 


ACCEPT NO SUBSTITUTE 
SOLD BY ALL LEADING DRUGGISTS 


LANMAN & KEMP, * WATER STREET 

















Straight Talks on Business 


By William Gamble 


W 7E CANNOT do better than quote a few lines of the Author’s 
‘* foreword”’ as a guide to his purpose in collecting this rich 
store of wisdom and suggestions drawn from a wide experience 


of business, its ways and personelle. 


“To achieve success it is not machinery that is needed, but men, 


in the highest sense of the word, who can shake off the slipshod 
indifference which besecs so many to-day; men who are keenly 
alive to the trend of things around them and who feel that they 
are in business not as a pastime, nor as an unpleasant necessity, 
but as a human duty, to fulfill a social position in the world; 
to do something, if possible, which will leave it, if only in their 


SOME CHAPTER HEADINGS: 





“On Advertising.” 
“About Profit.” 

“About Giving Credit.” 
“The Man We Want.” 


Price - - - 


owr little circle, better than they found it.” 


“On Observation.” 
“Machinery Versus Labor.” 
“Old Men Versus Young Men.” 
“Expedients.” 

“The Essence of Business.” 


Teohnical Books, 143 University Avenue, Toronto, Canada 


$1.00, Postpaid 














Reading advertisements is profitable to you. 
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AVOID 
DISEASE 


WEEPING is unhealthy and a menace to 

the health of every person living in the 
house. The germs set in motion through 
the air by sweeping with the old-fashioned broom will not 
settle for hours, during which time the air you breathe is 
poisonous. 

The ‘*‘ Premier”’ is the only vacuum cleaner on the market 
that has a brush which enables it to pick up fluff, wool, cot- 
ton, ete., the bogie of all other cleaners. 

The ‘‘Premier Vacuum Cleaner”’ will take up more dirt 
in less time with the least effort and the lowest consumption 
of current as compared with any similar machine on the 
market to-day. 

Its salient points are:— 

Durability and simplicity of construction, 
Efficiency and economy in operation. 

Positively guaranteed against all defects, electrical or 

mechanical. 





Write for illustrated catalogue containing 
illustrations. It explains why the ‘‘Premier 
Vacuum Cleaner’’ is superior to others, and 
gives prices, which are remarkably low 


The Irving Electrical Supply 
Company 


Sole District Agents 


28 Toronto Arcade, Toronto, Ont. 





Agents Wanted Liberal Terms 
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The busy man or woman of 
to-day who wants a// the rea/ 
news without any frills, is find- 
ing out that ““The News” is 
absolutely reliable and zealous 
to protect its readers from the 
evils of misleading rumours or 
exaggerated statements of facts. 








A live, complete news-gathering service 
that reaches to the far corners of the uni- 
verse, and adequate facilities for covering 
local events fully without the loss of a 
minute, provide material for producing the 
kind of paper that suits the people. 


Real news of sports, finance, society, politics, are given each 
night-——featured where they are found easily without loss of time. 


By mail One Dollarand Fifty Cents a yearanywhere in Canada 
outside of Toronto. 


























It is to your advantage to mention MacLean’s Magazine. 
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Whooping Cough 


CROUP 








ASTHMA COUGHS 
CATARRH 


BRONCHITIS COLDS 


Gee ESTABLISHED 1879 


A simple, safe and effective toqatment for bron- 
ehial troubles, avoiding drugs. 
lene stops the paroxysms of Whooping Cough 
and relieves croup at once. It isa boon to suf- 
ferers from Asthma. The air rendered strongly 
antiseptic, inspired with every breath, makes 
breathing easy ; soothes the sore throat and stops 

assuring restful nights. It is invalu- 
able to > mathers with young children. 
/ Send us postal for descriptive booklet. 809 
; ALL DRUGGISTS 
: Try Cresolene Anti- 
septic Throat Tab- 
— a or ae the irritated 
Lp | are simple, 
Sdoative and antiseptic. 
Of your druggist or 
from us, 10c. in stamps. 


Yapo Cresolene Co. 
Leeming-Miles Bldg. 
MONTREAL 





























The 
Original 
and 


Only 


Genuine 
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Beware 
of 
Imitations 
Sold 
on the 
Merits 
of 
Minard’s 
Liniment 
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UTILITY 


The Kindel Bed can be utilized as a bed or 
a handsome davenport. Converted from one 
to the other by one movement. A child can 


do it. SEND FOR CATALOGUE ‘’K’’ 


The Kindel Bed Co. 


TORONTO 
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It doesn’t cost 


» much to keep your 


— house thoroughly 
clean if you have a 
Sunday Vacuum Cleaner. It is a simple 


machine, powerful, reliable, convenient 
and weighs only 37 pounds. 

The vacuum process is well known to 
be absolutely the best system of clean- 
ing, it takes all the dust and dirt up 
without any fuss whatever. The Sun- 
day Vacuum Cleaner is the most simple 
and reliable machine made for the pur- 
pose and is guaranteed to give perfect 
satisfaction. 

SEND FOR FULL PARTICULARS. 
WE HAVE INFORMATION THAT 
WILL INTEREST YOU. 


Ottawa Vacuum Cleaner Mfg. Co., Ltd. 
345-9 Dalhouste St., Ottawa, Ont. 
Agents, Enquire About Our Proposition. 





One Cent 
an Hour 











a. 














Say you saw the ad. in MacLean’s Magazine. 
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Investors’ Library 








Authoritative works on Investment and 
Speculation; invaluable to those interested 
in Stock Market Operations and other 
forms of investment. These books are 
handsomely printed and bound in cloth. 


Set of Five Books - $4, 
Price, if bought singly $5.5° 


THE INVESTORS’ PRIMER, - - - - - $1.00 
BY JOHN MOODY 

A concise handbook containing in simple, easily understandable language, definitions 

of all the important terms and phrases employed in the investment and banking 

business, alphabetically arranged. Part 1 covers the general definitions of finance, 


Part 2 giving specific information regarding various issues of preferred and guar- 
anteed stocks. 


THE ART OF WALL STREET INVESTING, - - - $1.00 


BY JOHN MOODY 


Many of the leading bankers and brokers of the United States recommend this 
book to their clients. The ‘‘Wall Street Journal’’ says: The book déals in a 
clear, popular and entertaining way with the methods and phrases of Wall Street 
investing, giving rules for analyzing railroad securities and statements and explaining 
syndicates and re-organizations. 


MINING INVESTMENTS-HOW TO JUDGE THEM, $1.00 


BY FRANCIS C, NICHOLAS, Ph. D. 


Pointing out the dangers and pitfalls that await the unwary operator in mining stocks 
and telling how to apply certain rules of analysis to any mining proposition and thus 
avoid the dangers of misrepresentation. The author is a mining engineer of world- 
wide experience, who has made special study of mining values the world over. 


THE PITFALLS OF SPECULATION, - - - - $1.00 
BY THOMAS GIBSON 


A book dealing exclusively with marginal stock and grain speculation, and analyzing 
in a clear, simple manner the causes of general failure in speculation, with suggestions 
as to methods for avoiding such losses. 


THE CYCLES OF SPECULATION, - - - - @1.5Q 


BY THOMAS GIBSON 


In this book the author goes a little deeper into great questions of investment and 
speculation than he does in his ‘Pitfalls of Speculation.’’ 


FURTHER PARTICULARS SENT UPON REQUEST. 


MACLEAN PUBLISHING COMPANY, Technical Book Dept. 
143-149 University Ave., : TORONTO 


/ 














It will pay you to answer advertisments. 
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Your House is Not Clean 





a 


HERE are many vacuum 
cleaners on the market, 
most all of them claim 

to be the best. 

Points of superiority in the 
King Edward Vacuum 
Cleaner are: It is the light- 
est to operate; it has the 
strongest suction; it costs less 
money; one person can oper- 
ate it; itis the simplest in con- 
struction; it is the strongest-— 
has nothing about it to get out 
of order and if properly used 
will last a lifetime. These 
things we will let you prove. 


OUR GUARANTEE 
If after you bave used our King Ed- 
ward Vacuum Cleaner for 10 days 
and it is not satisfactory, or you 
know of any cleaner you like 
better, we will refund your money. 


Remember you must be 
satisfied with the King Ed- 
ward Vacuum Cleaner or 
ee ee en + 











Did yon ever feel that way ? 








LUXURIOUS EASE 


an & ‘Sitting on the lawn with green shrubs and sweet smelling flowers around you, birds 
singing sweet plaintive notes in the branches of the tall elms through which the sun casts its 


last ‘warm rays and you are in harmony with nature, forgetting all the little worries of the hot 
toilsome day in the city office. 


If you ever sat in a Stratford 
Swing you know whatitis. If you 
have not, you don’t know what you 
miss. Itis simply delightful. No 
house that has a lawn or verandah 
should be without its Stratford 
Swing. It can be knocked down 
into a very compact size and set 
up inamoment without any trouble. 
The 


used in 


Rain or sun will not hurt it. 
best materials have been 
its manufacture. 


Send for our Catalogue ‘'D’’ of 
Verandah and Lawn Specialities. 


The Stratford Mfg. Co. 








A Boy Can Operate It 
Price only $20 





LIMITED 
STRATFORD ONTARIO 
Unless Yqu Use a 
Vacuum Cleaner 








Once Every 10 Days 





f 
The 


KING EDWARD 


Vacuum Cleaner 
the dirt. With a 
broom you cannot get it all. 





gets all 


No more dusting after 
sweeping when your wife 
uses the King Edward 
Vacuum Cleaner. It will 
save her months of work. 
No more carpets to lift. No 
more carpets, rugs, etc., to 
beat, when your wife uses a 
vacuum cleaner. It will 
make housework a pleasure 
and keep your wife young. 


Our Descriptive Folder isa 
yours on request. Write 
us a post card and ask 


for it. 
SA 











The GEO. H. KING CO., Limited, Woodstock, Ont. 


Reference: THE TRADERS BANK OF CANADA, Woodstock, Ont. 





When writing advertisers kindly mention MacLean’s Magazine. 


















































A book for big men 


—not necessarily at the top, but at least 
on the way. Are youthe man in the 
“front office”? — 


Are you the man 
on whose judg- 


( Splitting the other 
: i Four-Fifths 
ment the man in os 


the front office 
relies > — Then 
this is a book 


for you. 
This had to be a good 


book, almost a great 
book, for it advocate 
the business appliance 
directly concerned with big men. Most other business 
appliances save their cost many times over in steno- 
graphers’ and office boys’ wages, but it is 


The Edison 
Dictating 
Machine 


that conserves the time and energy of principals and 

high salaried men— 

t> that makes ‘‘Scien- 

mal tific Management” 

of the business office 
an actuality. 


This book tells 
what the Edison 
Dictating Machine 
and why it is—what 
it has done and is 
doing in offices of 
every kind and size 
—what it-will do for your office, whether it is small 
or large, and no matter what its character--whether 
you do all the dictating yourself or have"a staff of 
dictators and correspondence clerks, re 

There is a place on your desk for this book, there is a 
place in your mind for its contents. Write for it to-day. 


213 Lakeside Ave. 
ORANGE, N.J., U.S.A. 


J. M. Lemieux, 26 Notre-Dame E., Montreal, Que, 
R,S. Williams & Sons Co., Ltd., 143 Yonge St., Tor- 
onto, Ort. R. S. Williams & Scns Co., Ltd., 421 Mc. 
Dermott Ave., Winnipeg, Man. M, W. Waitt & Co,, 
Ltd., 558 Granville St., Vancouver. B.C, 






































BRIGHTEN 
YOUR 
HOME 


Your furniture 
may be of the 
best, but if it is 
i not properly clean- 
ed it loses half its 
beauty. Dingy 
furniture has a depressing effect on the 
spirits which sometimes is quite unnoticed, 
but polish up your furniture and your 
home immediately becomes a bright, shin- 
ing place, where one cannot help but be 
pleasant. A littl ROYAL GEM VENEER 
on a duster will work wonders in a short 
time with but little labor and it, costs 
almost nothing. Try it next time you 
dust, you will be pleased with the result. 


SEND FOR SAMPLE BOTTLE. 
THE CAPITAL MANUFACTURING CO. 


,Market Square, OTTAWA, ONT. 
67 Bleury Street, MONTREAL, QUE, 
312 Yonge Street, TORONTO, ONT. 
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Will You Try [COMEPACKT] At Our Risk? 


Read THIS! Use Come-Packt Furniture in your home for a year—give it the test of service—your 
money back any time yousay. That’s the proof. 
Made from choicest of hardwood—Quarter S Whi 

Oak—splendidly fashioned, honestly built and hamtesmely 


finished. Exclusive designs that are simple, dignified, for- 
ever pleasing. Your choice of eight finishes. 


AND YOUISAVE OVER HALF 


by buying direct from our factories. Our new Toledo plant 
makes still greater economy and promp<er shipments pos- 
sible, Our big ‘Money-Back Catalog” has six 
money-saving departments. A postcard 
b. ings it postpaid. Write to-day to 
COME-PACKT FURNITURE COMPANY 
220 Fernwood Aveoue 
$7.25 f.o.b. Factory (Formerly Ann Arbor) le 


ee 
eae” baa FARM LANDS FOR SALE 
NA-DRU-CO 




















$8.75 f.o.b. Factory 














FOR SALE---28,107 acres of first- 





Gar class Western Canada Wheat Land 
alers at a low price. Owner must sell. 
They stopa head- 


ache promptly, yet do not contain 
any of the dangerous drugs common 
in headache tablets. Ask your 


Druggist about them. 25c. a box. L. A. WALCH 


i? interested write 
























NATIONAL DRUG AND CHEMICAL Co. 


OF CANADA, LIMITED. ieee Box 2037, Winnipeg, Canada. 
ne All Goes Glidingly 


when things are oiled with HoME OIL. That’s 
because HOME OIL iG Aas uality oil—best every way 
—by every test. It years to produce | 

a 

“y “hb 


YON OL 


(Made by the LIQUID VENEER People) 





ra — —— = _ _—— —— 



















because it first had to beat them all in the friction, heat, 
cold afd safety tests. That’s why a money-back guar- 
antee4goes with every bottle. That’s why it is sold 
everywhere. That’s why it is best for oiling outside 
as well as inside the home. You get more oil for your 
money when you buy HOME OIL. No fussy directions 
—just go ahead and oil. 3 


Trial Bottle Free 


Write for free trial bottle and prove its high quality. 


BUFFALO SPECIALTY COMPANY, 
355-D Liquid Veneer Building, Buffalo, N. Y. 















MACLEAN’S—ADVERTISING SECTION 








i 


) = : = = iil 
ni 0 


Hm : | 
| Dougall’s Marine Varnishes = 


which Stand All Tests | 
| 





















THE 


VARNISH There{is one varnish which truly does stand the marine 
8 test—and that is?Dougall’s Marine Varnish. 
CO. LIMITED iN oe en cee oe gene De aes see”: 
RS 
de | j 


a fine smooth even lustre, proof against brine (doubly so 
J-S-‘N-DOUGALL : 


against fresh water )—spray—heat- -cold—blazing sun. 
PRESIDENT. 


Furthermore, Dougall’s Varnishes last the 
- MONTREAL aut 

=a We have a book on finish- 
CANADA. i. ing water craftwhichtells | 


Associated with i : : j you just “how and why.” 
. - itis full of useful pointers 

H ° 

, . ry eee on boat varnishing. Get 

” 1 | one NOW-a card 

4 tl 7 will do. 





























Can You Write Good Letters? 


Correspondence plays such an important part in 
modern business that people who can write really 
good business letters are enormously in demand 
at splendid salaries. 


Letters are now used universally in creating busi- 
ness; following up advertising inquiries; helping 
salesmen. You can learn to write better letters ; 
letters that dodge the waste basket; letters full 
of selling force, by studying Sherwin Cody’s 


“Success in Letter Writing” 


This book is the outgrowch of one of the most 
successful mail-order selling campaigns ever car- 
ried out. It embodies principles that are being 
successfully applied to the correspondence of the 
world’s greatest business houses. Every young 
man and woman in business; every business and 
professional man, should read it. 





Send us 75c. to-day and we will mail you 
**Success in Letter Writing’’ to-morrow. 


TECHNICAL BOOKS, *"¥Sxszizgr 











It is to your advantage to mention MacLean’s Mig:z ne. 
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The Spring Fashions in Hair Dressing 


T is every woman's wish to have her 
hair well dressed. Particular people 
consider the proper care and arrange- 

ment of the hair, not as an exhibition of 
vanity, but as an expression of appreciation 
of propriety and good taste. 


DORENWEND’S HAIR GOODS 


represent the highest achievements of ex- 
pert hair workers, and challenge your 
impartial comparison. 


“OUR HANDSOME ILLUSTRATED 
SPRING BOOKLET OF SPRING 
FASHIONS WILL BE SENT YOU 
FREE ON REQUEST.” READY 
MARCH 16TH. 








ADDRESS : 
THE DORENWEND COMPANY, OF TORONTO, LIMITED 
(The House of Quality Hair Goods) 103-105 YONGE STREET 
























SWEEPING IS UNHEALTHY 


You cannot sweepa floor clean. You can only remove part of the accumulated dirt and raise an 


unhealthy germ-laden dust. 
The lavincible Renovator does not sweep. It cleans thoroughly and raises not a particle of dust. 


IT EATS DIRT 


One maid with the Invincible Renovator can do better work in one morning than three workers 
with brooms and beaters can do IN 4 WEEK. Let 0 a i j 
impl -hanical device which cannot get out of order and is recommended by five years o 

elicits in the United States. CATALOGUE ‘‘R’’ WILL TELL YOU. (More about it mailed on request.) 


THE INVINCIBLE RENOVATOR MANUFACTURING COMPANY, LTD. 


415 YONGE ST. - : - - - TORONTO 








Say you saw the ad. in MacLean’s Magazine. 
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Be a Hustler and Win Some 


MACLEAN’S MAGAZINE offers its representatives 
more and richer opportunities for the year 1912 than any 
previous year. 


An examination of the articles illustrated on the opposite 
page will show more clearly how desirable our offer is. 





The man or woman who appreciates a good business 
proposition, will find in our New Catalogue a list of the most 
useful, serviceable and select articles ever offered in return for 
a little congenial work in the way of taking subscriptions for 
MacLean’s Magazine. 


In our Catalogue are articles which can be procured for 
one subscription, so that even the less ambitious person will be 
given an opportunity of earning a premium. ad 


Write us immediately for our Catalogue and be the first 
in your town to start. 


In two nights you can secure eight or ten subscriptions 
without difficulty. 


Fill in the coupon below and send at once. 


Circulation Manager, 


MACLEAN’S MAGAZINE, 
143-149 University Ave., 
Toronto, Canada. 
Dear Sir: — 
Please send me, at once, your 1912 Catalogue as I wish to earn 
one of your premiums. 


SCHEESSVESE STS COCCOH PREP ED FS4C CME £46516. 0.6 CHEF CHS £66066. OOD 288 6FO CD 6 OD O4 Oe Ge 04 Soo bbb SOs 


VS HSH SSS CO 0/4 SET 6S GORSc ¢ CSRS CEL CAREHP CS HOSE HSS CHER HCCOHC ODEO CSOO 10ND O's Be 0b $446 ”068 


ee ee eee e eee eee teases eee ree tee ange 


It is to your advantage to mention MacLean’s Magazine. s 
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of the Articles in our Catalogue 


POCKET BOOKS DRESSING CASES FOR MEN 










Made from the finest quality 
* selected skins. 
od Given for 2 subscriptions to 
s MacLean’s Magazine. 
; 
LADIES’ HAND BAGS 
Black Seal Grain, leather lined, contains solid Back real 
Ebony Hair Brush, Tooth Brush in holder, Shaving Brush, 
Shaving Soap, Razor, Dental Cream, Comb and Mirror. 
Given for 5 subscriptions to MacLean’s Magazine. 
- 
« 
~ 
Dull Black Real Seal, leather 
lined, 8-inch oxidized frame. 
: Given for 4 subscriptions to Black Seal Grain Leather, Suede Leather linings. 
’ ; Complete with brushes. 
eS Seat Given for 4 subscriptions to MacLean’s Magazine. 
aes 











Say you saw the ad. in MacLean’s Magazine. 
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Be a Hustler and Win Some 


MACLEAN’S MAGAZINE offers its representatives 
more and richer opportunities for the year 1912 than any 
previous year. 


An examination of the articles illustrated on the opposite 
page will show more clearly how desirable our offer is. 


The man or woman who appreciates a good business 
proposition, will find in our New Catalogue a list of the most 
useful, serviceable and select articles ever offered in return for 
a little congenial work in the way of taking subscriptions for 
MacLean’s Magazine. 


In our Catalogue are articles which can be procured for 
one subscription, so that even the less ambitious person will be 
given an opportunity of earning a premium. 


Write us immediately for our Catalogue and be the first 
in your town to start. 


In two nights you can secure eight or ten subscriptions 
without difficulty. 


Fill in the coupon below and send at once. 


Circulation Manager, 
MACLEAN’S MAGAZINE, 
143-149 University Ave., 
Toronto, Canada. 
Dear Sir:— 
Please send me, at once, your 1912 Catalogue as I wish to earn 
one of your premiums. 


eee eee eeree se wm eeeee eee eee eee eee sees sees sees et SF © FFSHS SSS sseeseeseeseeeeseepeeetseeeeseses 
SSHOHSSHSHSSCSHSSHSHSSHSSHHSSSHSCSSSOSHSSSESC SSS SHH SSHTEHSSHTSHHHHRFTSSHHHSSOSSC SESE SEROFHEOHSHOS SKS SCHSSESEO®E 


eweeeeescee eee eeeeeeeeersereee seesetee jB EWVEEEWWecec cee eer ren vcece sees eeeesece 








It is to your advantage to mention MacLean’s Magazine. 
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of the Articles in our Catalogue 


POCKET BOOKS DRESSING CASES FOR MEN 








Made from the finest quality 
selected skins. 





Given for 2 subscriptions to 
MacLean’s Magazine. 


a —' 
, 


LADIES’ HAND BAGS 





Black Seal Grain, leather lined, contains solid back real 
Ebony Hair Brush, Tooth Brush in holder, Shaving Brush, 
Shaving Soap, Razor, Dental Cream, Comb and Mirror. 

Given for 5 subscriptions to MacLean’s Magazine. 


MILITARY BRUSH SETS 






‘ 
Dull Black Real Seal, leather 
lined, 8-inch oxidized frame. 
Given for 4 subscriptions to Black Seal Grain Leather, Suede Leather linings. 
’ : Complete with brushes. 
accra Given for 4 subscriptions to MacLean’s Magazine. 
a —* 








Say you saw the ad. in MacLean’s Magazine. 
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“TAKE SPECIAL CARE OF YOUR SKIN AND COM- 
PLEXION DURING THE WINTER 


One's Face and Hands have to beara great deal from exposure to Frost, Cold 
Winds, and the use of Hard Water, and some consideration and care are certainly 
due to them. It is so much easier to prevent discomfort than to get rid of it; the 
surest means is to apply a little 


BEETHAMS 
night and morning. It will keep the skin in perfect condition during the winter 


weather, preventing and removing roughness, redness, chaps and irritation. Get 
a bottle from your chemist to-day. 


M. BEETHAM & SON, - CHELTENHAM, ENGLAND 


HOT WATER IN 15 SECONDS 


“ITIS A LITTLE WONDER ”’ 




























































Hot Water may be had at any moment, day or 
night,*in’ the kitchen, bathroom or laundry, and with 
less consumption of gas than required by any other - 
method. 

The Instanter will not explode. Heats water as 
it flows from the tap, requires no tank, is low-priced; 
and makes the hated dishwashing a pleasure 






SEND FOR CATALOG AND FULL INFORMATION 
AND LEARN HOW REASONABLE IN PRICE AND 
HOW CONVENIENT THIS HEATER REALLY IS. 


THE_INSTANTER CO., LTD., 446 Yonge St., Toronto, Ont. 


Jaeger Pure Wool Sweaters 


No other garment gives greater comfort or is better 
adapted to the requirements and enjoyments of our cold 
weather than a good Sweater. 












Jaeger Pure Wool Sweaters, in white, grey, fancy, or 
mixed colors, are comfortable, durable and attractive. 











For outdoor sports or exercise they are unequalled: 






LIMITED 


av Dr. Jaeger Sanitary Woollen System Co. 





231 Yonge Street, Toronto, Ont. 


316 St. Catherine Street W., Montreal 
Steele Block, Portage Ave., Winnipeg, Man. 


and at any store where Jaeger Goods are sold. 







“Reading advertisements is. ‘profitable to | you. 





a 
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General Roofing S 
=e” The world’s largest manu- r es 
facturer of Roofings and ows g5é : 
Building Papers. j , $F FZ £73 
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rit Waste your Money onWood $ 


&Metal-Heres a better Roofing for esl 


, qr ogee easy-to-lay Ready Roofing made of the , 
| highest grade materials especially to withstand the fy, 
severest Canadian weather—known as ‘‘the best” the world over. Fr 


\ 
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C t ss t Ld S Re 
ertain-teed Roofino tae 
ODEViam@caclstcmes Pic toliiamenrts tiles S FA | 
* . | SS =S 
Made in Shingles as well as Rolls ege4 | 





—is the logical roofing of the future—it is adapted for covering Residences, Bungalows, 
Barns, Garages, Factories, Warehouses, and all classes of Farm Buildings. 


On each roll or bundle of shingles, we paste a Certain-teed label for your protection 
—look for it, it authorizes the merchant to furnish the manufacturer’s 15-year guar- 
antee. There are a number of reasons why you should use Certain-teed Roofing 
in preference to the old style wood shingles or metal. Wood shingles are not always 
waterproof—they are never weatherproof—they will rot and soon wear out. Tin 
and metal are more expensive roofing materials—they soon rust and disintegrate—and 
require constant expense for painting and repairing. Certain-teed Roofing is 


guaranteed—will last longer—costs less money—is easy to apply. 


Certain-teed Roofing is sold throughout all the provinces of Canada 
by local dealers and is distributed by wholesale jobbers in Halifax, Quebec, pom to 























Montreal, Toronto, Winnipeg, Calgary, Van- 

couver and Victoria. . Les. 
—_ Pe DOO oupon | ae 

Ask your local dealer for Certain-teed Roofing—insist Mone, 

on the Certain-teed label on each roll or bundle, He Without obligation on my 

will quote you such low prices that you cannot afford to part. please send ase yeas book a... J 

use any other roofing. and I will read it. This book to be absolutely free. 

At least investigate—use this coupon today—learn the Be 

truth about roofing materials—get our valuable book— 

“How to build for LESS money’’— free. lian 

GENERAL ROOFING MFG.COMPANY |, 

Winnipeg, Manitoba 








Don’t fail to mention MacLean’s Magazine when writing advertisers, 
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Two Remarkable 
Inventions for 


Improving the Bicycle 


HyGIenic CusHIoNn HE Hygienic Cushion Frame is the greatest 

FRAME AND invention for increasing the comfort of 
' ‘ tix 

HERCULES COASTER bicycling saan the mana tire. It he ta 

i iain what the tire only partially does—absorbs vibration. 


It makes rough roads smooth. The device consists 
of a combination spring and air-cushion between the 
seat post and the rear forks. Very simple. Nothing 


to get out of order. 


The Hercules is the strongest, simplest, most 
freely running Coaster Brake ever made. Less back 
lash than any other. Quick and positive in action. 
**The brake without the side arm.’’ 


HESE splendid improvements can be had only on 


the following famous makes: Cleveland, Brantford, 
Perfect, Massey and Ivanhee. 


ASK YOUR DEALER. 


CANADA CYCLE & MOTOR CO. 


LIMIT ED 


Winnipeg West Toronto Vancouver 








It is to your advantage to mention MacLean’s Magazine. 
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THE SERVICE TRUCK 


To the average business man this alone will con- 
vince him that, in his own interests, he should 
carefully examine 


he Clinton 


Every part is manutactured from the very best 
grade of materials the frame is what is known 
as I-beam construction —all connections are made 
of manganese bronze, the toughest metal known 

the Clinton power plant is the unit type and 
specially constructed to suit Canadian conditions 
—the spring suspension is conceded to be the 
most advanced in use to-day, and it is exclusive 
with us. 


In fact, everything about the Clinton Truck is 
‘* Just a Little Better Than Need Be.’’ 


Ask us to send you copies of Delivery 
Waggon and Truck leaflets A and B. 


The Clinton Motor Car Co., Limited 


Toronto, - 75 Jarvis Street 
London, Ont., - York Street 





Say you saw the ad. in MacLean’s Magazine. 
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Are You Beautiful 





of 


beautiful complexion, glossy 


Would you like to improve your appearance 


simple treatments or preparations you can gain a 


If you are at allinterested and would like to 
know more than can be told here, a very 
interesting booklet entitled ‘‘The Soul of 
Beauty,”’ will be sent to any address upon 


vigorous hair or improvement 
form or figure. No one need be of plain appearance, it 
is so simple to become beautiful, and to be beautiful is to 
possess power given by nature, but perhaps taken away by 
accident or disease. The ravages of disease, the pittings of 
smallpox, acne, or marks of any description can be entirely 
removed, 

Many people would be beautiful but for their complexion 
and when it is so easy to possess a good complexion why 
should any one remain plain? 

‘*Liquid Beauty Powder’’ lends to the skin the beauty 
and freshness of the lily. 

Madame Marie’s Peerless Face Bleach and Electricine 
will cure any skin, no matter how pimpled, freckled, moth- 
patched, wrinkled or sallow it may be. The two, $5.00. 


” 











receipt of 4c postage. 
Correspondence Strictly Confidential. 


Madame Marie, Dept. D. Wow Tweet 


A Stamp for Reply. 














-PNDEPENDENT, 


ROUND-THE-WORLD TRIPS 
lhe GERMAN 
, = $6182 LLOYD 


EGYPT INDIA 
MODERN TWIN SCREW STEAMERS; LUXURIOUS SUR- 5 
ROUNDINGS; UNEXCELLED CUISINE; LICHT, AIRY 
Ml CABINS. UNUSUALLY LOW RATES TO AUSTRALIA, 
NEW ZEALAND AND TASMANIA, VIA EVROPE AND 
SUEZ CANAL. 















TRAVELERS CHEecks Coon Att Over THE WORLD 
Write for ““Around-the-World”’ Booklet Hi 


QELRICHS & CO., General Agents, 5 BROADWAY, NEW YORK 


H. CLAUSSENIUS & CO R. CAPELLE ALLOWAY & CHAMPION 
cmicace Sam FRANCISCO WINNEPE 
CENTRAL NATIONAL BANK, sriouls 












Safe Investments 


The Financial Post of Canada is the recog- 
nized authority on Canadian investments. 

Each week it gives much exclusive informa- 
tion respecting Canadian companies; also re- 
linble news on bond and stock issues, min- 
ing stocks and real estate conditions 

The INVESTORS’ INFORMATION BUREAU 
is free to subscribers and answers by letter 
all inquiries about investments. Write for 
sample copy and special subscription offer. 


THE FINANCIAL POST OF CANADA 


TORONTO 











DON’T 
GET AN OXFORD 
Isn'tit aggravating when you 
are in a hurry and your tie won't 
slide easily? If you are going out 
you go in an irritated state of 
mind and perhaps make things 
unpleasant for some one else. 


The OXFORD NOVELTY MFG. CO. 








SWEAR 


TIE HOLDER 

Get an Oxford Tie Holder and 

end these petty troubles. 

It saves yourtie, your time and 

your temper. 

Ask sny men’s furnisher or send 
25c to 








OWEN SOUND, ONTARIO 








Send for new catalog 


DIAMONDS 


RINGS. WATCHES, 
$10 ETC. 


| United Watch & Jewelry Co: 
$1 0 123 Bay St., Toronto 




















COMMON SENSE. KILLS 


‘ ORDER FROM YOUR DEALER 

ear hin: rc Ss M xo ats Tage 

preference to ©9mmon Sense fg. Co, Brn-BuGs& 

ali other 381 Queen St. West, | 
food Toronto, Ont. 














OIRO 
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You can transform any kerosene (coal oil) lamp or lantern 
into dazzling brilliancy with our wonderful Bright Light 
Burner. 50 candle power invisible and unbreakable 
Steel Mantle. Brighter than electricity, better than gas 
or gasoline, and perfectly safe. No generating—simply 
light like any kerosene lamp. Nothing to get out of order. 
Positively will not smoke or flicker. 
AGENTS WANTED £FVERYWHERE. Sells like wildfire. 
An opportunity ofa life time, work 
allor spare time. Experience unnecessary. Make big money—be indepen- 


dent, Write today, Act quick—territory going fast. Complete sample, post- 
paid, 30c, 4 for $1.00. Money back if not satisfactory. 


BRIGHT LIGHT CO., Dept. 147 Grand Rapids, Mich. 








MADAME DUCHATELLIER DANY Ss ones: 
SOLE INVENTOR OF WI UA 4 y , 
APPLIANCES 


For Modifying the Shape 
of the Nose. Patent S.G. 
D.G. (France and Abroad) 
Narrows, Straightens, 
Reduces Noses all Shapes, 










a 
PP <= 


~ 





care of your hair at the proper time and 


- . you may never get bald. But let dandruff get 
and suitable for all cases. | started and your hair will gradually disappear. Use 
Special Treatment for Hughel’s Danderoff now. It absolutely removes 
Red Noses, Blackheads, Acne, Spots, Wrinkles and dandruff and leaves the hair in a glossy, healthy 
Flabbiness completely eradicated and the complexion condition. 
heautified by Creme de Beaute. Beaume d'Orient. n ined at all drug stores and barber shops 
Poudre de Riz “Sans Pareille.” Please Note. Postage Can be obtained a 8 -. 
on letter to France Scents. Beware of Contrefits. MONEY REFUNDED IF NO BENEFIT. 


Only address: 209, Rue St. Honore, PARIS Franca 


C. HUGHEL & CO., 417 Queen E., Toronto 


ff DON’T BE BALD AN 

















The “EVINRUDE” Detachable Rowboat Motor 


Fits any kind of a rowboat, round or flat bottom, 
square or pointed stern. Requires no special fit- 
tings. Adjustable for any angle of stern. Adjust- 
able for depth. Steers with propeller. Attached or 
detached in mid-stream in one minute. Weighs 
50 lbs. complete. Can be carried to any point. 
Makes a motor boat of an ordinary rowboat or 
canoe, and will drive same over 7 miles per hour. 
Runs through weeds. Special attachment for canoes. 
A High-Class Outfit. Fully Guaranteed. 
Sold Wherever Boats Are Used. 








Agents Wanted Everywhere. 
Write for Circulars and Export Prices. 


: Dept. 26—116 Broad Street 
Melchior, Armstrong & Dessau “°" New York. 


EXCLUSIVE FOREIGN DISTRIBUTERS FOR EVINRUDE MOTOR CO. 

















When writing advertisers kindly mention MacLean’s Magazine 
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Investments ? 


The Financial Post of Canada is the 
authority on Canadian investments. 
Authentic information on the following 
topics is furnished weekly : 


LONDON and NEW YORK letters explain conditions 
affecting Canadian stocks on these markets. 


MIDDLE WEST and PACIFIC COAST correspond- 


ence discusses activity in those fast expanding 
districts. 


THE BUSINESS OUTLOOK reviews and forecasts in- 
dustrial and commercial conditions. 


THE REALTY MARKET throughout Canada is closely 
studied and discussed. 


THE MINING MARKET and its trend, explaining 
cause and efiect, is ably treated. 


THE BOND SITUATION, both of municipalities and 
corporations, is closely followed. 


THE SECURITY REVIEW gives much exclusive in- 
formation as to the growth, earnings and busi- 
ness prospects of Canadian corporations. 


THE INVESTOR’S INFORMATION BUREAU is main- 
tained free to subscribers. 


WRITE FOR SAMPLE COPY TO 


The Financial Post 


of Canada 


Toronto 


Offices: 


Montreal, Toronto, Winnipeg, Vancouver, 
New York, and London, England. 








Are You Interested in Canadian 




















Reading advertisements is profitable to you. 
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**Monarch- Knit” 
The Tri-Collar 


This is one of the new features in the 
““Monarch-Knit” range for 1912, and will 
be the popular collar worn on Men’s, 
Women’s and Children’s Coats. The 
“Tri-Collar” may be worn in three dif- 
ferent ways, so that you practically have 
three sweater coats in one. For stormy 
weather the collar may be turned up to 
protect the ears and face. On warmer 
days you may have the V-neck style, 
and you may, when you wish, wear the 
collar giving the regular turn over 
effect as on full figure cut. 


Ask your dealer for 


“MONARCH - KNIT” 


M35B 


The Monarch Knitting Co., Limited 


HEAD OFFICE: DUNNVILLE, ONT. 


Factories at Dunnville St. Thomas St. Catharines, Buffalo 





Don’t fail to mention MacLean’s Magazine when writing advertisers. 
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“Worth Remembering ” 


HERE is nothing as really becoming or as 

serviceable a Fabric for a Spring and Summer 

Suit as a Blue Serge or Cheviot. It must of 
course be of a very good quality to show effective 
tailoring. 


VICKERMAN’S 


Blue Serges and Cheviots 


are recognized in every corner of the globe where 
serges are worn as the best that British looms or 
expert dyers and finishers have yet produced. 


They retain their color in any climate 





It's a big assortment, but your tailor can 


show you the range or get it for you. 





Nisbet @ Auld Limited 


Toronto 
Sole Wholesale Distributors in Canade 





SAMPLES SUBMITTED TO THE TRADE ONLY 








it is to your advantage to wention MacLean’s Magazine. 






















































MACLEAN’S—ADVERTISING 





SECTION 





~ * =f &, 


' 


| Oe Baal 











a #4 Fe 1 oe 


RAISE POULTRY 


AND 


MAKE MONEY 


There is a large profit for those who 
deal in poultry. Providing that their 
poultry comes of good stock. A poor in- 
vestment is worse than no investment at 
all. Make sure that your stock is good 
and the profits will come to you. 

SEND A TRIAL ORDER FOR EGGS 
AND JUDGE BY THE RESULT. You will 
be another enthusiastic customer. 













Our catalogue will tell you a lot more 
about it and it is free for the asking. 
Send Now For Catalogue. 


J. H. RUTHERFORD 


CALEDON EAST - ONTARIO 































“CHALLENGE ” 
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BRAND 
WATERPROOF! 
COLLARS and CUFFS 


have banished Collar Trouble. Louk 
like the best linen and wear far better. 
The Ideal Collar for every kind of 
weather. 

Are Waterproof, and can be cleaned 
instantly with a damp cloth. 

; TRY THEM YOURSELF S 

Collars—z25c. Pair of Cuffs—soc. 

If your dealer can’t supply, write us 


THE ARLINGTON CO. of CANADA 


LIMITED 
54 -56 Fraser Avenue TORONTO 




































PEERLESS 


PERFECTION 
BE as a Go 
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cost should 
be the last cost. 


You should put up a fence 
that will give you real fence 
service first, last and all the 
time. The cheapest is always 
the most expensive in the 

/ long run on account of repairs 
necessary. 


Peerless 72.2" 

Expense 

because it is the poultry fence that never 

needs repairs. 

Peerless poultry fencing is made of the best 
steel fence wire—tough, elastic and springy— 
and will not snap o. break under sudden shocks 
or quick atmospheric changes. Our method of 
galvanizing positively prevents rust and will 
not flake, peel or chip off. This feature 
alone adds many years to the life of a fence. 

The joints are securely held with the ‘‘Peer- 
less Lock’? which will withstand all sudden 
shocks and strains yet is so constructed that 
Peerless Poultry Fence can be erected on the 
most hilly and uneven ground without buckling, 
snapping or kinking. 

The heavy stay wires we use make Peerless 
Poultry fencing rigid and upstanding thereby 
preverting sagging and needs only about half 
as many posts as other fences. 

We build our poultry fence stronger than 
seems necessary inorder to keep marauding 
animals out and close enough bo keep the 
smallest fowls in. Many of our customers are 
using this style as a general purpose fence with 
entire satisfaction. 

Peerless Poultry Fence when once put up is 
always up and will look better, wear better and 
serve you better than any other fence built. 

Our Catalogs are ali Free to You 

Write us for literature and address of nearest 
agent. We also manufacture a complete line of 
general fencing, farm gates, walk gates and 
ornamental fencing. Agents almost everywhere. 


Banwelli-Hoxie Wire Fence Co., Ltd. 
Winnipeg, Man. Hamilton, Ont. 


FE. PULLAN 


Most reliable junk dealer in the city, king of waste 
paper business, buys waste paper of all grades in 
any quantity, also rags, metals, ete. Orders prompt- 
ly attended to. Best service guaranteed. 


2-8 Maude St. and 488-490 Adelaide St. W. 
Phone, Main 4693. TORONTO 


__ HOW TO OPEN, KEEP and _ 
CLOSE A SET OF BOOKS 
“The Elements of Bookkeeping and Business Practice” 


By W. J. ROSS, A.C.A. 


Contains much advanced accountancy information and has a 
glossary of commercial terms. Send One Dollar and get the book. 


W.J.ROS8, - Box 176, Barrie, Ontario 
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2 for a Quarter 


equal any “imported” Collars sold in Canada 


at 3 for 50c. 


They have the style—They give the wear. 
You get FOUR TOOKE Collars for the same 


price as three “imported.” 


Made in &% sizes. 

























It is to your advantage to 
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Look for the name 
on every collar. 


Zook, 
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mention MacLean’s Magazine, 
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COLEMAN’S 





Exclusive Suits 


Made-to- Your-Measure 


British importations opened 


for Spring business include 


1000 suit lengths, exclusive to 


our own trade. 
of the common rut when 
order here. 


You are out 


you 
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$22.5°Blue Serges 


We feature our Carlyle 
Blue Serge-—indigo dye 
—London shrunk—made 
to your measure in our 
best style at twenty-two 
fifty. 








Self-measuring chart, tape line and all 
particulars furnished free, instructing 
how to order by mail, and assuring 
as perfect fit as if the order was placed 
in person. Our customers are found 
from the Atlantic to the Pacific. 


Coleman’s Ltd. 
1101 King W. 
Toronto, Canada 


Reliable representatives waated-—Mes of good 
character. Write, giving refereaces 
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You Will Always 





Feel Comfortable 


If you wear “Ceetee’? Underwear. Medical 
men agiee that pure clean wool is the most 
satisfactory and healthiest material for “next 
the skin’’ wear, being the warmest in winter 
and the coolest in summer. In the making of 


“CEETEE” 
UNSHRINKABLE UNDERWEAR 


only the finest Australian Merino Wool is 
used and it is combed and combed until not a 
particle of dirt or forcign matter is left, 
*“CEETEE” is made especially for those who 
appreciate quality and refinement in the 
making, and every garment is shaped to fit 
the form in the process of énitting—all the 
seams and joints are Anitted, not sewn. It 
is so soft and clean that the most tender skin 
can wear it with comfort and enjoyment. 


Made in all sizes and weights 
for Ladies, Gentlemen and Children. 
We guarantee every ““CEETEE”’ 
garment to be absolutely unshrinkable. 


Ask for’ CEBTEE" 


The ¢. Turnbull Co. of Galt, Ltd, 


Manufacturers 


GALT, ONTARIO _ 27 


EETEE 


UNDERWEAR 





LOOK FOR THE SHEEP ON EVERY 
GARMENT 











Say you saw the ad. in MacLean’s Magazine. ‘ 
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had any 
tainty of fit and 


wear 


bought hosiery. 


had to 


chances. 


You no longer need do that. 


For now, at some 


near you, you can 


Pen-Angle Hosiery. 


FOR LADIES 


No. 1760--“' Lady Fair" Black Cash- 
mere hose. edium weight. Made of 
fine, soft cashmere yarns, 2-ply leg, 
5-ply foot, heel, toe and high splice, 
giving strength where needed. x 


3 pairs, $1.50, 6 pairs, 3.00 


No. 1020—Same quality as 1760, but 
heavier. Black only. Box of 3 pairs, 
1.50 ; 6 pairs, 3,00 


No. 1150—Very fine Cashmere hose. 
Medium weight, 2-ply leg. 4-ply foot, 
heel and toe. Black, light and dark tan, 
leather, champagne, myrtle, pearl gray, 
oxblood, helio, cardinal. Box of 3 pairs, 
$1.50; 6 pairs, $3.00 


No. 1720- Fine quality (otton Hose. 
Made of 2-ply Egyptian yarn with 
3-ply heels and toes. Black, light and 
dark tan, champagne, myrtle, pearl grav, 
oxblood, helio, sky, pik, bisque. Box 
of 4 pairs, $1.00 ; 6 pairs, $1.50. 


No. 1178—Mercerized. Same colors 
as 1720. Box of 3 pairs, $1.00; 6 


pairs, $2.00. 


AN'S 


reliable store 
choose the 
hosiery that is GUARANTEED— 


You have 
never before 
cer- 


when you 
You 
take your 
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We can safely guarantee Pen-Angle 
Hosiery for several reasons. 
gigantic mills we 


In our 
knit this hosiery 


on machines for which we have the 
sole Canadian rights. 
With these 


hosiery to the exact form ofthe leg, 


machines we fit the 


ankle and foot—without a seam! 


seamless 


wearying 


comfortable than the seamful, 


You need no argument to see that 


must be more 
foot- 


Don’t forget the 


hosiery 


kind. 


name or how the trademark looks. 





READ THIS REMARKABLE 
GUARANTEE 


We guarantee the following 
lines of Pen-Angle Hosiery to 
fit you perfectly, not to shrink 
or stretch, andthe dyes to be 
absolutely fast. We guaran- 
tee them to wear longer than 
any other cashmere or cotton 
hosiery sold at the same 
prices. If, after wearing Pen- 
Angle Guaranteed Hosiery 
any length of time, you should 
ever finda pair that fails to 
fulfill this guarantee in any 
particular, return the same to 
us and we will replace them 
with TWO new pairs free of 
charge. 











ORDER THIS WAY 

Ask atthe store first. If they 
cannot supply you, state number, 
size of shoe or stocking and color 
of hosiery desired and enclose 
price, and we will fill your order 
postpaid. Remember we will fill 
no order for less than one box and 
only one size in a box. BE SURE 
TO MENTION SIZE. 


PENMANS LIMITED, 


Dept. 67, Paris, Canada 


FOR MEN 


No. 2404—Medium weight Cashmere. 
2- ply Botany yarn with secias **Ever- 
last” heels and toes. light and 
dark tan, leather, R....%., navy, 
myrtle, pearl gray, slate, oxblood. helio, 
cadet blue and bisque. Box of 3 pairs, 
$1.50; 6 pairs, $3.00. 


No. 500—“‘ Black Knight *’ winter 
am black Cashmere half-hose, 5-ply 
spun from pure Australian wool. 
3 ee silk splice heels and toes. Box of 
pairs, $1.50; 6 pairs, $3.00 
rs 1090—Cashmere half-hose. Same 
uality as 500, but lighter weight. 
Black only. Box of 3 pairs, $1.00. 
6 pairs, $2.00 


No 336--‘‘Everlast” 

Medium weight Made from four-ply 

long staple com 

Egyptian a yarn, 
with six-ply hee! and 

toes. ack, 

light and dark 

tan. Put upin 

boxes; Box of 

3 pairs, $1.00; 


6 
$2.00 


Cotton Socks. 








It will pay you to answer advertisments, 
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‘Tailors make YOUR 


















Let London's Leading 





New Suit. 


@ The famous “Rego” Clothiers (with 23 stores in the metropolis of the 

Empire) have now decided (in response to many requests) to open a Canadian 

office and thus make it easier for ( anadian residents to get “ London's best” in 

made-to-measure clothes of the very latest style and cut. Throughout the 

British Empire ‘‘ Rego” Gold Medal clothes are recognised as the standard of 

quality, value and style in men’s tailoring. We invite you to send for Free 
Patterns of the 


&& 99 


— 


New York 


described by experts as “ the finest suit ever 
built on American lines.” Our price is from $ 1 Q 
$10 up including all extras, carriage 

paid and duty free. You need to see 


the quality of the cloth in order to realise 
fully what splendid value this represents. 


Write for our Style Book FREE. 


‘Fashions for Men” is the tailoring magazine of the world : 
tells you what the smartest men are wearing, and illustrates all 
1912 styles. Send for it—FREE—and we will post it to you 
with a fine selection of “ Rego” patterns and the “ Rego” 
simple self-measurement form. 


Carriage Paid. 
Duty Free. 


“REGO” Clothiers, Ltd., Dept.P. P.O. Box 2554 
Montreal. 





When writing advertisers kindly mention MacLean’s Magazine. 
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MAKE YOUR MONEY BUY ITS UTMOST 


We offer you the smartest styles for present wear in ‘“‘Elcho’”’ Soft Felt Hats in 
Brown, Drab, Slate or Black. Prices from 84 cents each. 


*““ELCHO” SHIRTS made 
in the LATEST STYLES. 


Very comfortable, good looking and specially 
treated to withstand the vicissitudes of the 
laundry. Prices from 60 cents each. 

*ELCHO” READY TO WEAR SUITS 
STAY right, keep their shape, color and style 
and give real service to the last thread. Made 
in Tweed, Serge or Flannel, from 5 Dollars each. 

“ELCHO” SHOES ADD 

THE FINISHING TOUCH. 


“Elcho”’ footwear have correct shape, give long 
wear and fit perfectly—what more could you 
wantin shoes? Prices from 2 Dollars 14 cents 
per pair. 

Postage extra on all these articles. 


WHY NOT WRITE US YOUR 
REQUIREMENTS NOW? 


Illustrated Catalogue No 70 sent post free on request 


A. & W. Paterson, 


86-90 Glassford Street, Glasgow, Scotland 
ESTABLISHED OVER 90 YEARS r 


Is the earnest desire of all who suffer from this dread curse. 


No matter how strong the desire or craving for liquor, we can remove it permanently, from any patient ir three days by 


GIVEN 


oper. Lhe Gatlin Treatment izc2x 


ACKNOWLEDGED TO BE THE MOST SUCCESSFUL IN THE WORLD 


Call or Write for Booklet, astute 428 Jarvis Street, Toronto 
Copies of Contract, Etc. “‘*A. HARGRAVE, Manager Phone North 4538 
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A stylish tab collar for afternoon wear. Has the dis- 
tinctive ‘‘Redman”’ style that differentiates a Redman 
Collar from all others. 

Sold in best stores 
in Canada 


EARL & WILSON, - NEW YORK 


RED-MAN BRAND 
‘DOGWOOD 




















" Reading advertisements is profitable to you. 
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‘William 


_HolderTop 





S 


Shaving 


Stick © 


The newest form of the famous Williams’ Shaving Stick. The 
stick is fastened firmly in the nickeled cap, which, when not in 
use, forms the top of the nickeled box in which the stick is 





carried. When in use, this ‘‘ Holder Top’’ makes it possible 
to grasp the stick firmly until the last fraction is used. And 
the fingers need never come in contact with the soap. 


The “Holder Top’’ Stick furnishes the same delightfully oothing and refreshing lather that has given 

_Williams’ Shaving Stick in the familiar Hinged-Cover Nickeled Box ite world-wide reputation. 
The Note the coo- 

s 

femiliar + + . venient sao 
te illiams Shaving Powder 3%.. 
cover cover sichele 
nickeled 4 vy box. 
box. 






For those who prefer their shaving soap 
in powdered form, it answers every re- 
quirement of the most exacting shaver. 
A little powder shaken on a wet brush 
produces, with a minimum of time and 
effort, a rich, thick, creamy, lather. In a 
twinkling your face is ready for the razor. 
The non-leaking, hinged-cover box, 
opening with a snap of the aw 
closing with the pressure of a finger, i 
the acme of convenience 




















The J, B. Williams Company, Glastonbury, Conn.,U.S.A. . 
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WINTER 
TRAVEL 


Every year sees a large increase in the number of Canadians 
who spend the winters in the south or abroad, where they can 
enjoy all the summer sports during the winter season. 


The service of our Travel Department is at the disposal of 
our subscribers. Information about hotels, resorts, routes of 
travel, etc., will be gladly given without charge. 


Write us, stating your mtendea itinerary. 


‘Travel Department 


MACLEAN’S MAGAZINE 


143-149 University Avenue 
Toronto, Canada 

















LET US TELL YOU IN DETAIL 
ABOUT THE ADVANTAGES OF A 
HOLIDAY SPENT AT THE HOTEL 
SANITA IN A BEAUTIFULLY ILLUS- 
TRATED AND WELL WRITTEN 
CATALOG WHICH WILL BE MAILED 
IMMEDIATELY ON REQUEST. 


WRITE TO-DAY. 




























WHERE WILL 


YOU SPEND YOUR 


HOLIDAYS? 


If you are going on a holiday, go where you can get a real holiday? 
One that will send you back to your work fresh and vigorous, feeling 


fit for anything. 


Thre is nothing like a Mineral Bath for toning up a run-down system, 
The Hotel Sanita is an ideal spot for a holiday,with its Mineral Bath House 


adjoining. 


Thirty minutes’ ride takes you to Erie Beach, the nicest possible 


waterside resort, where you may enjoy bathing, sailing or fishing. 
The Hotel Sanita is especially advantageous to “grip men,” as it is fitted 


with all modern home conveniences. 


CHATHAM MINERAL SPRINGS HOTEL 


CHATHAM 





Erie Beach 


ONTARIO 











~ 


R. D. EVANS 


BRANDON, MAN. CANADA 
Discoverer of the “EVANS CANCER TREATMENT.” 
If you have Cancer write to him. 











GO TO 


BERMUDA 


FORTY HOURS FROM FROST TO FLOWERS 
$10 up Round Trip from New York 


Twin Screw S. S. ‘*‘Bermudian,’’ 10518 
tons displacement. 


Sails every Wednesday 11 A. M. 


Suites de luxe with private bath. 
Orchestra. 


Bilge keels; electric fans; wireless telegraph. 
Fastest, newest and only steamer land- 
ing passengers at the dock in Bermuda. 

Average temperature in Winter 65°. 
Golf, Tennis, Boating, Bathing and Cycling. 


WEST INDIES 


New S.S. ‘*Guiana’”’ and other Steamers 
fortnightly for St. Thomas, St. Croix, St. 
Kitts, Antigua, Guadaloupe, Dominica, Martin- 
ique, St. Lucia, Barbadoes and Demerara. 


For illustrated pamphlets apply to 


A. E. OUTERBRIDGE & CO., General Agents, 
Quebec S.S. Co., Ltd., 29 Broadway, New York. 
Canadian Agents: 

MONTREAL, P,Q... W. H. Clancy, 130 St. James St,; W. H. 
Henry, 286 St, James St.; Thos. Cook & Son, 530 St. Catherine 
West; J. G. Brock & Co., 211 Commissioner St.; Hone & 
Rivet, 9 St. Lawrence Boulevard, 

TORONTO, ONT., A.F. Webster 4 Co., Cor. King and Yonge 
Streets; Thos. Cook & Son, 216 Confederation Life Building; 
R. M. Melville, Cor. Adelaide and Toronto Sts.; or any Ticket 
Agent, or QUEBEC 5.5. Co., Ltd, Quebec. 














Say you saw the ad. in ‘MacLean’s Magazine. 
























HOTEL DIRECTORY 
HOTEL PLANTERS || Hotel Lenox 


CHICAGO BUFFALO, N.Y. 
Frank S. Murphy, Mgr.— Clerk and Madison Sts. 


A new and strictly moderu European plan 
hotel. Absolutely fireproof, Unsurpassed 
equipment and service, In the business dis- 
trict, centrally located to all theatres and 
railway stations, Rates reasonable. 





































One of ( iicago’s foremost restaurants in 
connection, offering unexcelled service at 
moderate vrices. 


In the Heart of the City’s Activities. 






















re RATES 








Rooms, one person 
bath detached 
$1.50 to $2.00 
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Rooms, ome person 


WY peg oy Highest Grade Fireproof 
, , Ideal Location 
“SPECIAL:—Take public taxicab from depot to hotel at 
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" p Rooms, two persons } our expense. Instruct driver to charge service to Hotel 
© ees “| a hy Ty Lenox. No wy OL AN 
| -50 to $3. L 
: ‘\ = 
favs Sect ) 4 —_ . $1.50 per day and up 
uae| Rooms, two persons Special Weekly and Monthly Rates 
with private bath Write for ‘ Guide of Buffalo and Niagara Falls.” It will be 


$3.00 to $4.50 sent with our compliments. a 
| C. A. MINER, Manager. 





HOTEL GUMBERLAND HOTEL VICTORIA 


Broadway at 54th Street 


y 
Near 50th St. Subway | hicago 
Station and 53d &t. | 























Elevated. 
| 
| In the heart of wholesale, 
‘Broadway’ Cars from . ¥ ‘ a 
aa retail and theatrical district. 
New and Firepreof. 
i da iia Fireproof construction. 
a - in —— me 
eason 
™ Reten. $1.00 and up per day 
$2.50 with bath 
and up. Remodeled and refurnished at an expense 





European Plan of over $150.000. 


All Mardwoed Floors 
and Or'ental Rugs 


a a OPPOSITE LA SALLE DEPOT 


to twenty Theatres Cor. Clark & Van Buren Sts. ¥ 











Excellent Restaurant. Prices Moderate. 


Send for Booklet. ELMER C. PUFFER, Pres. de : 
HARRY P. STIMSON, Formerly with Hotel Imperial. CHAUNCEY T. KRYMER, Secty. 
Only New York Hotel window-screened throughout 
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WHEN IN DETROIT 
STOP AT 


HOTEL TULLER 


New and Absolutely Fireproof 





In the centre of the 
Theatre, 
Shopping and 
Business District 


Has Large 


icf 
* sg t Y 


Convention Hall 
G0 OY pS Sy 


“Grand BOOTHE OA pa 
Roof Garden |(ae4 StU) Sul tice 


FP ECE TNT Mina terey, 
Cafe” 1 ang eit 
J VF 7 eee 

Music from 6 p.m: oan a 
to 12 p.m. 











Every room has private bath 
European plan. Rates $1.50 per day and up 


L. W. TULLER, Prop. 





















THE 
Continental Hotel 


CHESTNUT STREET, CORNER OF NINTH 


Philadelphia 








Remodeled. Refurnished. 
400 Rooms, 200 with bath. 
Rates, $1.50 to $5.00. 
European Plan. 


The Best Cafe in the City. 








FRANK KIMBLE, Manager 








WHEN IN REGINA, SASK., 
STOP AT 


‘THE WASCANA’’ 
Opposite C.P.R. Station. RATES, $3.00 up, 




















WINDSOR HOTEL 


Me dine New Westminster, B.C. 

y 2 | P. O. Bilodeau, - Proprietor 

‘ee cml Phone 188. P.O. Box 573 

Rates: American Plan, $1.50 
to $2.50. 







European Plan, 75c. to $1.50. 














THE DRINK HABIT 


There is no longer cause for anxiety. It 
can be cured permanently by 


The NEAL Treatment 


which is the most modern discgvery for the 
cure of the drink habit. 


THREE DAYS WILL DO IT 


Write direct to our headquarters for 
clrcular describing the treatment. 
Strictly confidential. 


THE NEAL INSTITUTE 


78 St, Albans treet, - TORONTO 

















COOK’S TOUR 


TOURS TO THE 
ORIENT 


Tours around the World, Bermuda, West Indies, Florida, California, Etc. 


“TRAVEL WITHOUT TROUBLE” /Jnclusive Independent Travel 


Cook’s System for Individuals, Family and Private Parties in America or Abroad 
MAY WE SEND YOU PROGRAMME ? 


THOS. COOK & SON, 65 Yonge Street, 


TRADERS BANK BUILDING, TORONTO 


530 ST. CATHERINE ST. WEST, MONTREAL 


Cook's Travellers’ Cheques are good all over thé world. 











When writing advertisers kindly mention MacLean’s Magazine. 
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CANOE QUALITY 


To those who know a good canoe and take pride in the 









ownership of one, the name ‘‘Peterborough’”’ is the 
most familiar. If those who are not so expert in the 























knowledge of canoe quality were to investigate they 






would find that the most experienced canoeists 


use the Peterborough. They 
choose it for its grace This Trade Mark is your guarantee that 


and lightness, its your boat is a genuine ‘‘Peterborough”’ 













speed and 

strength and its absolute reliability. The Peterborough 
canoe is real joy to its pcssessor and enjoys an 

international reputation for quality. 


WRITE FOR CATALOGUE 


And see how many different 
styles of canoes we have. 
Acanoe to suit every desire. 


THE PETERBOROUGH 
CANOE CO., LIMITED 


PETERBOROUGH, - ONT. 




























Artists’ Materials 
AROU ce D WORLD Every Artist who wants success should 





-hIO DAYS + _ be careful to use only 
SS. VICTORIA LUISE | WINSOR & NEWTON’S 
from Méw Yor i ie BANC) 7 colors, known all over the world as the 


nomen”. wo me | =| sstandard for all art, and yet reasonable in 
price. 


A. RAMSAY & SON CO., Montreal 
Wholesale Canadian Agents 








CANADA 


AND THE CONTINENT OF 


| EUROPE 


IMPROVED SERVICE. 
DAILY via HARWICH-HOOK OF HOLLAND. 
plea steeple “a TURBINE STEAMERS, 
waive vekieeomes EVERY WEEK DAY via HARWICH-ANTWERP. 


_-HAMBU RG AM ERICAN LINE 1 Ades senna t0 One is Par far Beck of Tas 


go emg tn a “ For Full Particulars and {llustrated Pamphlets, address 


H. J. KETCHAM, Great Eastern Railway Agent 
261 Broadway, New York City, N.Y. 


































Reading advertisements is profitable to you. 
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JOHN ) DAVEY 
ather of Tree Surgery 


Sound Living 
Tree has a money as 
well as a_ sentimental 
value, therefore it is too 
precious to neglect. 


The Davey Tree Experts 
Do 


a class of work accomplished by no other set of 
men—they succeed where others fail. 























If you are the owner of an estate, a country or 
city house with trees, we want you to write for 
our book, which is interesting and valuable to you 
it tells the fascinating story of John Davey, 
Father of Tree Surgery— what he accomplished 
the institute he founded, and how the Davey 
Tree Experts are saving trees and money for 
property owners. 








Don’t let any man touch a tree on your place 
unless he shows you credentials proving him quali- 
fied to perform the work. 


All graduates from the “Davey Institute of Tree 
Surgery” carry such testimony, and are em- 
ployed by the Davey Tree Expert Company— 
WE NEVER LET GOOD MEN GO. 


An early writing for our book is advised, be- 
cause “Procrastination isthe Thief of Trees” 










Be sure to mention the number of trees 
you own, and their species. Address, 





Expert Company 
240 Conf. Life Bldg., Toronto, Ont. 
RM U.S. Offices: Kent, Ohio, 
>» , New York, N. Y., Chicago, Ill. 

} Representatives 

Available 

Every- 
where 





COPYRIGHT i9i2 











Don’t fail to mention MacLean’s Magazine when writing advertisers. 






DAVEY TREE 
EXPERT WORK 


ON THE 


CAPITOL GROUNDS 
WASHINGTON D.C 
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Do You Want Reliable Power? 


The London Gasoline Engine is just the machine for 
power combined with reliabilty and safety. 








Wg 


Py) 


7 

% 
a 
A 
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Simple of construction, easy running. 


SO 


It has no delicate moving parts to get out of order and 
can be operated by a child as easily as by a man. 


WRITE FOR CATALOGUE “M”" 12. 


LONDON GAS POWER COMPANY, LIMITED 
LONDON, CANADA 


We 


es 











The “BAYARD” Baby Automatic Pistol 
Calibre .32 (7,65 m/m) 


The 32 (7 65 m|m) ‘‘Bayard’’ Pistol has been designed to 
meet the demand for a pocket pistol combining easiness of manipu- 
lation and simplicity of construction with maximum efficiency. 
although it shoots the powerful Its size is that of a 25 cal. pistol, 
32 cal. cartridge. The ‘‘Bayard’’ pistol possesses consequently 
the advantage of having a size reduced to that of the 25 cal. pistols 
and a cal. 32 generally considered effective and heretofore found 
only in pistols of greater bulk. These features make the ‘‘ Bayard 
Write for Descriptive Pistol’’ the Ideal Pocket Arm. Price, $15.00 each. 


Booklet McGill Cutlery Co. Regd., P.O. Box 580, Montreal, Can. 


























FOR HOME-BUILDING 


Milton Fireflash Brick is Particularly Desirable 


MILTON BRICK 


‘‘A Genuine Milton Brick Has the Name ‘MILTON’ on it.” 


are of two distinct styles—red fireflash and buff fire- 
flash: The colors—being natural to the shale—are 
permanent and not affected by climate or weather. , 


MILTON PRESSED BRICK CO., Dept. D. 
MILTON, ONTARIO 


Agents for Fiske Tapestry Brick 
TORONTO OFFICE, . . . JANES BUILDING 




















It is to your advantage tomention MacLean’s aosaainn. eee cme 
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=et=||-A GUARANTEED- 
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. Co 
H oat orks 
~ | Bank St., Ottawa What more could anyone offer ? 
a hon a ol Here is a motor fully guaranteed and costing 
Pr ctical, Economical, Reliable| | only $88. Itis6h.p., has engine and electrical 
In designing the engine. simplicity and equipments, Schebler carburettor, propeller 
easy access to every part were kept in outfit, etc. Simple and reliable. You will 
view. The Lisk Marine Engine is easy| | get real value for your money if you buy a 
> ape or noiseless and is Toledo Marine Motor. 
h ee eee THE UNIVERSAL 
showing the many sizes 
and designe we make. MACHINE CO. 
GEO. A. LISK, Detroit, Mich. 





Ridge Street, 
Bowling Green, Ohio, U.S.A. 








Send for eur 
catalog ‘M, 
which describes 
it in detail, why 
you should buy 
our guaranteed 


‘PADMORE’ 


BILLIARD TABLES 


were selected tor the Championship of the World. 1909, 
the Amateur Championship in Wales, 1910, 
the Amateur Championship of Ireland. 1°11, 
the Amateur Championship of Scotland, 1912. 

Photo lilustrated Cata- 

logue on application to 


THOS. PADMORE & SONS 
Contractors to 
H.M. Government. 
118 EDMUND 
STREET 


BIRMINGHAM 
ENGLAND 
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TO EUROPE 


The St. Lawrence Route 
FOR BUSINESS 


Make a fast passage by the record holders of 
the Canadian Route. Experienced travelers ad- 
mit they are the best. Equipped with the latest 
devices for comfort and convenience. Marconi 
wireless, passenger elevator, thermo tank system 
of ventilation which warms or cools the fresh 
sea air and distributes it over the entire ship 
every five minutes. 

FOR PLEASURE 

In a class by themselves, in appointments, 
seaworthiness and beauty of interior. The pri- 
vate suites of apartments and luxuriously ap- 
pointed public cabins, treated after historic 
periods in decorative art, are unexcelled by any- 
thing on the Atlantie. 


R.M.S. “Royal Edward” and “Royal George”’ 


SAILING FORTNIGHTLY 


For all information apply to steamship agents or to the fol- 
lowing general agents of the Company: H. C. Bourlier, Canadian 
Northern Building, Toronto, Ont.; Guy Tombs, Canadian Northern 
Building, Montreal, Que.; P. Mooney, 123 Hollis Street, Halifax, 
* eae * 272 Main Streets Winnipeg, Man. 
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It will pay you to answer advertisments. 
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On or Off in Five Minutes—s ie steve i 
es = ‘‘ makes good’’ on shore 


Here is the ‘‘Porto’’ marine motor, famous the world over. now edapted for 
also running a hundred different small machines ashore. Simple—light stron 
~SOLD ON THIRTY DAYS’ FREE TRIAL, Nee, ight sirong 


‘“‘Porto,” the Marine and Stationary 


Engine Combined—TWO IN ONE 
A reliable 2 h.p. motor that will drive an eighteen ft. rowboat 7 miles 

per hour for 4 hours on a gallon of gasoline, or in five minutes can be 
mounted for use in shop, laundry, barn, or any other place desired. t 
Great as a Bilge Pump when coupled to the Rotary P i 
price. Will Jift 25 gallons per minute. This also lh pe plinree o pom 
Te Sait RE The BT tarenesne 

rite quic or O-In-one’’ cat 
free. Orders filled in order of receipt, Sorta 


WATERMAN MARINE MOTOR CO., 1498 Fort 8t. W., Detroit, Mich. 


A Perfect Craft 


Out of our long experience we have designed as illus- 
trated, a motor boat, which, for style, construction and 
value may well be termed “A Perfect Craft.” Striking 
in appearance, the last word in workmanship and a 
wonder in value. Before deciding on your new Engine 
or boat get details of our motors. 

















WRITE FOR CATALOGUE “M” FOR PARTICULARS. 


McKEOUGH & TROTTER, Limited 


Chatham, Ont. 

















Lakefield Semi-Racer 


Beautiful Lines Safe and Fast 


This is the model that caused such a sensation at the Toronto Exhibition 
lastlyear. 


The Prettiest Craft Afloat 


We've been making canoes for sixty years and never a one has been 
returned as unsatisfactory. 


Did you know that the first board canoe was a LAKEFIELD ? 
We make motor boats’too. 


Write for particulars of our Motor Boat for $175. 
A REAL LAUNCH. 





THE LAKEFIELD CANOE COMPANY, Limited 


(CONTRACTORS TO THE BRITISH ADMIRALTY) 
LAKEFIELD (1850) ONTARIO 
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“HIGHLANDS OF ONTARIO,” Canada 


Including Orillia and Couchiching, Muskoka Lakes, Lake} of, Bays, 
Maganetawan River, Algonquin National Park, Temagami, 
Georgian Bay, Kawartha Lakes. } 


\\ 







Ss 














SS 


SS 


Spend your summer holidays at one of these delightful spots ?reached in 


NS 


palatial trains over the 


Grand Trunk Railway System 


Finest summer playgrounds in America. Good hotel accommodation. The lover 
of outdoors will find here in abundance all things which make roughing it 
desirable. Select the locality that will afford you the greatest amount of enjoy- 
ment, and send for free map folders, beautifully illustrated, describing these out- 
of-the-ordinary resorts. All this recreation paradise only one night away from 
the leading cities of America. 


Address:—Mr. J. Quinlan, Dist. Pass. Agent, Montreal, or Mr. A. E. Duff, Dist. Pass. 
Agent, Toronto, Ont. 
W.E. DAVIS 


Passenger Traffic Mgr. 
Montreal, Que. 


G. T. BELL 
Asst. Pass. Traffic Mgr. 
Montreal,’Que. 


H. G. ELLIOTT 
Gen. Passenger Agent 
Montreal, Que. 
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BEFORE YOU BUY YOUR NEW BOAT ENGINE 








It would be a good idea to send for the 
Adams 1912 Catalog. 


All sizes, 2 to 25 h.p., jump spark, and make and break; 
one, two and three cylinders, first class machines, 
prompt shipment, no duty to pay and Adams pays the 
freight any place in Canada. 





You have everything 


your own way, What ts your address? 





THE ADAMS LAUNCH AND ENGINE MFG. CO., PENETANG, ONT. 





~ 





OTTAWA BOAT WORKS 
R. W. YOUNG, BUILDER & DESIGNER 
OTTAWA, CANADA 
A-1.--Built for Chas. Bristow. Fastest 30 footer 


for power in the Capital, and leaves the water 
with little disturbance. 


This Boat 
is built from one of our many fine models, and 
has splendid lines, is skilltully built of cedar 


planking, mahogany decking, nickel or brass 
fittings, making the finest appearing and most 
substantial boat in existence to-day. REMEM- 
BER, we build with any material desired. 


Write To-day for Descriptive Booklet. 














WESTERN 
NORTH CAROLINA 
MOUNTAINS 


“THE LAND OF THE SKY” 


ASHEVILLE, HOT SPRINGS, 
TRYON, HENDERSONVILLE. 
Most beautiful mountains in all America. 
Loftiest peaks east of the Rockies. Par- 
ticularly delightful at this season. Out- 
door life, golfing, motoring, horseback rid- 
ing, etc. 


SOUTHERN RAILWAY 


Premier Carrier of the South 


Operates through passenger trains daily 
from the East. 
Apply to Office Soufhern Railway or 
connecting lines. 
N. Y. Office—264 Fifth Ave., cor. 29th St. 
Alex. S. Thweatt, E.P.A. 


N. B.—Southern Railway System em_ 
braces territory offering unusually attrac- 
tive and remunerative places for invest- 
ment in agriculture, fruit culture, farming, 
and manufacturing. 








Don’t ‘fail to mention MacLean’s Magazine when writing advertisers. 





1% Horse Power 
ie eke) a Oe w Colt 
For 1% Cents 


We know this Caille Perfection Special to be 
absolutely the greatest engine value on the market 
Built by automobile men with automobile machinery 
—runs economically on kerosene or gasoline--your 
two hands the only tools you'll need The simplest 
construction of any power plant—your 14-year old 
boy can take care of it. Made of the finest material, 
every moving part works as smooth and swect as 


a watch. Our free book tells how we make a better 
engine at a lower price than our competitors. Write 
for free book and 15 day free trial ‘offer. 


CAILLE PERFECTION MOTOR CO. 


324 Second Street 1216 


$48 


Complete and 
Ready to Run 


Detroit, Mich. 
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Motor Boats of Refinement 


Wise people are realizing the exhilaration and health to be found in safe, 
sensible boating. 

*“Marco”’ Hulls are unequalled for comfort, safety and speed. Write for 
description. 

We are agents for the Sterling, Reynolds and Erd Motors. 


If you are thinking of a boat let us send you specifications, photos and prices. 
The prices will astonish you. 


THE MARINE CONSTRUCTION COMPANY, Limited 
Lake Street, TORONTO 






The True 
Sportsman Wants the 
Best Rifle Made. 


The Ross “High Velocity” leads in all 
rifle essentials. 


The possession of a Ross High Velocity 
is a matter of pride and its use a matter of 
enjoyment. 


Price $70.00. 
Other Ross Rifles from $25.00 up. 





If your dealer cannot show you the ROSS “HIGH VELOCITY "—write for 
catalogue direct to 


THE ROSS RIFLE CO. - QUEBEC, P.Q. 





It is to your advantage to mention MacLean’s Magazine. 
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Handsome and Speedy 


motor boats, slower-going family launches, or motor 
boats built to order—whatever you desire in motor 
crafts can be satisfactorily obtained through us. We 
are master motor boat builders. Our hulls are noted 


for beautiful lines, sturdy construction and handsome 
finish, We supply any make of engine you select. 


Dept. 120 Send for booklet showing pictures of 
THE GIDLEY BOAT CO., LTD. ‘‘The Penetang Line’’ 
PENETANG 3 ONTARIO Launches, Row Boats and Canoes 








ITHE BEST IN MOTORS 


We manufacture motors for all purposes and guar- 
antee satisfaction in each type. Our 12-16 H.P. 
Marine Engine is the best possible engine for any 
boat. Ask us about it. 


Tell us what you require and we will be glad to 
advise you. 


Send for particulars which will explain why you 
should buy our motors which are fully guaranteed 


H. W. SPENCER & CO. 
| Dept. B. 204 St. Nicholas Bldg., MONTREAL 











































OWN YOUR BUSINESS 


By working for yourself you can make a clear profit of from $15.00 to 
$30.00 a day. No one with any amount of ambition is satisfied to 
work for someone else at a salary when he can devote his entire energies 
to his own interests and reap the profit which his employer formerly 
gathered. Our B.B. Vacuum Cleaner is a sure business proposition 
within the reach of any man and brings great results. You need not 
be satisfied with only what we tell you, 
we want you to investigate for yourself. 








We donot believe there is any business 
where so small an investment will bring such 
wonderful returns. 


Our illustrated Book shows you how 
to turn every minute of your time jinto 
money. We will send it to you FREE. 
Every ambitious man should write us at 
once for this book. It will show you how 
you can become independent. Write for 
a copy to-day. 


THE McCREERY MFG. CO. 
740 DORR STREET, TOLEDO, OHIO 
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: CIRCLE WATERPAN 
l | KEEP. iT "SUPPLIED 
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SAVES 
MONEY @& 


INSURES 
HEALTH 














The Usual Furnace Heat 
is Dry and Unhealthful 


The “Good Cheer”’ Furnace creates a warm, balmy atmos- 
phere, much the same as experienced on a bright spring day. 
This is caused by the extra capacity Circular Waterpan, which 
gives to the heated air the humidity absolutely essential to 
healthy, human and plant life, and keeps the woodwork, furni- 
ture, etc., from becoming dried out and cracked. 











The “Good Cheer” Furnace will cut down your coal bill, 
which, of course, means a big saving. It also insures you 
against colds so prevalent where the hot, dry, small-waterpan 
furnace air is breathed continually. 


Write for Catalogue S. with Frices 


THE JAMES STEWART oe CO. 


ONTARIO. 






WOODSTOCK, 






Patented 
Can, & U.S. 





CHEER” 


WATERPAN 








It will pay you to answer advertisments 
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MOTOR QUALITY 


We make motors of all kinds and at all prices. 





These motors are unequalled for speed, power 
and safety. They reverse, run high, medium 
or low speed and start, all by one lever. 


They have only three working parts, which is 






an advantage, there being no delicate mech- 
POPPE pat renee: 


P| anism to get out of order. Their endur- 


ance has been thoroughly tested and they 






have proved their superiority in every way. 


WRITE FOR CATALOGUE It contains 
information of great value to you. 


610 Wayne County Bank Bldg., DETROIT, MICH. 











Your New Boat 


If you consider buying or building a boat you will 
not lose anythtng by first communicating with us. 


We would be pleased to submit plans for your inspection and we have a reputation which has 
been earned by the building of launches, sailand auxiliary yachts, yacht-tenders, semi speed and 
cruising launches, knock down and semi-ready boats and boats of allkinds. Wemakeaspecialty 
of building to order. 


SEND FOR CATALOGUE “R” 


ROBERTSON BROS. (Foot of Bay Street) HAMILTON, ONT. 














MADE :-IN-‘GANADA 


This is the ‘* Strathcona,” not a faddy shape—but 
just a good comfortable double collar—well made 
and comfortable. 


TWO FOR A QUARTER EVERYWHERE 


Only the genuine Success have the Success sig- 
nature. 
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SEC TION 








_ The ‘Sovereign’ "Remedy __ 


Hot Water 
Boiler 








“Sovereign 


~ For Indoor Discomf orts _ 


How have you got along this winter, so far ? 
Has your house been comfortably heated? 
Have you burned too much coal? 


Now is the seasonable time to take stock of 
conditions—-because, if you overlook the enquiry 
now, you will not likely think about house- 
heating when the weather so far moderates that 
artificial heating will be no longer necessary to 
make home comfortable indoors. 


A hot water boiler should not require more fuel 
than a hot air furnace to keep a_ house 
comfortable. Where a furnace, or boiler, is 
extravagant in coal consumption, there is some- 
thing wrong either with the furnace or the 
house. 


If you have a poor furnace, or boiler that “fails 
to give an adequate degree of heat from the coal 
burned, have it taken out and put in a 
“Sovereign.” 


Talk with your friends and get them to tell you 
how much coal they burned this winter. Those 
who live in “Sovereign” heated houses will tell 
you that there is less coal goes into their furnace, 
and more comfort comes out of it, than may be 
obtained with any other heating apparatus. 


Booklet: ‘‘THE DICTIONARY OF HEATING” to any address. 


TAYLOR-FORBES COMPANY 


Makers of “Sovereign” Hot Water Boilers and Radiators LIMITED 


TORONTO—1088 King St.West MONTREAL—246 Craig St. West 
VANCOUVER—1070 Homer Street 




















— a ee 











Reading advertisements is profitable to you. 
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“THE MOTOR THAT MAKES THE BOAT” 


It’s the engine that counts—don’t spoil a nice hull by putting 
in an inferior engine instead of having the very best one that will 
make your outings a pleasure and comfort. 


If you are building a new boat or your last year’s engine did 
not prove entirely satisfactory, send for our 1912 Catalog No. 23 
—it will interest you. 


Remember when you are fitting out your boat, that all our 
houses carry a large stock of Motor Boat Supplies. 


‘You will obtain excellent information if you will 
write for our illustrated catalog which contains il- 
was lustrations of the different sizes of engines we man- 
ufacture with full particulars as to their reliability. 


THe CANADIAN FariRBANKS-MorsE Co. 


LIMITED 
Montreal, St. John, Ottawa, Toronto, 
Winnipeg, Calgary, Saskatoon, 
Vancouver, Victoria 




















Don’t fail to mention MacLean’s Magazine when writing advertisers. 
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Are You Burning 


Too Much Coal? 


Is your furnace heating your 
house? All of it-—or are you 
perpetually shovelling in coal and 
not getting sufficient heat? Is it 
the quality of the coal, or is it the 
construction of the furnace that 
is at fault? 


THE 
PEASE 
HEATING SYSTEMS 


STEAM, HOT WATER, WARM 
AIR OR COMBINATION 


are so constructed that they must 
give the maximum amount of 
heat for the minimum amount of 
coal consumption. 








IF YOU ARE TROUBLED 


with insufficient heat in your 
house, our heating engineer will 
be able to help you. A post card 
or phone will bring him. 


Ask the man who has a Pease 
Heater if his house is econom- 
ically heated. 


Let us send you our books 
* The Question of Heating” or 
“Boiler Information” 


°FASE FOUNDRY COMPANY 
TORONTO WINNIPEG 
WESTERN REPRESENTATIVES: 


Pease-Waldon Co., Limited, Winnipeg 


313 






































Don’t be Content 
to Watch 


the rising tide of Western Prosperity; locate 
yourself where you will profit by it. Don’t 
wait until the West achieves its destiny; be 
in right at the start. ; 


Yorkton, the Centre of the 
Wheat Belt 


is an ideal town from which to direct your 
operations. Around it, within easy reach, He 
the cities of the West, and in every direction 
stretch the railways of which Yorkton is a 
centre and distributing point. Yorkton has 
many fine buildings, water, drainage, schools, 
churches, etec., and its growth along the most 
progressive lines is assured. 


INVESTMENT 
Will Bring Wealth 


The industries are growing so rapidly that 
it will soon be difficult to get the foothold 
that can now be had for the asking. 


If you are interested in Yorkton 
and its great future write to-day, 
giving your business, and we will 
send you full information of the 
possibilities and conditions. 





G. H. BRADBROOK, 
Secretary Board of Trade, 
YORKTON, SASK. 








It is to your advantage to mention MacLean’s Magazine. 
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PERFECTION MARINE ENGINE 





100° RIGHT 


Bai iN] a’ SI, The big 1912 line of Caille Perfection Marine 

= 4 |! l Engines from 2 to 30 H. P. give dollar for dollar 
more real service than most engines costing dou- 
ble their price —Perfection service is 100 , right. 


Without a Rival 


For yachts, cruisers and ferry boats, a Perfec 
tion power plant is without a rival and simply 
thrives on hard, tough work. It works equally 
well in fresh or salt water, tidewater or stream, 
calm or storm. It embodies more refinements 
than any other engine on the market. The Ig 
niter Equipment with the 6 H. P. and 8 H. P. 


ea RIN nO a 
4 I j 8 PI PE insures a water-proof ignition and does away 
g with batteries, coils, magneto and timer. 
Ol IAT ITY Free Book of Engines 


Our new 1912 Engine Prompt Book 
is free for the asking—refer to it any 
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Every pipe smoker knows the joy of a cool sweet pipe, 


















and those who are experienced prefer the sweet briar Saas SEs 8 lee SE Cnt eeeens 
pipe to anything else in the world. Our H. B. B. of Standard Construction, write to-day 
Special London Made Briar Pipes are of the best while you have the subject in mind /* 
quality selected briar, highest grade workmanship, and —get book and referto it no mat- 
give the utmost satisfaction to the most fastidious ter what motor you buy. ‘If your 
smoker, engine does not tally with this | 
book, then you know you are not |. jij 
SEND FOR INTERESTING BOOKLET getting a Standard motor. | 
on the Histery of Smoking The Perfection owner could © Sizes 2 to 30 H. P 
Dept. T. not buy a better engine. Full rating guaranteed 
THE HEYES BROS., LIMITED CAILLE PERFECTION MOTOR CO. 
TORONTO, ONT. 1216 Caille Street, Detroit, Mich 























Zia-ZAG HEAT TUBES 
HEAT EvERY ROOM ALIKE 


Economy, Comfort 
and Healthfulness in 
Home Heating 


The Kelsey has proven itself to be the one system of home heating 
that combines the three primary elements of economy, comfort and 
healthfulness in the greatest degree and is, to-day, used in 40,000 
homes. In the 


KELSEY WARM AIR GENERATOR 


—-the ZIG-ZAG Heat Tubes that form the fire box give more than twice the 
€ating power for the same grate area than 1s possible with any other system 

of heating. We want to show you the Kelsey construction and its many 

advantages over other Heaters. The man who investigates buys a Kelsey 


The “KELSEY” has points of vital interest to you. wee | | 
Send for catalog “S” and 112-page book of “Opinions | 


THE JAMES SMART MANUFACTURING CO. & 
WINNIPEG, MAN. Limited BROCKVILLE, ONT. 
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Say you saw the ad. in MacLean’s Magazine. 
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HE Tudhope ‘Four’ could not be sold 
for $1,625 if it were not wholly manu- [| ,, 
factured in Canada. j The 
: 
: Tudhope Cars are made in Canada iu a Car 
‘ 


thoroughly modern factory. The parts of the | 
: motor, the gears, the axles, in fact all essen- 
tial parts of the car are made from the raw 
material in the Tudhope Factory at Orillia. 











3 This plant is not surpassed by any Ameri- rs 
/ can Factory, either for its efficiency of equip 

ment or its organization. ee 

The cost of manufacturing cars in the * 





Tudhope plant is as low as is possible in any 
American plant. AND WE DO NOT ADD ee 
DUTY TO OUR SELLING PRICE.  Tud- | a 


hope cars are sold at their true value. 


To the Canadian Buyer this means that the 
value of the Tudhope is far beyond what the 
price would lead one to expect. The Tud- 
hope ‘‘Fours’’ at $1,625 have the appoint- 


+ 
i i lh ie lt itt ell 














ments of imported cars selling in Canada 
for $2,200 or $2,300. | 
3 
Complete information about the Tudhope Cars . i 
oi _ 9 has been put into Booklet form ta oe it to Extra Tire . 
§ ears yourself to see this book before you buy a car with 1? 
- Guarantee Your address on a post card will bring it. Every Car. | 





J : 508 









Tudhope ‘Four’ 
30-36, 35 x 4- 
inches Tires, 
Five-Passenger 
f.o.b. Orillia, 
$1,625. 








—_——— 








THE TUDHOPE MOTOR CO. LTD., Orillia. Can. 


It will pay you to answer advertisments 

















NO - RIM - CUT 
NON - SKID 


TIRES 


A live tread of thick 
clinging blocks 


Prevents Skidding - Reduces Puncture 
Lessens Vibration 


HEN you buy tires, look to the construction of 
W your treads. To get a tread that grips the road 
is not enough. 

Get one that is alive,—one that will not shake the motor 
out of adjustment. 

See how the Goodyear Tread has added the clinging 
rubber blocks without deadening the tire. Deep blocks, 
cut diamond shape, with air spaces between them. 

The angles and edges hold in every direction. The 
blocks spread out and distribute the weight of the car over 
the whole tread. 

The extra thickness reduces the danger of puncture 30/. 

But here is where the Goodyear differs from any other 
tread. It is perfectly resilient. The tire is just as springy 
as a plain tread tire and has the advantages of longer wear, 
fewer punctures and freedom from skidding, 

Non-Skid-Treads are vulcanized on to No-Rim-Cut Tires. 
These tires cannot rim-cut and 237% of wrecked tires are due 
to rim-cutting. 

They are Io “ oversize, that adds 257 to the tire mileage. 





NTTIRULL LAL ‘= 


Riz 


Viti. 
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“‘How to select an Automobile Tire,” 
a book full of information for Motor- 
ists, will be sent on request. 


The Goodyear Tire & Rubber Co. 


OF CANADA, LIMITED ~~ 0G 
GENERAL OFFICE - - TORONTO, ONT. 7% 7G Mg 





Factory:- Bowmanville, Ont. 29 G T, o, a 
| hop , , Wi 
BRANCHES at: Montreal, Hamilton, Oi Lb i C, Cr, 
London, St. John, N.B., Winnipeg, — VL C Ci 7: 
Calgary, Regina, Vancouver, Victoria. / yl Ip fj (ih 
0h lh th “a Nc 


When writing advertisers kindly mention MacLean’s. Magazine 
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GET OUR OPINION ABOUT 
YOUR BOOKKEEPING 


If your profits are not as large as you @& 
think they should be, consult us. Our HS 
advice is free. Seventy-five thousand J 
merchants in all lines of business have 
profited by our advice and are using 
the McCaskey System of book-keeping. 
This system keeps every account post- 
ed and totalled up to the minute. An 
error in figuring cannot go undetected. 
It makes statement unnecessary; every 
customer al-§ 
ways knows 
what he 
owes. — 


DOMINION REGISTER C0., Lea. 


92 Ontario Street TORONTO 





WRITE US TO-DAY 
FOR ILLUSTRATED 
CATALOGUE AND WE 
WILL EXPLAIN HOW 
YOU CAN INCREASE 
YOUR PROFITS. 




















You shake down the 


asher-nat the coal °° Hecla”’ Furnace 











There are 
FOUR 
grate bars 
in the 


“ Hecla ” 


You don't have to shake the whole fire to 
get out the ashes around the edge of the 
firepot. 

You don't shake down a lot of good coal 
with the ashes. 

You don't have to use a poker at all. 

The ‘* Hecla” Triangular Bar Grate 
allows you to shake just the part of the fire 


where the ashes are. without disturbing the 


rest of the coals. 


Clare Bros. & Co., Limited . 








Each 
one can 
be 
shaken 


separately. 


Naturally, one grate is easier to shake 
than four all geared together. That is why 
people find the HECLA ‘‘no trouble to look 
after.”’ 


Fused Joints—a patented ‘‘Hecla” feature 
—keep the house free of gas, smoke and 
dust. 


Write for free copy of our new catalogue 
which describes these and other special 
features. 


Preston, Ont. 

















Reading advertisements is profitable to you. 




















year to hundreds of dollars. 


Board of Trade Bldg., MONTREAL, QUE. 
Distributors: 
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DIAGRAPH 


STENCIL CUTTING MACHINE 


MADE IN THREE SIZES—1} 
A stencil with consignee’s name in fu// can be cut on the DJAGRAPH at a cost of one- 


fifth of a cent and as quickly as one package can be marked legibly with a marking brush. 
“ ; : ore 
When there are several packages to one consignee the stencil saves much time, amounting in a 


WRITE FOR DESCRIPTIVE LITERATURE—IT’S FREE. 
William Stewart and Company 


Canadian Selling Agents 


“Garvey” Fountain Stencil Brushes and Stencil Inks. 


, &” AND 4” LETTERS 


Saturday Night Bldg, TORONTO, ONT 













!'THE SEAL TRADE MARK 


IS ON ALL GOOD CARBONS 


You may just as well use good carbons as poor ones. 
Try Sealbrand carbon and you will never be with- 
outit. Does got smudge or rub off. For, type- 
writer, pen or pencil. SEND FOR SAMPLES. 





eeavoncc st. /G 


\. TORONTO, ONT 











THE A. S. HUSTWITT CO. 
284 YONGE ST., TORONTO, Ont. 


Agents Waated 




















One of our Light Delivery 
Motor Cars 
Price, equipped with 4" 
Pneumatic Tires, 
$1125 f.o.b. Ottawa 


SEND FOR CATALOGUE  DES- 
CRIBING OUR LINES. IT WILL 
GIVE YOU VALUABLE INFORMA. 
TION CONCERNING OUR TRUCKS 














One of our Leaders for Dry 
Goods Merchants or Grocers 


Equipped with 4’ Pneu- 
matic Tires as cut. 


$1000 f.0.b. Ottawa 


The Watson Carriage Co., Ltd. 
OTTAWA, ONT. 

















Don’t fail to mention MacLean’s Magazine when writing advertisers. 
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Gum Labels, Envelopes, Etc.? 


The old-time method of using a sponge has in most 
offices where cleanly methods and quickness are 
observed, given place to a more sanitary method, 


THE VICTOR BALL MOISTENER 


Consists of a heavy glass base with an aluminum top, 
open in the centre for a red celluloid ball. The ball re- 
volves freely on the axle in the water reservoir, the 
metal cover fits close to the ball, thus preventingjdirt 
and dust getting into the water below. 


THE WEEKS-NUMAN COMPANY 
39-41 Park Place New York 
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Plenty of Light 


Artificial light is unhealthy and unpleasant to 
work with, besides being a constant expense. 
Daylight shows any store to better advantage— 
why not use it? Luxfer Prisms carry daylight to 
any spot you desire to have it. They are not 
simply corrugated glass. They are scientifically 
made to suit different requirements, and corru- 
gated glass cannot fill the place of Luxfer Prisms. 












There are so many different uses for Luxfer 
Prisms that they would surprise you, 












oan Wy, STA\\ uf ASK YOUR ARCHITECT 


| |e 
LUXFER:PRISM: C°% Linited 
100-KING-ST-W: TORONTO 




















It is to your advantage to mention MacLean’s Magazine. 
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. This Is It! 


The Motor 
you have been 
looking for. 






If you want 
the dest Motor 
for your boat, 
then you will 
be satisfied 
with nothing 
less than the 


W. & K. MOTOR. 
“W. & K.” are QUALITY MOTORS 


We have added some’ new models to our 
W. & K. line for 1912, which are the last word 
in motordom. We are also making a special 
offer to introduce our W. S&S K. Motor where they 
are at present not sufficiently well known. 











2% H.P. cylinder, complete.....-.....++++. $ 65.00 
6 H.P. ~ ¢eabew cosncceeae Se 
5 H.P. 2 as Swe eeee 120.00 


Write for this special offer to Dept.“"W." Send to-day 
for a copy of our Motor Catalogue. Some goed territory 
stillopen for agents. Correspondence solicited. 


W. & K. MOTOR COMPANY 


WALKERVILLE, ONTARIO 
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ne i MANUFACTURERS : 
HIGH GRADE PANK & OFFICE | 
LURES, SCHOOL LIBRARY & 
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:) SEMBLY CHAIRS & INTERIOR 
We RDWOGD welt GENERALLY. & 


f TE LEN 





























Add CHARACTER 
to Your Stationery 


Ask yourself if you are not more fay 
orably impressed when you receive a 
letter on attractive stationery than one 
received on unattractive or cheap sta 


tionery. 


During the past three years the art 
of lithographing commercial stationery 
has been revolutionized by the introdue- 
tion of high-speed rotary off-set presses, 
with a result that a modern equipped 
plant can now furnish lithographed let- 
ter heads, envelopes, cheques, drafts, 
etc., at prices which compare most fav- 
orably with printing. At the same time 
making a more attractive and distine- 
tive article. 


SPECIAL OFFER 


We want your business, anid to secure 
it, this is what we offer: The prices 
we quote you w.ll include sketch and en 
graving and will hold good until April 
lst, but we will accept orders prior to 
that date for shipment any time in 1912. 
Prices for duplicate orders will hold 
good until further notice. 


Send for Sample Sheets 


Showing some twelve representative 
styles and prices. We wil! furnish you 
similar designs to meet your particular 
requirement. 


SEND TO-DAY AND TAKE ADVAN 
TAGE OF THE SPECIAL OFFER. 


Business Systems Limited 
TORONTO 








Don’t fail to mention MacLean’s Magazine when writing advertisers 
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GOOD 
1 MATERIAL 


GOOD 
RESULTS | = 


You Cannot Expect Good Fruit From A Poor Tree : 


If you desire good results in your work you must provide good 
material to work with. 


Wecan supply you promptly with material of the highest grade 
no matter what make your loose-leaf system may be. 


WRITE FOR FULL PARTICULARS AND SAMPLES 
THE CANADA LOOSE LEAF COMPANY, LIMITED 


115 YOUVILLE SQUARE MONTREAL - & 











ONE IN EVERY OFFICE! 


The demand for an efficient binder that will perforate and bind 
in one operation has been met by the : 


ACME No. 2 BINDER 


It is the best binder for filing papers, letters or vouchers,forfasten- _ 
ing pay roll envelopes and for backing statements or legal documents. Ge 
Eeey and convenient to work and cannot get out of order. 
Will not tear the thinnest paper and easily penetrates the thickest and toughest. 








GET FULL DETAILS FROM 
| THE ACME STAPLE COMPANY, LIMITED, Camden, N. J., U.S.A. 














PUBLIC ATTENTION + 


We have electric signs which attract the attention in a pleasing manner 
in the daytime or at night. An electric sign is one of the best advertisements 
that anyone can invest in. Tlundreds of pleasure seeking people may read your 
electric advertisement every night, and in the daytime it 1s Just as attractive. 





Write or Telephone Us for Suggestions and Prices 


DEATH AND WATSON, LIMITED 
25 Jarvis Street, TORONTO 














It is to your advantage to mention MacLean'’s Magazine 
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Stable Sanitation Means Money 


Keep your stables in a healthy and sanitary 
condition and your horses will save you what 
ever amount you spend on them, The illustration 
is one of Sir H. M. Pellatt y tables, where § thre 
very best material was d for the fittings of the 
home of such fine anim: als as are kept in these 
stables 





They are ‘‘Tisdale Stable Fittings.’’ Note their 
cleanliness, the lrainage system. They are such 
as will withstand the roughest usage, yet give such 
a handsome appearance to any stabl 


Send for Catalog “H’"’. It will give you an 
idea of what can be done with stables. 


The Tisdale lron Stable Fittings Co., Ltd. 


19 Temperance Street, TORONTO, ONT 














SAVE TIME AND MONEY 


BY USING 


| ——" GIPE CASH OR PARCEL CARRIERS 
: OUR GUARANTEE 


We will install a System of Gipe Carriers in your store you use them TEN DAYS, and if 
you do not find that they give you BETTER and QUICKER SERVICE than any other 
WIRE CARRIER, PNEUMATIC TUBES, CABLECARRIERS or CASH REGISTERS 
we will remove them at our e X pense 








. a PA J i 4 
a GIPE.HAZARD STORE SERVICE CO.. Ltd. | 
<Any 97 ONTARIO STREET TORONTO - ONT 


EUROPEAN OFFICE: 118 HOLBORN - LONDON £.C. ENGLAND 





UP-TO-DATE SERVICE 


Those who make a success of business are notably those who keep up 
with the times. A motor delivery car will save a great deal of time 


any jmoney, ensure quick service to your customers and advertise your 
1 advance methods of business. 


The Albion Commercial Motor is a handsome car. The illustration 
| shows one style. We have many others. 


Send for Catalogue “M”’ which 


T describes our many interesting 
. models. 





McDONALD & CO. 


SOLE COMMISIONAIRES 
FOR ONTARIO & QUEBEC 


80 Queen St. :: Ottawa 





MACLEAN’S—ADVERTISING SECTION 











41,000 MILES ON ONE SET OF 


Sharp Sparks 


T HINK of it, Mr. Auto Owner, a distance 

of almost twice around the earth and 
this is only one of the many instances where 
SHARP SPARKS have stood up under the 
most trying conditions. 

Here is what Mr. C. G. Percival, who is 
in charge of the 100,000 mile Abbott-Detroit 
‘‘Bull Dog” Tour, says in regard to 
SHARP SPARKS: 


The Sharp Spark Plug Co., 
Broadview Road, 
Dear Sirs Cleveland, Ohio. 
lam writing you to evidence my 
appreciation of Sharp Sparks—truly the one per 
fect plug. 

On our recent “ Bul! Dog” Trip, we equipped 
with Sharp Sparks, They stood the gaff in rain, 
snow, sand and mud—in temperature from 120 
above to 40 degrees below, a great deal of time on 
low gear, and never once did your plugs show the 
slightest signs of wear or miss a single explosion. 

I can truthfully recommend them as absolutely 
the best plugs I have ever used. 


Yours very truly, 
(Signed) CHARLES G. PERCIVAL. 


In charge of 100,000 mile trip of the 
Abbott-Detroit** Bull Dog.”’ 
Total miles to date, 41,000 


Let us put a set of SHARP SPARKS in your car 
on a four months’ test. Get a set direct from us or 
from your dealer, Try them four months and if 
they are not the best plugs vou ever had in your 
engine, return them and get your money back. 


Mica Insulated SHARP SPARKS $1.25 


Porcelain Insulated - © oe =» 1,00 


Send for our free, interesting booklet 
on ‘‘ Autemobile Ignition.” It tells you 
about SHARP SPARKS, as well as 
giving Information regarding general 
ignition problems. 


The 
Sharp Spark Plug Co. 
3370 Broadview Rd., Cleveland, O. 


Canadian Selling Agents: 
CANADIAN GENERAL ELECTRIC CO., LTD. 
Toronto, Montreal, Halifax, Ottawa, 
Cobalt, Winnipeg, Calgary, Vancouver, Nelson. 


RUILDING A HRIDGE IN THE KLONDIKE 


E SHARP 
_ SPARK 
| PATD-08 


THE PLUG THAT STOOD THE 
iGAFF-SHARP SPARK 



































It will pay you to answer advertisments 
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Have You Seen 





Tr 


Mn Les 


this Magnificent 


45 Horse-power Touring Car? 


Wheel base, 115 inches; horse-power, 45; Bosch 
magneto tires, 34x4 inch, quick detachable; 
finish—Brewster green, ivory stripe, all bright 


F not, do so quick! Waste no 

time—no words. Don’t argue 

or ponder. Just see it. Don't 

ask the price until you have 

looked it over. Then give 
yourself a big surprise. 

See the handsome rich finish— 
the dark Brewster green body, 
trimmed with heavy nickel plate 

the long sweeping graceful fen- 
ders—the clean-cut pleasing lines 
—flush body—trim doors with in- 
side handles—the big solid black 
lamps, nickel edged—the deeply 
cushioned leather seats—soft and 
comfortable as your easy chair. 
This gives you a faint idea of 
some of the comfort and beauty 
of the car. What is the price? 
$2500. 

There is not a car below $3000 
that can touch it. Take some of 
the mechanical facts and features, 
The wheel base of 115 inches—the 
powerful 45 horse-power motor- 
the big wheels and tires—the full- 
floating rear axle—the fine F.&S. 
annular and famous Timken bear- 





The Willys-Overland Company, Toledo, Ohio 
fy 





parts nickel-plated: equipment—three black and 
nickel oil lamps, two black and nickel gas lamps 
with gas tank and horn, Price, $1,500, 


ings used—the aluminum crank 
and gear casings—the Vanadium 
steel gears—the center control 
Bosch Magneto—the pressed steel 
frame with a double drop. Equip. 
ped with a self-starter—if you 
wish. 

Do you find these specifications 
in any other car selling less than 
$3000 ? 

The average manufacturer must 
charge you more, for it costs him 
more to produce his car. Having 
the largest factory and the greatest 
facilities in the business we can 
give you for $2500 what most other 
makers must get $3000 for. 

A comparison of cars will prove 
this statement. We don’t ask you 
to take our word. Use your own 
judgment. Compare values and 
decide for yourself. Get the 
Overland dealer in your town on 
the phone to-day and make an ap- 
pointment. Also send for one of 
our handsome catalogues, which 
gives you the whole detailed 


story. PLEASE ASK FOR BOOK W14. 
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Satisfactory 
SErvicE 


er TRUCKS have introduced into Canada a real comprehen- 
sive line of commercial vehicles which will revolutionize the delivery 
problem. It matters not how great or small your delivery system. 
Does it pay you? 

CANADIAN TRUCKS are all savers of time and money, from the 1,500 
pound car to the 1, 2, 3, and 5 ton trucks. 


The essential qualities of a truck lie in its solidity of construction, its 
durability under load, its efficiency in transport and its life. This, together 
with simplicity in operation, accessibility and perfect loading distribution 
have made the CANADIAN TRUCK Canada’s best. 

CANADIAN TRUCKS are equipped with the world’s greatest power plant 


(The Continental Motor) and are giving the greatest satisfaction all over 
the Dominion. 


CANADIAN TRUCKS will do more on less than any other truck in the 
market. 























WRITE FOR ILLUSTRATED CATALOG C. 


The Canadian Commercial Motor Car Co., Limited 
Windsor, Ont. 


THE PIONEER MOTOR TRUCK BUILDERS OF CANADA 








The CANADIAN TRUCK at Hamilton, Ont. 























Reading advertisements is profitable to you 
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HUPMOBILE LONG-STROKE “32” TOURING CAR, $1,000 


F.0.B. Windsor, including equipment of windshield, gas lamps and generator, oil 
lamps, tools and horn. Three speeds forward and reverse; sliding gears. Four cylinder 
motor, 3% inch bore x 5% inch stroke. Bosch magneto; 106-inch wheelbase; 32x38'e inch 
tires. Color, standard Hupmobile blue. 
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‘Long-Stroke’ Means Long-Stroke 
in the New Hupmobile 


We have figur'd always that it was the Note 
wisest kind of enlightened selfishness to 
give more than the public expected. 


Wi 
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these evidences of a@xtra_ generous 
construction, please, and compare them 


Va 


with other cars at the Hupmobile price 
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Hupmobile is the mean average of the ere 
best and latest anges. peesmens see vantages to the fact that the Hupmobile 
is positive assurance of greater pulling organization has always been held pra¢ 
power. _ tically intact 

The cylinders are cast en bloc: the crank- The chief engineer, E. A. Nelson, designed 
shaft, of special drop forged high carbon the original Hupmobile runabout—whose 
steel, is equipped with three especially priority in its own class has never bee 
liberal bearings, instead of two; the seriously disputed The department 
vilves—all on one side—are completely heads, and the skillful workmen who 
encased, oil-tight and dust-proof, yet have executed his designs, have remained 
instantly accessible. with us in our progressive development 

We should be glad to send to you 4%x8\% photogravures and full description of the 

handsome Long-stroke ‘32”. 


ou can ascribe all these constructive ad 


Thus, only one motor in America has a You will see in the engine and transmission NWS 
\ longer stroke than the engine in the new unit a triumph of mechanical adaptation \ 
\ Hupmobile ‘32.” which makes for increased efficiency and \ 
\ And this car sells for several times the Space economy, \N 
\ Hupmobile price of $1,000. The full floating rear axle, in itself, places \ 
\ The relation of stroke to bore in the new the Long-Stroke “s2" in an exclusive N 
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STANDARD 20 H.P. RUNABOUT, $850. 

F.0.B. Windsor, with same power plant that took the world touring car around the 
world—4 cylinders, 20 h.p., sliding gears, Bosch magneto. Equipped with top, windshield, 
gas lamps and generator, oil lamps, tools and horn. Roadster—$950. Coupe—$1,300. 

A recent exhaustive report of the efficiency of the Hupmobile Runabout in nearly 
year of army service is contained in a booklet entitled “A Test of Service,” which we wil! 
glidly send on request. 
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HUPP MOTOR CAR COMPANY 


1237 Jefferson Ave., Detroit, Mich. 
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Canadian Factory~—Windsor, Ont. 
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Roomy and Comfortable 


-but not massive and heavy 


Fast—Powerful 


but economical on fuel and oil 


The Self-Starting ~ 


3 
“Seven-Passenger”’ 
$2,500 Equipped 














ae 
The ultimate success of years of deveiopment 
EQUIPMENT: 
Touring body includes the following equipment: Pantesote Top and Side Curtains: 
Top Envelope; Folding Glass Front; Speedometer; Two extra Removable Seats in 
Tonneau, Foot Rest and Robe Rail; Gas Head Lamps and Prest-o-Lite Tank; Self- 
Starter; Side and Tail Oil Lamps; Single Tire Irons with well in running board; 
Tire Repair Outfit; Full Kit of Tools: Jack. 
Made up to a standard ~ 
not down to a price. 
Send to our nearest Branch or Agency for 
the most beautiful catalog issued this season. 
RUSSELL MOTOR CAR COQ., LIMITED - WEST TORONTO 
MAKERS OF HIGH-GRADE AUTOMOBILES 
Branches: Toronto, Montreal, Hamilton, Winnipeg, Calgary, Vancouver, Melbourne, Aust. | 
Agencies Everywhere. o 


It-is to your advantage to mention MacLean’s Mag 
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The Protected 
Automobile Tire 


No danger of punctures by 
glass, nails or any of the hid- 
den obstacles that menace the 
path of the rubber _ tire. 
Woodworth Treads ride easily 
over all such articles. On wet 
or muddy corners they grip the 
road and cannot skid or slide. 
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They prolong the life of the 
tire enough to pay for them- 
selves more than twice over. 
The spring adjusted fastening 
prevents any danger of chafing 
and heating. We agree to re- 
place any tire injured by 
Woodworth Treads when used 


_ + 
e,*4% 
~ 1g @ 


according to instructions. 


Send for our booklet on 
The Preservation of Tires 


Leather Tire Goods Co. 
Niagara Falls, Ontario 
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‘0. K.’ FASTENERS 


SOLD the past YEAR should 
convince YOU of their 
SUPERIORITY. 
i They Add TONE to Your 
mS Sjationery in the OFFICE,BANK, 
‘ SCHOOL or HOME. 

There is genuine pleasure in 
> their use as well as Perfect Se- 
curity Easily put on or taken 
off with the thumb and finger. 
Can be used repeatedly anc 
“they always work.’’? Made of brassin 3 sizes. Put upin brass 
boxes of 100 Fasteners each. 
SHandsome. Compact. Strong. No Slipping, NEVER! 

Alll stationers. Send 10c for sample box of 50, assorted. 
Illustrated booklet free. Liberal discoun ito the t rade. 


The O. K. Mfg. Co., Syracuse, N. Y., U.S. A. nois 

















Get what you want 
When you want it 





When you want Smith's letter, 
or a copy of Jones’ order, you like 
to get it quick—-so does every busy 
man. 


Efficiency Filing Equipment 
the Neverstick kind--and Shaw- 
Walker Systems, always’ simple 
and practical, enable you to find 
what you want when you want it 

instantly. 


Scientific Management in the 
Office, a little booklet we have 
just issued, describes briefly the 
scope of Efficient Filing Methods 
and points out some of the chan- 
nels through which time is wasted 
and money lost. 


Sent free upon request 


SHAW-WALKER 


MUSKEGON - MICHIGAN 
415-427 Western Avenue 


Agencies in Toronto, Montreal, Winnipeg 











Say you saw the ad. in MacLean’s Magazine. 
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SAVE MONEY 
ama 








riterpress 
With 


There are often times when you 
might send out typewritten cireulars 
or letters if you could get the time, 


but printing is expensive and your 


typist so busy with the regular work 
Which has to be done so you pass it 
over and forget. If you have a 
Writerpress the office boy ean run 
0,000 cireulars a day whieh would 
have all the appearance of a genuine- 
lv typewritten letter. Think what 
To each of those 5,000 


peopl to whom vour letter is ad- 


that means. 


dressed vou convey a direet message. 
An ordinary printed circular is most 
often carelessly tossed into the waste 
basket without being read. <A type- 
written letter is more personal and 
the one who receives it will read it. 
and when it is written as clearly as 
the Writerpress does, he will be im- 


pressed. 


SEND FOR SAMPLES AND PRICES 
The 


CANADIAN WRITERPRESS CO. 


Limited 


HAMILTON, ONTARIO 









Protect Your- ~< 
self from / | 


Germs. 


Every 
office man, 
who is 
handling= 
paper reg- 
ularly is 
subject to the transmission of germs by lip or sponge cup 
moistening, 

THE MARSH RUBBER FINGER PAD 
eliminates all danger and affords a convenience that can be 
obtained in no other way. Samples sent free upon request 


MARSH RUBBER FINGER PAD CO. 


Canadian Agent - 171 Mutual St., Toronto, Ont. 











DISPLAY YOUR 


























GOODS 


If your goods are attractively displayed on 
the Essex adjustable rack, they will sell 
themselves. 

Customers cannot help but notice goods 
displayed on the Essex racks. 

When sales people are all busy then the 
Essex rack does its work quickly, quietly and 
surely. Very useful for the display of Ties, 
Hosiery, Shirts, Pajamas, Underwear, Gloves, 
Veilings and many other things. 

Write for full particulars 


Joseph R. Wilson, 205 Stair Bldg., Toronto 
























On bond and 
other rough or hard 
finished papers when poor 
pens stumble and splutter, 


GPENCERIAN 


STEEL PENS 


Show their 
Metal 



























Spencerian Pen jj) Steel specially 
tempered for jjiqit} highest elastic- 
ity. Carefully ground points 
glide smooth as veivet on the paper. 

Get the 12-pen Sample Card for 10c, 


Including 2 good penholders, 
polished handles. 


SPENCERIAN PEN CO, 
349 Broadway, New York. 











——@ 
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The Tag Addressing Machine 


Will Print the Addresses on 100 Tags, Cards or Labels, In 60 Seconds. 


It is more rapid and legible than the Typewriter. It does not require a skilled operator—the ofhice boy can runit 

It is as accurate as the Adding Machine. It counts the desired number of tags and stops automatically 

It is the check on outgoing shipments that the Cash Register is on 
cach receipts. 

e Tag Addressing Machine has more completely and satisfactor- 
ily and successfully filled the requirements in its particular field than any 
other labor-saving device on the market to-day. It does the work of 
10 men or the work of one man in |-!Oth the time. With this 
machine, a shipping clerk can print the addresses on more tags in 
6 minutes than he can write or rubber stamp in 60 minutes. 

The Tag Addressing Machine has the enthusiastic endorse- 
ment of over 800 shippers in 86 different lines of business. Some 
of our customers use 5,000 tags a year and others address over 
2,000,000 a yearon a single machine. The first machjne. put 
into service over6 years ago, is still in daily use. 

If you are a shipper and are not already using the 
Tag Addressing Machine, we know you will be inter- 
ested. The old-fashioned method of writing tags by 
hand is slow, tedious and expensive. Tags with printed 
addresses in |-1Oth the time will appeal to you, 

Write us to-day for full information. Advise the 
number of tags you use per year and send us two or three 
samples of your tags, filledin to show the style of address- 
es you use — we will write you in detail showing the 
value of the Tag Addressing Machine for your par- 
ticular requirements, 


Addressing Machine Co,, Buffalo, N.Y. 


E. L. DYER, Canadian Sales Agent 
47 East Wellington Street, TORONTO 


: NEW LIST OF CANADIAN USERS : 
Verity Plow Co., Ltd., Brantford ; Campbell Flour 
Mills Co., West Toronto; Jno. Campbell Co., Ltd, 
St. Thomas; Bennett and Wright Ltd., Toronto ; 
Dominion Sugar Oo., Ltd., Wallaceburg, Ont. ;Ottawa 
Wine Vault «+ o., Ltd., Ottawa: Wm. Davies Co., 
Ltd,, Toronto; Frost Wire Fence Co., Ltd., 
Ha milton. 























































































































Make That New Roof 
Last Forever Without Repairs 











Here is a roofing that is easily laid, attractive, 
absolutely fire-proof and one that will last a life- 
time without paint or repairs. 

For castle or bungalow, factory or church, or 
any building, for the most economical and most 





durable roofing use 











shingles. Made wholly of mineral fibres, asbestos The Asbestos Mfg. Co., Limited 
and cement—they cannot crack or break—they grow Eastern Townships Bank Bidg., - Montreal 
tougher and stronger the longer they are exposed. Please send me your Booklet A of illustrations 
d ] of inf atio I se f 

Clip the coupon now get our Booklet A po wollen ogue o niormation on the uses oO 
of handsome homes both here and abroad— 
read the interesting story of asbestos. NAME 

a ADDRESS 
The Asbestos Mfg. Co., Limited 
Eastern Townships Bank Bildg., - Montreal Mel. 
Factory at Lachine, P.Q. 














When writing advertisers kindly mention MacLean’s Magazine 
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Put DENNIS Ornamental 
Stairs In Your Building! 


If you are about to build a new fire- 
proof building or intend to remodel an 
old structure, give us the opportunity to 
submit designs for the ornamental stair- 
ways. 

Dennis Iron Stairs are noted for their 
handsome appearance, They are found 
in many of the most modern bank, office 
and mechanical buildings erected in 
Canada during the last few years. 


GET IN TOUCH —— 


with us and secure particulars about the 
cost of installing one or more sets of 


Dennis Iron Stairs in your building. Al 
You can have any design you desire DENNIS “82! Ro On 


from the most simple to the most elabo- LiMiTED 
rate and ornate. London Canada 
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Remit Money 


to any part of the world is 
by the 


MONEY ORDERS and 
FOREIGN DRAFTS 


of the 


DOMINION EXPRESS COMPANY 


They may be sent in payment of produce, tax, gas and electric light bills, interest on 
notes and mortgages, insurance premiums, subscriptions to newspapers and magazines, and, in 
fact, in payment of all kinds of accounts, in or out of town. 


TRAVELLERS MONEY TRANSFERRED 
CHEQUES ISSUED BY TELEGRAPH AND CABLE 





Agencies throughout Canada 





Reading advertisements is profitable to you. 
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A Fourth Use for (=== 4 3 
Window 


Envelope 














1—Statements 
2—Invoices 
3—Circular Letters 


EGULAR CORRESPONDENCE is being more and more generally mailed under 
R cover of the BEE WINDOW ENVELOPE. For three good reasons: So that 
circular letters cannot be distinguished from regular letters; to save time and money 

now spent in addressing ordinary envelopes ; and, most important, for SAFETY. @ There 
is not a business man of any lengthy experience in Canada who has not had some deal 
collapse through a clerk’s mixing of envelopes in the hurry of a late mail. ( It is so easy 
for the office boy to put Brown's letter in Smith’s envelope. And it’s so difficult to 
straighten the mix-up and keep the business and friendship endangered by so human an 


error. Q Moral: Use the BEE WINDOW ENVELOPE.--saves trouble, time and money. 


Send for samples and prices of this new Envelope. We will 
see you are supplied, either through regular dealer or direct. 


BARBER-E LLIS, Limited, 62 Wellington St. W., Toronto 
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TORONTO ONT. 





Don’t fail to mention MacLean’s Magazine when writing advertisers 
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Ke. ) Kaiam.azoo | Point Number One amy 
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- is Flat opening 
ee A EIGHT SALIENT 1 
flat KALAMAZOO how \\ 
writing POINTS hags t e 
surface desk 
1. Flat Opening. 
2. Simple Construction. 
The KALAMAZOO isthe only | 3) yee" The KALAMAZOO has all of 
loose Jeaf binder that combines all the 4 Gem cecilia. the adjustable features of all the other loose 
good points of both loose leaf and rigid 5. Set Clee. leaf binders. 
bound books. 6 Me Ranced Shed. It has many new special features peculiarly 
It has the same flexible rigidity and easy 7. Accessibility ” one 
opening features, and the round leather 8. Durability. KALAMAZOO binders and sheets are 
back of the permanertly bound book. made in any size required. 
Write to-day tor Booklet “‘W,” It will tell you all about it. 
| Warwick Bros. & Rutter, Limited 
Loose Leaf & Account- King & 
S Book Makers ‘Toro n.to Spadina 
whe Fe e 





Transfer Binders, | 
Sheets and Specialties 


OUR LOOSE LEAF SYSTEMS | 


are in use by some of the largest Firms 
and Corporations in Canada. With Ex- 
ceptional Facilities, Modern Plant, Best 
Skilled Labor, using Finest Material, wy 
and Genuine Value, place us in a position 
that justifies our soliciting your patronage. 


BROWN BROS., umitep | 


Manufacturing Stationers 51-53 Wellington St. W. 
TORONTO 














It is to your advantage to mention MacLean’s Magazine. 
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| 
FIRST IMPRESSIONS 


ARE IMPORTANT 


Many people are judged by their sta- 
tionery, though they do not know it. 
Don’t take the risk of using unattractive 
stationery. We can submit samples that 
will demonstrate the truth of this claim. 


Consult us about Engraving, Lithograph 
ing, Printing, Bank or Commercial Station 
ery. High-class Calendars or Advertising 
Novelties. 





We also make the Canadian Safety 
Paper for cheques or drafts. 


Our experience and advice are at your nen - 
wa “! (| Three Desks in One 


A combination desk which when not 


SEND TO-DAY FOR SAMPLES. | in use occupies only four feet of your 


office space and takes the place of three 


DAVID SMITH 5 Bee odegy- sy ” 


is no adjustment make, no 


ENGRAVING & LITHOGRAPHING CO waste of time, simply unfold the part you 
(Formerly of the Firm of Rolph, Smith & Co,) wish to use and everything is ready for 


‘ you to commence work. 

56-58-60 Church Street It is a writing table, a filing cabinet, or 
TORONTO a typewriter desk with copy — stand 
attached. 

Doctors, dentists, lawyers, ministers, 
students or any professional or business 
men should have a desk like this. 

So useful, everything at hand, saving 


2 

t Mi t | time and worry. <A handsome cabinet 

anil ary 8 a which is a decoration as well as a most 
’ 

















useful piece of furniture, costing only 
$15.00. 
Lockers _| SEND FOR ILLUSTRATED FOLDER 
AND FURTHER PARTICULARS. 
Here is a locker that is sani- —— 
tary and safe. Each one has i 
a different lock specially | 
suited to the use of places 


where a large number ol 
people are employed. Our 
lockers are not fireproof, but 
they will not help anything 
else to burn. They occupy 
small space and are light 
and airy. 


WRITE FOR CATALOGUE WHICH 
ILLUSTRATES THE MANY KINDS 
AND SIZES OF LOCKERS WE 
MANUFACTURE. 


Canada Wire and Iron | 
Goods Co. 


Hamilton, Ontario 











ONTARIO DESK & SUPPLY CO. 


Elmira, . Ontario 














Say you saw the ad. in MacLean’s Magazine. 
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We Are Specialists in 
Commercial Motor 


Construction 














Extend the Dead Line of Your Profits 


Schacht Vans and Trucks from a 
Buyer’s standpoint combine not 
only excellence of material, design, 
stability and finish, but from a 
comparative point of view the 
lowest price ever extended on the 
Modern Motor Vehicle. to the 
Canadian Public. This with the 
undoubted superiority of the com- 
mercial motor over the _ horse- 
drawn vehicle makes the Schacht 
Van or Truck the best possible 
buy. Don’t take what we say for 
the final word. Read facts and 
figures on the subject then 
Motor Delivery Van let us give you proof. 





Cost of Operating Three One-Horse Vans for Five Years 


> vans at $250 each ; atone Sere Pe een Se ee ; ee a $ 750.00 
7 horses at $200 each ........ “% VoL eee er Tee 1,400.00 
3 sets harness at $40 per set ..... Perce st eee ee ee ee ee 120.00 
Repairs to harness at S$ per set per year . eel) ee ; 75.00 
Repairs to vans, including repainting ....... : 525.00 
Insurance, at $25 per policy ........ siete : aaceded - 375.00 
Wages of three drivers at $15 per week pera ats = oF : ; 11,700.00 
Wages of stablemen and general help (one at $10) eRe er eee a tie 2 600.00 
Feed, stabling, vet. service, shoeing, etc., at $25 per horse per month . 4,500.00 
Depreciation, 20% ........... HE ee ee eh Sasi e eee So eee ; 1,870.00 
Interest on investment at 6% ....... ‘ Mawes akiview ten {80.00 


$24,395.00 


Cost of Operating One Schacht Delivery Van for Five Years 


Cem WOR. vakainn ss "Sa aca Slide a adie ah ak es ce uli ail ak ab dea eerie ta xd aul a aaa ee ee S 2,150.00 
Gasoline, averaging 60 miles per day—800 days per year, 10 miles per gal 1,440.00 
Mil at 50ce per gal, 120 miles per gal. WS ee ae LT et oe 375.00 
Grease, transmission and cup, averaging 15c per lb., running 100 miles to the Ib 35.00 
Battery charging at 50c per month ..... ee ee ta ot, wipe SAG: : 30.00 
Tire renewals, averaging 5,000 miles per tire .......... 15 fe ee dail abe ta 3,300.00 
en EE ere ae re ee ee ee bx ; 100.00 
REOMAITS§ ...45. Peery Bee ord ane: Ware in atacale : 375.00 
Liability and fire insurance........ os See ees ae 750.00 
Driver, at $15 per week ............ ee: aA 3,900.00 
Incidentals at $25 per year coe 125.00 
RE OE BGR faces cn wceeeds ; 645.00 
Depreciation at 20% ........ 2,150.00 
-—- $15,475.00 
Cost of operating three one-horse vans for five years ..... $24,395.00 
Cost of operating one Schacht Delivery Van for five years ..... 15,475.00 
Saving in operating van for five years .. iat Gated geh ati ise erect ae $8,920.00 


Net saving per year in favor of Schacbt Delivery Van, $1,785.00 


It will pay you to answer advertisements. 
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Built in Canada By 
Canadians for Canadians 


With Canadian Money 











"The Car With The Good Disposition” 





One of Our Standards 


Model J.M. 7 Pass. 50 H.P. 120 inch Wheel Base 
Fully Equipped—Price $2,550 


All the essential attributes of the Ideal Modern Pleasure Car 


are 
embodied in the Schacht. 


Ability to remain in constant service, beauty of appearance and design, 
coupled with excellence of expert workmanship. The highest class up- 
holstery throughout. 


Simplicity, flexibility and rigidity of the en bloc Power Plant. 
Factory within 50 miles of you. Guaranteed service to all purchasers. 
A CANADIAN CAR 


_ There are a thousand reasons why you should buy a Schacht 
Pleasure Car. May we be favored with your inquiries. 





The Schacht Motor Car Co., of Canada Limited 


Manufacturers of Motor Lorries, Coal Carts, Tip Wagons, Water Carts, Fire Trucks, 
Ambulances, Pleasure Cars, Taxi Cabs. 


Head Office and Works: HAMILTON, ONTARIO 
New Toronto Garage Temporary Showrooms 
110 RICHMOND STREET SCHACHT SERVICE 315 YONGE STREET 
WEST From Coast to Coast Phone Main, 2239 


{ 
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When writing advertisers kindly mention MacLean’s Magazine. 
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IRREGULARITY 


| om save money by adopting the 
latest and most scientific methods 
of Time Keeping and Pay Roll Systems. 










We can meet your requirements, no 
matter how large or small your staff, or what the 
nature of your business may be. 







Our Time Recorders will record with absolute 
accuracy the arrival and departure of your employees 
without fear or favor, making you PAY FOR WHAT 
YOU GET AND NO MORE. 

All lates, short-time and over-time are marked 
automatically in RED FIGURES, regular time being 
marked in a different color. 











Write us about your needs and let 
us suggest the system that is best 
adapted to your business. Get our 
ILLUSTRATED CATALOGUE ‘‘G”_—it 
will cost you nothing. 


THERE ARE MORE OF OUR TIME RECORDERS IN 
USE THROUGHOUT CANADA THAN OF ALL 
OTHER MAKES COMBINED. 


W. A. WOOD 


HEAD OFFICE and SALESROOMS:: 


i9 Bleury St. :: Montreal 
BRANCH OFFICE: 
65-67 VICTORIA ST., TORONTO 
FACTORY : 
40 ST. GEORGE ST., MONTREAL 















Reading advertisements is profitable to you. 
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COPIES AS CLEAR AS ORIGINAL 
PEERLESS Brand | @ piss 


ere 


CARBON PAPER 





Why should you use poor faint carbon copies when you might ee 
as well have the best? Peerless and Klear Kopy carbon papers have 
been proven to be the best. They are clear, distinct, and last longer | [envann cane ac. ae 
than any other. a 


KLEAR KOPY will satisfy the most 
Particular. Itis acarbon of the highest grade 
and makes a large number of remarkable 





clear copies. 


PEERLESS is the other carbon paper 
which is very suitable for general office work Cece ae | 

















and much used by business people for ar"! 
several years. 





Our Peerless typewriter ribbon is of well-known quality. Brilliant 


and guaranteed permanent. Wrapped in tinfoil, packed in a metal box 





and a guarantee with each. 


THE PEERLESS CARBON & RIBBON MFG. CO. of Canada, Ltd. 
176-178 RICHMOND ST. |W. TORONTO 


SEND FOR SAMPLE PACKAGE ‘‘k”’ 

















HAVE YOU ANY VALUABLES? 


Is it not worth $25.00 to know that 
vour valuables are always sale, 
either from theft or fire? This 
handsome looking sate is strong 
and has a combination which 1s 
ubsolutely sate. 





lt is made all of steel and lined 
with selected wood, with a space 
hetween the steel and the wood 
which protects from heat or damp- 
ness. Doctors, dentists, retail mer- 
chants, or anyone with valuables 
at liome should certainly have one 
at this price. 















Write for catalogue in which appear 
illustrations of the many sizes and 
kinds of safes we make. 


Ahern Safe Co., Limited 


390 ST. JAMES STREET, - ° MONTREAL 














Don’t fail to mention MacLean’s Magazine when writing advertisers. 
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Paying the Higher Price 


HEN the Western Union Telegraph 
Company decided to buy 10,000 
Typewriters, they proceeded with care 
and deliberation. @ An expenditure of 
many hundred thousand dollars was involved, 
and it was important that they buy wisely. 
q@ The initial cost was not a factor—they 
wanted the best typewriter. The Machines 
were to be sent to all their Offices, some in re- 
mote places, where the typewriter repairman 
is unknown. Dependability was a factor. All 
sorts of operators were to use them. Simplic- 
ity was a factor. @ Inthe metropolitan offices 
the pressure of work is tremendous and con- 
tinuous—speed and ease of operation were 
essential. @ There were half a dozen makes of 
Typewriters from which the selection was to 
be made. The different makes were installed, 
and for eight months were given the hardest 
use which the service could impose. @ A 
corps of mechanical engineers (the most able 
in their profession) subjected them to exact- 
ing and exhaustive tests. @ They proved the 
Underwood to be superior in design, in mater- 
ial, in workmanship, in speed, simplicity, con- 
venience and durability. 4 So}the Western 
Union Telegraph Company bought) 10,000 
Underwoods—and pald the higher price. 


United Typewriter Co., Limited 


Everywhere in Canada 
J. J. SEITZ, President 

















It is to your advantage to mention MacLean’s Magazine. 
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How Do You 


Know 


that you are getting 
ALL the time for 
which you are pay- 
ing wages? 





Any system of recording the arrival and departure of employees that is dependent 
for its suecess upon the honesty and energy of a clerk is liable to go wrong. 


Kivery 
timekeeper has his friends, his prejudices, and his weaknesses. 


He is only human! The 


Dey Dial Time Recorder 


(illustrated above) is adjusted and regulated to the highest pitch of absolute aceuracy. 
It cannot go wrong unless tampered with, and a simple movement of the pointer reeoras 
the actual time of arrival and departure of each employee, ‘late’s’ being automatically 
shown in different colored ink. 

The ‘‘Dey’’ is made in many sizes and styles. We have a ‘‘Dey’’ eloek that will 
just suit YOUR business. 

Another method of Time Reeording whieh has ‘made good’ is the INTERNA- 
TIONAL ROCHESTER CARD TIME RECORDER. This system is entirely automatic 
and is the acme of simplicity. It cannot err or be manipulated, and its records are abso- 
lutely indisputable. Could anything be more satisfactory? Tear off attached coupon 
and mail it tous. Catalogue ‘‘1’’ has valuable pointers for every merehant. 





You should send for Catalog “I,” 
as it will give you an idea of the 
money to be saved by installing 
an International Time Recorder 
and it contains illustrations of the 
different styles we manufacture. 


INTERNATIONAL ‘TIME 
RECORDING CO. 
OF CANADA, LIMITED 


27 Alice Street 
TORONTO, ONTARIO 


30 Zuerbes Ave., Outremont, Que. 
~ 518 Somerset Blid., Winnipeg, Man. 
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Siy you saw the ad, ‘hl MacLean’s Magazine 
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Freight Elevators 
In Warehouses 





IPREVER goods have to be hand 
. W lrom floor to tloor ss om the avera 
abe schouse a Treagh! et 
three 
siledy 
| compere te 
4 CRY ences eam ot 
gp Ser erm tmoe tin 
| ur 
hs vem 
vl ve \ " 
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‘ oti Nie ‘ 
a 
} 
} 
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| effect. it seems well mgh men hile 
wy Whe le establishment should still cont 
the atterapt todo a moderns business | 
ar ve modem, a that which refuse 
mio account the cievaln and it aid Nine 
uch establishments do worny along thé 
hem men scram ling up and down. st 
th wales, when then time might be | 
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AVE you an 


jem? You probably think 
not. But wouldn't it pay 
you fo seek an elevator 
problem, if by so doing 
you can at the same time 
find the solution that will 
make and 


keep your 


business more efficient ? 


If your fact ory, store 
Or warehouse is. not 
equipped with proper 


elevator facilities you 
have a real elevator pro- 
blem whether you realize 
it or not, 


THE OTIS-FENSOM 








elevator prob- 


ELEVATOR 
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An Otis Fenson 


Elevator will prac 


available floor space 


eatly reducing ex 
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lly double your *% 


t the same tire 








THIS BOOKLET: 


66 Z 

Freight 
Elevators & 

° ee 
their Uses, 
explains,in plain English, 
how the Otis-Fensom 
freight elevator may be 
applied to your business; 
and tells whether or not 


it will be advisa- 
ble to so apply it. 
The systematic 
usefulness of this 
modern mechan- 
ical aid to any 
business that 
really needs it 
is thoroughly 
demonstrated. 


It is asmall booklet; 
but it carries a big 
message. Send for it 

read it — study it. 


It's well worth the 


‘ANNAN 


Limited, Traders Bank Bldg., TORONTO 








It will pay 


you 


to 


auuswer 


ndvertisments. 
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, [Tas Leruice that Counts in 
\ a Lppewriter 


DP) out of the Machine | 
| | Rt” of thelperator 
\ out of the Day 


THAT’S WHAT YOU GET IN THE 


onarch 


It's what makes the Monarch the 
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Typewriter of Efficiency 
Ask for Illustrated Catalogue. 
Send for Monarch Literature. Learn the many 
reasons for Monarch superiority. A post card will 
place full information in your hands immediately, 


and the address of nearest office. Wrile now. 


THE MONARCH 
TYPEWRITER COMPANY, Limited 


46 Adelaide Street West, . Toronto 


Branches :—Montreal, Ottawa, Hamilton, London 








When writing advertisers kindly tention MacLean’s Magazine 
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To Any Minister! 


For months we have been telling the ministers of the United States—yes, of the entire 
world—through the columns of the various religious publications of the entire country, about the 
new Fox Visible Typewriter, and of our special offer to ministers. Replies from these 
advertisements have been received from every corner of this country—and from a large number of 
foreign countries—and hundreds upon hundreds of ministers have taken advantage of our Mr. W. R. 
Fox's most unusual—and exceedingly liberal—proposition, and have become the possessors of the 
new Fox Visible Typewriters. 


If the re is one typewriter more than another that a minister should not buy, it is one of 
the cheap “bullt tosell’’ typewriters that are being advertised at from $15.00 to $50.00. There is 
only one typewriter th ri should be considered by a minister and that is THE BEST. Your work 
entitles you to this and, furthermore, the best Is always the cheapest in the end. 


aWill You Let Mr. Fox 


mest obligation to purchase our typewriter after trial unless you wish 
sto do so. 


74 special proposition— you can pay us a little down and the baiance at 
mathe rate of 20 cents a day—no payments to be made on Sundays or 


Help You — a Typewriter? 


As a minister, and a business man, we appeal to you not 
to purchase any typewriter, at any price, nor from anyone, no matter how 
flattering the proposition may seem to you, until you have given us an op- 
portunity to send you for inspection and trial a new Fox Visible Type- 
writer. This we will do at ourown expense—will not even ask you 
to pay the express charges— and you will not be under the slight- 








After trial if you wish to purchase our typewriter—onm Mr. Fox’s 


Holidays 
WILL YOU DO THIS? ti el that this Is **your chance of a life- 
me 


may be your ome and only chance 
Will you let us help you mie such a wise decision that there will be no after re- 
gret—no financial los: n your “Tes fillo os that pvr coupon and mail it - iy eT toe 
today--do it now before you forget it! Addressour Mr. W. R. Fox personally ( RF ox Pres. Fox Typewriter Co 


For Ten Days Free! 


Date ——e 

















wa = 


er 


W. R. FOX, President Fox Typewriter Co., 
‘5604-5804 Front Street, Grand Rapids, Mich. 


DEAR SIR: 
Please send me a copy of your catalog and wr 

ministers onthe new Fox Visible Typewriter. Itis 

the signing ofthis co annie does not In any way ob 

that no typewriter ts to be sent me unless | decide later t 


ur special offer to 
nderstood that 
rchase, and 

for free trial. 





Reading advertisements is profitable to you. 
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HOW TO PACK IT 








THE ART“ 
OF PACKING 


Packing is an art: its success 
depends on the materials used. Skill 
and experience—and plenty of both 
have combined in bringing the difficult 
task of packing to a science in the 
production of the 


H.& D. Corrugated 
Fibre Board Box 


It is lighter and stronger than wood- 
en boxes, does not take a quarter the 
amount of the space, requires no 
nailing, 'is considerably cheaper, and 
saves money on express and freight 
charges. 

































We will design boxes specially 
to suit your needs. Write ad- 
vising us what you have to ship. 


Ask for our Free Booklet 
“‘How to Pack” 


The Hinde & Dauch 


Paper Company, Ltd. 
TORONTO 
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No Excuse for Waste of | 
Time and Brain Fag 
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The Simplex Adding and Subtracting Machine 


Will pay for itself in a few weeks. Adds and subtracts quickly and accurately, saving 
the time and brain fag of your accountant and bookkeepers. 

There are strong reasons why you should investigate this—because it is low priced, 
quick and accurate, and because you need it in your office. Let us send you one on 
trial for thirty days. If you are not satisfied we will refund your money. 


This is a good preposition. Write to-day for one, or for our booklet, ‘‘Let’s correspond.” 


220 KING STREET WEST, 


Simplex Devices Limited, ” “"Y¥3385FT 3 


























It is to your advantage to mention MacLean’s Magazine 









ow 
a 
Holds 20,000 
Letters or Papers 
SOLID OAK 
Golden or Weathered 
Roller Bearing, Dust 
-~ Proof Drawers. 
<2 
a 
Quartered Oak or 
/ Birch Mahogany 
Sections in 
26 Styles 
For Every Filing Re- 
quirement, 
» 
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Efficiency 


A filing cabinet merely holds 
papers vertically in dust-proof 
drawers which open and close 
easily. 


Any Cabinet that does this well—looks well— 
and wears well, is as efficient as ANY you can 
get AT ANY PRICE. 

A “Filing System’ is merely a filing cabinet 
which has been equipped and “Educated” to do 
your work. 


Construction 


In our efforts to give you EFFICIENT files we 
have evolved constructicnal features that make 
Weis Cabinets distinctively different 

All surplus, unnecessary material and opera- 
tions have bien eliminated. 


We make cabinets that 
WELL. 


Cost 


They cost you less, simply because they cost 
us less—for the reasons stated above and because 
of a well conducted plant, manned by skilled, 
contented workers 

Draw your own conclusion as to why you 
have been in the habit of thinking of filing equip- 
ment as UNNECESSARILY EXPENSIVE 

Yee Filing Equipment and Sectional Book- 
cases are Investments THAT SAVE YOU 
AND YOUR HIGHEST PAID EMPLOYES time 
and energy. 


Variety 


These four illustrations show representative 
outfits, one each, from four distinct lines. Each 
line is complete in every detail 

The designs are different with a wide range 
of prices, so you can make a selection that will 
meet your every requirement. 

Further ‘‘ reasons why” are in Catalogs ‘‘D'’— 
filing and office equipment, and ‘“‘E’’—two lines o1 
sectional bookcases. See your dealer or 
write us. 


The He Mig. Co. 


85 Union Street Monroe, Michigan 


New York Office—108 Fulton Street. 


DO THEIR DUTY 


Say you saw the ad. in MacLean’s Magazine 









































Files 15,000 Letters 
Quartered Oak Top 
and Front. Back and 
Sides, Panelled Plain 
Oak. Double Roller 
Bearing Supports. 


“Compact Sections”’ 
You can add to one or 
more of the 28 kinds 
of sections as busi- 
ness grows. 
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‘That’s It— 


The Barr Account Register 





comfortably. You can see at a glance what the customer owes, 

what he has paid, when he paid, and his balance. No other books 
are necessary. Everything is contained on the sheet placed before you. 
No cumbersome books to handle, no copying of figures from book to book. 
The Barr Register takes care of all that and you save the money repre- 
sented by time and labor wasted over the out of date method of keeping 
accounts. 


_ it is, placed on a level writing surface, firmly, evenly, and 


If you once see it working you will not be content until you have one 
working for you. 


WRITE FOR CATALOGUE. IT EXPLAINS FULLY 
THE MERITS OF THE BARR REGISTER. 


BARR REGISTERS LIMITED 


TRENTON ONTARIO 





It will pay you to answer advertisments 





t- 





What National Cash Registers 
Do in Offices. 


Furnish protection in handling office transactions, without disturbing 
present methods of book-keeping or filing. Prints on an inserted slip the 
number, amount, and kind of transaction and makes a printed and added 
record inside the machine. Simplifies book-keeping byeliminating many 
detailed records, and by checking others. 


When Money is Banked. 


The register prints amount deposited on 
the deposit slip. Printed and written figures 
must agree and bank is so notified. This 
enforces a correct record. 


When Checks are Drawn. 


Amount is printed on face of check by the 
register, and bank is notified that printed 
figures fix definitely the amount of check. 
Duplicate record is printed inside register 
and amount added on a_ total adding 
counter. 


When Goods are sold on Credit. 


Before sending out the invoice the amount 
of sale is printed on it by the register— 
duplicate record is made on the detail strip, 
and amount added on a separate adding 
counter, which shows total of all credit 
sales for any given time. 


Makes Quick 


To clearly understand how your office re- 
cords can be mechanically kept and checked 
by the National office register you should 
read our illustrated booklet. Gladly sent 
to any business man on request. 








For Newspaper Offices, 
Publishing Houses, Coal 
Offices, Garages, Lumber 
Offices, ete. 


The National Cash 


Canadian Factory. 
TORONTO 





When Goods are Received. 


After incoming goods have been checked 
against the invoice, the register prints the 
amount on the bill, also records it inside the 
register and adds the amount on a separate 
adding counter. 


When Bills are Paid. 


A similar record is made on the back of the 
invoice. Printed figures on the front of the 
invoice show date shipment was checked, 
and the register’s figures on the back show 
the date it was paid. The invoice is then 
filed. 


When Cash Sales are Made. 


Amount is recorded in the register and 
printed on your regular form of invoice or 
sales strip. When your customer sees these 
printed figures he is assured the correct 
amount is charged and recorded. 


Audits Possible. 


The National office register can be built to 
meet the requirements of your business, and 
make any good system you now employ 
more effective. Ask for more information. 
i 


For Wholesale Houses, 
Insurance Offices, Banks, 
Brokerage Houses, Real 
Estate Offices, etc. 


Register Company 
F, E. Mutton, Manager for Canada 
285 Yonge Street, Toronto 


When writing advertisers kindly mention MacLean’s Magazine 
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(| The above engraving illustrates the Current Ledger for use 

with our Special System of Accounting for Retail Stores. 
This system is in general use throughout Canada, and if you are 
not already in touch with the value of it from a book-keeping 
point of view, we would ask you to make inquiries among your 
friends concerning It. 
q The proper operation of this system means that each customer’s account is made out daily, 

items being entered from Counter Check Books or other original entry. These entries are 

made in duplic ate at one writing by the use of carbon paper. The ledger leaf faces the state- 
ment form and at the end of the month the account is totalled and amount posted to the 
ledger leaf. 

he statement is then detached at the perforated line and forwarded to customer. The 
duplicate sheet is removed to the Day Book Binder and becomes a detailed record, to explain 
ledger entry. 

Write Department ‘‘R” at our Home Office 
Yonge and Richmond Streets, Toronto, for further particulars. 


the Copeland-Chatterson Co., 
FACTORIES: TORONTO ag 
Montreal, Winnipeg 


Brampton, Ont. stolen 
Stroud, Glos., Eng HOME OFFICE London, Eng. 

















Reading advertisements is profitable to you. 
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What These 
Burroughs Machines Do 


is what caused the National Bank of Commerce 9 =e 
in St. Louis to use only Burroughs machines for ; aa 
18 years. That is why they have gradually built 
up their equipment from | mac hine in 1894 to Te do every 





) - . ‘ . 
81 machines today. reasonable 

‘It has always been the policy | no pains or expense to give the . 
of this bank to try every time- Sav- | usel what he wants.’”’ thin v that 
ing machine - on the market,’ Systems Service, which helps . ] 1 

» 

says Mr. H. Burnett, assistant | you to make the most profitable Wi! make 
cashier in ct of equipment. application of the machine to your 

, . . 1 7 . ATT Eo T 
**Notwithstanding that, we now — bookkeeping or cost work. every 


own 81 Burroughs and no adding 
machines of any other make.”” 


Inspection Service, whi h takes Burroughs 
care of you—keeps your machine 
This $18,000,000 concern has cleaned and in repair, gives you a User a : 


standardized on Burroughs ma substitute machine in case of acci- 








chines because they give the best  Gent-—no matter where you are or Booster — 
service, the highest efficiency per how small your investment in a 
a c ; , : u } . . 
dollar expended. machine may be. that is the end 
eid 1h ) , The Burroughs Line is composed : 
They don Duy machines, wut of machines fo1 handling every kind anid HW10f1VE 
what the machines do. a 18 of figures. You car agg ete od 
years they are wens that the your equipment in ever depart- of Burroughs 
Oo © , > re ’ < 
Burroughs ; ae a Sts HOF hi re | ment ona Burroughs Service basis y : 
as hines, ut adding machine and save money at every point. Service 
service. ‘ 
Let u show vou how, without woe 
Burroughs service means some- expense or obligation on your part. ; 
} I 
thing tangible—Inventions Service, Also ask for our Service Book — 7 * & 
which, as Mr. Burnett says, ‘‘spares **$300,000 a Year.’ Lt 


BURROUGHS ADDING MACHINE COMPANY 
232 Burroughs Block, Detroit, Michigan 
Makers of adding and listing machines. listing and non-listing 


calculating machines — 8 different odels in 492 combina 
tions of features — S15U to S95U. easy Pi cnc if desis ad 








Don’t fail to mention MacLean’s Magazine when writing advertisers. 
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A 
Merchant 
Prince 


Sojourning in California, read | 
THE BOOKKEEPING (ice 
MACHINE advertisement in (eee 
the February Cosmopolitan, = 
clipped the page and wrote 
across one corner, ‘‘Look into 
this, it appears to be something 
worth while,’’ and mailed it to 
his office manager on the job ni 
New York City. The office 
manager, a modern live wire, 


wrote across another corner of 








Does the work better, 
That’s efficiency. 
Soon pays for itself, 

That’s economy. 


the clipped magazine page, 
““‘Have already bought The 
Bookkeeping Machine which is 
now being  installed,’’ and 
returned it to the Merchant 
Prince, who is wintering in 
the sunshine of California. 
THE BOOKKEEPING MACHINE posts to any standard loose leaf or card ledger 
and adds the debits and the credits and puts down the footing of each and every account; it also 
shows the total of all debits and all credits posted (with which to check against pre-determined 


totals as proof that all amounts have been posted)—all at one operation. It is not necessary to 


use markers in the ledger or do any work after the posting has been made to find out whether 
it is right or wrong. The machine answers instantly. 


The records are plain printed pages and absolutely indelible. 
Proof sheet of daily postings for auditing purposes, if desired. 


Monthly bill or statement ready to mail as soon as last item is posted to the ledger, 
if wanted. 


One operation and always up to the minute. Every day’s work complete in itself. No 
hunting for mistakes at end of month. No delay in taking off the balance sheet. 


Send your name on your business letter head for literature and sample copy of new 
magazine, ‘‘ Bookkeeping To-day.’’ 


Elliott-Fisher Company 


46 Cedar Street $3 Harrisburg, Pa. 


CANADIAN ADDRESSES: 


513 Power Building, 123 Bay Street, 415 Ashdown Block 


Montreal. Toronto. Winnipeg. 








It is to your advantage to mention MacLean’s Magazine. 
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Whether it’s a quart can or 
fifty barrels of varnish 


There’s always one right and best choice. 

And you—You Who Pay the Bills—should 
make that choice yourself. 

Learn to know the reliable, profitable var- 
nish for your purposes just asyou know hundreds 
of other things you spend your money for. 


Berry Brothers’ Varnishes 


Learn to know both the name and _ trade 
mark of Berry Brothers, Limited. 

We don't make all the good varnish but 
we honestly believe there is no varnish user, large 
or small, at present unacquainted with our pro- 
ducts, whom we can not materially aid. 


Send for free booklet: ‘Choosing Your Varnish Maker.*' 


BERRY BROTHERS, Limited 


Largest Manufacturers of Varnishes, Shellacs, Air drying 
and Baking Japans, Lacquers, Stains, Fillers and Dryers 
Factories— Detroit, Mich, and Walkerville, Ont. 
Branches—New York, Boston, Philadelphia, Baltimore, Chicago, 
Cincinnati, St. Louis, San Francisco. 


























Send for FREE Style Book, Patterns, etc. 





ONDON’S tailors are famous the world over 

for the unequalled quality and workmanship 

they put into men's clothes, for half the prices 
charged in America. Many thousands of tourists 
wait till they get to London to be ‘‘ fitted out” with 
suits, Overcoats, etc. Vou dont have to wait. =©= 
You can buy §by Imail from CATESBYS, and get 








tog 
FF 





We make it very easy for you to take your own measurements—so exact that we 
unhesitatingly guarantee a perfect fit, or give you your money back, You choose 
the exact style you want from our style-book. You select the material from the 
many actual samples of new fabrics we send you free. And the complete tailored 
suit is shipped you right from London within five days after your order is received. 
Hundreds of well-dressed men are now w earing better clothes, and Saving money 
in this way. Why shouldn’t you ? 
—*12. 50 buys this “Mal- Yourisk nothing. Wegive you your 
*vern” TweedorSerge money back if you’re not satisfied. 

© Suit, including all duty and 

T deliv ery charges. Made to Style Book, Our New Pat- 


* your measure from materials terns, Measurement Form— 


J you select. As good a suit All Sent FREE. 


: wouldcost you twiceas much at 





: Investigate our offerings. See our styles and sam- 
any tailors in Canada. Perfect ples of the genuine English tweeds, serges, etc., 
fit and satisfaction wuaranteed, which we furnish. (Costs you nothing to find out 
oa exactly what we can dofor you. You are only an- 
‘ fair to yourself if you fail to get fvll particulars. 
Send forourfreesamples Now. Write to-day to our Canadian address nearest you. 


Dept. 119 West Wellington Street - += + + _ Toronto 
CA TD K.™ La Presse Building - - - - - Montreal 
*4 160 Princess Street - ‘i ° . “ - Winnipeg 

Or write direct to CATESBYS Ltd., Tottenham Court Road, London, England: *™ . 


or you get your money back. 








